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Look to the East 


There is just one way to get peace, and that is to bring the Hohenzollerns to their 
knees. This war drive may very possibly be succeeded by a peace drive, and a peace drive 
adroitly designed to appeal to short sighted well meaning people, who properly and justly 
being stunned and horrified by the slaughter and devastation of war fail to see that we 
must suffer anything now rather than permit the conditions to remain such as to invite 
a repetition of this war. 

The great danger in such a peace will come to England, to France, to the United 
States, not on the western front where our armies fight, but on the eastern front, where 
the Russian armies have ceased to fight, where the Rumanians, the Serbians, the Montene- 
grins were trampled into the dust beneath the soldiers of the two Emperors. 

If Germany and her three vassal states are permitted at the end of this war to control 
the Balkans and control western Russia and all the provinces of western Russia, and 
through the Turkish Empire to dominate western Asia—if that is done we shall have seen 
as the result of the war the upbuilding of the mightiest military despotism against which the 
civilized world has had to contend in all time.—Theodore Roosevelt. 


S the world nears the end of the fourth year of the war it may 
prove profitable to attempt a forecast of the coming phases 
of the great conflict. 

In order to do this it first becomes necessary to take note of some 
things that have happened since the war began. 

It will be recalled that at first Italy was not a partner in the 
struggle, and the later entrance of that country into the war on the 
Allied side was a most significant event. 

Of still greater moment was the decision of the United States, 
made on April 6, 1917, to draw the sword against Germany. 

As a counterbalance against these events of such immense help 
to the Allied Powers has been the military and economic collapse of 
Russia and the making of a separate peace between that country and 
Germany. 

A candid view of these great affairs must lead to the conclusion 
that this latter episode has been the colossal tragedy of the war. 
lor Russia, with its practically inexhaustible man power, and the 
rich material resources needed in military operations, was the most 
powerful antagonist the Teutonic Powers had to face. 

And yet, with this knowledge at the outset as now within the 
renge of the understanding of Allied statesmanship, Russia was 
permitted to withdraw from the Entente compact and to make peace 
v th the Central Powers. 
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Could this disastrous event have been avoided by the exercise of 
a wise foresight? 

That is cne of the most serious questions that can be raised in 
connection with the war, for possibly the collapse of Russia may 
have even more serious consequences in the future than those already 
developed. 

It is, of course, too late now to do anything that would tend to 
prevent the ill effects of Russia’s withdrawal so far as that fact 
has enabled Germany to reénforce her armies in Italy and in France 
and Belgium. The Allied forces have already paid a heavy toll in 
human life because Russia no longer opposes the progress of the 
German arms in the East. Furthermore, for some time the fate of 
the Allied cause has trembled in the balance owing to the weight of 
men and equipment that Germany has been able to employ on the 
Western front. 

The gallant defense made by the Allied troops will probably stay 
the Teutonic offensive, and ultimately the course of battle will 
change to an effective drive against the invading forces, 

But this result will be achieved only at tremendous cost in men 
and money—a cost immeasurably greater than would have been nec- 
essary had Russia kept in the field and required the presence of a 
large force on the Eastern front. 

As already said, the past consequences of Russia’s defection are 
now without remedy. 

What of the possible consequences in another direction? 

Competent observers of the present situation in Russia find no 
disposition among the people of that country to engage in further 
fighting. Economic exhaustion alone, it is said, will prevent the 
Russians for a long time to come to take part in the great struggle. 

But while something closely approximating economic chaos does 
undoubtedly prevail in Russia at the present time, this is essentially 
different from economic exhaustion. Russia is a great country, vast 
in extent, with large population, and a wealth and variety of re- 
sources. These resources are by no means exhausted; for practical 
purposes, they are rather inexhaustible. 

What might happen in Russia if economic disorder should be 
suddenly supplanted by economic order? 

No signs of such reorganization are discernible, but it is incon- 
ceivable that this great country will indefinitely continue to flounder 
about in its present helpless state. From within or from without 
inevitably there must arise a compelling power that will cause 
Russia to set her economic house in order. 

Once the process of reorganization begins it may proceed with 
much greater celerity than many persons consider possible. The 
law that reaction is equal to action in the contrary direction does not 
apply to the momentum of the movement, but rather to the extent 
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that it will finally proceed. It can not therefore be predicted with 
any degree of accuracy how soon Russia will again take her place 
in the ranks of nations whose industry, commerce and finance are 
wisely directed. That such restoration may be expected in time 
is hardly open to doubt. 

If Russia’s restoration to economic soundness comes from her 
own initiative, and is directed by her own statesmanship, the proc- 
ess will arouse the interest and the sympathy of the world. The 
country has suffered much. Its losses in men and in money have 
been enormous. Bad government has multiplied the sufferings of 
the people. All who understand conditions in Russia realize how 
almost hopelessly difficult is her present situation. 

It may be thought that with this knowledge and sympathy the 
Allied Powers would be exerting themselves to the utmost in en- 
deavoring to ameliorate conditions in Russia. While the movement 
would be considerably belated, it might even now prove efficacious. 

But there appears to be an obstacle in the way, and that is the 
attitude of the present régime in Russia. Do those in authority 
there want Allied help? Would they accept it if offered? 

Since the overthrow of Kerensky those in power in Russia have 
shown open distrust of the Allied Powers and have more than once 
manifested a spirit of hostility. On the other hand, there has been 
a disposition to regard Germany with more or less favor. 

Have the Allied nations in any way caused this estrangement ? 
If so, is it too late to pursue that policy which will again win and 
hold the respect and confidence of the Russian Government and 
people? 

The alternative to a rapprochement between the Allied Powers 
and Russia may be that Russian industry, commerce and finance 
will come under German domination. 

That the economic situation in Russia under wise and strong 
leadership would rapidly improve, is hardly open to doubt. Through 
proximity, and by reason of the recent peace treaty, Germany is 
in a position to assume such leadership. Russia may not wish it; 
but Germany, as we have seen, is in a position where Russia’s wishes 
are easily brushed aside. 

Should Germany, either by invitation or by force, come to exer- 
cise control of Russian economic affairs, the consequences to the 
Allied Powers might prove of infinite seriousness. For such control 
might be followed by a revival of the military spirit in Russia and a 
disposition to fight on the side of Germany and Austria. 

Is such an outcome of the present situation probable? Perhaps 
no!, although war, like politics, makes strange bedfellows. 

If a future union between Russia and the Teutonic Powers lies 
within the range of the possible, how may such a development be 
pr. vented? 
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Obviously by such action on the part of the Allied Powers as will 
win the respect and friendship of the Russian Government and peo- 
ple. So long as Russia is capable of discriminating between square 
dealing and duplicity, and still retains the power to make choice 
between the two, her action may be expected to follow the line of 
self-interest. The present danger would seem to consist in an in- 
ability to see where the real interest of the country lies, and already 
Russia is approaching the condition of other Teutonic vassals. 

Should it become manifest that Russia has decided, either 
through choice or compulsion, to follow a policy of alignment with 
Germany, and that the time has gone by when a conciliatory course 
on the part of the Entente Powers can avail to check this tendency, 
what course then lies open? 

That Russia will ever be found fighting on the side of Germany 
is doubtless a distasteful suggestion to the Russian people. But 
Russia has been forced to make a separate peace. May she not also 
be compelled to take up arms in behalf of her captors? 

This contingency, which now seems remote, may have to be faced 
sooner than we think. How shall we face it? 

The two countries which contain the man power that alone could 
administer a check to combined German and Russian aggression in 
the East are Japan and China. Unfortunately, these two countries 
are not in present accord,* although both are lined up with the En- 
tente Powers against Germany. Japan alone, though having an 
efficient army, hardly has sufficient man power to be of much avail 
in opposing the great hosts which Russia might put into the field. 
China has the men, but probably needs such military leadership as 
Japan could readily afford. A lack of understanding between the 
two countries prevents their acting together in this matter, although 
as stated both countries have declared war against Germany. 

Is it beyond the capacity of Allied statesmanship to reconcile 
the differences between China and Japan, so that these two nations 
may be in a position to afford that assistance which may prove in- 
dispensable before the great and final victory is won for the Allied 
cause / 

Should Russia and Germany effect a military and political coali- 
tion, how else could it be effectually opposed except with the direct 
assistance of Japan and China on the Allied side? 

Even in the absence of such coalition, may not the help of the 
two leading Oriental Powers be required ? 

While it would clearly be the part of wisdom to prepare in ad- 

vance for the contingency above discussed, one strong consideration 
militates against such preparation. The first sign on the part of 
the Allied Powers that they are planning to make a union with 


*Since the above was written they have reached some sort of an understanding. 
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China and Japan for the purpose of being ready to employ the 
troops of these two countries against a possible coalition between 
Russia and Germany would almost inevitably bring about such coali- 
tion. This belief is fairly deducible from the extreme irritation 
which Russia has shown against the landing of even a small de- 
fensive Japanese force at Vladivostok. Russia has for some time 
—or at least since the peace with Germany—employed an ag- 
grieved or hostile tone toward the Allied Powers, and toward Japan 
in particular. 

This phase of the war may lie wholly without the domain of 
actual things. The Allied Powers may never be called on to fight 
against Russia and Germany combined. Should they be compelled 
to meet such a coalition, they can successfully face it only by a long 
and wise preparation. And yet this preparation may itself hasten 
to bring about the very event which all desire to avoid. No situation 
ever required more far-seeing statesmanship, 

Look to the East! 


& 


The Melting of the Silver Dollars 


ONGRESS has passed an act authorizing the sale of $350,- 
000,000 silver dollars held in the Treasury against outstand- 
ing silver certificates. The silver is not to be sold at less than 

one dollar per ounce. Its sale is for the purpose of conserving the 
existing gold stock, facilitating the settlement of adverse trade 
balances in silver, providing silver for subsidiary coinage or com- 
mercial use, and of assisting foreign governments at war with the 
enemies of the United States. 

As the present stock of silver is broken up, remelted and sold, 
an equivalent amount of silver is to be purchased, and may be resold 
for the purposes above indicated, any excess remaining to be re- 
coined into standard silver dollars against which certificates may 
be issued. 

Contraction of the currency through retirement of the present 
outstanding issue of silver certificates is guarded against by provid- 
ing for the issue of Federal Reserve Bank notes, secured by United 
States certificates of indebtedness, in an amount equal to the silver 
certificates retired. As silver dollars are again coined and certifi- 
cates issued against them, the Federal Reserve Bank notes are to be 
retired and cancelled in an equivalent amount. 

Analyzing the underlying purpose of the law, it is found to con- 
stit ite an attempt to redress unfavorable exchanges by parting with 
silver rather than with gold. Apparently the process will not work 
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much permanent change in the complexion of our currency, provided 
new silver certificates are again issued from the subsequent coinage 
of standard silver dollars which the law authorizes. As the present 
silver certificates disappear their place in the circulation will be 
taken by Federal Reserve Bank notes, secured by United States 
certificates of indebtedness. 

Assuming that all the $350,000,000 of silver would be sold at a 
dollar an ounce the Treasury would substantially gain in gold the 
price received for the silver. If a like amount of silver were then 
bought at the same price, it could be paid for in paper, which seems 
to measure the substantial advantage received. 

Long ago the standard silver dollar ceased to have any real 
excuse for its existence. It was but little employed in actual cir- 
culation and constituted more or less of a burden on the Treasury’s 
gold stock, since there is a requirement that its parity with gold 
must be maintained. The increase in the gold stock has tended in 
recent years to diminish that burden. Probably the most logical use 
of the dollars would have been to employ them as needed to meet the 
demands for additional subsidiary coin. This use is indeed provided 
for in the new law, but as further coinage of silver dollars is author- 
ized to replace the dollars sold or recoined into subsidiary coin, this 
will not result in a permanent retirement of the dollars themselves. 


& 


Short-Term Rural Credits 


HILE the Federal Farm Loan system has provided the 
means whereby the owner of farm lands may secure credit 
on long time at a low rate, it is claimed that the country’s 

credit system is still defective in furnishing short-time farm loans. 
To remedy this defect a bill has been introduced in the House of 
Representatives by Hon. Dick T. Morgan of Oklahoma. 

The plan is thus outlined by the author: 

1. To authorize farmers to incorporate local credit organiza- 
tions, under the name of “Federal farm credit societies.” 

2. To establish twelve regional banks, to be known as national 
farm-credit banks. 

3. To require the Federal Reserve Banks to rediscount, under 
proper restrictions, the notes of farmers, when indorsed by a local 
credit society and a regional bank, and to authorize all other banks 
to discount or rediscount such paper. 

4. To make the regional banks Government depositaries and to 
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authorize special deposits therein by the Secretary of the Treasury, 
and to permit the regional banks, through the local credit societies, 
to utilize these deposits in extending credit to the farmers of the 
United States upon the same terms that commercial banks use such 
deposits in extending credit to trade, commerce and manufacturing. 


5. To authorize regional banks to issue and sell farm-credit de- 
bentures, based upon the notes of farmers, when indorsed by a local 
Federal farm-credit society and a regional bank. 


Under the provisions of Mr. Morgan’s bill, the twelve regional 
banks are designated as “national farm-credit banks.” The follow- 
ing summary describes their chief characteristics: 


1. One of these banks will be located in each of the twelve Fed- 
eral land-bank districts, and the national farm-credit bank and the 
Federal land bank, in each of said districts, will be twin institutions, 
located in the same city, doing business in the same building, having 
the same men for directors and officers, assistants and employees, 
and yet to be entirely separate and independent corporations, pro- 
moting a different line of agricultural credit, and in no way re- 
sponsible for each other’s contracts or debts. 

2. Exclusive of the capital subscribed by Federal farm-credit 
societies, which must be equal to one-tenth of the amount of credit 
extended to such societies, every national farm-credit bank, before 
beginning business, must have a minimum capital of $1,000,000, 
which, if not otherwise subscribed, will be taken by the Federal Govy- 
ernment. 

8. They may receive deposits, pay interest thereon, borrow 
money, use their funds in making loans to Federal farm-credit so- 
cieties, and by discounting notes with the Federal Reserve Banks 
and other financial institutions they are to become the avenues 
through which credit will flow from its source to the farms. 


4. National farm-credit banks, in furnishing credit for the local 
scciety, will rely (1) upon their capital, (2) upon deposits from 
individuals or the Federal Government, (3) upon the sale of de- 
hentures and (4) upon rediscounting the notes of the farmers, when 
‘lorsed by local societies, with the Federal Reserve Banks and 
«her banking and financial institutions. 


5. Each national farm-credit bank will be primarily liable for 
own debts and debentures, but in case of a failure of any one of 
‘h banks, all other such banks will be required to contribute to 
vent loss to its creditors. 


In his speech accompanying the bill Mr. Morgan states that it 
ot the intention to create a new set of institutions to receive de- 
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posits, conduct a general banking business and to compete with the 
present established banking institutions. 

The whole object of the bill is to give to farmers some additional 
and better credit facilities than they are now believed to possess. 

If there is at present any substantial denial of credit to the 
farmers of the country, or if they are charged excessive rates for 
such credits as they do obtain, and these conditions can be remedied 
by the creation of this new credit mechanism, Mr, Morgan’s bili 
ought to become a law, for the importance of the agricultural inter- 
ests of the country and the right of the farmers to the most equitable 
treatment with respect to the credit facilities to be accorded them 
are matters which no fair-minded person will dispute. 

It would be a false system of finance that would give to other 
lines of industry and trade credit facilities superior to those enjoyed 
by the farmers of the country. In the service which the farmer per- 
forms to the community as a producer of food and fiber he is second 
i» importance to no one. 

For him to perform this invaluable service to the community, 
the farmer should have at his command a credit mechanism that will 
adequately meet his requirements. As the nature of his business 
differs from that of the manufacturer and merchant, it does not fol- 
low that the same credit mechanism which meets their demands may 
meet his. He may need, and doubtless does need, credit machinery 
especially adapted to the peculiar conditions of his calling. 

It is a familiar charge that the lax business methods of the 
farmer are responsible for existing limitations upon his credit. Even 
if this contention be valid, the association of the farmers for credit 
purposes as provided for in Mr. Morgan’s bill would tend to correct 
whatever laxity exists, for the thriftier and more systematic mem- 
bers of the various local societies would impose their standards upon 
the organization. 

The requirements as to indorsements and other security, and the 
provisions for joint liability, would seem to assure safety. As tend- 
ing to confirm this view, Mr. Morgan cites the experience of similar 
organizations which have long successfully operated in France. 

Objection will be made by some to the proposal that the Gov- 
ernment should be called on to contribute part of the capital of 
local societies—an objection which can not count for much since 
Government support for long-term farm loan credits through the 
Federal Land Banks has been adopted as a part of the country’s 
financial policy. 

Mr. Morgan resides in a farming community and is familiar 
with agricultural conditions and needs. He is the author of an able 
work on “Rural Credits,” and has given much faithful study to this 
important subject. The provisions of his bill for short-term farm 
credits indicate that he has reached wise and sound conclusions. 
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Another Successful Liberty Loan 


HE country has “come over the top” with another Liberty 
Loan, giving the Secretary of the Treasury over a billion 
more than he asked for. This loan did not come at a particu- 

larly opportune time, for it found business men pretty busily occu- 
pied in figuring out how they were going to pay income taxes shortly 
due. Still, the people managed to “dig up” the required amount 
and a billion more for good measure. Of their disposition and abil- 
ity to furnish such amounts as may be needed in the future, no doubt 
exists. 

With each successive loan the interest and enthusiasm of the 
people seem to grow and the number of subscribers to multiply. 
This indicates both a better understanding of the desirability of 
investing in a prime security and a determination to help in ridding 
the world of German militarism. 

Whether conditions will make it possible to market another loan 
of large proportions in the near future at a rate as low as 41/, per 
cent., is uncertain. Probably no fresh loan will be required for some 
months, and it may be that when the time for it arrives, money mar- 
ket conditions will justify a rate no higher than that of the most 
recent loan, 

Quite plausibly it is argued that people ought to subscribe to 
Government loans on patriotic grounds, irrespective of the interest 
rate. Patriotism should be the dominant impulse which leads people 
to invest in Government bonds at this time, rather than the thought 
of the profit to be made out of the transaction. 

But there is a principle in regard to money which operates some- 
what like the law of gravitation. It tends to attract funds into 
those channels where they may be employed with the greatest degree 
of profit consistent with safety. Of course, very many people 
perhaps the majority—in a time like this would bring their money 
\o the Government even though they knew it could be just as safely 
and profitably invested elsewhere, and many would lend to the Gov- 
ernment without any return whatever in the shape of interest. Still, 
the capital fund of the country seeks continually that employment 
which is the most profitable compatible with safety. It is a natural 
law and should be taken into consideration in fixing the rate on 
subsequent loans. Possibly, as intimated, 414 per cent. may be 
quite high enough when the next loan is offered, although a higher 
rate may prove necessary. Care must be taken to see that none of 
‘he loans fail or even lag. In the loans thus far placed great skill 
and judgment have been displayed, with the successful results which 
ve all know and in which we all take pride. 

There has been a fine degree of codperation all along the line, 
and the spirit and enthusiasm displayed in the campaigns now past 
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may be counted on again when the Treasury shall find it necessary 
to ask the people’s help, 


& 


Qualified Legalization of Overdrafts 


ge a statute which becomes operative in the State of New 
York on September 1, qualified recognition is given to over- 
drafts. 

The act amends the penal law in relation to obtaining money by 
fraudulent check, draft or order by adding a new section providing 
that any person who, with intent to defraud, shall make or draw or 
utter or deliver any check, draft or order for the payment of money 
upon any bank or other depositary, knowing at the time of such 
making, drawing, uttering or delivering that the maker or drawer 
lias not sufficient funds in or credit with such bank or other deposi- 
tary for the payment of such check, although no express representa- 
tion is made in reference thereto, shall be guilty of attempted lar- 
ceny, and if money or property is obtained from another thereby is 
guilty of larceny and punishable accordingly. 

As against the maker or drawer thereof, the making, drawing, 
uttering or delivering of a check, draft or order, payment of which 
is refused by the drawee because of lack of funds or credit, shall be 
prima facie evidence of intent to defraud and of knowledge of in- 
sufficient funds in or credit with such bank or other depositary, un- 
less such maker or drawer shall have paid the drawee thereof the 
amount due thereon, together with interest and protest fees, within 
ten days after receiving notice that such check, draft or order has not 
been paid by the drawee. 

The word “credit” is construed to mean an arrangement or under- 
standing with the bank or depositary for the payment of such check, 
draft or order. 

That the overdrawing of one’s bank account constitutes of itself 
an intent to defraud is rather a severe doctrine, however desirable 
it may appear from the banker’s standpoint. People sometimes 
overdraw through sheer carelessness, with no intent whatever of de- 
frauding. It may be said that such persons should pay the penalty 
of their inadvertence, though the penalty seems rather harsh. 
Doubtless it was this consideration which moved the New York 
Legislature to allow ten days of grace before the law automatically 
puts this penalty in effect. 

In England, and in some other countries, the overdraft is looked 
on with greater tolerance than with our bankers. There the belief 
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seems to obtain that a man who has convinced the bank of his respon- 
sibility and of his desirability as a customer may be relied on to meet 
any temporary small overdrafts without legal threat of putting him 
in the criminal class if he does not. 

Very likely well-disposed persons in this country find no real 
difficulty with their banks on this account. But the banker is quite 
justified in wishing to avoid overdrafts, because that is not the 
business-like way of doing things, and besides the item of “over- 
drafts” is looked on with great disfavor by bank examiners. 

The right proceeding for a man who may occasionally have 
greater use for credit than afforded by his usual line is for him to 
make special arrangements for it. This can be done by lodging 
additional collateral with the banker, or in some other way. 

When one draws a check on a bank, by that act he conveys title 
to credit at his bank from himself to another. How can he convey 
a title which he does not possess, and what right has he to expect 
his banker to grant him an additional credit for which he has made 
no provision whatever? 


Ul 


FS 


A Toast 


Here’s to the Blue of the wind-swept North, 
When we meet on the fields of France; 

May the spirit of Grant be with you all 
As the sons of the North advance. 


And here’s to the Gray of the sun-kissed South, 
When we meet on the fields of France; 
May the spirit of Lee be with you all 
As the sons of the South advance. 


And here’s to the Blue and Gray as one, 
When we meet on the fields of France; 

May the spirit of God be with us all 
As the sons of the Flag advance. 


—Grorce Morrow Mayo 
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HON. JOHN WINGATE WEEKS 
Junior Senator from the Commonwealth of Massachusetts 


“T see him every day and close at hand. I watch the work he does 
and I know, as no one else can know so well, the position he holds. He 
brings extraordinary knowledge to the settlement of the greatest questions 
which Congress has to deal with—our army, our navy, and our finances. 
To all questions relating to the navy, he brings a training and an expert 
knowledge which no other man in the Senate possesses because he is a 
graduate of Annapolis. He is a member of the great committee on mili- 
tary affairs. On that committee he has done remarkable work, for he 
brings to it all the aptitude which comes from a military training, al- 
though in another branch of the service. His position upon all questions 
of finance is well known. He is regarded in the Senate as an authority 
upon banking, loans and taxation, all subjects most momentous at the 
present time. More than this, he has the confidence of every man in the 
Senate on both sides, Republican and Democratic; confidence which is 
born of a recognition of his courage, his character and his patriotism.’’— 
From a speech by Senator Henry Cabot Lodge, at Springfield, Mass., Oc- 
tober, 1917. 
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Co-operation of Capital and Labor 





By HON. JOHN WINGATE WEEKS, United States Senator 
From Massachusetts 





Believing that certain radical tendencies, plainly manifest in some other countries and 
clearly discernible in the United States, contain elements of danger to the preservation 
of the fruits of capital and industry, and possibly menace the very stability of our insti- 
tutions, THe Bankers MaGazine has sought expressions of opinion from representative men 
whose well-matured views should afford a safe guide for the future. Below will be found 
a concise statement from Senator Weeks of Massachusetts. 

The business and political career of Mr. Weeks has been such as to give weight to his 
views. He comes of New England ancestry, having been born on a farm in the White 
Mountains of New Hampshire—a place which he still retains as a summer residence. 
From a student in the country schools he became a teacher, then a student at the Annapolis 
Naval Academy, followed by three years’ service in the United States Navy. In rapid 
succession he was a surveyor, alderman and mayor of his home city; for ten years captain 
and commander of the Massachusetts Naval Brigade; a successful banker; election to the 
United States House of Representatives, where he served eight years, with membership on 
important committees and also of the National Monetary Commission, and then election 
to his present position as member of the United States Senate. In the Senate, as stated 
by his distinguished colleague, Mr. Lodge, he has the confidence of both sides, “born of 
recognition of his courage, his character and his patriotism.” Because of his record in 
the House, he was made a member of the Senate Committees on Banking and Currency, 
Coast Defenses, Forest Reservations and Protection of Game, Irrigation and Reclamation 
of Arid Lands, Library, Public Health and National Quarantine, Post Offices and Post 
Roads, and the Committee on Military Affairs—now one of the most important commit- 
tees of Congress. 

Mr. Weeks clearly recognizes the vast industrial changes wrought by the war and is 
a firm believer in a continual movement toward bettering the relations of all who toil even 
in the humblest capacity. He believes, however, that this movement requires wise guidance 
so that a desire to make progress too rapidly may not lead to the overthrow of much of the 
solid achievements of the past. In other words, that true advancement lies in intelligent 
coéperation between capital and industry.—Editor Bankers Macazine. 





E would be a rash person who at this time attempted to 
prophesy what conditions will prevail after the war. Many 
people fail to appreciate, however, that the world is passing 

through an industrial and social revolution almost as important as 
the military operations which are engrossing our attention. It does 
not take a prophet to predict that social and industrial conditions 
after the war are sure to be quite different from those with which 
we have been familiar or that there is an absolute certainty that 
it will not be possible to return to all pre-war conditions, ‘There- 
ore, one of our duties is to be considering the questions which will 
develop so that we may be prepared to retain all that was good in 
our system before the war and to quickly and accurately adjust 
ourselves to the changes which will result from the experience 
obtained during our war preparation and operations. 

It is not of any particular moment to criticise actions which have 
en taken since our declaration of war or since the beginning of 
he European war unless we can at the same time obtain from those 
\ctions the valuable lessons which should be learned and from them 
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demonstrate their practicability or the desirability of adopting sonie 
better method. In other words, in criticisms of the conduct of tlie 
war and the relation of the Government to the people, we must 
be prepared to fairly accept those things which have been demoun- 
strated as good, while on the other hand we cannot do a greater 
public service than be prepared to condemn the things which are 
likely to be harmful. 


PERSONAL AND PROPERTY RIGHTS OF THE INDIVIDUAL 


One of the first considerations relating to this general subject, 
it seems to me, is the question of personal and property rights of the 
individual. Every impartial historian, looking back over the past 
hundred years, must agree that while we have taken advantage to 
a remarkable degree of the natural resources of our country but 
have frequently been wasteful of them, we have as individuals 
accomplished very many marvelous things. An enumeration of 
the progressive acts originating and developed in the United States 
during that period would fill volumes, and in my opinion our 
achievements have been made possible as a result of the ability 
of every man in this country to develop his own career. The door 
has been wide open to him and while he may have been embarrassed 
and restricted by his immediate environments, the opportunity for 
personal advancement nevertheless has always been available. 
Examples of the correctness of this statement are multitudinous 
and it needs no demonstration. It applies to not only personal 
accomplishments, but equally to property acquirements and protec- 
tion. 

How different is the situation which we see in Russia where 
there seems to be an absolute collapse of organized effort amounting 
very nearly to a complete collapse of a civilization which has been 
developed during the last few centuries. Notwithstanding the claim 
that there is a democratic government in Russia, it is true that the 
personal and property rights of the individual are restricted and 
in many cases absolutely disregarded, It does not take a man of 
great prescience to see that there is a similar drift in every other 
country and that we in the United States are not entirely removed 
from its possibility, and as there is nothing good in it but every 
possibility of harm we should set our faces against the possibility 
of any such condition developing in our country. For when we 
destroy the possibility of favorable results from individual effort, 
either in the acquirement or protection of property or from any 
other individual right which we have guaranteed to our citizens, 
we are taking from them the initiative which has been the stimulus 
in the accomplishments for which we, as a people, are responsible. 

It has been sometimes charged that there is not an opportunity 
to every individual even in the United States and in very restricted 
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ways this may be true, but even if it is true in isolated instances, 
I would so broaden the opportunity that it would exist everywhere 
and under all conditions; in this connection we must take into 
account the tendency of the autocracy created in this country since 
the declaration of war, a necessary step in the war’s conduct in order 
to obtain efficiency, but which produces a condition likely to be 
taken advantage of by ambitious men to perpetuate themselves in 
power through such policies so that if we are going to surely pre- 
vent such possibilities we should limit all autocratic legislation and 
activities to war time. Moreover I do not believe it is well for us 
as a country to enlarge the scope of our governmental operations. 
Even in military countries it does not always spell efficiency and 
in a democracy it will almost surely mean exactly the reverse. 
Every local prejudice and political condition enters in to influence 
the operations of the Government and such operations will surely 
tend to lessen the individuality of the citizen and will destroy that 
condition to which I have referred. What we should do as a 
Government is to try to help people to help themselves, instead of 
developing a Government the first purpose of which will be to 
assume a paternalism which will destroy the individualism of the 
citizen. Therefore as a practical proposition we should at the end 
of the war make a careful inventory of what has been done in 
connection with its prosecution, the unusual steps we have taken, the 
effect they have had on the social and industrial welfare of the 
country, and retain only those things which it is clearly demonstrated 
have proven themselves to be sound and wise and as far as prac- 
ticable to return to the other conditions which existed before the war. 


FINANCIAL POLICIES OF THE GOVERNMENT 


I am not wise enough to feel sure that any views I express 
relating to the conduct of the finances of the Government during 
the war would not need, as it goes on, careful revision and over- 
hauling. In such matters we should make use of what is at our 
disposal, that is, the great amount of experience and testimony of 
experienced men which may easily be obtained. Therefore, those 
in authority should commandeer the advice of men of knowledge, 
training and experience in financial affairs and adopt the consensus 
f their opinions. In my judgment, however, Congress at the last 
session made about a correct division of the amount of money 
vhich should be raised from taxation and from borrowing, Nat- 
irally this question is hedged about with all kinds of contingencies 
ind especially by the effect any particular action may have on a 
nultitude of other policies which we had established in the past 
‘ind which are in operation. It is quite likely we can increase 

ixation in some directions without doing great harm, but im the 
inal analysis the money which should be used in prosecuting the 
3 
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war is surplus. After we have absorbed this, any additional money 
coming from the people should be borrowed and it is desirabl: 
that we do not adopt any action which will so affect business that 
it will be impossible to make profits, for by so doing we will destroy 
the ability of those who otherwise would readily come to the assist- 
ance of the Government. There is some difference of opinion on 
this subject, but I am confident that we should in every way encour- 
age business enterprises provided they do not interfere with Govern- 
mental requirements which should come first, and there should 
be no hesitation in commandeering facilities needed by the Govern- 
ment in its prosecution of the war. Many of the unusual methods 
adopted since the beginning of the war seem to have merit when 
examined individually, but they often produce results which are only 
at best partially satisfactory. No better illustration of this could 
be given than the price-fixing policy. Undoubtedly this policy has 
merit, especially in cases where we do not produce enough of any 
particular article for our own needs, but in fixing the price of one 
article we must frequently, if we are to follow a logical course, fix 
the price of others which come into competition with it. For 
example, we have had a government price for wheat during the 
past season and a somewhat higher price has been provided by a 
recent Act of Congress, but fixing the price for wheat and not 
applying a similar process to other cereals entering into competition 
with. it, such as oats, corn, barley and rye, produces this result— 
that the competing cereals advance in price so that they become more 
valuable for practical purposes than the wheat which we wish to 
protect and the natural result is that wheat is used by the stockman, 
while other cereals go to human beings for food purposes. 

I think this subject is much too comprehensive for me to go into 
any detail, but the above statement illustrates the difficulty of 
price fixing without doing as much or more harm than good. 


INVESTIGATION BEFORE CHANGING OUR INSTITUTIONS 


This is essentially a time when people should keep their heads, 
should not try to advance personal theories and shculd follow as 
far as possible established methods and precedents. Those having 
any regard for our institutions of the past should combine in insist- 
ing upon a complete investigation before any of those institutions 
are permanently changed. It will only be by following this course 
that we will be able to avoid many pitfalls, On the other hand, if 
we give ourselves up to adopting the antidotes which are on every 
hand for every imaginary ill, we shall find ourselves drifting on an 
unmarked sea and in a rudderless boat. In fact, the future of 
this country and of the world is in danger if level-headed, sound 
thinking people do not give themselves to a solution of the problems 
of the future. 
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Interest Accrued Receivable and 
Unearned Discount 





By HOWARD M. JEFFERSON, Auditor Federal Reserve Bank, 
New York 





(Continued from May Number) 


N order to start a record of interest 

earned it will be necessary to fig- 

ure the interest accrued receivable 
after the close of business on a given 
day on all bonds owned, on all bonds 
and mortgages, and on all demand and 
time loans. Then head an ordinary 
piece of analysis paper or a page in 
a suitable columnar book as shown in 
Fig. 2. These sheets will be referred 


value under the nominal rate of interest 
or at book value under the actual rate 
of yield. The latter is manifestly, the 
true basis on which to calculate the 
earning power. If bonds are carried 
at amortized value, the book value 
should be listed under the rate actually 
allowed as the proper earning basis. 
The actual interest received must, of 
course, be divided between interest re- 


Accrueo Iwreeest Recesvaere on Demano Loans 
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Figure 2 


to hereafter as “Accrual Sheets.” Use 
one sheet or one page for demand loans, 
another for time loans, another for 
bonds, and still another for bonds and 
uortgages. Then analyze the loans ac- 
ording to rates and prove the totals 
ith the general ledger. This classifi- 
tion may be made upon the sheets 
ove referred to, though it will make a 
aner record if the analysis is made 
n separate sheets and the totals trans- 
rred to the accrual sheets. 
Bonds should be entered at the par 


ceived and reduction of bond account. 
If bonds are bought on a basis valua- 
tion and carried at cost, the columns 
must be headed with these odd rates 
and the actual book value entered. 
Having prepared these schedules, 
proved the totals with the general 
ledger, and having figured the accrued 
interest receivable, the following en- 
tries should be prepared and passed 
through the books in order to establish 
the earning accounts on the proper 
basis: 
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Interest Accrued Receivable 
Demand Loans 
Time Loans 
Bonds 
Bonds and Mortgages 
to 
Interest Earned 
Demand Loans 
Time Loans 
Bonds 
Bonds and Mortgages 


If desired, the general ledger debit 
and credit accounts may be combined 
into one for the debits and one for the 
This will reduce the number 


credits. 
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Meerved Interest [feeesvahle on Cemana Loans 






terest Earned on Demand Loans h 
been credited with $1.532.77 and that 
contra account, Interest Accrued R: 
ceivable on Demand Loans, has been 
charged with a like amount. The fo! 
lowing entries will carry the accruals 
through the books for a period of one 
week. 

On Wednesday, March 5, three new 
loans are made, $1,000 at four per 
cent., $5,000 at five per cent., and $10,- 
000 at six per cent. These are entered 
on the accrual sheet in black ink as 
shown in Fig. 3. No other changes 
are made in the demand loans on Wed- 
nesday, so new totals are brought down. 
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Figure 3 


of entries passing through the general 
ledger each day. The accrual figures 
should, however, be kept on separate 
sheets so that proofs may be made from 
time to time. 

Having passed entries transferring 
interest accrued into earnings, nothing 
more needs to be done until the day 
following. Let us assume that the ac- 
cruals have been figured to the close 
of business Tuesday, March 4, that the 
figures have been entered on the ac- 
crual sheet as shown in Fig. 3, that In- 





One day’s interest is then figured 
on these new totals as follows: 


One day’s interest on:— 


$101,000 at 4 per cent. ........... $11.21 
155,000 at 5 per cent. ....:...... 21.53 
360,000 at 6 per cent. ........... 60.00 
TN: acess osu wane $92.74 


Entries are then passed as follows: 
Interest Accrued Receivable De- 
errr 
to 
Interest Earned Demand Loans. .$92.74 























The total interest for the one day is 
then entered in the last column on the 
accrual sheet in black ink, and a new 
total brought down. This represents 
the accrued interest receivable but not 
paid at the close of business Wednes- 
day, or more properly speaking at the 
opening of business Thursday morn- 
ing. 

No loans were made on Thursday, 
but two loans were paid with interest. 
One of these was $6,000 and with it 
was received interest for thirty-one 
days at four per cent., amounting to 
$20.67 ; the other was $15,000 on which 
the interest amounted to $51.66. These 
loans are entered in red ink in their re- 
spective columns and the total interest 
received, $72.33, is entered in red in 
the accrued receivable, net, column at 
the right. New totals are struck. En- 
tries are passed covering the payments 
as follows: 


CO sescsinssvncat 21,072.33 
to 
Demand loans ......... $21,000.00 
Interest accrued receivable... $72.33 
One day’s interest is then figured on 
the new balances at the proper rates as 
follows: 


One day’s interest on:— 





$95,000 at 4 per cent. ........... $10.55 
140,000 at 5 per cent. ........... 19.46 
360,000 at 6 per cent. .......... 60.00 
WUE scale ba seshnosasnasawe $90.01 
Entries are passed as follows: 
Interest accrued receivable de- 
GE RE siivsacandritessesd $90.01 
to 
Interest earned demand loans. . .$90.01 


riday’s business shows loans made 
aad loans paid at varying rates, but it 
makes no difference how many or how 

v transactions are passed through the 
oks, or whether they are entered on 

accrual sheets in detail or en bloc. 
« only requisite is that they be en- 
ed correctly or there will be trouble 
“n proving the interest accrued re- 
vable account. 
\fter the close of business Friday, 
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the interest is figured as before on the 
new balances: 


One day’s interest on:— 


$95,000 at 4 per cent. ........... $10.55 





135,000 at 5 per cent. ........... 18.77 
365,000 at 6 per cent. ........... 60.83 
BORE sc ccccssavereevecscawes $90.15 


The usual entries are passed: 


Interest accrued receivable de- 
mand loans 
to 

Interest earned demand loans... .$90.15 


The sheet shows that no loans were 
made or paid on Saturday, so all that 
needs to be done is to repeat the ac- 
crual figure used on Friday, $90.15, en- 
ter the amount in black in the last 
column and strike a new balance and 
pass the usual entries. 

On Monday, two sets of figures must 
be prepared in case there is action of 
any kind. One of these is to repeat 
the accrual for Sunday and the other 
to take care of Monday’s earnings. The 
sheet shows changes in the loans on 
Monday and the following calculations 
are necessary: 


One day’s interest on:— 





$100,000 at 4 per cent. ........... $11.11 
140,000 at 5 per cent. ........... 19.46 
380,000 at 6 per cent. ........... 63.33 
WE hide bude wweswesssenkads $93.90 


The interest for the day is added to 
the last column, a new total struck and 
entries prepared in the usual manner. 
This completes the cycle and illustrates 
every kind of transaction that will need 
to pass through an interest accrued re- 
ceivable sheet. 

Similar sheets should be prepared 
for time loans, bonds, bonds and 
mortgages, and for bank balances on 
which interest is received. In estimat- 
ing the interest earned on bank balances 
it will not be necessary to post the 
debits and credits as in the case of loans, 
but to accrue for one day on the inter- 
est-bearing balance as nearly as that 
can be determined. 

It should be carefully noted that in- 
terest on bonds and on bonds and 
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mortgages is figured on a basis of twelve 
months of thirty days,to the year. It 
will be necessary, therefore, to omit 
the thirty-first day when accruing for 
the thirty-one-day months and by add- 
ing the proper number of days to bring 
February's accrual up to thirty days. 

‘Two very interesting and helpful fig- 
ures may be obtained from these sheets 
and adjusted daily. First, by estimat- 
ing the annual return from investments 
based upon the actual amount invested, 
there will be presented the average earn- 
ing power of the money actually in- 
vested. This figure should be carried 
out from four to five decimal places 
because it will show rather small fluctu- 
ations. It will indicate any tendency 
to overloaning at low rates. 

Second, if it seems desirable, the per 
cent. of return on all resources may be 
determined by carrying in at 0 per cent. 
the difference between the total of loans 
and investments shown on the accrual 
and the total resources. (Re- 

should not be confused with 
debit accounts. All expense and other 
accounts which would be chargeable to 
profit and loss at the closing of the 
books should be eliminated. All others 
should be included.) The effective rate 
of return may or may not be considered 
of value. It is inserted merely as a 
suggestion of the possibilities of the 
system. 


sheets 
sources 


UNEARNED DISCOUNT 


In order to establish the accounts 
necessary to show unearned discount it 
will be necessary to follow the proced- 
ure described for accruing interest 
earned but not received. The accounts 
to be established and maintained are 
slightly different but the process is the 
same. 

It will be necessary to find the 
amount of discount received but not 
earned on a given date. Every bank 
man is familiar with the process. When 
this has been determined entries should 
be passed as follows: 


Discount Received 
to 


Unearned Discount 
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The balance left in the Discount R: 
ceived account is all earned and tl 
title of the account should be changed 
to Discount Earned. All subsequen 
entries will be posted to this account. 
The discount received on all notes after 
the accrual sheets have been established 
will be credited to Unearned Discount 

The totals of the bills discounted al 
the various rates must then be entered 
ca accrual sheets and the amount of 
unearned discount extended into a suit- 
able column. For purposes of illustra- 
tion let us assume that the inventory of 
discounts and the amount unearned at 
the close of business Tuesday, March 5, 
are as follows: 


$1,000 2 days to run at 6 per cent. ..$ .33 


5,000 3 days to run at 6 per cent... 2.50 
15,000 6 days to run at 5 per cent. .. 12.50 
10,000 6 days to run at 6 per cent. .. 10.00 
6,000 6 days to run at 4 per cent. .. 4.00 

Total unearned discount ....... $29.33 


(See Fig. 4.) 

After the close of business on Wed- 
nesday, March 5, the bank will have 
earned one day’s interest on all its bills 
and the unearned account must be re- 
duced by that amount. This is caleu- 
lated as follows: 


One day’s interest on: 
$6,000 at 4 per cent. ............. $.67 


15,000 at 5 per cent. ............. 2.08 
16,000 at 6 per cent. ............. 2.67 
PE dhinadonatpinde dan bade ae $5.42 


The following entries are then passed 
through the books: 
Unearned Discount 

Discount Earned 


entered in red 
on the accrual 
figure and de- 


This amount is then 
ink in the last column 
sheet as shown in the 
ducted from the balance. 

The figure shows that a note for 
$1,000 discounted at six per cent. ma- 
tured on Thursday. The discount earned 
that day must be accounted for so the 
deduction for the payment is not made 
till after the discount earned has been 
deducted. There is, therefore, no change 
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* Figures on these 


to be made in the totals of discounts at 
the various rates and the amount of 
discount used on the day previous must 
be deducted again, leaving a balance of 
$18.49 unearned. The usual entries 
must also be passed. The paid note is 
then entered in red in the proper col- 
umns and new totals brought down. 
These totals are the basis for the calcu- 
lation of the discount earned on Fri- 
day, which amounts to $5.25. 

The figure shows a new discount made 
on Friday at $100,000 at six per cent. 
running for sixty days. The discount 
received is credited to Unearned Dis- 
count and is entered on the accrual sheet 
together with the amount of the note. 
The latter is entered in the proper 
olumn under the six per cent. rate and 
a'so in the total column. When these 


tries have been made the balance in 
* unearned column after the close of 
iness on Friday is $1,013.24. 
n Friday, also, a note of $5,000 at 
per cent. is paid and is entered in 
proper columns in red and new 
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totals strack. These are used in figur- 
ing Saturday’s earnings. 

On Saturday the eighth, one day’s 
earnings on the new totals are figured 
and entered in red in the proper col- 
umn and the new balance carried down. 
The daily earnings show a decided in- 
crease because of the $100,000 discount 
and now amount to $21.08. After de- 
ducting this amount there remains 
$992.16 unearned. 

Before entering three notes paid on 
Monday, the unearned discount column 
must be reduced by two days’ interest 
on the total covering Sunday and Mon- 
day’s earnings. The total for the two 
days is $42.16. After deducting this 
in the usual manner, there remains $950 
unearned. 

The notes maturing on Monday are 
deducted and there remains but one 
note, $100,000 at six per cent., with 
fifty-seven days yet to run. The un- 
earned discount on this note is equal 
to the balance in the account, proving 
the work of the accrual sheet. 
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If notes are rebated before maturity, 
simply enter the face of the note in red 
in the proper column and deduct the 
amount of the discount to maturity from 
the Unearned Discount column. Then 
pass entries as follows: 

Unearned Discount 

to 
Individual Deposits. 

Miscellaneous earnings may be ac- 

crued daily in much the same way. Take 


rents, for example. These may be easily 
calculated and reduced to a per diem 
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basis. They may be combined, perhaps, 
with others, such as safe deposit rentals 
and commissions, and carried in one ac- 
count. Each day entries should be 
passed substantially as follows: 


Rents, etc., Receivable 
to 
Rents, etc., Earned. 


The cash receipts will be credited to 
Rents, etc., Receivable. This will re- 
duce to a daily basis every earning ac- 
eount and effectively dispose of any and 
all violent fluctuations in earnings. 


Kelly Wakes Up 





By HARRY I. JONES, Chief Clerk Market and Fulton Office 
Irving Trust Company, New York 





In the May number of the Macaztne. under the title of “Wake Up, Kelly,” Mr. Jones 


described the case of a bank clerk who had fallen into a lethargic condition. 


Under the 


prodding of an officer in the bank, he wakes up, with the result told below.—Editor 


BANKERS MAGAZINE. 


HE first thing Kelly did, on the 
following Monday morning, was 
to stroll into the bank, just about 
one hour earlier than was his usual cus- 
tom. He found out to his entire satis- 
faction that this operation caused him 
no more trouble than if he had arrived 
at a later hour. If anything, he felt 
even better for having taken the first 
step in the attempt to master himself. 
Upon assuming his duties this easy- 
going bookkeeper found that all ledger- 
men had been “switched” or transferred 
from one book to another for a given 
period of time. Kelly ascertained that 
he had been assigned to the “cinch” or 
“lay-down,” as the fellows termed it, 
which in reality was the task of attend- 


ing to the “baby-ledger”’ of the bank, a 
position requiring not much mental ac- 
tivity, and still less physical endeavor. 
The job was allotted to each bookkeeper 
in turn and gave the incumbent plenty 
of spare time in which he might do as 
he saw fit. As he saw his name upon 
the notice posted for the bookkeeper’s 
perusal Kelly arched his eyebrows a 
trifle, said nothing, and went to work. 


THE AWAKENING BEGINS 


The little seed of wise advice planted 
in the bookkeeper’s mind by Mr. Par- 
sons was beginning to take root. Kelly 
was awakening. Parsons handed him 
some magazines containing articles de- 
scribing $5,000 a year men who had 























gotten ahead by sheer hard work. Kel- 
ly commenced to think. “Perhaps there 
is something in that stuff, after all; I'll 
give it a tryout. Watch me hit it a 
mile!” 

Every day for a month this ex-satis- 
fied bookkeeper worked, as he expressed 
it, “like Johnny Evers playing second 
base.” He was busier than the prover- 
bial bee, doing many a stunt in several 
other departments of the bank, long 
after the time he could have chosen to 
go home. Some of Kelly’s fellow clerks 
called him a grand-stand player, and of 
course he was looked upon in open- 
mouthed wonder. No one had ever seen 
the popular bookkeeper so interested in 
bank work before, and they prophesied 
that he would “blow up” along about 
the eighth inning, which in their ver- 
nacular meant when the work got too 
heavy for the liking of Kelly. 

“They say I’m a_ grand-stander,” 
thought the bookkeeper; “well, just 
watch me make a couple of one-hand 
pick-ups, some lightning throws, and a 
few triples and home-runs. I’m up on 
my toes now, and I’ll play to the grand- 
stand, bleachers or any old thing, so 
long as it gives me the feeling of en- 
thusiasm which I have had during the 
past month. Why I have been dead for 
the past ten years. No one can stop 
me, so here goes for the game of bank- 
ing; I’m in it to go up, now that I am 
awake.” 

Kelly perused the reading matter 
which Mr. Parsons handed to him, re- 
ligiously. He almost devoured it. He 
read where Charles M. Schwab said 
that most talk about genuises is non- 
Men who achieve things in busi- 
ness usually do it by application and 
self-discipline, so that they get full pro- 
duction from an average normal brain. 
Putting a tremendous amount of hustle 
and elbow grease into your work is 
the mainspring that shoots you to the 
top. Otherwise you will never arrive. 
‘ cnius is a handsome name given fre- 
© ently to hard working men, after they 

e finished a tough job. 

“hus wrote the steel man, and the 
« clerk pupil followed him to the 
letter. Kelly began to realize that 


sense, 
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climbing upward in his line of endeavor 
was purely a matter of inclination; that 
be merely needed to get more interested 
in the particular institution for which 
he worked. 

Obstacles had no terrors for the bank 
bookkeeper. He was destined to “get 
on.” Clerks slurred him for his enthu- 
siastic methods, but he did not “blow 
up.” Others praised his efforts and told 
him to keep it up. Yet in spite of the 
handicap of slurring remarks by some, 
Kelly threw all the energy which he 
possessed into his job. He hit the line 
of work as hard as he knew how and 
made inroads into it for big gains. He 
accumulated punch and a determination. 
He worked intelligently and continually 
to the limit of his ability. And, as Par- 
sons remarked, “that is the thing that 
will land any man high up in the scale.” 


OFFICERS OF THE BANK TAKE NOTICE 


Soon the officers noticed the change in 
Kelly—they do not have to be told; 
they can see for themselves when 
a man is trying and when he isn’t. At 
the end of six months the president 
sent for the bookkeeper. It was the 
first time that Kelly had ever been “in 
on the carpet” in the language of the 
bank clerk, either for admonition or the 
reverse. 

“Mr. Kelly,” said the president, 
“what has been the reason for your 
extraordinary efforts, lately?” 

“No reason,” replied “Kel,” “other 

than that I am gradually getting a little 
common sense and am just about waking 
up. 
“Well,” said the president, “we like 
the way in which you have opened your 
eyes, and Monday morning you are to 
assume your duties as the head of a de- 
partment. When you are fully awake, 
you may, perhaps, expect a still more 
responsible position.” 

Kelly took the new job. The sport- 
ing page, baseball, theatres and the flot- 
sam and jetsam of his human existence 
passed out of his life forever. He re- 
doubled his efforts and gave the bank 
the best that was in him. He was occu- 
pied with thoughts of how best to im- 
prove his work, his job and the busi- 
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ness of his employers. And upon 
all this, gazed Parsons, the assistant 
cashier, who said, mentally, with a 
smile: ““You’re awake now, ‘Kel’; you’re 
coming a mile a minute. I can see 
your headlights gleaming.” 


THE REWARD OF SUSTAINED EFFORT 


A year passed. The man who so re- 
cently had been a mere bookkeeper in 
the bank had made himself more valu- 
able to his institution than ever. He was 
awake. He was alive. He learned to 
save time and effort on the part of his 
fellows. He made his department one 
of the most efficient units in the various 
divisions of the bank’s daily life. 

And then something happened, as it 
usually does to the man who sticks to 
his job, like grandmother sticks to her 
knitting. The bank needed a man to 
handle a matter with an out-of-town 
customer. Kelly was selected. He 
made the trip to the distant city, exer- 
cised a little headwork in adroitly ad- 
justing the situation between the cus- 
tomer and the bank, also leaving the 
impression behind him that the bank 
had sent a live, wide-awake and cour- 
teous young, man to take care of its 
customer’s welfare and interests. 
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Kelly advised his bank by wire . 
the successful outcome of the missio: 
with which his employers had entrusted 
him. He followed instructions implicit 
ly, was delighted with himself that lh: 
could be of such service to his institu 
tion, and wended his way back to his 
hotel. 

As he strode up to the desk, the clerk 
handed Kelly a vellow envelope. “Tele- 
gram for you, Mr. Kelly,” said the 
clerk. 

“More instructions,” thought Kelly as 
he mechanically opened the missive. But 
Kelly was mistaken, for his eyes be- 
held the following: 


New York, Oct. 17, 1917. 
Fred Kelly, 


Hotel Emerson, Md. 


At directors’ meeting to-day, you were 
appointed assistant cashier. Salary raised 
to $3,000 a year. 1 claim credit for being 
your alarm clock. Congratulations. 


Baltimore, 


Parsons. 


And as the new officer of the New 
York bank stepped under the shower in 
his bath that evening, he said aloud: 
“Now for the World’s Series, I’m bat- 
ting No. 4. I’ve got to keep up my 
average.” 

Kelly is still on the job. 


ay 


Banking a Mutual Enterprise 


By A. B. Hepsurn, 
Chairman Advisory Board, Chase National Bank, New York 


CoM MERCIAL banking of the pres- 

ent day is a mutual enterprise. 
The stockholders, through the officers 
and directors, manage the business for 
the dividend returns; the public contrib- 


ute their deposit line in exchange for 
banking service, and protection in the 
form of credit as their necessities may 


arise. Such protection must be assured, 
and the management must have sufficient 
prescience to forecast the needs of its 
customers and put itself in a position 
to respond to those needs. A bank man- 
agement that does not fully recognize 
the claims and equities of its customers 
will very soon find its business sadly di- 
minishing. 
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Banking and Commercial Law 





CASE COMMENT AND REVIEW 





Clearing-House Rules 


HE clearing-house is the best ex- 

| ample of the “get-together” idea 
in banking yet to be devised. 

The whole idea is based on an exchange 
of credits, and the cancellation of debts 
by the mere settling of the balance. 
Thus, if A owes B $10, and B owes A 
$5, if A pays B $5, the debts are can- 
celled, and the double transfer avoided. 
On this principle all clearings-houses 
operate. They are voluntary associa- 
tions for the expediting of bank trans- 
actions through such an exchange. A 
bank joining a clearing-house must 
abide by the rules. This has been re- 
peatedly upheld by the courts. One of 
these rules is, that a check passing 
through the clearing-house must be re- 
turned before a certain time, or its pay- 
ment will be considered obsolute. In 
New York, the hour is 3 o'clock. In 
the case of the First National Bank of 
Philadelphia vs. National Park Bank of 
New York, this principle is involved. 
A check for $18,000 drawn on the 
National Park Bank to the order of the 
lirst National Bank of Philadelphia was 
sent to the Hanover National Bank for 
collection and presented through the 
clearing-house. Tentative entry was 
made on the books of the Park. Dur- 
ing the day the Park was notified that 
the drawer of the check, the Mutual 
Trust Company of Orange, was taken 
‘t by the Bank Department of New 
rsey, and rescinded the credit before 


’ time limit had arrived. Under the 
ts as stated, it was held that the 
‘dit of the check, under the rules of 

clearing-house, did not constitute 
vment so as to make the Park liable 





to the payee. The practical aspects of 
the case are clearly set forth in the text, 
and give a clear idea of the way in 
which payments are made through the 
clearing-house as a matter of banking 
procedure. 


& 


Acceptance by Wire 


The use of the wire in banking trans- 
actions is constantly increasing. Re- 
mittances made by checks are verified, 
notes and drafts reported paid or un- 
paid, and in many ways the wire is a 
necessity in finance. 

It frequently becomes necessary to 
guarantee payment of drafts and bills 
of exchange by assurance that the item 
will be accepted when presented. For 
instance: A firm shipping a carload of 
grapes from California to New York 
might require some guarantee that the 
draft will be paid when presented, and 
the mails would be too slow for such 
confirmation. The New York bank 
would wire that a draft conforming to 
certain requirements would be paid on 


presentation, confirming the same by 


letter, and the shipment would go for- 
ward promptly, and the seller would 


-be sure of his money. 


It is a principle of law that an ac- 
ceptance cannot be made verbally, but 
must be in writing. A telegram is a 
written instrument; and while the Ne- 
gotiable Instruments Law requires an 
acceptance to be in writing, there is no 
doubt that in the absence of statutes 
to the contrary, an acceptance may be 
upon a separate paper. The acceptor, 
however, cannot be held upon a contract 
651 
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of acceptance so made, unless it clearly 
imparts an absolute promise to pay. 
Thus, a written promise to accept an 
existing bill has been held to amount to 
an acceptance. The New York law 
provides that where the acceptance is 
on a separate paper, it does not bind the 
acceptor, except in favor of those to 
whom it is shown, and who, on the faith 
thereof, received the bill for value. A 
very interesting treatment of this sub- 
ject will be found in the case of Colcord 
vs. Banco De Tamaulipas, in this issue 





& 


Cashier’s Checks 


One of the principal instruments of 
banking is the cashier’s check, which is 
used in making payments where drafts 
on corresponding banks are either un- 
necessary or undesirable. They are 
used to pay current bills, and to settle 
clearing-house balances and other trans- 
actions of like nature. 

The advantage lies in the fact that 
the obligation may be met, and the bal- 
ance in the depository bank on interest, 
remain undisturbed for a period of time. 
For instance: In purchasing a block 
of bonds, payment may be made by a 
cashier’s check, and the obligation set- 
tled at the time of issue. The cashier's 
check will come back through the ex- 
changes in the course of a few days, 
when payment must be made by a draft 
on the reserve city. In the meantime, 
the amount represented thereby has 
been drawing interest. Where these are 
issued in large numbers, their advan- 
tage is apparent, and shrewd bankers 
are quick to take advantage of every 
proper opportunity to save a bit here 
and there. 

Legally speaking, the cashier’s check 
is a bill of exchange drawn by a bank 
on itself, and accepted in advance, and 
is not subject to courtermand of pay- 
ment by the payee after endorsement. 
It has the same legal effect as the cer- 
tificate of deposit, or a certified check. 
The subject is fully treated in Walker 
against Southard in this number. 
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Leading Cases 





Clearing-House Rules 


New York 


Binding Force of Clearing-House Rules 


New York Supreme Court, Appellate Di- 
vision, First Department, Dec. 31, 1917. 





FIRST NATIONAL BANK OF PHILADELPHIA Vs. 
NATIONAL PARK BANK OF NEW YORK 





The payee of a check, not being a member 
of a clearing house through whom it is to be 
paid, is not bound by the rules of the clear- 
ing house. 

Where payee of check sent it to corre- 
spondent bank, who through clearing house 
presented it to defendant, the addressee 
bank, and defendant made a note on its bal- 
ance ledger account of temporary debit, but 
on the same day and before the time for 
credit on return of check through clearing 
house expired, it was notified that the 
drawer was in the hands of the banking in- 
spector and returned the check to the other 
bank, its acts did not constitute a payment 
of the check or acceptance thereof, so as to 
render it liable to the payee bank. 

Action by the First National Bank of 
Philadelphia, Pa., against the National 
Park Bank of New York. From a 
judgment for plaintiff (100 Misc. Rep. 
31), and an order denying motion to 
re-open the case, defendant appeals. 
Reversed, and new trial granted. 


STATEMENT OF FACT AND 
OPINION 


Laughlin, J. The recovery was on 
a check drawn by the Mutual Trust 
Company of Orange. N. J., on the de- 
fendant, for $18,231.66, to the order of 
the plaintiff. The plaintiff forwarded 
the check to its correspondent, the Han- 
over National Bank of New York, for 
collection. The Hanover Bank and de- 
fendant were members of the New York 
Clearing House, and presentment was 
made through the clearing-house, the 
rules of which provide for tentative 
settlements between the customers at 
the clearing-house in the morning ac- 
cording to the claims of the respective 

























customers with respect to the aggregate 
amount of the checks drawn on the other 
members, which they then and there 
present and deliver in envelopes or 
packages marked with the amount to 
representatives of the other members; 
but the constitution and rules of the 
clearing-house, as construed by the 
clearing-house committee, seem to re- 
quire the redemption by any member 
of any check thus paid through the 
clearing-house and returned to it for 
any reason before 3 o'clock in the after- 
noon of the same day. The check in 
question was thus figst paid through the 
clearing-house on presentment there to 
representatives of\the defendant in the 
manner stated, without, however, hav- 
ing been examined by them, and without 
their knowing ge the account of 
the drawer waS\good for the amount. 
On presentation and delivery of the 
checks at the clearing-house, the repre- 
sentatives of each member then send 
them to their bank for examination. 
This may precede or follow the tenta- 
tive settlement at the clearing-house, 
but such settlement is not affected there- 
by. On receipt of the checks at the 
bank on which they are drawn they are 
separated, and a slip is first made of 
the items drawn by each depositor, and 
from this another slip is made showing 
the aggregate amount of the items 
drawn by each depositor, and that is 
sent to the bookkeeper in charge of the 
ledger balances of the depositors before 
the checks have been examined with re- 
spect to their regularity and genuine- 
ness, and he at once makes a tentative 
entry in red ink of this aggregate 
amount in the charging or debit column 
of the balance ledger account. 

That was done in this case, and that 
constitutes the only entry shown to have 
heen made in the books of the defendant 
with respect to this check. The draw- 

“s balance at that time was sufficient 

pay the check. It does not appear 

finitely at what hour the examination 
this check was made, nor was it clear- 
shown that it was passed as regularly 
wn. At about 1:30 p. m. defendant 
s notified by the state banking de- 
rtment of New Jersey that it had 
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taken charge of the Mutual Trust Com- 
pany of Orange and of its affairs under 
the statutes of New Jersey that morn- 
ing and formal notice in writing to that 
i was received by it from said state 
banking department at about 2:30 p. m. 
That was in effect a notice to stop pay- 
ment of checks drawn by the Mutual 
Trust Company. Columbia-Knicker- 
bocker Trust Co. vs. Miller, 156 App. 
Div. 510. The defendant thereupon 
erased the entry made in its balance 
ledger account with respect to this 
check, and returned it to the Hanover 
Bank before 3 o'clock, and demanded 
payment pursuant to the rules of the 
clearing-house, and the amount of the 
check for which the Hanover Bank had 
received credit on the tentative settle- 
ment through the clearing-house was re- 
paid to defendant, and the Hanover 
Bank took back the check and erased 
the indorsement thereon to the effect 
that it had been paid through the clear- 
ing-house. The check was thereafter 
presented to defendant and payment 
was refused. 

It appears that the defendant kept 
an account, known as an account cur- 
rent, with its correspondents, in which 
the items are entered from day to day; 
but that account was not offered in evi- 
dence, and there is no evidence that any 
entry was made therein with respect to 
this check. Neither the plaintiff nor 
its collecting agent, the Hanover Bank, 
had any notice or knowledge with re- 
spect to said entry made by defendant 
in its balance ledger account, unless it 
be on the theory, claimed by counsel for 
respondent, that the defendant in re- 
ceiving the check at the clearing-house 
became the agent of the owner to pre- 
sent it to itself for payment, and that 
as such agent it had knowledge of what 
it did as the drawee of the check, and 
that its principal, the owner, is pre- 
sumed to have such knowledge. It is a 
little difficult to follow that theory ; but, 
in view of the fact that the only entry 
shown to have been made was not a final 
entry, it is not necéssary to express a 
decided opinion on the point at this 
time. There is no evidence of estoppel 
as between the plaintiff and the defend- 
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ant. The check was neither canceled, 
nor marked paid, nor retained by de- 
fendant. 

The plaintiff contends that it is not 
bound by the constitution and rules of 
the clearing-house, as it is not a mem- 
ber thereof, and that claim is sustained 
by the decision in Columbia-Knicker- 
beeker.,Trust Co. vs. Miller, 215 N. Y. 
The plaintiff, however, claims that, act- 
ing under the rules of the clearing- 
house, the defendant undertook to pre- 
sent the check to itself for payment, and 
that while it then had a right to reject 
it for any reason, the same as it would 
have had a right to refuse payment as 
between it and the owner of the check, 
had the check been presented at the 
counter of the bank, still that by pass- 
ing on the check to the extent shown, 
and making the entry in the balance 
ledger account, it manifested its inten- 
tion to pay the check, and to ratify the 
payment thereof which it had already 
made tentatively through the clearing- 
house, and that its action became irrev- 
ocable. 

In support of that contention counsel 
for plaintiff relies upon Columbia- 
Knickerbocker Trust Co. vs. Miller, 
supra, and Baldwin’s Bank vs. Smith, 
215 N. Y. 76, and kindred cases. Those 
decisions, in view of the facts on which 
the adjudications were made, are not 
necessarily controlling in the ultimate 
decision of the issues herein; but in both 
of them, and in other cases cited and 
relied upon by the respondent, the rule 
is stated to be that payment may be 
shown by the intention to make it, evi- 
denced by some unequivocal act, such as 
bookkeeping entries, or by the cancel- 
lation of a note or check and marking it 
paid, and in Baldwin’s Bank vs. Smith 
it was held that a direction to a bank 
by the maker of a note, after the re- 
ceipt of the note by the bank, to pay 
and charge it to his account, with a ver- 
bal agreement on the part of the bank 
that that would be done, constituted a 
payment, even though the bookkeeping 
entries were not made. This court, in 


Hentz vs. National City Bank, 159 App. 
Div. 743, prior to the two decisions of 
tlie Court of Appeals already cited, ex- 
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pressed the opinion that payment 
through the clearing house “is not a 
payment of any particular check, and 
does not become so until the time with- 
in which the check may be returned has 
expired.” Judge Hand, after those de- 
cisions by the Court of Appeals, which 
he considered, expressed views to the 
same effect. Eastman Kodak Co. ys. 
National Park Bank (D. C.) 231 Fed. 
320. 

We do not deem it necessary at this 
time to decide whether that statement 
of the rule must be deemed modified by 
the subsequent decisions of the Court 
of Appeals to which reference has been 
made; for, even under the rule as stated 
by the Court of Appeals, no unequivo- 
cal act on the part of the defendant 
indicating its intention to pay the check 
was shown in the case at bar, and since 
the evidence does not show whether or 
not there were other entries made by 
the bank concerning this check, which 
may afford a basis for a recovery by 
the plaintiff, we think there should be 
a new trial, to the end that the facts 
may be fully developed. 

The appeal from the order should be 
dismissed, without costs, and findings 
numbered VII, VIII, and XII, which 
are inconsistent with these views, and 
the conclusions of law and judgment, 
should be reversed, and a new trial 
granted, with costs to appellant to abide 
the event. Settle order on notice. All 
concur. 

(168 N. Y. Supp. 422. 


& 
Acceptance by Telegraph 


New York 


Agreement to Accept by Telegraph 
Drafts 


Supreme Court New York, Appellate Di- 
vision, First Department, Jan. 18, 718. 


COLCORD VS. BANCO DE TAMAULIPAS 


A telegram that a draft “is good,” in an- 
swer to a telegram asking a bank if it would 
pay it, was not an “acceptance,” nor an 
agreement to accept. 

An allegation that “in and by the law of 
Mexico it was then and there provided,” and 
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an allegation “it is also” the law, are too 
yague to show that the law was in effect at 
the time in question. 


Action by Alan H. Colcord against 
the Banco de Tamaulipas. From an 


order overruling demurrers to the com- 
plaint, defendant appeals. Reversed. 


STATEMENT OF FACT AND 
OPINION 


Dowling, J. The facts upon which 
the two causes of action herein are 
based are set forth in the complaint as 
follows: The First State Bank & Trust 
Company (assignor of the claim in ques- 
tion to plaintiff) is a banking corpora- 
tion organized under the laws of the 
State of Texas, and having its principal 
place of business at Laredo, Tex. It 
is hereinafter referred to as the State 
Bank. Defendant is a banking cor- 
poration organized under the laws of 
the Republic of Mexico, and having its 
principal place of business at Tampico 
in the state of Tamaulipas, Republic 
of Mexico. On February 28, 1914, C. 
Barreda, as municipal president of the 
city of Nuevo Laredo, a municipality 
in the Republic of Mexico, made a cer- 
tain draft or bill of exchange in writing. 
This (as well as all the other writings 
hereinafter referred to) was in the 
Spanish language, and translated into 
English read: 


“$5,000.00 (Mexican dollars). 
“G. Laredo, Tamaulipas, Feb. 28, 1914. 

“At three days’ sight pay by this bill 
of exchange, in this city, to the order 
of the First State Bank of Laredo, 
Texas, the sum of five thousand Mexi- 
dollars. Value which you will 
charge with or without notice to account 


can 


ot 
“C. Barreda, Municipal President.” 
“To the bank of Tamaulipas, Tampico, 

Tampas. 

|Indorsement:] [Seal.] Municipal 
Government Constitutional of Laredo, 
I: maulipas. 

Written:] C. Laredo, 
Pe}, 28,1914. C. Barreda. 


30 cent Mexican stamp affixed. |” 


v > 
T'ampas, 
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Said draft was presented to the State 
Bank for purchase, which thereupon 
sent the following telegram to defend- 
ant: 


“Laredo, Texas, March 3, 1914. 
“Bank of Tamaulipas, Tampico, Tamps, 
Mex.: 


“Please telegraph us immediately if 
you will pay a draft signed C. Barreda, 
Municipal President Nuevo Laredo, for 
five thousand Mexican dollars. 

“First State Bank & Trust Co.” 

To this defendant replied as follows: 

“Tampico, Mexico, March 5, 1915. 


“First State Bank & Trust Co., Laredo, 
Texas: 


“Draft C. Barreda, Municipal Presi- 
dent Nuevo Laredo, for five thousand 
Mexican dollars is good. 

“Banco de Tamaulipas.” 


On the same day defendant wrote the 
State Bank as follows: 


“Tampico, Tam., Mex., March 5, 1915. 
“First State Bank & Trust Co., Lare- 
do, Texas—Dear Sirs: On this date 
and through the same method we have 
answered your telegram relative to Dr. 
C. Barreda’s draft for five thousand 
Mexican dollars, which we confirm as 
per inclosed transcript. 
“Yours truly, 
“Banco de Tamaulipas, 
“J. J. Dias, Cashier.” 
“P. Assemat, Mgr. 


The transcript inclosed was as fol- 
lows: 


“Transcript of the telegram which the 
Banco de Tamaulipas addresses to First 
State Bank & Trust Co., Laredo, Texas, 
on March 5, 1914. ‘Draft C. Barreda, 
Mayor of New Laredo, for five thou- 
sand dollars is good.’ ” 

The State Bank, relying upon the 
faith of the correspondence quoted, 
bought the draft in question, paying 
5,000 Mexican dollars therefor, and 
after indorsing it, so as to make it pay- 
able to any bank, banker, or trust com- 
pany, transmitted the draft, so in- 
dorsed, to defendant, and duly pre- 
sented it- and demanded payment. 
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Thereafter defendant telegraphed to the 
State Bank: 


“Tampico, March 19, 1914. 
“We return remittance 9336 because 
it is not correct. We are writing. 
“Banco de Tamaulipas.” 


The letter which followed was in 


these terms: 


“Tampico, Tam., Mex., March 19, 1914. 

“First State Bank & Trust Co., Lare- 
do, Texas—Dear Sirs: We confirm our 
telegram of even date as per inclosed 
copy. Accordingly we return your re- 
mittance No. 9336 for its lacking of two 
signatures, to-wit: Faustino Garza’s as 
finance commissioner and the signature 
of Dr. Adolfo Salinas Puga as health 
commissioner of Nuevo Laredo. It also 
lacks the official seal of the municipal 
corporation. Once the above requisites 
having been fulfilled, we will have no ob- 
jection to honoring the remittance here- 
with returned. We have charged you 
with $5.54 for telegram expenses. We 
are yours respectfully, 

“Banco de Tamaulipas, 
“J. J. Diaz, Cashier. 
“P. Assemat, Manager.” 





Inclosed therewith was a copy of said 
telegram of March 19, 1914. The State 
Bank procured the signing of the draft 
by the two officials referred to in the 
latter, and also the affixing of the seal 
of the municipal corporation thereto, 
and in this condition it was returned to 
defendant and again duly presented for 
payment. The defendant retained the 
draft in its possession from March 24, 
1914, to December 8, 1914, ignoring re- 
peated demands to pay the same be- 
tween March 29, 1914, and October 31, 
1914, on which latter date it refused 
payment, and still refuses to pay the 
same. It is alleged that when said draft 
was accepted, and when it was present- 
ed for payment, the drawer thereof had 
deposited with the defendant funds suf- 
ficient to pay the same, and which had 
been so deposited for that purpose. 

The first cause of action is based on 
the theory that defendant’s telegram of 
March 5th constituted an acceptance of 
the draft in question and that defendant 


THE BANKERS MAGAZINE 











was therefore liable to pay the same. [ 
do not believe that defendant’s telegram 
of March 5th can be interpreted to be 
an acceptance of the draft in question, 
nor as a promise to accept the same. 
The State Bank telegraphed defendant 
an explicit question as to whether de- 
fendant would pay a certain described 
draft. Defendant did not reply to this 
question directly, nor does it appear 
that it was under any duty or obliga- 
tion so to do. The State Bank did not 
say in its telegram that it was about to 
buy draft upon the faith of defendant's 
reply. Defendant replied only that the 
draft was good, which reasonably meant 
only that C. Barreda, as municipal 
president of Nuevo Laredo, then had on 
deposit with defendant at least the sum 
of five thousand Mexican dollars, but 
gave the State Bank no right to assume 
that defendant would hold the funds to 
meet the draft, or would itself accept 
or pay the draft. On the contrary, the 
very form of the reply, not answering 
directly the question as to whether de- 
fendant would pay the draft, was suf- 
ficient to put the State Bank on its 
guard, and cause it to either require 
an explicit answer from defendant as 
to whether it would accept and pay the 
draft, or to proceed further at its own 
risk. The defendant had no control 
over the State Bank’s transactions with 
Barreda, and it was the business of the 
State Bank to protect itself in its deal- 
ings with him, and to make certain that 
the draft would be accepted by defend- 
ant before it parted with its money on 
the faith of the draft. 

An acceptance is a contract, and there 
are no words used by defendant in the 
telegram which can be interpreted to 
mean that it agreed to accept the draft. 
In First National Bank of Atchison vs. 
Commercial Bank, 74 Kan. 606, an ac- 
ceptance was sought to be based upon 
the following telegrams passing be- 
tween the parties: 


“Adrian, Mich, October 15, 1903. 
“First National Bank, Atchison, Kan.: 


“Is J. F. Donald’s check on you #350 
good? 
“Commercial Savings Bank.” 















“Atchison, Kan., October 15, 1903. 
“Commercial Savings Bank, Adrian, 
Mich.: 


“J. F. Donald’s check is good for sum 
named. 
“First National Bank.” 


In that case Donald was a depositor 
in the Kansas bank and drew a check 
upon it for $350 to a payee who in- 
dorsed and delivered it to a third party, 
who in turn indorsed and delivered it 
to the Michigan bank. Donald stopped 
payment on the check before it was 
presented for payment, and the Michi- 
gan bank sued the Kansas bank for the 
face of the check and interest, claiming 
it had been accepted in writing, and 
that it had been purchased for value on 
the faith of such acceptance. The court 
held that the drawee of a check could 
not be held liable upon a claimed con- 
tract of acceptance, external to the bill, 
unless the language used clearly and 
unequivocally imported an absolute 
promise, and that the response that a 
check was “good for sum named” was 
not such a promise. In that case the 
reply was strictly responsive to the 
question, but the court said: 


“It indicates no clear intention to 
make Donald’s check good whenever 
presented and whatever the condition of 
his account. It is entirely consistent 
with the simple purpose to state Don- 
ald’s standing at the bank on the day 
of the telegram. It fairly means: ‘Don- 
ald’s account is now sufficient to meet 
a check for the sum named.’ The writ- 
ings are not equal to the unambiguous 
and unequivocal ‘Will you pay?’ and 
‘We will pay.’ ” 

So, also, in Kahn vs. Walton, 46 Ohio 
St. 195, it was held that, while an af- 
firmative answer by the bank to a gen- 
eral inquiry whether checks of a person 
named for a specified sum are good is 
iaformation that such person has on de- 
posit, subject to check, money to that 
‘mount, it does not constitute an accept- 

nee or certification of, or otherwise 

eate an obligation on the bank to pay, 
iecks which the inquirer may then 

iid. The telegraphed query in that 
“Are M. A. Walton’s checks 


ise was, 
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for $2,000 good?” 
answered, “Yes, sir.” In the course of 
its opinion the court said: 


to which the bank 


“It is manifest there was no accept- 
ance or certification of the checks in 
question in this case. The telegraphic 
correspondence between the bank and 
Kahn’s agent amounted to no more than 
an assurance that valid checks to the 
amount stated, drawn by Walton, or 
that might be drawn by him, were then 
good. No particular checks were men- 
tioned in the inquiry, nor any intima- 
tion given that the inquirer had re- 
ceived, or was about to receive, such 
checks; nor had the bank any means of 
identifying the checks to which the in- 
quiry related. Its telegram, therefore, 
did not commit the bank to the payment 
of any particular check. At most, it 
was information that Walton had, at its 
date, money on deposit to the amount 
stated, subject to check. Espy vs. 
Bank, 18 Wall. 604 [21 L. Ed. 947].” 


In Myers vs. Union National Bank, 
27 Ill. App. 254, the query telegraphed 
to the defendant bank was, “Will drafts 
for $3,800 made by J. R. Snyder on 
you be paid, if presented Monday?” to 
which the reply was sent,” “Drafts 
named are good now.” The funds of 
the drawer having been paid out to meet 
other checks, it was sought to hold the 
defendant for the drafts in question as 
upon a virtual acceptance for certifica- 
tion. The defendant was held not to be 
liable as it had not accepted the drafts. 
The court said: 


“An acceptance is a contract, and does 
not differ from other contracts in the 
essential requirement of a meeting of 
minds. A bank is not bound to accept 
by telegram the checks or drafts of its 
depositors, although in possession of 
funds to pay. Its duty in such cases 
is to accept a draft, or pay a check, 
only on presentment. One relying on 
a telegram as an acceptance should see 
to it that the language used will, at 
least, fairly bear the meaning. Rees et 
al. v. Warwick, 3 Eng. C. L. 467.” 


These cases support the general rule 
as laid down in Daniel on Negotiable 
Instruments (6th Ed.) vol. 1, p. 600: 
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“There is no doubt that, in the ab- 
sence of statutory interdiction, an ac- 
ceptance may be upon a separate paper, 
as in a letter, for instance, as well as 
upon the bill itself. The drawee can- 
not be held liable upon a contract of 
acceptance external to the bill, unless 
the language used clearly and unequivo- 
cally imports an absolute promise to 
pay. Thus a written promise to accept 
an existing bill, or ‘that it shall meet 
with due honor,’ or that the drawee 
‘will accept or certainly pay it,’ or any 
other equivalent language, has been 
held to amount to acceptance. But if 
the language be equivocal—if it be 
merely stated, ‘Your bill shall have at- 
tention’—it is not sufficient.” 


The Negotiable Instruments Law of 
New York (Consol. Laws, c. 38), in 
section 222, provides that: 


“Where an acceptance is written on 
a paper other than the bill itself, it 
does not bind the acceptor, except in 
favor of a person to whom it is shown 
and who, on the faith thereof, receives 
the bill for value.” 


It follows as the result of the reason- 
ing of the foregoing cases that the State 
Bank had no right to rely on defend- 
ant’s telegram that the draft was good 
in purchasing it, but should have in- 
sisted on a direct answer to a question 
whether defendant would accept or pay 
the draft. Not having done so, and 
defendant not having said in its tele- 
gram that it would either accept or pay 
the draft, the latter is not liable. The 
case of Garrettson vs. Bank (C. C.) 39 
Fed. 163, 7 L. R. A. 428, is not control- 
ling here, for in that case the question 
was, “Will you pay James Tate’s check 
on you twenty-two thousand dollars? 
Answer,” and the reply was, “James 
Tate is good. Send on your paper.” 
In its opinion the court laid stress on 
the last words, “Send on your paper,” 
as clearly implying that it was to be 
sent on for payment and not merely for 
acceptance. No such words were used 
in the case at bar. The demurrer to 


the first cause of action should have 
been sustained. 
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The second cause of action, after r 
stating all the facts alleged in tli 
first cause of action except the assign 
ment of the claim and the retention of 
the draft and refusal to pay same by 
defendant, sets forth that defendant 
when the original draft was presented 
to it for acceptance and for payment, 
failed and neglected to accept or pay it; 
that the State Bank caused the ad- 
ditional signatures and municipal seal 
to be affixed to the draft as requested 
by defendant in its letter of March 19, 
1914, and again on March 28, 1914, the 
State Bank presented the draft to de- 
fendant “for formal acceptance and also 
for payment” ; that defendant had prom- 
ised to formally accept and pay the 
draft (realleging the original telegram 
and the reply thereto), but instead re- 
fused and still refuses to keep its said 
promise; that defendant retained the 
draft in its possession from the time of 
its presentation until December 8, 1914, 
and during the whole of said time failed 
to formally accept or pay the draft, al- 
though repeated demands for payment 
were made, until October 31, 1914, when 
it notified the State Bank of its refusal 
to formally accept or pay “‘said draft.” 
It is then averred: 


“Sixth. That in and by the law of 
Mexico it was then and there provided 
that, when a draft of the character of 
the draft herein set forth is presented 
for acceptance, the drawee must accept 
it or refuse plainly his acceptance on 
the same day in which the bearer pre- 
sents it for that purpose. And it is also 
the law of Mexico that, if the drawee 
allows the day to pass without return- 
ing such draft, he will be liable for its 
payment.” 


The assignment of this cause of action 
to plaintiff is then alleged. This cause 
of action proceeds upon the theory that 
the telegram of March 5th was not an 
acceptance, but an agreement to accept, 
for the breach of which defendant is 
equally liable. For the reasons hereto- 
fore assigned, I do not believe the tele- 
gram in question was an agreement to 














accept, any more than it was an accept- 
ance. In so far as plaintiff pleads upon 
the alleged telegram as an agreement 
to accept, I believe the complaint is de- 
murrable. Plaintiff does not set forth 
any acts done by his assignor, liability 
assumed by it, or moneys paid out by 
it, after the receipt of the defendant's 
letter of March 19th, nor does he seek 
to predicate any liability thereupon. 
Had the State Bank paid out its moneys 
only after the receipt of that letter, a 
very different question would have been 
presented. 

The statute law of Mexico sought to 
be pleaded not only raises a new theory 
of defendant's liability inconsistent with 
the remaining allegations of the second 
cause of action (which are based solely 
on the ground that the original telegram 
of defendant was an agreement to ac- 
cept), but that law is so inartificially 
pleaded that it is not made applicable 
to the state of facts set forth. It is 
said that ‘in and by the law of Mexico 
it was then and there provided” that the 
drawee must accept or refuse accept- 
ance at a certain time, but whether this 
law was in effect when the transactions 
in question occurred does not appear. It 
is also alleged that “it is also” the law 
of Mexico that, if the drawee allows a 
day to pass without returning the draft, 
he will be liable. But this allegation is 
also vague as to time, and it does not 
clearly show that the law was to the 
effect quoted when the transactions be- 
tween the parties were had. For all 
these reasons, the demurrer to the sec- 
ond cause of action should also have 
been sustained. 

The order appealed from will be re- 
versed, with $10 costs and disburse- 
ments, and the demurrers to the first 
and second causes of action sustained, 
with $10 costs, will leave to plaintiff to 
serve a further amended complaint as 
to said causes of action on payment of 
said costs. 

(rder reversed, with $10 costs and 
motion denied, with $10 costs, and de- 
murrers sustained, with leave to plaintiff 


to «mend on payment of costs. Order 
filk 
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Cashier’s Check 
ALABAMA 


Nature of Cashier’s Check—Rights of 
Holder 


Supreme Court of Alabama, Jan. 24, 1918 


WALKER VS. SELLERS 


A “cashier’s check,” being merely a bill of 
exchange drawn by a bank on itself, and ac- 
cepted in advance by the act of its issuance, 
is not subject to countermand by the payee 
after indorsement, and has the same legal 
effect as a certificate of deposit or a certified 
check. 

A petition alleging that petitioner pro- 
cured a cashier’s check covering the amount 
of his deposit, that he indorsed the same 
over to another, that the check was returned 
unpaid to the bank in which the indorsee 
deposited it, the drawer bank in the mean- 
time having been closed, and that the sum 
was charged back to the petitioner, does 
not state facts establishing petitioner’s 
claim as that of a depositor preferred by 
Const. 1901, section 250; for, while the re- 
lation of depositor and creditor existing be- 
tween petitioner and the bank continued as 
long as he retained the check, yet when in- 
dorsed over, title passed to the indorsee, 
who became entitled to collect the proceeds, 
and, upon dishonor and the closing of the 
bank, to recover as a creditor, and hence no 
recovery by petitioner can be allowed. 


Petition by J. A. Sellers for interven- 
tion and to be declared a preferred cred- 
itor of the Clanton Bank. From the 
decree rendered, A. E. Walker, the Su- 
perintendent of Banks, appeals. Re- 
versed, rendered, and remanded. 

The petition shows that A. E. Walker, 
as superintendent of banks in Alabama, 
is administering the assets of the insol- 
vent Clanton Bank in the circuit court 
of Chilton county in equity, and seeks 
to establish petitioner’s- claim against 
said bank as the preferred claim of a 
depositor under section 250 of the Con- 
stitution. It is alleged that petitioner 
deposited money in the said bank dur- 
ing the month of March, 1916, without 
stipulating for interest thereon, and 
that on March 30, 1916, he procured 
the issuance to himself by said bank of 
a cashier’s check for $1,102.54, which 
covered the amount of his deposit; that 
on April 4, 1916, said cashier’s check 
was indorsed over to Ed Waggoner by 
petitioner, who deposited the same in 
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the American National Bank of Sapul- 
pa, Okla., to the credit of Carl Waggon- 
er & Son, and on said date, April 4, 
1916, said check was forwarded to the 
Exchange National Bank of Tulsa, 
Okla., and about April 15, 1916, it was 
returned to said American National 
Bank with the notation thereon, “Bank 
closed,” and the said sum has been 
charged back to petitioner. The pe- 
tition sets up facts showing that, if pe- 
titioner is a preferred depositor, he is 
entitled to share in a distribution to 
such depositor of 80 per cent. of their 
claims. The demurrers present the 
question whether, upon the allegation of 
petitioner, the petitioner is a preferred 
depositor, or was such at the date of 
the insolvent bank’s failure. The de- 
murrers were overruled. 


STATEMENT OF FACT AND 
OPINION 


Somerville, J. “A cashier’s check, 
being merely a bill of exchange drawn 
by a bank on itself, and accepted in ad- 
vance by the act of its issuance, is not 
subject to countermand by the payee 
after indorsement, as is an ordinary 
check by the drawer, and the relations 
of the parties to such an instrument are 
analogous to. those of the parties to a 
negotiable note payable on demand.” 2 
Michie on Banks and Banking, section 
139 (2). But “when such a check is 
given to a depositor to cover the amount 
of a withdrawal, it is merely an acknowl- 
edgment of an indebtedness on the part 
of the bank to the payee of the order. 
The change thereby made is not in the 
nature of the debt, but in the evidence 
of it.” Clark vs. Chicago, ete., Co., 186 
Ill. 440. 

As between the bank and the payee 
a cashier's check is, in legal effect, the 
same as a certificate of deposit or a 
certified check. Clark vs. Chicago, etc., 
Co., supra; Lummus Cotton Gin Co. vs. 
Walker, 195 Ala. 552. 

Certainly the purpose in each case is 
the same, that is, to enable the holder 
to use the check as money; and when a 
check is certified it ceases to possess the 
character, or to perform the functions, 
of a check, but represents so much 
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money on deposit, payable to the holdcr 
on demand. National Commercial Bauk 
vs. Miller, 77 Ala. 168. “Such a deposit 
stands upon exactly the same ground 
as any other.” Id. 

Manifestly in the present case the 
cashier’s check to petitioner did not, so 
long as it remained in his hands as 
owner, dissolve his relation with the 
bank as depositor, though the fund 
which it represented was withdrawn 
from its former subjection to his order 
other than through the medium of the 
cashier's check itself, just as would have 
been the case if he had procured a certi- 
fied check instead. But when petitioner 
indorsed the check to Waggoner, he of 
course transferred the fund to him, and 
Waggoner, as his transferee, acquired 
the status and enjoyed the rights of a 
depositor until he presented the check 
to and received payment from the 
drawer bank. 

Obviously, then, petitioner has no in- 
terest in the fund represented by the 
cashier’s check so long as that check is 
held by an indorsee; and there is no 
allegation in the petition showing that 
it is not still held and owned by the 
indorsee, Waggoner. On the face of 
the petition, Waggoner is entitled to 
claim the distribution due to depositors 
of the Clanton Bank, and not petitioner. 

We do not overlook the allegation 
that the collecting bank returned the 
check to the depositee bank, and that 
“the said sum has been charged back to 
petitioner.” When a deposited check 
on another bank is credited to the de- 
positor’s account, and is afterwards dis- 
honored, the bank may, of course, 
charge the amount back to the depos- 
itor’s account, and this action restores 
the check to the ownership of the de- 
positor. 

It does not appear who charged this 
check back to petitioner, but it could 
only have been done by Waggoner, of 
course. However, as betwen, amy ¢n- 
dorser and indorsee in thd course‘ of 
business, even where the imdorsement 
represents a payment on <dccount, the 
mere act of charging back to the in- 
dorser’s account the gum previously 
credited does not of itself restore the 
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indorsed instrument to the indorser. Al- 
though the credit conditionally entered 
is suspended, yet the instrument still be- 
longs to the indorsee, and he may still 
pursue his rights thereunder against the 
indorser and all prior parties. The dis- 
honored instrument is restored to the 
legal ownership of the indorser only by 
its retransfer to him by the indorsee, or, 
in equity, by the indorser’s payment to 
the indorsee of the original considera- 
tion for which it was given. 

The respondent as administrator of 
the insolvent bank, is entitled to protec- 
tion against the apparent claim of Wag- 
goner, as indorsee; and petitioner is en- 
titled to the relief prayed only when he 
shows that he is the owner of the de- 
posit represented and evidenced by the 
cashier's check. 

In this aspect the demurrer should 
have been sustained, and the decree of 
the circuit court will be reversed, and 
one here rendered accordingly. Pe- 
titioner will be allowed 30 days in which 
to amend the petition. 

Reversed, rendered, and remanded. 

75 So. Rep. 715. 
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Notice of Non-Payment 


Texas 
Collections—N egligence—Notice 


Court of Civil Appeals, Texas, El Paso, 
Dec. 19, 1917. 


TERRELL VS. COMMERCIAL NATIONAL BANK OF 
EL PASO 


\ bank that held a draft for 27 days with- 
out notifying the payee of nonpayment when 
instructed to give notice by wire was guilty 
of negligence, and liable for resulting loss. © 

In such case, unless it appears that the 
drawer of draft would have realized some- 
thing on the debt from drawee but for the 
- s negligence, only nominal damages can 
@ riven. 


7 , 
' recover compensatory damages for 


hec'igence of a bank for failure to prompt- 
lv ootify drawer of the nonpayment of a 
dr» t the burden of proof is upon plaintiff 
to ow by preponderance of evidence that 
it ‘ould and would have recovered and ap- 
pl 1 to drawee’s indebtedness money of the 
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drawee on deposit in another bank, and such 
burden never shifts. 

In such a case, the measure of damages 
would be the amount plaintiff would have 
so recovered not to exceed the amount of 
the draft. 


Suit by F. H. Terrell, trustee in 
bankruptcy of the Goldoft Liquor Com- 
pany, against the Commercial National 
Bank of El Paso, Tex., and others. 
Judgment for plaintiff for partial relief 
only and he brings error. Affirmed. 


STATEMENT OF FACT AND 
OPINION 


Higgins, J. Plaintiff in error, trustee 
in bankruptcy for the Goldoft Liquor 
Company, brought this suit against the 
Commercial National Bank, the State 
National Bank, both of El Paso, Tex., 
and the Gila Valley Bank & Trust Com- 
pany of Globe, Ariz., to recover the 
amount of a draft in the sum of $2,000 
drawn by the liquor company against 
C. A. Adams of Globe, Ariz., same hav- 
ing been drawn through the Commercia! 
National Bank on September 7, 1914. 
The case was tried without a jury, and 
judgment rendered for the ‘plaintiff 
against all defendants in the sum of $1 
and costs. There is no statement of 
facts in the record. Findings of fact. 
however, were filed by the trial court. 
A condensed statement of the findings 
is as follows: 


C. A. Adams was indebted to the 
liquor company in the sum of about 
$4,000, and on September 7, 1914, the 
liquor company drew a draft upon him 
in the sum of $2,000 through the Com- 
mercial National Bank. The bank 
passed the amount of the draft to the 
credit of the liquor company. The 
draft was a protest item, and the Com- 
mercial Bank turned same over to the 
State Bank. The State Bank on Sep- 
tember 8, 1914, sent same through the 
mail to the Gila Valley Bank & Trust 
Company. The State Bank directed the 
Gila Bank to wire if same was not paid. 
The Gila Bank received the draft on 
September 10, 1914, and held it until 
October 7, 1914, when it returned same 
to the State Bank, which in turn re- 
turned it to the Commercial Bank, and 
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‘the latter bank then charged the liquor 
company’s account with the amount 
thereof. When the Gila Bank presented 
the draft to Adams it was not paid. The 
Gila Bank failed to wire the State Bank 
of its nonpayment, and the liquor com- 
pany had no notice of nonpayment un- 
til October 9, 1914. Upon receipt of the 
draft the Gila Bank went to Adams’ 
place of business, but did not find him. 
Some days later, however, Adams prom- 
ised that bank that he would pay the 
draft, but never did so. On the morn- 
ing of October 10, 1914, the liquor com- 
pany sent a representative to Globe. 
From and after September 15, 1914, 
Adams has been insolvent. From Sep- 
tember 8 to September 28, 1914, Adams 
had on deposit in the First National 
Bank of Globe, Ariz., various sums of 
money varying from $1,314.85 to 
$3,440.31. On September 28, 1914, 
this was reduced to $14.85, and on 
October 1, 1914 to 85 cents. Shortly 
after October 1st Adams left Globe, 
and his whereabouts have since been un- 
known. On September 7, 1914, most, 
if not all, of Adams’ assets were covered 
by a chattel mortgage, which, together 
with the lien for rent, about equalled 
the value of his property. 

In the latter part of September, 1914, 
various creditors other than the liquor 
company levied attachments against 
Adams’ effects. The liquor company 
knew nothing about these suits until 
after the return of its draft. The evi- 
dence did not disclose the exact amount 
of Adams’ indebtedness to his other 
creditors except the indebtedness to 
one Keating, who was secured and who 
realized the amount of his claim. How- 
ever, the aggregate of Adams’ indebt- 
edness, other than that to Keating, was 
considerable, and if any of the attach- 
ing creditors realized anything upon 
their attachments, it was not as much 
as $200. The Gila Bank was negligent 
in failing to promptly notify the State 
Bank of the nonpayment of the draft. 
Had it done so, the State Bank would 
have notified the Commercial Bank, 
which in turn would have notified the 
liquor company, and the liquor company 
would have used ordinary diligence to 
collect its debt against Adams. At the 
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time the draft was drawn the liquo: 
company knew that Adams did business 
with the First National Bank of Gloje 
but had no information as to whether or 
not he had any money in such bank. 
Whether the liquor company would have 
realized anything on its debt, or what 
sum it would have realized had it pur- 
sued the remedies available to it, does 
not appear from the evidence, and the 
trial court, from a preponderance of the 
evidence, was unable to say that the 
liquor company had suffered damages in 
any specific sum. 

Upon the facts so found, the court 
concluded as a matter of law that the 
defendant banks were bound to use due 
diligence in the presentation of the draft 
and to promptly notify if same was not 
paid, and failure to exercise due dili- 
gence in this respect rendered them li- 
able for any resulting loss; that the 
burden of proof rested upon plaintiff 
to show the extent of his damages aris- 
ing from the breach of duty on the 
banks’ part; and that while the three 
banks were negligent in handling the 
draft, they were liable for nominal dam- 
ages only because the plaintiff had 
failed to show with reasonable certainty 
the damages which it had sustained. 

It is very clear that plaintiff in error 
is not entitled to recover on account of 
the negligence of the banks in the pres- 
entation and handling of the draft, un- 
less it has sustained damage in conse- 
quence thereof. Injuria absque damno 
will not sustain an action. Story on 
Agency, section 236; 2 Bouvier’s Law 
Dict. (Rawle’s Third Revision) p. 1580. 
The burden of proof rested upon plain- 
tiff in error to show substantial damage 
and with reasonable certainty the 
amount thereof. Unless this was done, 
nominal damages only could be awarded. 

The trial court made a general find- 
ing that it does not appear from the 
evidence whether the liquor company 
would have realized anything on its debt 
against Adams, or what sum it would 
have realized, had it pursued the reme- 
dies available to it. In that state of 
the evidence, the court could not have 
rendered a judgment for more than 
nominal damages. In the absence of a 
statement of facts this court cannot re- 
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view that finding. But in this connec- 
tion, plaintiff in error insists that other 
facts found by the court rebut the find- 
ing indicated abové. This insistence is 
based upon the finding with respect to 
funds belonging to Adams on deposit 
in the First National Bank of Globe 
and the finding that plaintiff would have 
exercised due diligence to collect its 
debt had it been promptly notified of its 
nonpayment. But it does not necessarily 
follow, as a matter of law, that in the 
exercise of due diligence the plaintiff in 
error would have garnisheed those funds 
in time to have impounded same. Nor 
does it necessarily follow, if it had 
promptly garnisheed, that it would have 
prevailed in the garnishment and recov- 
ered such funds. This court has no 
knowledge of all the evidence adduced 
upon the trial upon which the court 
based its finding that plaintiff had failed 
to show whether it would have realized 
anything upon its debt, or the amount 
it would have realized. The state of 
the evidence may have been such as to 
justify and support this finding, not- 
withstanding the fact that Adams had 
considerable funds on deposit in the 
First National Bank. In the absence 
of a statement of facts this court must 
uphold the general finding made by the 
trial court indicated above, unless its 
incorrectness is shown by other specific 
findings made. 

Under its second proposition, plain- 
tiff in error asserts that the burden of 
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proof rested upon defendants in error 
to show that it could not and would not, 
in the exercise of reasonable diligence, 
have reduced to its possession and ob- 
tained the money on deposit in the First 
National Bank. On the contrary, the 
burden of proving this fact rested upon 
plaintiff in error. The burden never 
shifts from the plaintiff to establish by 
a preponderance of the evidence the 
facts upon which he relies for a recov- 
ery. Boswell vs. Pannell (Sup.) 180 
S. W. 593. In order to establish plain- 
tiff’s right of recovery in this case, based 
upon the fact that Adams had funds 
with the First National Bank, it was 
necessary for it to show by a prepon- 
derance of the evidence that it could 
and would have recovered and applied 
to the payment of Adams’ indebtedness 
the money or some of the money which 
he had on deposit with said bank. Un- 
til it did this, it had shown no substan- 
tial damage resulting from the defend- 
ants’ negligence. Had it done this, it 
would have established a prima facie 
case, and the measure of its damage 
would have been the amount it would 
have so recovered, not to exceed the 
amount of the draft. The amount of 
the draft is in no wise material in de- 
termining the measure of damage until 
a prima facie case had been made in 
the manner indicated, and it then be- 
comes material only as limiting the 
amount of recovery. 

Finding no error, the judgment is 
affirmed. 199 S. W. Rep. 1133. 


a 




















Letter No. 2 of the New Series 





By W. LIVINGSTON LARNED 





The Lovable Philosopher mingles Business Sense with Human Sentiment, and looks 


deep into the comedies and tragedies of His Small Town. 


Conflict as it relates to Banking. 


Friend James: 


HE Third Liberty Loan cam- 
paign is to be followed by one 
for the Red Cross. One hun- 


dred million dollars is the goal! Think 
of it! I am falling into your way of 








is called on in these times to 


The country 
contribute a large sum to the Red Cross. This 


amount goes up into the millions, but it is 
comparatively easy for our Nation to support 
a just cause in this way. There are a great 
many of us and in the aggregate our contri- 
butions mass up impressively. It’s the old, old, 
wonderful story of the pennies mounting into 
the dollars and the dollars mounting into the 
thousands of dollars. It is an honorable priv- 
ilege to be able to say “I have helped the Red 
Cross." The long arm of this splendid organ- 
ization reaches everywhere—sees all suffering 
and succors it—knows no denomination. 
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The Crisis of the Great 


emphasis, when you speak of what is 
expected of America and Americans. 
These amounts frighten you. Mention 
of them is made in whispered awe. You 
seem to reckon it is such a marvelous, 
stupendous undertaking—that the ag- 
gregate of sacrifice is an inspiration 
for many generations to come. 

We often disagree. Solid friendship, 
I sometimes think, is built upon dis- 
agreement. When men’s dispositions 
run in the same groove, they cease to 
interest one another. I can’t say that 
I think the sacrifice is staggering. Not 
yet, at any rate. The trouble is, my 
friend, a FEW are making that sacri- 
fice. It seems to be a spasmodic and 
intermittent patriotism—that patriotism 
which takes form in money either given 
the Government or loaned to it. 

If EVERY man did his share, we'd 
come out from under these Liberty 
Loans with a grin. There’d be nothing 
to it, James. We are a widespread peo- 
ple. We are multitudinous. We make 
money easily. Poverty is an American 
heritage only to the fellow who has a 
chronic and organic contempt for Work. 
The country is glutted with Opportu- 
nity. The rising generation is com- 
pelled to step lively to evade the long 
arms of Bright Prospect. It’s not a 
case of “What can I do?” but of 
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“Which Job shall I Select?” Big Busi- 
ness employs a competent force of 
“Brain Scouts”—experts who are for- 
ever searching for Ability. It isn’t nec- 
essary to do as much climbing of that 
ladder of success—Opportunity reaches 
down and yanks you up it. 

But what I wanted to say—and say 
rather frankly—was THIS: 


There would be an oversubscription 
to these Liberty Loans—a surplus large 
enough to have the next one-half fin- 
ished—if ALL of us did ALL we could, 
as occasion arose. My banking expe- 
rience has repeatedly convinced me— 
proved to me—the astounding virtue of 
team work and little things of an accu- 
mulative character. It’s the many, 
many pennies that COUNT UP, in the 
end, rather than the spurty dollars. A 
steady, unflagging, unfailing, day-in- 
and-day-out system of saving, for in- 
stance, will amass a fortune with 
astounding rapidity. With incredible 
speed the science of mathematics proves 
its case. If there is one thing more 
than another, that creates the habit of 
Bank Saving, it is the discovery men 
make of what Small Beginnings will do. 
It wins their confidence. They are in- 
terested before they realize it. There 
is a fascination in the uncontrovertible 
Truth of averages and of STEADY 


thrift. 
* * * 


ERHAPS I can illustrate my point 

in an intensely practical way. It 

was calculated that our territory should 

yield something like three thousand dol- 

lars, in a given period, in Thrift Stamps. 

The territory in question is small—lim- 

ited—restricted. Our farmers are 

wealthy; our middle-class citizens all 

make moderate sums. Now three 

thousand dollars SOUNDED  incon- 

ceivably large to the committee. It 

couldn’t be done! There wasn’t that 

nuch loose change in town, what with 

‘ce high cost of living and the Movies. 

was, moreover, unfair to EXPECT 

m to realize that amount, in propor- 

1 to the wealth of the community— 
SIZE, 

it was my privilege to suggest a 

eme to this committee, and I want to 
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tell you about the scheme because it was 
successful. ‘Gentlemen,’ I said, when 
they visited my office one rainy after- 
noon, “for a year now, when you wanted 
to raise funds by popular subscription, 
you have invariably touched only the 
HIGH spots. You went where you felt 
reasonably SURE you'd get the money. 
It was the world-old policy of Line of 
Least Resistance. Why not break away 
from precedent? THIS time, resolve to 
visit every man and woman in the town. 
If they ALL buy a stamp or two, you 
will have that three thousand the second 
day. Then go on to tell the people that 
community pride—civic pride—should 
and MUST prompt them to contribute 
EVENLY—everybody giving HIS or 
HER share. Why ask a handful to be a 
living expression of the patriotism of a 
town? At the psychological moment, a 
Y. M. C. A. representative, who had 
been abroad and who KNEW the hor- 
rors of the situation, stood in the band- 
stand of our local park and told the 
citizens a few things that made them 
think and grow suddenly tense—and 
ery a little. 

We sold Thrift Stamps like hot cakes 
and three thousand was easily raised 





He holds 


Time is the final arbiter of us all. 
unseen and intangible strings to destiny, but 


they are none the less positive. Sooner or 
later, time convinces us of the wisdom of co1- 
servation. Some discover it early in life, others 
late—too late. 

I know a father of five sturdy boys who 
has successfully encouraged his sons to save 
by impressing upon them the inevitable work:- 
ings of Time. He keeps To-morrow constantly 
in their minds. While living in the present, 
the future is made to loom large 
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ahead of schedule. I want to tell you, 
Friend James, it was EASY—easy on 
EVERYBODY, the moment EVERY- 
BODY gave a little. Incidentally, this 
Government plan of War Savings 
Stamps and Thrift Stamps will accom- 
plish more good—in the end, in quite 
another direction—than I can begin to 
tell. We are quite unconsciously send- 
ing our people to a banking school. 
They are learning the powerful lesson 
of thrift—of “putting away’’—of wise 
investment. Folks that never invested 
or saved a dollar before in their lives 
are coming in direct contact with banks 

-with .bankers—with frugality and 
saving—with influences that will prove 
magic assets later in their lives. 


* * * 


HERE is no question concerning the 

significance of the above, Jim. 
These Loans HAVE _ introduced the 
Public to its Banks. New faces come 
into our place——timidly, at first; then 
with increasing trust and respect for the 
institution. The Thrift Stamp is far- 
reaching in its influence. It’s a tiny 
link, but it has been sufficient to inter- 
est folks in us, who would NEVER 
lave thought of banks otherwise. They 
ask questions—to buy the 
stamps—to get the facts. It is doubly 
true of the Bonds. And, Jim, if this 
great War has its agony and its beastly 
side, there are also atonements. We 
were inclined to be a wasteful Nation 
only Yesterday. We squandered. The 
habit of banking a part of what we 
earned was common only to the mi- 
nority. 

It will be different after this thing is 
over. 

Saving is destined to become second 
nature with many. They will have had 
an opportunity to see the splendid side 
of it—-the pleasure and profit and sense 
of security it brings. 


come to 


” * * 


APE PPERY, indignant little man 
came in to see me not long ago. 
He was bristling with pompous self- 


concern. I had permitted a degrada- 
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tion. I had lowered the standards 0: 
my bank. I was turning an institution 
into a sign-board. 

And what do you suppose was tli 
CAUSE of that outburst? 

We had pasted up posters in our win 
dow of the Third Liberty Loan and of 
the other Financial war measures. A 
hand-painted sign for Uncle Sam and 
Company stretched straight across the 
front of the building! How unthink- 
able! 

“What is your objection to this?” I 
asked. 

“Are there not bill boards enough?” 
he thundered. 

“Scarcely,’ was my response. “The 
Government has a great many different 
things to advertise these days, and, 
after all, Liberty Bonds and W. S. 
Stamps SHOULD be advertised where 
they are sold—at their headquarters— 
the banks.” 

“It cheapens the institution,” he in- 
sisted, “all these cheap, lurid litho- 
graphs and these hastily scrawled 
signs. I have a good notion to switch 
my account.” 

And then I had my say, for I was 
angry—disgusted. 

I told him of the pride most of us 
took in this Government work. Of why 
it meant more than any immediate per- 


sonal consideration. I gave him to 
understand that these posters were 


badges of honor—that they were work- 
ing for sons who were already on the 
other side fighting for the Home folks. 
I told him that money had almost lost 
its purchasing power, save when it 
worked in the interests of humanity and 
God and the Allied Victory. Right- 
thinking people, having given both their 
sons and their sentiment to the Cause, 
were ready to back these two with their 
RESOURCES. The Government was 
asking a loan—not charity. These in- 
signia of that Loan were an allegorical 
representation of Uncle Sam's own 
hand, reaching out to us in a universal 
appeal. 

Something in that talk must have 
touched a weak spring in his infernal 
and internal mechanism. He boughit a 
hundred dollar Bond—and apologized. 
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IX times during as many weeks peo- 

ple whom I knew in our town evaded 
the question, when I asked them why 
they did not bank with us. 

They were even carrying on a long- 
distance negotiation with an institution 
in another county. 

I could not understand—it puzzled 
and pained me. 

And then I asked one of these per- 
sons WHY it was. 

Why the lack of allegiance to a home 
institution of long and honorable stand- 
ing in the community? 

“Since you force me to do so, I will 
tell you,” answered the woman. It was 
the wife of a successful hardware 
dealer. “There is too much gossip go- 
ing on in your bank. There are leaks. 
I am afraid my private, personal af- 
fairs will be hawked about the town. 
That would be distasteful to me.” 

“But there MUST be some mistake,” 
I replied, unwilling to believe what I 
had heard. 

“Tt is true,’ she insisted; “several 
times these rumors have come to my 


ears. Mrs. Jones whispers that Mrs. 
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Smith's bank balance is only so-and-so. 
Mr. Green tells Mr. Brown that Mr. 
White must be making at least seven 
thousand a year, to judge by the week- 
ly deposits he makes. This person drew 
out a thousand dollars last week, for 
one reason or another—that person had 
borrowed five hundred. Your deposi- 
tors are not held as sacred, insofar as 
their business relations with your bank 
are concerned.” 

I investigated. You know what a 
piece of news like THAT would do to 
me, Jimmy. 

And I DID discover a leak. 

One of the bank employees was a 
voung fellow. He had gone in for the 
social thing. He found that he could 
reach quite exclusive ears by spreading 
gossip. Personalities find a ready 
market. It was not done maliciously— 
just Youth and inexperience, effervesc- 
ing. 


It taught me a lesson. 





Once a week regularly my men 
gather in my office. I have made 
THEM feel the humiliation I felt, 


when that woman spoke. 


a 


The Official Bulletin 


WING to the enormous increase of 

Government war work, the govern- 
mental departments at Washington are 
being flooded with letters of inquiry on 
every conceivable subject concerning the 
war, and it has been found a physical 
impossibility for the clerks, though they 
number an army in themselves, now to 
give many of these letters proper atten- 
tion and reply. There is published daily 
at Washington, under authority of 
and by direction of the President, 
a government newspaper — The Offi- 
cial U. S. Bulletin. This news- 
paper prints every day all the more im- 
portant rulings, decisions, regulations, 
proclamations, orders, etc., etc., as they 
are promulgated by the several depart- 
ments, and the many special committees 
and agencies now in operation at the 
‘ational Capital. This official journal 








is posted daily in every postoffice in the 
United States, more than 56,000 in 
number, and may also be found on file 
at all libraries, boards of trade, and 
chambers of commerce, the offices of 
mayors, governors, and other federal 
officials. By consulting these files most 
questions will be found readily an- 
swered ; there will be little necessity for 
letter writing; the unnecessary conges- 
tion of the mails will be appreciably re- 
lieved ; the railroads will be called upon 
to move fewer correspondence sacks, 
and the mass of business that is piling 
up in the Government departments will 
be eased considerably. Hundreds of 
clerks, now answering correspondence, 
will be enabled to give their time to es- 
sentially important work, and a funda- 
mentally patriotic service will have been 
performed by the public. 
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Book Reviews 








How to Make Your Witt. By Wil- 
liam H. Osborne. Small, Maynard & 
Co., Boston. Price, 50 cents. 

An attractive and practical presenta- 
tion of the advisability and necessity of 
drawing up a will. 

Explains the law governing wills, 
gives accepted forms, and recommends 
trust companies as executors and 
trustees of estates. 

We 

Our Money anp THE State. By Hart- 
ley Withers. Dutton & Co., N. Y. C. 
Price, $1.25. 

We are all paying war taxes, and it 
is to everyone’s interest to understand 
clearly on what principles tax-money is 
raised and distributed. 

Especially interesting at present is 
the author’s explanation and discussion 
of the question whether war expenses 
should be met by loans or by taxes. 

The author is an international au- 
thority on finance and formerly finan- 
cial editor of the London Times. 


ay 
Sratistics. By W. B. Bailey and John 

Cummings. McClurg & Co., Chicago. 

Price, 60 cents. 

This volume is prepared to give a 
knowledge of the methods and elements 
of statistics. 

Much valuable information on how 


to gather, tabulate, and rightly interpret 
statistical material is given clearly and 


concisely, 
Oh 
New York BankInG Laws, 1914. Com- 
piled by W. S. Paine. Baker, Voor- 
his & Co., N. Y. Price, $3.50. 

The laws of the State of New York 
relating to banks, banking, trust, invest- 
ment, safe deposit, personal loan com- 
panies and brokers, private bankers, 
savings and loan associations, credit 
unions and the land bank, together with 
the acts affecting moneyed corporations 
generally, including the stock corpo- 
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ration law, the general corporation law, 
the negotiable instruments law, and 
those parts of the tax law and of the 
penal law applicable thereto. Supple- 
ments covering 1915, 1916, 1917. 


wh 


INvesTING FoR Prorir. By G. C. Sel- 
den. Magazine of Wall St., N. Y. 
Price, $1.00. 

The principles of investment outlined F 
in this work are thoroughly sound and 
have been proved effective by the expe- 
rience of years. They are stated in 
plain language, illustrated by actual ex- 
amples and can be readily understood 
and applied by anyone who will give a 
little time to their study. Makes clear 
the machinery of Wall Street; why it 
exists, how it works and what it accom- 


plishes. 
wh 


TuHeEory AND History or Bankrine. By 
Charles F. Dunbar. Putnam’s Sons, 
N. Y. Price, $1.50. 

The third edition, enlarged and re- 
vised, and contains three new chapters 
—Foreign Exchange, Central Banks 
and the Federal Reserve Banking Sys- 
tem, by O. M. W. Sprague. 

This work has firmly established its 
place in the literature of banking. It 
gives a clear-cut statement of banking 
operations, supplemented by a series of 
historical chapters on certain great 
banks and banking systems. 

Oh 

Heaton’s ANNUAL For 1918. Heaton’s 
Agency, Toronto. Price, $1.25. 

A commercial handbook of Canada, 
giving the official directory and financial 
information—a standard reference book 
for investors, travelers and manufac- 
turers. 

Authoritative articles on the customs 
tariff, and customs laws and regulations 
are included, also up-to-date and com- 
plete descriptions of towns and cities 
and general information of the dominion 
as a whole. 
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How the Bank Clerk Problem is Being 
Worked out in the Fourth and First 
National Bank, Nashville, Tenn. 





By MAY SELLEY 











NOWING the impulsive ardor of 
K Southern men and their reputa- 
tion for volunteering, at the very 
beginning of the war, our management 
was quick to see that it would be neces- 
sary to replace the men with women. 
This was not an easy matter, for with 
few exceptions there were no women 
trained in bank work. 
Having been a bank clerk myself for 
a number of years, and an enthusiast 
along all lines that concerned banks or 
women, I was naturally anxious to know 
what the outcome would be. I had long 
felt that in certain lines of detail work 
women really were able to excel, and 
that if opportunity offered they would 


soon make a place for themselves among 
the regular bank clerks. 

However, the problem was rather 
more difficult than I had supposed at 
first, for women were almost as much 
in demand as men, and in most cases it 
was impossible to secure any but begin- 
ners; that is, girls entirely new to any 
kind of business or office work. 

Out of many applicants a number of 
young women have been chosen, not so 
much for what they are as for what they 
seem to be able to grow into. Young 
and inexperienced they are being made 
by the rapid order of the times into 
efficient clerks. 

At each new call of the draft, new 





A Specimen New to History—- The Woman Bank Clerk 


This is only a few of the 
National 


the picture man came 


Nashville, Tenn, Several of 


that day. 


Bank, 


700 


young women who are 
them 


“doing their bit’ in the Fourth and First 


were so smart that they got away bef 












the Fourth and First National Bank. 
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This picture shows the regular Saturday morning line-up at the Woman’s Department of 
You will see 
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BE . Deches "Oey 


there are women tellers and women 


depositors, the only exception being the big bank policeman, whose presence in the picture 


was simply to ornament it. 





girls are employed. In fact, almost 
every day sees a new face. The cashier 
says the hardest part is when he has 


to tell some of them that he thinks they 
would find life easier in other fields. 
Then they reach for their handker- 
chiefs, and he for his hat. It is to be 
hoped that women will use up all of 
their tears during this world-war, and 
that the women of the future, if they 


have not sense enough to realize that 
they are not giving satisfaction, will 


have courage enough to be “fired” with- 
out distressing their kind-hearted em- 
ployers. But really the tears only come 
from the girls who fail to make good, 


and there must always be failures 
among women as well as men. How- 


ever, the majority of girls have stayed 
though it has not been easy for them. 
They are real soldiers and I am proud 
of them. 

| have been a bit disappointed that 
so far it has taken almost three girls 
to do one man’s work. I think, how- 
ver, this is because the girls had had 
no business training. It takes time to 
develop a good clerk. And since wom- 
en liad had no idea of ever going into 


bans they had made no preparation 
whotever. In the course of two years 
[ } lieve this will not be the case, and 
the’ then you will find the real woman 





The women really 


do not need his surveillance. 


clerk doing her work as speedily and as 
accurately as a man. To be sure, 
women can’t work so long at a stretch, 
and they can’t hold up under night 
work; but I think it is not right to ask 
men to do such work either. I believe 
that in the past many men clerks have 
been overworked. After a season of 
life in the open, I am sure that our men 
will not go back to the old routine. I 





The Head of the Funds-in-Transit Department 


Miss Hortense Diggons has taken a man’s 
For several years she had been assistant 


Byrne, 


job. 
on this desk, and when big Irish “Red” 
the funds man, lieutenant in the 
Army, Miss Diggons, alias ‘‘Pinkie,”’ 
to take his place. She has an important 
and she’s kept busy, but 


was made a 
was ready 
posi- 
she’s 


tion, pretty 


“man on the job,” 


always there and a good 
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The Evolution of Our Individual Books 


Truly the present is the time of quick changes 
We feel that our bookkeeping department is a 
record-breaker. Once it was thought pretty 
good work if a first-class bookkeeper was made 
within the last 
made of 


of a man in three years. Yet 
six months eight young 
themselves fairly good bookkeepers. 
machines, as shown in the 
exception, none of the 


have 
Of course, 


women 


it is being done on 
picture; but, with one 
girls had ever operated a machine or kept books 
With one exception also none had had 
To be sure, there 
been been hard on the 
and hard on the bank, but the troubles are 
I am sure the old regime wili 
not come back By putting in the machine sys 
tem with girl operators several of the older 
men, not subject to the draft, were released for 
places that could not well be filled with women, 


before 
any experience in bank work 
have errors. It has 
girls, 
in the past, and 


believe the woman bank clerk has come 
to stay, and that anything done toward 
developing her or helping her to de- 
velop herself will be worth while. 

In an article which will follow this 
one, I shall out of my own personal ex- 
perience as a bank clerk, and my expe- 
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rience in training bank clerks since t! 
war, and my knowledge of feminine hu- 
man-nature learned from my work in 
the woman’s department, tell something 
of what I think will help both women 
and banks to solve this problem. I do 
so want the women to make good. They 
must make good, for there’s nobody else 
to do the work, and the country cannot 
exist without its banks. 

I will just say this in closing: there 
are girls and girls. Some of them are 
bank-clerk material, some are not. This 
is true of men also, if you stop to think 
of it. So no one should be discouraged 
if two out of five taken on approval fail 
to make good. 

This problem ought to be easier 
everywhere than down here in the 
South, where women are supposed to 
be chronic clinging-vines; vet you will 
see from the pictures that our vines are 
making very good support for the 
Fourth and First. 

The stress of the times demands that 
women everywhere do what they never 
did before, and in this case they will 
rise equal to the task. With the help 
of electricity and modern machines 
women can do much that was once im- 
possible. You big men just please be 
a little patient. Praise their good 
points, and speak lightly of their er- 
Praise to them is as sunshine and 


It will 


rors. 
warm rain to growing plants. 
pay in the long run. 

The woman bank clerk is here to stay. 
Evolution is at work. The hands of 
the clock do not turn backward. 


au 
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Industrial Housing in War Time 





By RALPH F. WARNER 





ITH the appropriation by 
Congress of fifty million dol- 


lars for the housing of work- 
ingmen engaged in shipbuilding for the 
Emergency Fleet Corporation, and the 
organization of a bureau under the De- 
partment of Labor to direct the expen- 
ditures of additional millions for hous- 
ing of munition workers, the interest of 
the whole country has been awakened 
in the important problems of town plan- 
ning and industrial housing. 

Hitherto but a small percentage of 
‘our people have given any thought to 
the opportunities for creating better 
standards of housing and town plan- 
ning. Those who in the past have been 
most active in this direction see in the 
present crisis an opportunity for the 
Federal Government to create new and 
better housing for wage earners, by do- 
ing as England has done, building 
houses according to an organized pro- 
gramme, under the direction of expe- 
rienced town planners and architects, 
and with an eye to the creation of per- 
manent, attractive, and comfortable 
homes, at low rents. If this procedure 
is adopted, it promises vitally to affect 
the whole structure of our society and 
entirely change the status of the great 
mass of our wage-earning classes. 


PRE-WAR HOUSING EXPERIENCE ABROAD 


In Europe, and particularly in Eng- 
land, great strides have been made in 
the last decade or two in this direction. 
Governmental loans, at low rates of in- 
terest, and for long terms of years for 
housing by societies of public utility, 
have been commonly granted by Euro- 
pean Governments. 

England this background of expe- 
rierce in housing has been the impor- 
4 


tant contributing factor in starting the 
remarkable programme of house build- 
ing for war workers which the British 
Government has undertaken, and which 
promises a new era in the housing of 
the great masses of her people. 

The Boer War had demonstrated con- 
clusively that living conditions in Eng- 





View of Community Center, Showing Entrance 
Through Arched Ways to Yards of 
Fairbanks, Morse & Co. 


land were such as to require immediate 
governmental action. In a call by the 
British Government for volunteers for 
the army of the Transvaal, over eighty 
per cent. of the candidates were reject- 
ed owing to their physical condition. 
Probably the people of England were 
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more shocked by this demonstration of 
the inadequacy of provisions for the 
protection of the home than by any 
other development at that time. 

ENGLAND 


GARDEN CITY MOVEMENT IN 


The ferment for better housing was 
given a great impetus when Ebenezer 
Howard, in 1902, published his epoch- 
making little book, called ““The Garden 
City.” The seed planted by Mr. How- 
ard bore fruit in the establishment, 
about fifteen years ago, of the model 
city of Letchworth, thirty-four miles 
from London. The principles advo- 
sated by Mr. Howard were fully car- 
ried out at Letchworth. The Letch- 
worth plan, following the garden city 
principle, covers some 34,000 acres and 
includes within its boundaries a business 
center surrounded by a community of 
homes, an industrial district, and an en- 
circling area of farm land, owned by the 
Letchworth village, and rented to farm- 
ers who supply the town with farm 
products and food. The whole enter- 
prise is codperative; that is to say, the 
land and houses and stores are all 
owned by the community, which is a 
corporation issuing stock and paying 
regular dividends. Thus, the home 
owner has no direct interest in his home, 
except in so far as he is a part owner 
of the entire community. 


PORT SUNLIGHT AND BOURNEVILLE 


With the Letchworth enterprise two 
notable garden village developments, 
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one at Port Sunlight and the other at 
Bourneville undertaken at an earlier 
date, should be mentioned. Both of 
these villages are models of their kind. 
They are known throughout the world 
and visited by travelers from America 
and other countries. The industries es- 
tablished in these communities were for- 
merly housed in Liverpool and Bir- 
mingham. The owners of these plants, 
realizing that better business, as well as 
more. wholesome life for their em- 
ployees, depended on relief from cramp- 
ing conditions in the congested city, 
purchased land several miles from the 
city in rural sections and established 
ideal factories and residential towns. 


HAMPSTEAD GARDEN SUBURBS 


Following the establishment of 
Letchworth the movement for garden 
cities grew apace. The most striking 
development was the organization of a 
semi-philanthropic company for build- 
ing a suburban cottage community, out- 
side of London, under the leadership of 
the wife of the late Canon Barnett. 
Well-known philanthropists and leaders 
in the political life of England were 
represented on the board of directors of 
this company, known as the Hampstead 
Garden Suburb Corporation. The plan 
was drafted by Raymond Unwin, one 
of the most experienced town planners, 
who had previously laid out Letchworth, 
and houses were built by some of Eng- 
land’s most talented architects. Hamp- 
stead was the first of a score of semi- 
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Government Housing Scheme, Well Hall, Woolwich, 1915. View of Gilborne Way Looking West 
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philanthropic housing enterprises of the 
garden city type, most of which were 
codperatively managed. 


ENGLISH WAR HOUSING 


Thus, with the background of pre- 
war experience in housing, England en- 
tered the great struggle for democracy, 
and has demonstrated how well she has 
learned that good homes, among all 
other provision for physical welfare of 
her people, determine the success of her 
industrial enterprise, and hence the suc- 
cessful prosecution of the war. 


PERMANENT HOUSES FOUND TO BE MOST 
ECONOMICAL 


England has spent no less than 
$700,000,000 in the last three years in 
providing homes built directly or indi- 
rectly with Government funds for hous- 
ing munitions workers. Her experience 
at first was similar to our own. There 
was a great outcry for temporary build- 
ings. It was affirmed that the war 
would be short, that the money was 
needed for munitions and that therefore 
any type of temporary building would 
But in a few months the wiser 
and more experienced administrators 
recognized that the cost of temporary 
buildings was only slightly less than the 
cost of permanent construction, since in 
both eases it was necessary to provide 
sewers, water supply, paved roads, and 
other necessities of community life. In 
the first case the loss at the termination 


suffice. 
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Government Housing Scheme, Well Hall, Woolwich, 1915. Lovelace Green Looking North 


of the war would be total, since the 
buildings were not designed for any 
long period of service. In the second 
case, the Government had a permanent 
asset in livable, attractive and durable 
structures, which could be made a basis 
for housing around permanent indus- 
tries in the years succeeding the war. 


WELL HALL——-AN ENGLISH WAR TOWN 


Herewith are shown illustrations of 
Well Hali, serving the arsenal at 
Woolwich, one of the most remarkable 
of these war towns. Even the most ex- 
perienced can hardly distinguish the 
town from an old and well-established 
community, so charming is the general 
plan, so pleasing the architectural treat- 
ment of the buildings, and so complete 
are the roadways, parks, lawns and 
other facilities. This town is one of a 
score of remarkable war time develop- 
ments. It is the strongest argument for 
our Government treating the housing of 
employees not on a temporary make- 
shift plan, but on a basis that would 
insure the permanency of normal and 
attractive living conditions. 


PRE-WAR HOUSING IN AMERICA 


In America a survey of the housing 
situation prior to the war reveals gen- 
erally a condition of apathy on the part 
of the public and the industrial em- 
ployer with respect to the housing of 
working people. The influx of over 
one million immigrants each year af- 
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forded a reservoir from which labor 
could be drafted in any required vol- 
ume. While many of these immigrants 
were skilled a large proportion were un- 
skilled, but the competition for employ- 
ment was keen enough to make the em- 
ployer quite independent of the problem 
of holding his labor by the building of 
attractive houses. 

The United States Steel Corporation 
has taken a leading part in this up- 
building work. Unfortunately, not all 
of the efforts of this company in pro- 
viding homes have been uniformly suc- 
cessful. The first great undertaking at 
Gary, Indiana, on the Lake Michigan 
waterfront, about fifty miles from Chi- 
cago, was a town designed for about ten 
thousand inhabitants. None of the de- 
sirable features which modern city plan- 
ning recognizes were incorporated in 
this plan, and no breadth of vision was 
shown with respect to the future needs 
of the community. The result has been 
that the city has grown without any di- 
rection to meet the urgent needs for 
expansion. 

But there are other towns, laid out 
by the United States Steel Corporation, 
such as Fairfield, Ojibway, McDonald, 
Morgan Park, etce., which have been 
laid out with more consideration for the 
social and recreational needs of the 
people, and with consideration to the 
economy of street platting and land sub- 
division. 

There are many other interesting 
housing developments, which have been 
laid out by industrial concerns, some be- 
fore the war, others since, the most im- 
portant of which are: 


\kron, Ohio—Goodyear Heights, 
Goodyear Tire & Rubber Company; 
Firestone Park, Firestone Tire & Rub- 
ber Company. 

\llwood, N. J.—Brighton Mills. 

Beloit, Wis.—Eclipse Park, Fair- 
banks, Morse & Company. 





Bridgeport, Conn.—Fairfield and 
lordship developments; Bridgeport 


Tlousing Company; Remington Arms 
mpany. 
‘ oatesville, Pa.—Midvale Steel Com- 
pany. 
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Danielson, Conn.—Danielson Mills. 

Flint, Mich.—Board of Trade enter- 
prise. 

Jeanette, Pa.—Pennsylvania Rubber 
Company. 

Kistler, Pa.—Mount Union Refracto- 
ries Company. 

Kenosha, Wis.—Kenosha Homes 
Company. 

Kohler, Wis.—Kohler Company. 

Marcus Hook, Pa.—American Viscose 
Company. 

Midland, Pa.—Pittsburgh Crucible 
Steel Company. 

Riverdale, N. 
Copper Company. 


Y.—Rome Brass & 
Waterbury, Conn.—American Brass 
Company; Chase Metal Works; Scovill 
Manufacturing Company. 
Walpole, Mass.—Bird & Son. 
Worcester, Mass.—Norton Grinding 
Company; Indian Hill. 
Youngstown, Ohio—Loveland Farms ; 
Youngstown Sheet & Tube Company. 
ECLIPSE 


PARK, BELOIT, WIS. 


One of the most recent and striking 
examples of industrial housing, under- 
taken by a manufacturing concern to 
provide dwellings for its employees, is 
the project known as Eclipse Park, 
financed by Fairbanks, Morse & Com- 
pany, manufacturers of internal com- 
bustion engines and steam pumps, at 
Beloit, Wis. The entire scheme was 
laid out in advance by Geo. B. Post & 
Sons, architects and town planners of 
New York. It includes a comprehensive 
town plan, laid out on a tract of fifty- 
three acres, and providing sites for 350 
houses, community buildings, stores, mo- 
tion picture theatre, schools, churches, 
and the like. 


INCREASED INDUSTRIAL ACTIVITY IN 
AMERICA DUE TO THE WAR 


Prior to the entrance of the United 
States into the war, and between the 
outbreak of the war in August, 1914, 
and May, 1917, the influx of foreign la- 
bor had been practically cut off by the 
uncertainties of travel, and the drafting 
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Government Housing Scheme, Well Hall, Woolwich, 1915. Congreve Road (Boughton Road Crossing) 
Looking South 


of labor in foreign countries engaged in 
the conflict. 

This situation, coupled with the tre- 
mendous increase in the volume of in- 
dustrial productivity of America, cre- 
ated a labor condition unique in the his- 
tory of America’s industrial life. Fac- 
tories sprung up in towns which had 
hitherto been but rural communities. 
New towns were created. Communities 
which had enjoyed a normal industrial 
activity prior to the war became bee- 
hives of industry and underwent un- 
precedented expansion. Labor was 
drafted from farms, small rural commu- 
nities, and from every available source 
to supply the needs of the munitions 
manufacturers. 


PRESSING NEED OF HOUSES FOR 
INDUSTRIES ON WAR WORK 


To-day we find the whole country 
stirred by the need of houses around 
munitions plants and shipyards. The 
famine in houses threatens the success- 
ful prosecution of the war by a diminu- 
tion in the volume of the output from 
factories and shipyards. Aside from 
this fact, the manufacturer is suffering 
serious losses through the tremendous 
increase in labor turnover. 


APPROPRIATIONS FOR HOUSING ' SHIP- 
BUILDERS AND MUNITION WORKERS 


To meet this situation, particularly as 
it affects the production of ships, Con- 


gress has appropriated fifty million dol- 
lars. This sum is now being expended 
by the Director of Housing of the 
United States Shipping Board, J. 
Roger Flannery, on housing for ship- 
builders at Hog Island, Camden, Staten 
Island, and many other points where 
ships are being turned out. 

An additional sixty million dollars 
will be available upon the passage of a 
bill now before Congress. This money 
will be expended under the direction of 
Otto M. Eidlitz, a prominent builder of 
New York city, who is serving as chair- 
man of the Interdepartmental Commit- 
tee on Housing of the United States De- 
partment of Labor, for housing around 
plants making munitions of war. 

With ample funds to carry on their 
work, with capable and efficient admin- 
istrators in charge, and experienced and 
talented architects and town planners 
to assist in the work, the two central 
committees having the country’s war 
housing in charge are now well started 
in the work of relieving the pressing 
house famine. 

Every indication points to their meet- 
ing the great need, not only promptly 
and efficiently, but in a manner that will 
do much to promote standards of design, 
economy and convenience in the build- 
ing of wage earners’ homes in this coun- 
try. 











The Banker and the War 





By DAVID R. FORGAN, President National City Bank, Chicago 





defense. They may be called 

Wisdom, Might and Money! 
When Wisdom has failed, through dip- 
lomatic means, to settle a difficulty with 
another country the relations with that 
country are broken off, and recourse 
is had to the second line of defense— 
Might, the Might of the manhood of 
the nation. This resource of the nation, 
however willing or patriotic, cannot 
make a single move without the support 
of the third line—Money. To wage war 
on the modern scale, enormous sums of 
money must be raised by any first-class 
nation engaged in the conflict. 

War is a great test of character. This 
nation is being tested now. We failed 
in our Wisdom. Our diplomacy which 
was exercised for the purpose of keep- 
ing us out of the Great World War 
failed of its object. It failed because 
of the unscrupulous character of the 
enemy. But we have not failed in our 
second line of defense. Already we 
have an army in France, and 1,500,000 
of our bravest and best, earnestly train- 
ing for what lies before them, and 
anxious to be there. We have not failed 
in our manhood. 

The question now is, are we going to 
fail in our third line of defense— 
Money? We have not failed so far. 
The largest single loan ever put out 
by this nation before the present war 
was $198,000,000 for the Spanish- 
American War and now we have suc- 
cessfully put through two liberty loans 
—the first of $3,000,000,000 and the 
second of $4,600,000,000, while a third 
loan of even greater proportions has 
now to be undertaken.* 


By, ecten nation has three lines of 


as since the above was written the Third 
ty Loan has been successfully placed. 


HOW THE SINEWS OF WAR ARE PROVIDED 


When this war started financiers were 
generally of the opinion that it could 
not be waged on the modern scale for 
more than six months, or possibly a 
year. But here we are, in the fourth 
year of the war, and there seems to be 
ng sign of it coming to an end from 
financial exhaustion. The question nat- 
urally arises—Where does all of the 
money come from to be loaned in such 
enormous sums to the various govern- 
ments engaged in the war? An answer 
to this question puzzles many minds. 
The answer, however, is simple enough. 
The money does not come from any- 
where. It is not a money transaction. 
It is a credit transaction. Unfortu- 
nately the terms of credit are stated and 
measured by terms of money. We 
bankers constantly speak of loaning 
money to our customers, whereas we 
really loan them the bank’s credit. For 
example: When a customer’s note for 
$1,000 is discounted by a bank and the 
proceeds placed to the customer’s credit, 
that bank’s loans and that bank’s de- 
posits are immediately increased by 
$1,000, but there is not a dollar more 
or less in the bank than before the 
customer offered his note. The bank, 
without the use of any money what- 
ever, has created a credit of $1,000, 
which serves the purpose of money to 
the borrower. What the bank’s custom- 
er does on a small scale, the Govern- 
ment is doing on an enormous scale. The 
bank-customer’s note is only a scrap of 
paper, but it represents the property, 
the character and the honor of the 
maker. A Government Bond costs only 
the engraver’s bill to produce, but it 
stands for all the taxable property, the 
character and the honor of the Ameri- 
ean people. But there will be neither 
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more nor less money in the country 
after the next Government Loan has 
been floated than there is today. 

The modern credit system deals in a 
kind of element closely allied to water. 
This is why we talk of liquid assets or 
the floating of a loan. The modern 
credit system may, therefore, be likened 
to a sea on which there are already 
afloat many credit craft. All national 
debts, all international trade balances, 
all the stocks and bonds dealt in on all 
the stock exchanges of the world, ail 
bank loans, all bank deposits, all paper 
money, all bills and zccounts receivabie 
or payable—all of these may be said to 
be vessels already afloat on this sea of 
credit. The question, therefore, is not 
where does the money come from, but 
is there still room in this sea of credit 
for another vessel of tremendous pro- 
portions? If there is, it may be safely 
floated. And the question which every 
corporation and every individual should 
therefore ask is not, “Do we have the 
money to buy Liberty Bonds?” but 
rather, ““‘How many can we buy by using 
our credit in codperation with the 
banks ?” 

Now the credit system is in the hands 
of the bankers—public and private 
Just as production is in the hands of 
the farmer, the miner and the manufac 
turer—just as transportation is in the 
hands of the railroad man, so credit is 
in control of the banker. In war time 
this is a heavy responsibility. As a 
whole, bankers—chartered and private 

have so far stood the test splendidly 
And whereas the farmer and manufac- 
turer are being allowed at least double 
their normal profits for anything they 
do for the Government, the bankers 
have given their time, their organiza- 
tions and their best efforts to providing 
the Government with Credit, not only 
without any remuneration, but at consid- 
able expense and loss. While this is 
unfair, and quite at variance with the 
practice of our Allies, it is all the more 
honor to American bankers. 


DUTY OF BANKS AND THE PEOPLE TO 
AID THE GOVERNMENT 


But with or without remuneration it 
is the duty of all banks and bankers to 
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devote their resources and bend their 
energies to the utmost in floating these 
enormous Government loans. And this 
must be done without undue restriction 
of credit to their ordinary customers so 
that general business may be active and 
profitable as a basis for the sound finan- 
cial conditions which must prevail if the 
war is to be won. You cannot float huge 
Government loans on a psychology of 
gloom. What is needed is the most ex- 
tensive codperation between the public 
and the banks. The banks cannot do 
it alone. The public aided by the banks 
must take the greater part of the bonds. 
If they do not, the banks will be com- 
pelled to take them. But should that 
happen, commercial credit would have 
to be so curtailed that the public would 
suffer greater inconvenience and much 
greater loss than if they took the bonds 


in codperation with the banks. The 
undertaking is a mutual one. To the 


extent that the banker induces his cus- 
tomer to buy bonds, the banks will be 
relieved from taking them and to the 
same extent will they be able to con- 
tinue commercial credits to their bor- 
rowing customers. 

In accomplishing these great tasks 
which lie before them, banks will be 
forced to great expansion—inflation, if 
you like—of credit. With costs doubled, 
business cannot be maintained, and the 
Government supplied with additional 
billions without great expansion of 
credit. In a word, the war will be lost, 
and all will be lost, unless we find the 
means for tremendous expansion and 
are willing to use them. These means, 
thank God (I say it reverently), are 
ready to hand. The Federal Reserve 
System, adopted since the war broke 
out, provides ample means. Can any 
broker imagine where we would be now 
without the Federal Reserve Banks? 
Can any one imagine floating a five or 
six billion Liberty Loan on a suspended 
banking system? Then let us not only 
thank God for the means—but let us 
not be afraid to use them. One of the 
hardest dying prejudices among bank- 
ers is against showing rediscounts or 
bills payable. It is dead in the centers, 
but still very much alive in the country 
towns. It must be overcome if the 














country banker is to do his full share 
in support of the Government. Instead 
of a subject for criticism, it should be 
a badge of honor to show rediscounts, 
or bills payable in connection with the 
floating of the Liberty Loans. 
Business is never the most important 
thing in life. It should never be more 
than the means to an end. The all-im- 
portant thing now is to win the war. 
All business must be subordinated to 
that end. The banker’s duty is clear. 
He must give himself, his bank, his in- 
fluence, his credit to the country’s cause. 
His part can never be as glorious as 
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that of the soldier who offers his all, 
but it is splendidly practical and patri- 
otic, for without it the soldier’s hero- 
ism would be in vain. Fellow bankers, 
this is no time to take counsel of timid 
prejudices. We must go forward bold- 
ly with broadened minds and enlarged 
vision if we are to carry our share of 
the great task which confronts our coun- 
try and its Allies—the task of destroy- 
ing the spirit of autocracy, conquest and 
oppression and establishing on lasting 
foundations self-government, justice 
and liberty. 
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Improving the Situation of the Savings 
Banks 





By HENRY A. THEIS, Vice-President and Manager The Franklin 
Society, New York 





HE position of the mutual savings 
banks in the present financial 

and economic situation, when se- 

curity prices are lower than they have 
been in years, when deposits are fall- 
ing off. and when the banks may be 
ealled upon to meet large amounts in 
withdrawals because of the offerings of 
Liberty Bonds, is most important. This 
is recognized by including such institu- 
tions in the provisions of the War 
Finance Corporation. The assistance 
offered by the War Finance Corpora- 
tion is, of course, an emergency remedy. 
[t would be much better if a remedy 
working automatically could be found. 
This is not the first time these insti- 
tutions have faced the problems of 
withdrawals exceeding deposits at a 
tiae when bond prices are down, with 
diffeulty in finding a market for these 





bonds even at great sacrifice prices and 
loss to the banks. 

In your editorial on “Savings Banks 
and the Federal Reserve System,” in 
the May issue, you suggested making 
bankers acceptances legal investments. 
Although this would trespass on the 
traditions of at least the eastern mu- 
tual savings banks and would open up 
a new and untried field, something 
which executives of savings banks have 
shunned, there is little duubt that care- 
ful purchases of such acceptances would 
furnish a measure of relief. 


AMORTIZATION OF MORTGAGES 


There seems to be. however, open to 
the savings banks a remedy of wider 
scope. Approximately sixty per cent. 
of the assets of savings banks are mort- 
gages. They are so-called straight or 
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permanent mortgages. If these mort- 
gages were amortizing mortgages in- 
stead, there would be a steady influx of 
cash in the form of amortization pay- 
ments. These amortization payments 
would probably be made semi-annually. 
At the time of making mortgage loans 
they could be so arranged that an equal 
amount of cash would come in monthly. 
Then if a situation arose, as at present, 
when withdrawals are apt to exceed de- 
posits, a bank could stop making loans 
and the amortization payments would 
go a great way towards paying the ex- 
cess withdrawals if not meeting them 
altogether. The bank’s finances would 
not be disturbed, nor would a savings 
bank with assets so arranged add its 
burden to the strain usually carried at 
such times by the commercial banks. 

It would seem that these amortiza- 
tion payments, supplemented perhaps 
by thirty, sixty or ninety-day accept- 
ances, would in some cases be sufficient 
to meet the situation, except in an 
emergency such as a sudden and long 
continued run. Runs, however, hardly 
ever occur except in isolated cases. 
They can usually be remedied by other 
banks coming to the rescue. In times 
like these, when all savings banks are 
affected alike by the possibility of an 
excess of withdrawals over deposits, 
the situation is not without danger un- 
less the banks themselves have self- 
liquidating assets. 


AN EXPERIENCE CITED. 


As savings institutions in New York 
city go, ours is a small one, though we 
are the largest of our kind in the city. 
Our assets are about three million dol- 
lars, mostly in amortizing mortgages. 
Our experience in the present situation 
might be of interest to those who have 
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given thought to savings bank problems. 

Our amortization payments are made 
to us monthly. A mortgage pays itself 
out in 139 months. In the summer of 
1917 our estimate of the probable re- 
ceipts on savings accounts during the 
fall was too large. We committed our- 
selves to make loans based on our esti- 
mate. To complete these loans, our 
actual receipts having been less than 
the estimate, we had to borrow money 
from our bank and at the end of 1917 
we owed the bank $125,000. During 
ordinary times this would have been 
good business, but in view of the un- 
precedented situation this position of 
ours was not desirable. To be on the 
safe side we should have had a cash 
surplus instead of being overloaned, 
and that was the position we knew we 
must attain. We stopped accepting ap- 
plications for mortgage loans. By 
April 1, 1918, a small increase in sav- 
ings receipts over withdrawals and the 
amortizing payments on our mortgages 
had paid off all our borrowed money. 
We were beginning to pile up a cash 
surplus and had not called a mortgage 
or sold a single security. 

If the situation should tighten still 
further, so that instead of the savings 
receipts exceeding the withdrawals, the 
withdrawals should exceed the savings 
receipts, we could still pay these with- 
drawals up to a certain point without 
calling a mortgage or selling a bond. 
Our assets are being repaid to us m 
a steady stream of cash, so that if need 
be we can with these receipts pay our 
obligations without disturbing — the 
economic or financial position. At the 
time of writing this, in the middle of 
May, our cash condition is such that 
we are again able to consider a few 
loans, due entirely to the installment 
payments on our mortgages. 
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Exceptional 
British facilities 
now available 


To secure more highly specialized rela- 
tions with Great Britain, the Irving has 
entered into a reciprocal working ar- 
rangement with the London Provincial 
and South Western Bank, Limited. An 
American department will be estab- 
lished in the London Provincial and 
South Western and an English depart- 
ment in the Irving. This plan assures the closest codperation and 
creates mutually increased spheres of influence. It offers our custom- 
ers unusual facilities and the benefit of a wide knowledge of British 
trade conditions. 
THE TRADE ACCEPTANCE METHOD 
which is assuming such prominence in American 


commerce is fully treated in a series of pamphlets issued 
by the Irving National Bank. 





Copies will be forwarded upon request. 


IRVING NATIONAL BANK 


WOOLWORTH BUILDING, NEW YORK 





STRICTLY A COMMERCIAL BANK 
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CAPITAL, SURPLUS AND UNDIVIDED PROFITS OVER $45,000,000 


MANAGER FOREIGN DEPARTMENT 
FRANZ MEYER 
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Prosperous Year for Standard Bank 
of South Africa 





HE last annual report of the 

Standard Bank of South Africa, 

which has just come to hand, 
shows a substantial gain in net profits 
as compared with the preceding year, 
while there is a marked falling off in 
the sum required to meet depreciation 
of securities. Both deposits and note 
circulation show a considerable increase, 
while the amount carried forward is 
larger than in any of the preceding five 
years, and more than twice that of 1916. 
Dividends earned and paid are also 
above any reported for this period. 

Such a favorable report indicates that 
the Standard Bank of South Africa 
is wisely expanding its business to meet 
the growth of trade and is deriving a 
fair profit from this policy. Herewith 
will be found a comparison of recent 
balance-sheets, showing details of the 
bank’s growth. 

Net profits of the Standard Bank of 
South Africa, which for 1916 were £364,- 
824, rose last year to £406,712, equal 
to 26.27 per cent. on the capital. The 
dividend of 14 per cent. was the same 
as for the previous four years, but in 
addition a bonus of 1s. 4d. a share was 
paid in respect of 1917, making a total 





New York Office Standard Bank of South ms \ A , 
Africa, Limited distribution of 15 1/3 per cent. for the 
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U. S. Army or Navy 
Red Cross or Y. M. C. A. 


Letters of Credit are the safest and most convenient 
medium for carrying funds. 


During the war we are issuing such Credits, free of 
commission, to officers and men in the U. 8. Army 
and Navy, and to those engaged in Red Cross or 
Y. M. C. A. work. 


We have also sent our American representative 
to France for the convenience of our friends, 
with headquarters at the office of the Credit 
Commercial de France, 20 Rue Lafayette, Paris. 


BROWN BROTHERS & CO. 


Philadelphia NEW YORK Boston 
BROWN, SHIPLEY & COMPANY 
Founders Court, Lothbury 123 Pall Mall 
LONDON, E. C. LONDON, 8. W. 








COMPARATIVE BALANCE-SHEETS, STANDARD BANK OF SOUTH AFRICA 




















LIABILITIES Dec. 31—1917 1916 1915 1914 1913 
SO eee ee £1,548,525 £1,548,525 £1,548,525 £1.548,525 £1,548,525 
INE rata sackaiswacnuee oe 2,000,000 2,000,000 2,000,000 2,000,000 2,000,000 
Note circulation ....... 2,155,683 1,559,011 1,284,897 1,121,025 1,119,132 
Acceptamees .......200 1,228,236 1,327,161 993,881 1,036,313 1,262,958 
ce OL Ere 32,981,024 25,390,823 24,608,279 21,821,853 20,952,674 
Bills receivable ......... 3,953,431 3,128,030 2,347,460 2,407,370 2,572,682 
Profit balance .......... 363,377 238,459 215,429 228,837 170,489 
ASSETS - ; 
Cae ON ED ose sceanes 4,709,130 3,767,965 4,686,292 3,785,625 4,491,918 
Cash at bankers and at 

DE 36.2 cok awan arn 3,115,219 2,400,891 2,525,733 3,215,148 973,756 

temittances in transitu.. 916,285 864,473 771,898 689,362 687,470 

Total cash ........ 8,740,634 7,033,329 7,983,923 7,690,135 6,153,144 
ee eer 3,767,354 3,679,692 4,337,058 2,949,131 2,650,242 
Bills of exchange........ 7,865,096 4,479,611 3,144,737 2,136,497 4,637,064 
Bills discounted and ad- 

COI: SS bcacscona 19,309,499 16,322,396 14,616,948 14,413,462 13,062,915 
ills for collection....... 3,953,431 3,128,030 2,347,460 2,407,370 2,572,682 
sank premises, etc. ..... 594,262 548,951 568,345 567,328 550,413 

ME . sxeadsaasd £44,230,276 £35,192,009 £32,998,471 £30,i163,923  £29,626,460 
ir. Special allocations have been re- While the total distribution for 1917 is 


ed from £135,000 to £65,000, owing _ still considerably below the rate of 18 
» reduction of amount required for de- per cent., tax free, paid in 1904, the net 
ciation in investments, and the sum profit for 1917 was unprecedented. For 
ried forward to the current year is the year 1914 the net profit was equal 
14,333, against £100,062 a year ago. to 19 per cent. upon the capital, but 
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The 


; . «$10,000,000 
National Shawmut mn 
of Boston : 7,000,000 


Foreign Banking we Undivided Profits 2,100,000 


Complete service to banks throughout the country in all branches of 
Domestic and Foreign business. 

Commercial and Travelers’ Letters of Credit; Collection of Foreign Drafts. 

Foreign Exchange and Cable Transfers purchased and sold. 


CORRESPONDENCE INVITED 


























Dividend 


—Subject to Tax— Special Carried 
Year to Net Profits Earned ——-Paid-—— Allocations Forward 
Dec. 31 £ % % £ £ £ 
RT Serer 406,712 26.27 15% 237,441 65,000 204,333 
an mah Oe ee 364,824 23.55 14 216,794 135,000 100,062 
Gee err rere 309,385 20.41 14 216,794 106,000 $7,032 
rere ery 315,142 19.97 14 216,794 50,000 100,441 
EE geutscanenrpes eee 338,648 21.86 14 216,794 120,000 52,093 
DE reeks Seabanees 311,653 20.12 13% 209,051 100,000 50,239 
now it will be seen from the appended As presented at the one-hundred and 


statement of recent profits and divi- fifth ordinary meeting of proprietors, 
dends earned and paid that profits are held at the head office in London April 
being paid out in dividends on quite a 24, report of the directors gave the fol- 


conservative basis. lowing information: 
£ s. d 
Including the individual balance of £100,061 17s. 5d. brought forward at 
3lst December, 1916; the balance of profits for the year, after payment 
of all expenses, making provision for all bad and doubtful debts, and 
EE SE SO icici od sae sknmacenwa nie nie pinesas- anak nes 506,773 17 2 


Out of this an interim dividend at the rate of 14 per cent. per annum 
for the half year ended 30th June, 1917, was paid on 26th October, last, 








I Faia os sss. codes o's hig 8 ca tkigeeh.6 601600 40s sed seenead evenness 108,396 15 0 
398,377 2 @ 
From which has been appropriated: at s. d. 
2O WOM DPCTMEIES BOCOUME «o.oo ccinicse se cdscccvscncccce BM 5,000 0 0 
To write down investments, to cover depreciation in 
wale at Sist Docember, 1917. .....60:.5.0cssccccwcssess 10,000 9 O 
—_ — — 35,000 0 90 
ee a eee ere eee ee eee eT eee ree ere ee eee 363, 377 2 2 
Which the directors recommended to be disposed as follows: 
WO GEACCTD WOMBION TOME. 6.6 osc vce cccecc ce ccscseesiesisns 30,000 0 0O 
To dividend of 7 s. per share on 309,705 shares (being 
at the rate of 14 per cent. per annum), subject to in- 
come tax, making a total distribution for the year at 
ee ere reer errr err eee eee 108,396 15 0 
To bonus of Is. 4d. per share, subject to income tax.. 20,647 0 0 
——— «= — 1908 1 0 
Balance to be carried forward to next account.................05. 204,333 7 2 
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and bankers. 


with correspondents. 


JAMES B. FORGAN 
Chairman of the Board 





The First National Bank 
of Chicago 


welcomes and appreciates the accounts of banks 
Its extensive clientele, developed 
during more than fifty years of consistent, con- 
siderate service, is splendid endorsement of the 
agreeable and satisfactory relations maintained 


Capital and Surplus, $22,000,000 


F. O. WETMORE 


President 


























In accordance with the articles of as- 
sociation, two of the directors, viz., 
Horace Peel, Esq., and William Smart, 
Esq., retire from office at this meeting, 
and, being eligible, offer themselves for 
reélection. 

Sir Wm. B. Peat, F. C. A., and A. 
Turquand Young, F. C. A., the auditors 
of the company, likewise retire from 
office, and, being eligible, offer them- 
selves for reélection. 

The head office of the Standard Bank 
of South Africa is at 10 Clements Lane, 
London. It has a network of branches 
throughout South Africa. A New York 
agency is maintained at 68 Wall street, 
in charge of W. H. Macintyre, agent, 
and Charles MacKay, chief accountant. 


& 


Report on Production and 
Exchange 
S a part of the service rendered to 


_its customers the National Bank 
{ South Africa, Limited, sends out a 


4 


circular giving a first-hand account of 
the condition of production and ex- 
change. The report deals with a num- 
ber of commodities that are in excep- 





London Office National Bank of South Africa, Ltd. 
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JOHN CONE, ESQ. 
Agent Anglo-South American Bank, Limited, at his desk in the bank’s office, 60 Wall Street, New York 


tional demand just now, and is there- 
fore specially timely. 

Referring to the wool situation the re- 
port says that while stocks are sufficient 
for present requirements, shipments 
cannot be continued on the same scale 
maintained in the first six months of 
July, and that it is not improbable that 
they may be suspended for a period. 

The head office of the National Bank 
of South Africa, Limited, is at Preto- 
ria. It has offices in New York and 
London, and over 300 branches. The 
New York Agency is at 10 Wall street, 
in charge of R. E. Saunders, Esq. 


& 
A New Banking Arrangement 


HE Anglo-South American Bank, 
Ltd., recently entered into an ar- 
rangement with Messrs. Williams Dea- 
cons’ Bank and the London and Brazil- 
ian Bank, Ltd., which it is believed will 
have far-reaching results in fostering 
and increasing British trade with the 
continent of South America. 
The plan provides for the establish- 


ment of agencies of the Anglo-South 
American Bank, Ltd., and the London 
and Brazilian Bank, Ltd., at the Mosley 
street office of Williams Deacons’ Bank 
and a special shipping, exchange and 
agency department of the last named 
has been opened for this class of busi- 
ness. Representation of the two South 
American banks are in daily attendance 
at Mosley street where all enquiries and 
business connected with Central and 
South America will be attended to. The 
Anglo-South American Bank, Ltd., with 
its chain of branches in Chile, Argentina 
and Uruguay, and also its three 
branches in Spain and its Paris office, 
and the London and Brazilian Bank 
with its branches in Brazil and Portu- 
gal will be able to assist the Manches- 
ter business men who have very large 
connections in these countries to develop 
their business as Williams Deacons’ 
Bank is to make advances upon ship- 
ping documents which will result in the 
saving of two days hitherto devoted to 
sending those documents to London and 
receiving back the proceeds to Man- 
chester—besides, acceptances will be 
given in Manchester and direct banking 








THE BANKERS MAGAZINE 


facilities will be provided between all 
branches of the three institutions. 

Although the London and Brazilian 
Bank, Ltd., have extensive interests and 
many branches in Argentina the ar- 
rangement has been so made that the 
Argentine business resulting from the 
new plan will be as nearly as pos- 
sible equally divided between the two 
South American banks by Messrs. Wil- 
liams Deacons’ Bank, and moreover will 
be so divided that no house will be con- 
fined exclusively to one or other of the 
institutions concerned. 

It is fully expected that the arrange- 
ment will build up an exceptionally 
strong international position and also 
be the means of enabling the merchants 
in Lancashire greatly to extend their 
business. 

The Anglo-South American Bank has 
also purchased a controlling interest in 
the Commercial Bank of Spanish Amer- 
ica, which has a large business in the 
Central States of America, so that now 
the Anglo-South American Bank is able 
to transact business all over the Conti- 
nent from Punta Arenas. the most 
southern town in Chile, to Bogota in 
Colombia. 


& 


Regulation of the Italian 
Exchange 


PLAN for regulating the value of 

Italian lira in foreign markets has 
been put into operation, according to 
the “Monthly Financial Report,’ pub- 
lished by Lloyds Bank, London. The 
April issue of this publication says: 


_ As was the case in February, the chief 
interest in connection with the foreign ex- 
change market has been the fluctuations that 
have occurred in the value of the lira. At 
one time at the beginning of the month the 
lira was dealt in in London as high as 42.80, 

> compared with a parity of 25.22%. 

It is known that the matter has received 
the serious attention of the Italian Govern- 
ment, which, after serious consideration for 
some time past, decided upon the formation 

f a new central exchange institution, which 
tarted operations on March 11. The title 
of the new bank is the Institute Nazionale 
di Cambio, and its personnel and staff have 
een drawn from the principal Italian banks. 
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Advice to Investors 


Purchase your securities through re- 
sponsible dealers who have proper facili- 
ties for investigations and a reputation 
to maintain for reliable advice. 

K. N. & K. are always posted on 
general market conditions, and their 
views are at the disposal of investors 
through their monthly review of 


‘The Investment Situation” 
Write for pamphlet L-I 


Knauth-Nachod & Kuhne 


Members of New York Stock Exchange, 


Equitable Building, 
NEW YORK CITY. 











Under the new scheme all transactions in 
foreign exchange in Italy come under the 
control of an exchange committee, composed 
of bankers and Government officials, though 
it is understood that the work is being left 
mainly to the bankers, thus avoiding any 
red tape that might otherwise occur, and 
ensuring smooth working of the organiza- 
tion. The object of the control is to stop 
speculation and the consequent violent fluc- 
tuations that have recently been occurring 
in the value of the lira, and to limit transac- 
tions in exchange to essential purposes. All 
exports from Italy now have to be made 
subject to payment in the currency of the 
importing nation, including sterling, French 
and Swiss francs, dollars, pesetas, and the 
Argentine peso. 

Certain banks have been appointed agents 
of the new institution at all the leading 
monetary centres, and, although the whole 
arrangement is still in a more or less ex- 
perimental stage it is expected to have the 
effect of improving the position. At one 
time, as stated, the lira was dealt in in Lon- 
don at 42.80, but it improved in anticipa- 
tion of the new scheme coming into opera- 
tion. The institution is to fix rates from 
time to time according to supply and de- 
mand. The rate fixed for the first week was 
41.1314 for sterling and 151% for francs, 



























London and River Plate Bank, Limited. 


HEAD OFFICE: 7 PRINCES STREET, E.C., LONDON. 


Paris Branch; 16 Rue Halevy. Antwerp Branch: Temporarily in London. 





($5—£1.) 
CAPITAL (Authorized) - = = = = $20,000,000 
SUBSCRIBED CAPITAL - - = 15,000,000 
PAID-UP CAPITAL = « © & 9,000,000 
RESERVE FUND - = = = = = 10,000.000 
DIRECTORS. 

E. ROSS DUFFIELD, Esqy., Chairman ROBERT A. THURBURN, EsqQ., Managing Director 

The Hon. HUGO BARING. KENNETH MATHIESON, Esq. 

WILLIAM T. BRAND, Esq HERMAN B. SIM, Esq. 

JOHN G. GRIFFITHS, Est, M.V.O. DAVID SIMSON, Esq. 

LONDON BANKERS, 
BANK OF ENGLAND. LONDON COUNTY WESTMINSTER AND PARR’S BANK, LTD. 


BRANCHES IN SOUTH AMERICA : 


BRAZIL :—Para, Pernambuco, Riode Janeiro, Santos, Sao Paulo, Bahia, Curityba, Victoria, also an 
agency at Manaos. URUGUAY :—Montevideo, Montevideo Sub-Agency, Paysandu and Salto. 


ARGENTINA :—Buenos Aires, Rosario de Santa Fe, Mendoza, Bahia Blanca, Concordia, Tucuman, 
Cordoba, Parana. Also in Buenos Aires:—Barracas al Norte, Once, Boca, Calle Santa Fe 2122 and 
Calle B.de [rigoyen 1138. CHILE :—Vaiparaiso, Santiago. 


Correspondents in all other places of importance in these South American Countries. 


Documentary Bills Bought, Advanced Upon or Received for Collection. 
Drafts and Cable Transfers Sold on all Branches and Agencies. 


Commercis! and Travelers Letters of Credit Issued. 


New York Agency . . . _ 51 Wall Street, 


W. R. ROBBINS, AGENT. 














At the end of the month the buying rate and deputy governor will not be af- 


for sterling was fixed at 41.07 and the sell- 

ing rate at 41.1914, the Paris rate at 151.50 fected. 

per hundred francs, the Swiss rate at 199.15 Fos 

- hundred francs, and the New York rate 

weaaatten anlianeueas British Chambers of Com- 
roy merce on Recent Bank 


Mergers 

Bank of England Promotes oa 
, ; OLLOWING a vigorous defense of 
Chief Cashier recent bank mergers made by Sir 
Edward Holden, general manager of 
the London City and Midland Bank, 
the Associated Chambers of the United 
Kingdom recently adopted the follow- 
ing resolution offered by Sir Edward: 


HE directors of the Bank of Eng- 
land announce the creation of a 
new post to be known as “Comptroller 
of the Bank,” and the appointment to 
the new position of Sir Gordon Nairne, 
chief cashier of the bank. “That this association recognizes the 
Financial writers regard this as one need for powerful British banks with 
of the most important developments in resources adequate for the demands of 
the bank in many years and as tending our home and foreign trade, but con 
to modernize the institution. It is pre-  siders that the Board of Trade should 
dicted that the change will be weleomed be empowered to guard against amalga- 
in financial quarters generally and the mations or agreements or working ar- 
choice of Sir Gordon Nairne is regarded rangements between banks which can 
as an excellent one. The new official be shown to be injurious to commercial 
will be equivalent to a general manager, _ interests.” 
and it is said the positions of governor Discussing the effect of banking mer- 
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Philippine National Bank 





The Taal Volcano 
After an Eruption 


New York Agency: Woolworth Building 


Manila, P. I. 





























gers, Sir Edward said that the expe- 
rience of Lancashire, from which coun- 
ty a great deal of adverse criticism had 
come, was that the incoming of the so- 
called “big” banks of London had been 
to give Lancashire more money than 
it could have got from the local finan- 
cial institutions. In one town, for in- 
stance, where such an institution had 
been taken over by a London bank, the 
advances had been as much as four 
times greater than the locai bank had 
ever made, and the same was true of 
other towns. The fact was, he said, 
that Lancashire had had money simply 
poured into it by London banks when- 
ever they wanted it, and as a conse- 
quence, the Lancashire industries had 
nefited by this assistance to a far 
greater degree than would have been 
ossible if they had been dependent 
ipon the local banks. The London 

nks could not have rendered that as- 
‘stance so largely if they were not 
“big” banks, and therefore in a posi- 


tion to command large resources, and 
transfer them to those parts of the 
country where they could be profitably 
employed. But this was more than a 
London or a provincial question, he 
added. It was part of a great national 
question. 

He thought that the large banks were 
best fitted to care for the manufactur- 
ing interests of the country and to meet 
the heavy demands for gold for export 
which he regarded as certain to arise 
after the war. 


& 


Growth of Banking in the 
United Kingdom 


HE April number of the London 
“Bankers Magazine’ contains an 
installment of the annual review of 
banking in the United Kingdom. This 
is the twenty-fourth year during which 
Sir R. H. Inglis Palgrave, the distin- 
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The Union Bank 


of Manchester, 


Limited 
Nominal Capital “ 
Paid-up Capital’ - 


Subscribed Capital 


Reserves. ‘ . 


or as desired. Favorable terms. 
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guished financial authority, has under- 
taken this work. 

While the number of banks in the 
United Kingdom has decreased from 
159 in 1893 to 65 in 1917, the capital 
and reserves have slightly increased, 
and deposits have grown enormously. 
The accompanying figures present the 
changes. 


In 1893: 
CRONE kok ke wGiein as £84,459,000 
ee ee ee 38,000,000 
ON See 679,456,000 
In 1917: 
eee £87 542,607 
NN ise ahaa wee 50,709,546 
Deposits EE one ae 2,015.478,649 


The capital held by the banks has 
increased rather more than three per 
cent., while the reserves have increased 
some thirty-two per cent., and the de- 
posits are three times as large as they 
were in 1893. 


Reserve Capital . 


Surplus over Liabilities 


Bankers in the United States and Canada are invited to make use of 
the Bank’s services for all kinds of banking business in the district where 
the Bank operates, and in Great Britain generally. 
dealt with, and proceeds remitted by draft or cable transfer on New York, 


North American Mails are usually delivered in Manchester and Liverpool earlier than in London. 
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Head Office 


17 York St., Manchester, Eng. 
Liverpool Office 
45 Castle St., Liverpool, Eng. 


and branches covering the whole of the 
district tributary to these two cities, 
and also West YORKSHIRE; including 
LEEDS, SHEFFIELD, BRADFORD, SaL- 
FORD, BIRKENHEAD, OLDHAM, BOLTON, 
BuRY, ROCHDALE, STOCKPORT, HALi- 
FAX (ENG.), HUDDERSFIELD, etc., etc. 


($5=£) 
, $12,500,000 
, 3,125,000 





. 3,500,000 
° ; 6,250,000 
° 1,977,235 


. _ 8,227,235 


Collections promptly 
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Swiss Banking Association 


HE profit and loss account of the 

Swiss Banking Association with 
offices at St. Gall, Winterthur, Zurich 
and Lichtensteig, shows earnings, in- 
cluding the amount brought forward, 
of francs 7,808,495.95. Of this amount 
2,520,000 francs applies to dividend ac- 
count, 177,584 francs to directors’ fees, 
600,000 francs to employees’ pension 
fund, and 3,173,550 francs to current 
expenses, salaries, etc. Francs 562,- 
040.63 to apply on bank premises ac- 
count. There was added to the re- 
serve fund 560,000 francs, leaving 215,- 
321 francs to be carried forward to 
the next account. 

The capital of the Swiss Banking As- 
sociation is 40,000,000 francs, the ordi- 
nary reserve fund 8,000,000 francs, 
special reserve fund 3,300,000, deposits 
and current account totals 222,695,880 
francs, while the total assets at the 
close of last year were 330,934,718 
francs. 








Canadian Trade With the U. S. 


Extract from a recent editorial in the New York Sun 


“Even as we fight the enemy of mankind, we plan and act to expand 
our commerce with the world; and there is no richer prize for this 
country than the Canadian market. For years before the war Canada 
had been buying from us at an increasing pace not approached by 
any other country. While we were dreaming of Latin American 
markets Canada had come to be a larger customer of the United 
States than all the rest of the nations of the Western hemisphere put 
together. The rewards of our barter with the hundreds of millions of 
people in the Orient had become a bagatelle to what we were gaining 
from Canada. . . . And after the war, if we are not so selfish 
as to disregard a duty and such fools as to throw away the opportu- . 
nity, Canada will yet lead all.” 


Copy of Booklet “Trade Acceptances—Canadian Practice” sent on request 


Union Bank of Canada 
Head Office, Winnipeg 


Capital and Surplus, $8,500,000 


Geo. Wilson 


New York Agency F. T. Sh 
. T. Short 


49 Wall Street Agents 





amounted to 55,100,000 lire (1916, 43,900,000 
lire), which are reduced to 51,600,000 lire 
after various statutory deductions. Of the 
said sum 14,400,000 lire were allotted to 
shareholders (8 per cent. on the paid capi- 


Bank of France Circulation 
Raised 


NDER a recent decree the limit of 





circulation of the Bank of France 
is raised to 30,000,000,000 frances. The 
previous decree fixed the maximum is- 
sue of paper money at 27,000,000,000 


francs. 
& 


Italian Banking and Financial 
Conditions 


QOME interesting financial informa- 

tion is contained in recent Italian 
‘orrespondence of the London “Econo- 
mist.” Commenting on the report of the 
Bank of Italy, the correspondent says: 


The balance-sheet closes in a way highly 
satisfactory to the shareholders and to the 
rovernment, which participates in the net 
profits of the banks of issue. The gross 
vrofits were 112,000,000 lire, against 79,100,- 
“00 lire in 1916; the expenses were 56,900,000 
Jire, against 39,200,000 lire. The net profits 


tal), 15,900,000 lire to the extraordinary re- 
serve, and 21,000,000 lire to the State. 

The high profits of the year 1917 were 
in part due to the increased issue of bank 
notes, which averaged 4,659 million lire dur- 
ing 1917, against 3,294 millions dur- 
ing 1916. But the increment was higher if 
we compare the end of 1917 with the end 
of 1915 and with July, 1914, and if we 
include the issues of the other two banks 
of issue and of the State notes. The figures 
work out as follows: 

o—Banking Issues——\, 
July 31, Dee. 31, Dee. 31, 
1914 1916 1917 

Mill. Lire Mill. Lire Mill. Lire 





Bank of Italy......1,730.1 3,876.7 6,539.2 
Bank of Naples..... 428.2 945.7 1,575.4 
Bank of Sicily...... 106.8 189.9 310.4 
2,265.1 5,012.3 8,425.0 

State issues ....... 499.1 1,317.3 1,748.8 
WEE. ‘Sectssand 2,764.2 / 6,329.6 10,173.8 


While the note issues increased the gold 
reserve decreased; the gold held in the Bank 
of Italy vaults decreased from 1,118,200,000 
lire at the end of 1914 to 835,900,000 lire 
at the end of 1917; the silver from 107,900,- 
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Che Bankot the Philippine Islands 





Authorized Capital ‘: 
Capital fully paid-up - 
Reserve Funds. ‘ 


Transacts general banking business. 





| 
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(ESTABLISHED 1851) 


MANILA, P. I. 


Brancues: ILoito AND ZAMBOANGA 


ELISEO SENDRES, President 
RAFAEL MORENO, Secretary 
D. GARCIA, Cashier. 
O. M. SHUMAN, Chief Foreign Dept. 


($0.50 = 1 peso) 


- (pesos) 10,000,000.00 
4,500,000.00 
1,775,000.00 


Buys and sells exchange on all the 


principal cities of the world. 


AGENTS 


London: Nat’l Bank of Scotland, Ltd. 

Spain: Banco Hispano Americano 

Hongkong: Netherland India Com’! Bank 

San Francisco: Wells Fargo Nevada Nat’l 
Bank 

New York: National City Bank and The 
Guaranty Trust Company 





000 lire to 87,400,000 lire. The certificates 
of credit upon foreign places increased, 
however, from 23,600,000 lire to 447,700,000 
lire. Italy was, previously to war, a paper 
currency country, and gold was not seen in 
circulation. It is gratifying to know that 
the Bank of Italy has only reduced its gold 
stock from 1,118,200,000 lire to 835,900,000 
lire (—- 282,300,000 lire), while sending pre- 
sumably over 400 millions gold to foreign 
allied places, and thus aiding the financing 
of the war. 


The correspondent states that princi- 
pal cause of the fall of the lire has been 
the unavoidable increase of the paper 
issues. The price to be paid in Italian 
lire for the most important foreign ex- 
changes were as shown (average of the 
month ) :— 


100 


100 

French Swiss 

Frances’ Frances £1 $1 
July 31, 1914....101 100.80 25.40 5.25 
Dec., 1915....112.23 123.56 30.97 6.57 
Dec., 1916....117.20 135.18 32.59 6.85 
June, 1917....124.41 143.47 33.95 17.13 
Dec., 1917....144.87 189.90 39.56 8.29 
March, 1918....151.25 198.90 41.10 8.63 
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Paris; Comptoir Nat’! d’Escompte 

Australia: Bank of New South Wales 

Shanghai: Yokohama Specie Bank, Ltd. 

Chicago: Continental & Commercial Nat’l 
Bank 

Japan: Yokohama Specie Bank, Ltd., and 
The Bank of Taiwan, Ltd. 


How an American Bank 
Transacts Business in 
Foreign Countries 


HE methods of transacting foreign 
business employed by the National 
City Bank are interestingly described 
in a recent issue of ‘““The Americas.” 
The bank has eleven branches in 
Latin-America and three in Europe. As 
conditions warrant, more will be estab- 
lished. In system of general manage- 
ment, equipment, financial policy, and 
relationships of personnel, these are all 
part of one bank. Each is the National 
City Bank of New York, wherever it 
may be. At the same time each is an 
important and influential local bank and 
takes an active part in the business life 
of the city and nation in which it is 
placed, exercising its functions under 
charter of the government of the coun- 
try. Several of the branch banks have 
resources considerably in excess of the 
leading banks of secondary American 
cities. They receive commercial de- 














Irving Trust Company 


Frederic G. Lee, President 


Woolworth Building, New York 


Member of New York Clearing House Association 
Member of the Federal Reserve Bank of New York 


Capital and Surplus $2,250,000 
BRANCHES 








Market & Fulton 
81-83 Fulton St. 
New York 


Eighth Street 
Broadway & 8th St. 
New York 


Aetna 
| 92 West Broadway 
New York 





Flatbush 
839 Flatbush Ave. 
Brooklyn 


New Utrecht 
New Utrecht Ave. & 54th St. 
Brooklyn 





Long Island City 
Bridge Plaza 
Long Island City 











posits, even savings accounts. They 
loan to, and discount for the business 
community, advise in connection with 
local affairs, and conduct foreign trans- 
actions with all countries for them. 
They thus bring into the National City 
Bank’s family of depositors and custom- 
ers of every relationship thousands of 
foreign producers and merchants. 


& 


Union Bank of Scotland, 
Limited 


ME ETING at the head office in Glas- 

gow, May 1, shareholders of the 
Union Bank of Scotland, Limited, show- 
ing that the profit for the last year, 
alter making provision for bad and 
doubtful debts, was £279,166, which 
with the balance brought forward from 
previous account, amounted to £340,452. 
Out of this £100,000 was added to the 
rest account, £150,000 was applied to 
dividends; £10,000 was allocated to 


pension and allowance funds, and after 
some other appropriations, £60,452 was 
carried forward. 

On April 2 the balance-sheet of the 
bank showed: deposits and current ac- 
counts, £23,648,883; capital, £5,000,- 
000; reserve liability, £4,000,000; paid- 
up, £1,000,000; total assets, £28,803,- 


277. 
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Mercantile Bank of the 
Americas 


HAT the extension of American 

banking facilities to foreign coun- 
tries is going on with considerable rap- 
idity appears from a recent statement 
of the Mercantile Bank of Americas 
showing the location of its branches and 
affiliated banks. These are as follows: 
France, Paris; Spain, Barcelona; Italy, 
Genoa; Peru, Lima, Arequipa, Chiclayo, 
Callao; Ecuador, Guayaquil; Nicara- 
gua, Managua, Bluefields, Leon, Gran- 
ada; Venezuela, Caracas, La Guayra, 
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THE BANK OF CHOSEN 


Incorporated by Special Charter of Imperial Japanese Government 





($0.50 — 1 Yen) 


Subscribed Capital, Yen 20,000,000 
Paid-Up Capital, Yen 17,500,000 


Head Office, Seoul, Korea 


Principal Branches: 
Korea: Chemulpo, Pyongyang, Won- 
san, Fusan 
Mancuuria: Mukden, Tiehling, Liao- 
yang, Ryojun (Port Arthur), Dairen, 
Changchun, Newchwang, Harbin, 
Antung 
Japan: Tokyo, Osaka, Kobe 
Cuiwna: Tsingtau, Shanghai 
Affiliated Bank: 
Viapivostok : Matsuda Bank 


Guaranty Trust Company of New York 
Irving National Bank, New York 
National City Bank of New York 
National Bank of Commerce in New York 








SPHERE OF ACTIVITY 
oF 


THE BANK OF CHOSEN 


Principal American Correspondents: 


H. Yasupa, New York Representative 
120 Broadway, New York 
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@ BRANCHES 


Yokohama Specie Bank, New York and 
San Francisco 

Canadian Bank of Commerce, San Fran- 
cisco and Seattle 








Maracaibo; Brazil, Para; Colombia, Bo- 
gota, Barranquilla, Cartagena; Louisi- 


ana, New Orleans. There are also 
agencies in Bolivia, Costa Rica and 
Guatemala. 


The Mercantile Bank of the Amer- 
icas, which is an _ institution whose 
shares are owned by several leading 
banks and banking interests in the 
United States of North America, has 
its principal office at 38 Pine street, 
New York. It is under the supervision 
of the Federal Reserve Board and has 
a capital of $2,500,000 and $800,000 
surplus and profits. 


& 


Chartered Bank of India, 
Australia and China 


HE sixty-fourth ordinary general 
meeting of the shareholders of the 
Chartered Bank of India, Australia and 
China was held at the head office in 
London April 10, the chairman of the 
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court of directors, Sir Montague Cor- 
nish Turner, presiding. After mention- 
ing some changes in the staff, and stat- 
ing that the bank has 175 of its em- 
ployees and officers in the Government’s 
service, the chairman said: 


The statement of accounts now before you 
is specially noticeable in the fact that our 
proposal to add £100,000 to the reserve will 
bring that fund up to the satisfactory fig- 
ure of £2,000,000, as compared with our 
paid-up capital of £1,200,000. It has been 
the consistent policy of the directors for 
many years past to add to the reserve, there- 
by assuring the financial stability of the 
bank and improving the value of the shares 
in the market. Further, it is in a measure 
owing to this consistent policy of husband- 
ing our resources and building up our re- 
serves that we are able to pay the handsome 
return which shareholders now enjoy. I! 
feel confident that the policy pursued will 
meet with your hearty approval. 

Taking the figures of the report issued 
in 1906, you will find that the reserve fund 
then stood at £975,000, increased to £1,475,- 
000 in 1907, partly by the addition of the 
premium on the new shares issued in that 
year, and gradually increased year by year 
up to the present figure. Turning to our 
balance-sheet, we have every reason to con- 
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We grant facilities whereby banks may draw their own drafts 
direct on China, Japan and other oriental countries. 


Investments 
We offer, with our recommendation, government, municipal, 
railroad and public utility securities which we have investigated, 
suitable to the various requirements of financial institutions, in- 


vestors and trustees. 


Information 


Our statistical department is prepared to answer specific inquiries 
in regard to securities of American and foreign corporations. 
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Redmond Co. 
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gratulate ourselves on steadily expanding 
figures, pointing to healthy development all 
along the line. Our totals now aggregate 
£36,126,432 12s. 1d., as against £33,390,841 
14s. 11d. at 31 December last year, an in- 
crease of £2,735,590 17s. 2d., and even these 
figures would, in the ordinary course, have 
shown considerable increase had our com- 
plete returns net been delayed by the ship- 
ping difficulties. Our current and fixed de- 
posit accounts, now amounting to £28,042,148 
ISs. 7d., an increase of £5,338,052 12s. 9d., 
evidence the continued confidence our home 
and Eastern friends place in the stability of 
the bank. 

On the other side of the account our cash 
in hand amounted to £8,694,145 6s. 11d., an 
increase of £3,053,253 7s. 3d., showing a pro- 
portion of cash to deposit liabilities of over 
th'rty per cent. Our policy is to keep as 
liquid a position as possible. Our bills dis- 

inted and loans also show satisfactory 

gress at £10,143,108 10s. 1d., against 

01,277 5s. 10d. 

‘urning to our profit and loss account, 

net profit for the twelve months was 
?,795 13s. 1d., against £381,259 17s. 10d. 
the previous year, and after placing 

'),000 to reserve fund, adding £25,000 to 

‘rs’ superannuation fund, and writing 
000 off premises account (which latter 
1 we considered necessary in view of our 
ng had to acquire new premises at cer- 





tain points to meet our increasing business), 
we recommend a final dividend at the rate 
of fourteen per cent. per annum, together 
with a bonus of £1 per share, equal to 
nineteen per cent. per annum, free of in- 
come-tax, and carry forward £167,261 3s. 3d., 
against £157,465 10s. 2d. brought in. Whilst 
our profits have so largely expanded, our 
expenses have but naturally, under present 
abnormal conditions, increased also, but it 
is satisfactory to know that thirty per cent. 
of that increase is due entirely to the higher 
rates of exchange ruling in the East. 
Besides the head office in London, the 
Chartered Bank of India, Australia and 
China has branches in the important 
cities of India and Burmah, Straits Set- 
tlements and Siam, Java and Sumatra, 
China, Philippine Islands and Japan. A 
New York Agency is maintained at 88 
Wall street, with William Baxter as 


agent. 
fet 


Sumitomo Bank, Limited 


OR the half-year ending with De- 
cember 31, 1917, the Sumitomo 
Bank, Limited (head office, Osaka, 
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BANKAKTIEBOLAGET SODRA SVERIGE 


Head Office: HELSINGBORG, Sweden 


Branches: STOCKHOLM, GOTHENBURG, MALMO, BORAS and in 57 other 
Places in Sweden 


The organization and excellent relations of this Bank secure to its clients the most efficient handling 
of their business on moderate terms | 
Inquiries and applications for terms are cordially invited and will find prompt attention 


The Mechanics & Metals National Bank 
The National City Bank of New York 


$0.26 = 1 Kr.) 


( 
. Kr. 30,000,000 
° Kr. 15,200,000 
. Kr. 305,000,000 








Japan), shows the following: Balance 
brought forward, yen 516,823.65; re- 
serve for doubtful debts, yen 350,000; 
pension reserve, yen 150,000. Net 
profit for the half-year, yen 2,322,- 
953.06. Of this amount yen 1,500,000 
was carried to reserve fund; yen 736,- 
956.52 was applied to dividends; yen 
90,000 to bonus, with the reserves for 
doubtful debts and pensions as before, 
leaving yen 512,820.19 to be carried 
forward. 

As of December 31, 1917, deposits 
were yen 187,620,112.98 and total as- 
sets yen 273,030,971.96. 

A concise history of the Sumitomo 
Bank, Limited, was published in the 
April number of Tue Bankers MagGa- 
ZINE, showing the very marked growth 
of the institution in recent years. 
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Progress of the Australasian 
Banks 


EVIEWING late reports of the 

Australian banks, the ‘Australa- 
sian Insurance and Banking Record” 
states that their balance-sheets as a 
whole show substantial progress, espe- 
cially in deposits, which in the case of 
the ordinary banks are larger than at a 
year previously by £20,386,029. This 
considerable movement is the result 
mainly of the large returns to primary 
producers during the 1916-17 season 
from a good volume of production and 
the high prices obtained for wool and 
other articles, the realization of the pro- 


og 


“ceeds being facilitated by the arrange- 


ments made with the British Govern- 
ment, by which payment was made 
largely irrespective of actual shipment. 
While the resulting increase in deposits 
has been mainly in Australia and New 
Zealand, the corresponding increase in 
assets has been largely in London, and 
has to a considerable extent taken the 
form of holdings of British Government 
Treasury bills by the Australasian 
banks. 

The total of the balance-sheets of 
the twenty-one ordinary banks is £302,- 
354,718. As compared with the total 
published six months ago, this shows 
an increase of £6,238,108; and as com- 
pared with that published twelve 
months ago the increase is £22,924,605. 
Adding the Commonwealth Bank of 
Australia as at 30th June, 1917, £50,- 
503,162, to the latest total of £302,354,- 
718 for the ordinary banks, the com- 
bined total is £352,857,880. 
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Russian Debt Repudiation 


ETAILS in regard to debt repudi- 
ation in Russia are published in 
Russian newspapers which have reached 
London. The decree, as telegraphed to 
this country, contains these provisions: 


1. All State loans concluded by the Gov- 
ernments of the Russian landlords and Rus- 
sian bourgeoise, enumerated in a special list, 
are hereby repudiated as from December 14, 
1917. The December coupons of these loans 
are not paid. 

2. In the same way are all the guaran- 
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NORWEGIAN AMERICAN SECURITIES CORPORATION 


74 Broadway, New York City 
Capital - - - $1,000,000.00 


TRYGVE BARTH, President 





LEIF H. STROM, Vice-President 


T. BARTH, President 

T. LANGLAND THOMPSON, 
W. K. TRIMANN, Shipowner 
B. KROEPELIEN, Treasurer 


Attorney 


WILHELM ALME, Managing Director 
Bergen Agent A/S 
TH. JULLUM, General Agent Norwegian 


Marine Insurance Companies 
Pr HARSEM, Merchant 


States and Norway. 


business transactions. 
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tees repudiated which the said governments 
gave to loans of various concerns and 
bodies. 

3. All foreign loans, without exception, 
are absolutely repudiated. 

1. Short-term liabilities and Treasury 
bonds remain in force. Interest on them 
is not paid, but the bonds themselves have 
a currency along with credit notes. 

5. Poorer citizens who hold State bonds 
of internal loans to an amount of not more 
than 10,000 roubles nominal receive in ex- 
change certificates, made out in their names, 
of a new loan of the Russian Socialist Fed- 
eral Soviet Republic to an amount not ex- 
ceeding 10,000 roubles. The terms of the 
loan will be fixed later on. 

6. Deposits at the State savings banks 
and interest on them remain intact. All 
debentures of the annulled loans which be- 
long to the savings banks are replaced by 
a book debt on the part of the Russian So- 
cialist Soviet Republic. 


a 


Business Conditions in the 
Argentine 


EPORT No. 140, issued by Messrs. 
; Ernesto Tornquist & Co., Ltd., 
Buenos Aires, gives a complete summary 


B. KROEPELIEN, Secretary and Treasurer 
DIRECTORS 


The Norwegian American Securities Corporation was formed primarily to facilitate 
business transactions between Norway and the United States of America. 

It buys and sells Stocks and Bonds, lends money on shipments of commodities, 
Bills of Lading, etec., provides capital for conservative business enterprises, all with 
the view of and in connection with cementing business relations between the United 


It will be pleased to receive commissions for the purchase and sale of Stocks, 
Bonds and other Securities in the United States or any other market, and will be 


glad to represent clients in any other capacity in connection with any other legitimate 
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Welding Company of America 
KARL KROGSTAD, President Ss. oO. 
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of economic conditions in the Argentine 
Republic. The report contains a state- 
ment of the financial agreement be- 
tween the United States and the Argen- 
tine Government. 

According to this agreement mer- 
chants in the United States who owe 
money to Argentine firms. would deposit 
the funds with the Argentine Ambassa- 
dor in Washington, who in turn would 
deposit them in current-account in the 
New York Federal Reserve Bank. Ar- 
gentina agrees that in settlement of this 
account no gold shall be shipped from 
the United States until the treaty of 
peace is signed and the Government of 
the United States agrees to place no ob- 
stacle to the shipment of this gold when 
that time has arrived. 

All payments of this nature to be 
made to the Argentine Ambassador on 
the basis of the normal rate of exchange 
plus three per cent. to cover the cost 
of transports, marine insurance, etc. 

The deposits may be made to the ex- 
tent of $40,000,000 in United States 
currency, which amount would probably 
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THE MERCANTILE BANK OF INDIA (LIMITED) | 
Head Ofice: 15 GRACECHURCH STREET, LONDON, F.C.3. 


BANKERS : Bank of England ; London Joint-Stock Bank (Limited) 
Branches and Agencies in India, Ceylon, Straits Settlements, China, Japan 
and Mauritius 


The Bank buys and sells Bills of Exchange, issues Letters of Credit and Circular Notes and transacts 
Banking and Agency Business in connection with the East on terms to be had on application. 


On current accounts interest is allowed at 2 per cent. per annum on daily balances. 
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° - 3,250,000 
° 3,000,000 























be increased if it should not prove suffi- 
cient. 

Against the payments made to the 
Ambassador in Washington the Banco 
de la Nacién or Caja de Conversion will 
pay to the Argentine creditors the 
equivalent of the American deposits in 
Argentine currency. 

The report also contains the interest- 
ing information that Argentina has en- 
acted a homestead law, modeled on that 
of the United States. 

It provides for free grants of land 
of from twenty to 200 hectares to any 
Argentine or foreign applicant who is 
the head of a family, the land to remain 
inalienable and to continue in possession 
of the family after the father’s death 
until all children are of age, when the 
property may be divided amongst them. 
The same rights are conceded to female 


applicants, either single women or 
widows, of over twenty-two years of 
age. 
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The land itself cannot be mortgaged 
for the payment of debts incurred; each 
year’s crop can only be attached to the 
extent of half its value. 
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Industrial Bank of Japan, 
Limited 
PEAKING at the half-yearly ordi- 


nary general meeting of sharehold- 
ers of the Industrial Bank of Japan, 
Limited, held at the head office in To- 
kyo, February 5, President Tetsujiro 
Shidachi offered the following report: 


During the period under review the pros- 
perous state of the general business in this 
country has still continued and foreign trade 
was favorable to us, though it has been 
slightly checked by the declaration of the 
Government of the United States of Amer- 
ica to prohibit the exportation of gold and 
steel. The banks and the financial houses 
have had in their hands a large surplus of 
money and consequently the rate of interest 
ruled very low throughout the term. How- 
ever, they have never failed to take adequate 
measures to provide against any sudden 
change on the money market and so the 
leading banks here coéperated to raise the 
rate of interest on deposits. 

Under these circumstances the result of 
the half-year’s operation of the bank may 
be said to have been satisfactory on the 
reasonable increase in earnings as shown 
below, and it seems advisable to declare 
the dividend at the rate of six per cent. per 
annum, the same as in the last term. 

The net profits for the period, including 
yen 62,138 balance brought forward from 
last account and after making necessary 
payments and deductions, amount to yen 
730,041. Out of these profits yen 59,200 
is transferred to the reserve against losses, 
and yen 14,800 to the dividend equalization 
reserve. After making these transfers, the 











UU UUNNUATUUUAOUOAAAAUTUAAAOOAUAUOUEOUU EEUU ED OUUEEGUOU EEA EEUU OOOH 


Banque Populaire Suisse 


ESTABLISHED 1869 22 BRANCHES 
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HEAD OFFICE: 
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president recommends that ven 463,613 be 
paid as a first dividend at the rate of five 
per cent. per annum; and that out of yen 
192,428 now available, yen 20,000 be appro- 
priated for the remuneration of the officers, 
and yen 92,722 be paid as a second dividend 
at the rate of one per cent. per annum. The 
balance yen 79,705 will be carried forward. 
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Bank of Japan 


HROUGH the courtesy of Mr. 
Haruhiko Kato, chief of the secre- 
tary’s department of the Bank of Japan, 
Tne Bankers Macazine has received 
the Annual Report of that institution 
for the year 1917. From the address of 
Governor Viscount Yataro Mishima it 
s learned that in spite of occasional 
fluctuations in general commercial and 
ndustrial conditions, “foreign trade 
continued to improve in the main 
‘\roughout the year, and in shipping 
‘here was much activity. The result 
as that payments due from abroad 


increased markedly, and the foreign ex- 
changes became more and more favor- 
able to Japan, so that, untii a ban on 
the export of gold and silver from the 
United States was put into effect, specie 
did not cease to flow into the country. 
In consequence, even though the re- 
demption of our national loans in for- 
eign countries and the subscriptions to 
those of foreign governments in this 
country aggregated a fairly big amount, 
the specie holdings of our country both 
at home and abroad had increased 
month after month till they reached 
over 1,104,000,000 yen at the close of 
the year under review. This explains 
the fact that in each of the months, 
September, October and November, our 
bank notes were issued wholly against 
the specie reserve for nearly half a 
month. Moreover, as a result of the 
country’s financial expansion, the de- 
mand for money for the purpose of set- 
tling accounts at the end of the year 
grew so considerably as to necessitate 
the issue of notes by this bank on the 
last day of December to the amount of 
731 
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more than 830,000,000 yen—the high- 
est figure that had ever been known.” 
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New Chinese Government 
Loan 


A Rew internal loan of $48,000,000, 
to be known as the short term loan 
of the seventh year of the republic, has 
been issued by the Chinese Government. 
The loan is issued at par and will bear 
six per cent. interest. The fact that 
principal and interest of this loan are 
secured by the postponed Boxer Indem- 
nity funds and that the first drawing of 
the bonds for redemption is to be held 
from the first month of this year makes 
this loan in every way preferable to all 
former loans floated by the Government. 
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The suspension of the Boxer Indemnit) 
payments for the next five years will 
give China a fund of approximately 
$60,000,000, which will not, of course. 
be available all at once. The present 
loan is floated for the purpose of liqui- 
dating the Government’s debt to the 
Banks of China and Communications. 


& 


Conducting Foreign Business 


ANKERS and business men gener- 

ally will find much to interest them 
in a booklet published recently by the 
National City Bank of New York, en- 
titled, “Conducting Foreign Business 
Through the National City Bank of 
New York.” It not only explains the 
value of foreign business itself, -but 
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gives many practical suggestions, grow- This institution was established in 
ing out of the bank’s wide experience, 1873 and was formerly the First Na- 
as to how such business may be con-_ tional Bank. Its head office is at Tokyo. 
ducted. 

Through its own branches, and those Fo] 
of the affiliated International Banking 


Corporation, the National City Bank is Savings Bank in Pangasinan 
gradually gaining an important posi- . 


tion in foreign banking—a service for Philippine Islands 


which the institution is perhaps as well ; : . 
equipped as any in the world. | HE Province of Pangasinan a 
shortly to have a savings bank with 

authorized capital of $150,000 and paid- 


@ up capital of $100,000. The stockhold- 
ers and officers will be both Americans 
Dai-Ichi Ginko, Limited and Filipinos. The bank will maintain 


a savings deposit department for the 

AS CORDING to the forty-third purpose of encouraging the farmers to 
semi-annual report of the direc- save their earnings, and also a land 

tors, submitted to the general meeting mortgage department for the purpose of 
of shareholders, January 26, 1918, the lending money to farmers to develop 
profits of this institution for the year their lands on a larger scale. In view 





ending December 31, 1917, were: of the fact that Pangasinan is a very 
YEN 

The gross profit for the bebf-vear.. «oo... «.0/0:00:600000600005g0600he_ o00eeseeecie 7,658,422.16 

rom which has to be deducted the general expenditure of the bank.......... 5,373,390.94 

ete, EE RE eT Terr eT TT en Terre eT rer Pere Teele 2,285,031.22 

Balance of profit brought forward from last account............0+e++eeeeees 848,131.88 

NE iid 0h 64s Aww se Wd RESETS K RRS TR LANE NEN OSS CRS RERTRRES EN REEEE 3,133,163.10 


hich the Directors recommend to be disposed of as follows:— 


To bonus for directors, auditors and chief officers............-+++ee00+ 114,250.00 

To officers’ pension fund..............ccccccceccccsessccccccccscoscccces 45,700.00 

To be added to reserve fund (thus raising that account to yen 
12,200,000.00) .....ccccscccccccsccccccnsecrcssccrssssssecssssseress 1,000,000.00 


To dividends at the rate of twelve per cent. per annum on 239,000 old 
shares at yen 3.00 per share and 215,000 new shares at yen 1.50 


OE MIG noc cs cssresscccscntavessessdeesemaneernsecaseseesseesian 1,039,500.00 
eaving a balance to be carried forward to next account...........+.++++++5 933,713.10 
arr oe eT etre Tee te. e gies (eb eeecerh be ee aee 3,133,163.10 
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Bank and trust company official 
- 10 years a trust officer and 
qualified expert on general bank 
publicity - invites correspondence 
with 


banks or trust companies 


seeking competent official to 
in the 


Address PRACTICED, 


assist development of 


business. care 


of this magazine. 




















rich agricultural province, with an an- 
nual yield of rice, tobacco and palay 
that could be increased many times, it 
is thought that the establishment of a 
bank of this character will prove a great 
benefit to the community at large. 


& 


Central Bank of India, 
Limited 


HE annual general meeting of the 

shareholders of the Central Bank 
of India, Limited, was held in the head 
office at Bombay, January 22, 1918. As 
shown by the eleventh report of the 
board of directors, the net profits of 
the year, including the amount brought 
forward, were Rs. 3, 12, 494. From 
this sum an ad interim dividend on the 
old capital at the rate of seven per 
cent. per annum was declared for the 
six months ending June 30, and Rs. 
1, 40, 000 transferred to the reserve 
fund. It was further proposed, at the 
annual meeting, to pay a dividend at 
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the rate of eight per cent. on the old 
capital, and the same dividend on the 
new capital, to pay a bonus of Rs. 
9, 500 to the bank’s staff, and to carry 
forward to next account Rs. 30, 494. — 

The report indicates a gratifying 
gain in the bank’s business, there havy- 
ing been an increase of over Rs. two 
croves in fixed deposits and current ac- 
counts in the past year. 


& 


National Bank of India, 
Limited 


ET profits of this bank for the 
year 1917 were £353,139, and add- 
ed to the amount brought forward, the 
sum for allocation was £459,828. An 
ad interim dividend was paid June 30 
at the rate of sixteen per cent. per an- 
num and a similar dividend at the end 
of the year, which, with the bonus of 
four per cent., gave the shareholders 
an annual return of twenty per cent., 
free of income tax. There was added 
£100,000 to reserve, making the total 
of that item £1,350,000. After writing 
off £10,000 from house property ac- 
counts and adding £10,000 to the of- 
cers’ pension fund, there was carried 
forward £139,828 to next account. 
The head office of the National Bank 
of India is at 26 Bishopsgate, London. 


fi 
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Bank Advertising Exchange 


Those listed herewith are willing to exchange booklets, folders and other advertis- 


ing matter issued by them. 


Subscribers can get on this list free of charge 





Watch for New Names and Other Changes 





A 


American Savings Bank, Springfield, Mo. 

Ansley, D., c/o Central Trust Co., San Antonio, 
Tex. 

Art, Carl W., manager 
Union Trust Co., Spokane, 


publicity department, 
Wash. 


B 

Bader, A. F., assistant cashier, Old State Na- 
tional Bank, Evansville, In 

Bailey, C. W., cashier, First National Bank of 
Clarksville, Clarksville, Tenn. 

Bankers Magazine, The, New York. 

Bauder, Ray E., cashier, First National Bank, 
Taylorville, Ill. 


3augher, E. M., president, The Home Building 
Association Co., Newark, 

Bennett, H. D., assistant cashier, Capital Na- 
tional Bank, Lansing, Mich. 


Bize, L. A., president Citizens Bank and Trust 
Co., Tampa, Fla. 
Bollman, H. C., cashier, First National Bank, 

Collinsville, Okla. 

Branham, D. R., director publicity, Hellman 
Commercial Trust and Savings Bank, Los 
Angeles, Cal. 

Brooks, T. J., vice-president, The Guaranty 
Trust and Savings Bank, Jacksonville, Fla. 

Brown, R. A., assistant cashier, Citizens Na- 
tional Bank, Raleigh, N. 

Bunch, F. B., cashier, Merchants and Farmers 
ae Statesville, v. 

Burton, 4 vice- preside nt, 


E Penn National 
Bank, ‘Chater, Pa, 


Cc 
Cox, Ray, cashier, American Savings Bank, 
Springfield, Mo. 
Crowson, M. Clarence, Home Banking 


cashier, 
Co., High Point, N. C. 


Culbreth, Eugene E., Commercial National 
Bank, Raleigh, N. C. 
D 
Dayton, T. S., publicity manager, Guaranty 
hi Co.. New York City. 


Deily E., Tradesmen’s National Bank, Phila- 
Neishin 7. 

Dysart, W. R., assistant cashier, First National 
Bank, Ripon, Wis 


E 


Eberspacher. J. C., 
tional Bank, 


assistant cashier, First Na- 


Shelbyville, Il. 


Ekirch, A. A., secretary, North Side 
Bank, New York City. 
Ellsworth, F. W.. secretary, Guaranty Trust Co., 


New York City. 


Savings 


F 


Finch, E. W., assistant 
Trust and Savings Co., 


cashier, Birmingham 
Birmingham, Ala, 


G 


Minnesota 
Minn. 


Groves, J. W., advertising manager, 
Loan and Trust Co., Minneapolis, 


H 


Hall, J. Comly, Farmers and Mechanics Trust 
Co., West Chester, Pa 

Hamsher, C. F., cashier, 
Los Gatos, Cal. 

Haskell, E. G., Barnett National Bank, Jack- 
sonville, Fla. 

Hatton, E. A., cashier, Bank, 
Del Rio, Tex. 

Hillyer, E. L., secretary, 
D. C., Washington, 

Hoagland, Jessamine G., publicity manager, Na- 
tional City Bank, Chicago, Il. 

Hoffman, A. C. manager department of 
publicity, The Security Trust & Savings 
Bank, Los Angeles, Cal. 

Hokanson, N. M., advertising manager, 
Bank of Chicago, Chicago, III. 


First National Bank, 


First National 


Union Trust Co. of 


State 


Imhoff, Charles H., vice-president, 
tional Bank, Newark, N. J. 


Union Na- 


J 

Jarvis, Charles D., publicity manager, Savings 
Bank of Utica, Utica, N. Y. 

Jessup, Theodore, assistant cashier, Woodlawn 
Trust and Savings Bank, 1204 E. 63rd 
Street, Chicago, Il. 

K 
Kahr, A. T., vice-president, Commercial Na- 


tional Bank, Shreveport, La 

Kay, W. R., Jr. manager publicity department, 
Sacramento Bank and Fort Sutter National 
Bank, Sacramento, Cal. 

Keller, C. B., Jr., assistant cashier, Stroudsburg 
National Bank, Stroudsburg, Pa. 
Kittredge. E. H., publicity manager, Old Col- 

ony Trust Co., Boston, Mass. 





Keep us in touch with your publicity work. Each month 
current advertising is reviewed and commented upon, ads 


are reproduced and criticised in BANKING PUBLICITY 
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L 
centge B. W., First National Bank, Lakeland, 


Leone, * John, cashier, Columbus State Bank, 
Columbus, Mont, 

Lovett, W. R., Atlantic National Bank of Jack- 
sonville, Jacksonville, Fla. 


M 


McCorkle, Josephine C., Publicity Manager The 
City National Bank, Evansville, Ind. 

McDowell, J. H., c/o American Trust and Bank- 
ing Co., Chattanooga, Tenn. 

Mann., Ralph H., treasurer, Park Trust Co., 
Worcester, Mass. 

Marvel, Charles S., cashier, The First-Second 
Savings and Trust Co., Akron, 4 

Matthews, Dave S., advertising manager, Farm- 
ers and Merchants Bank, Stockton, Cal. 

Matthews, H. B., advertising manager, S. W. 
Straus & Co., 150 Broadway, New York 


Yity. 
Merrill, Frank, advertising manager, The 
Northwestern National Bank, Minneapolis, 


Meyer, A. J., publicity department, Union Trust 
Co., Rochester, N. Y. 
Mills, W. C., New Business Department, Metro- 
— Trust Co., 60 Wall Street, New York 
ty. 


Oo 


Overton, J. A., cashier, The National Bank of 
ate Branch, Smithtown’ Branch, 
_— 


P 


Poole, John, president, Federal National Bank, 
Washington, . 

Potts, W. W., secretary and treasurer, The Fed- 
eral Title and Trust Co., Beaver Falls, Pa. 


R 


Ruebel, D. A., publicity manager, St. Louis 
Union Bank, St. Louis, Mo. 

Ruff, William J., cashier, Luzerne County Na- 
tional Bank, Wilkes-Barre, Pa. 


Schlenker, Almot, cashier, First National Bank, 
Brenham, Tex. 


A Modestly-Paid Servant of the State 


N the authority of Plutarch, Mon- 
taigne says in one of his essays 
that Tiberius Gracchus was allowed but 
fivepence halfpenny a day when em- 


ployed as public minister about the pub- 


Scott, Walker, vice-president, Virginia Trust C 
Richmond, Va. 

Shepherd, George W., c/o International Trust 
Co., Boston, Mass. 

Shoven, A. M., cashier, Kankakee County Trust 
and Savings Bank, Kankakee, A. 

Smith, A. C.,  vice- president, City Nationa! 
Bank, Clinton, Iowa. 

Smith, Allen T., manager Special Service D 
partment, Industrial Savings Bank, Flint, 
Mich, 

Starr, E. L., publicity manager, Wachovia Bank 
and Trust Co., Winston-Salem, N. 

Stein, Rudolph, assistant cashier, John Nemeth 
State Bank, New York City. : 

Stewart, F. E., 1505 Jefferson St., Toledo, O. 

Stoner, T. H., cashier, The Peoples National 
Bank, Waynesboro, Pa. 

Stover, J. C., secretary-treasurer, Indiana Sav- 
ings and Loan Association, South Bend, Ind. 


T 


Taylor, C. E., Jr., president, Wilmington Sav- 
ings and Trust Co., Wilmington, N, C. 


v 


Van Blarcom, Wessels, assistant cashier, Second 
National Bank, Paterson, N. 

Van Name, Miss M. I., 515 Stephen Girard 
Building, Philadelphia, Pa. 


Ww 


Wadden, John W., president Lake County 
Bank, Madison, S. D. 

Williams, F. H., treasurer, Albany City Savings 
Institution, "Albany, N. Be 

Williams, J. E., assistant cashier, Third Na- 
tional Bank, Scranton, Pa. 


Z 


Zimmerman, Frank A., treasurer, Chambers- 
burg Trust Co., Chambersburg, Pa. 

Zimmerman, Paul E.. cashier, Oak Park Trust 
and Savings Bank, Oak Park, It. 





NEW NAMES 


Adams, F. R., Will County National 3ank, 
Joliet, Il 


lic affairs, and being at that time the 
greatest man in Rome. 

Probably this eminent gentleman was 
the prototype of many who are to- day 
serving their Government for a dollar 
a year. 








The Banks in War Time 


i. 





N looking over the subscriptions to 
the Third Liberty Loan from day to 
day, no one could have failed to no- 

tice the impressive totals reported by 
the banks. 


It is well known that the national © 
banks of the country are actually finan- ~ 


cial agents of the Government and are 
designated as such in the National 
Banking Act. When that law was en- 
acted the country, as now, was engaged 
in war and under the necessity of sell- 
ing large amounts of bonds. This fact 
undoubtedly influenced Congress in 
making the banks a part of the Gov- 
ernment’s financial machinery. The 
course taken in this instance proved a 
wise one, for both during the Civil War 
and in the subsequent years of peace, 
whenever it became necessary to float a 
bond issue, the banks were found ready 
and willing to help. 

When the present war came on, there- 
fore, the country had at its service these 
thousands of financial agents—the na- 
tional banks—possessing the necessary 
equipment and experience and that in- 
timate relation with the people which 
made it comparatively easy to float the 
successive issues of Government bonds. 
The banks went about the matter in an 
orderly manner, and animated with but 
one purpose—to sell as large amounts 
of bonds as possible in the very least 
time. The hundreds of millions they 
have brought in on the successive loans 
witness the complete success of these 
efforts. 

Nor were the national banks alone in 
serving the Government in this crisis. 
State banks, savings banks, loan and 
trust companies and private banks vol- 
untarily assisted with the greatest en- 
thusiasm and success. 

Since the banks all acted in this mat- 
ter without profit, and in fact at great 
expense, there should be no more said 
about the selfishness of the banks or 
their want of patriotism, for their un- 

ifishness and patriotism have both 


—— 


been amply demonstrated in the three 
successive loan campaigns. 
It. is a source of satisfaction that the 


farming districts of the South and West 





Liberty at Home 
‘lhe Bond booth with Statue of Liberty at the 
Liberty National Bank, New York 


73° 
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This Liberty Bond display of the Cleveland Trust Co. was said to be the most extensive in the Fourth 
District and one of the most prominent in the country 


TTY anty rust | OMpany of New York 
| 


v4 
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The Guaranty Trust Co.'s “‘ bank on wheels,”’ which will carry money to our men in the camps 
and trenches along the battle front in France 
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HOSE nations which face Germany on the 
battlefields of Europe.are fighting for their 
existence as sovereign peoples; they are 
fighting to rid themselves of the menace of Ger- 
man aggression; they are fighting to uphold the 
principles and ideals of civilization and human 
progress. 
America now fights with them, shoulder to 
shoulder. 


In order to enable the American Government 
to throw its military strength and the full weight 
of its mighiv resources into the conflict, Liberty 
Bonds are now being sold. These bonds are not 
only the safest investment that can be bought in 


African Banking Corporation 
Anglo-South American Bank, Ltd. 
Bank of British North America 
Bank of British West Africa 
Bank of Montreal 

Bank of Nova Scotia 


Credit Lyonnais 
Credito Italiano 








United in the Cause of Liberty and Justice 


This space has been donated to the Liberty Loan Committee by the fol- 
lowing agents and representatives in New York of banks of our Allies: 


Bank of Taiwan, Ltd. 
Colonial Bank of London 


London and Brazilien Bank, Ltd. 
Bance Commerciale Italiana 
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the United States, but the money secured by 
their sale is used at once to build and buy 
ships, airplanes, guns, ammunition and other war 
supplies, and to transport American troops to 
France. 


It is the solemn duty of the nationals of all the 
Allied powers to invest every possible dollar in 
these United States Bonds. The banks named 
below are gladly co-operating with the Liberty 
Loan Committee in appealing to their patrons and 
all other citizens for subscriptions to the Liberty 
Loan. Every dollar invested in Liberty Bonds is 
a fighting dollar; it fights for liberty and humanity, 
for an early victory, and a permanent peace. 


LIBERTY LOAN COMMITTER 


Banco di Napoli 

London and River Plate Bank, Ltd. 
Merchants Bank of Canada 
National Bank of South Africa 
Standard Bank of South Africa 
Yokohama Specie Bank, Ltd. 








Banks of many different countries contributed to this newspaper ad. of the Third Liberty Loan 


have sent in such large subscriptions 
io the Third Liberty Loan. That these 
sections of the country subscribed less 
liberally than the great business centres 
to previous loans by no means implics 
lat the war was unpopular in the ag- 
ricultural sections of the country. 
larmers were not so well accustomed 
to buying bonds as were the people in 
he cities, and they did not so quickly 
‘espond to the appeals made to them. 
Sut they have caught the spirit now. 
in this work, too, the banks have helped 


immensely through their close contact 

with the farming population. 

HOW THE LIBERTY NATIONAL BANK 
LIBERTY BONRS 


rOLD 


In the nation-wide campaign for the 
sale of Third Liberty Loan Bonds, the 
Liberty National Bank, New York, be 
sides doing its full share in an active 
manner, added a picturesque touch te 
the soliciting of subscriptions. Inside 
the bank itself was erected a very at 
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tractive booth containing a bronze statue 
of Liberty, about four feet tall. It is 
an original cast from the Bartholdi 
statue and bears the signature of the 
sculptor. This particular cast was on 
exhibition in Washington for some time, 
until it became the property of A. T. 
Stewart, and later of the Hilton estate, 
from which it was purchased by the 
Liberty National Bank. 

In addition to the booth containing 
the bronze cast of the Bartholdi 


BUY LIBERTY, 


ia 
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sailor costume. Both young women 
were employees of the Liberty National 
Bank. Needless to say, they were suc- 
cessful in their sale of bonds. 


CLEVELAND'S GREAT DISPLAY 


The largest Liberty Loan display in 
the Fourth Federal Reserve District 
and probably one of the most prominent 
anywhere in the country, was that of 
the Cleveland Trust Co. in Cleveland. 


A Liberty Bond display at the First National Bank, Syracuse, flood-lighted at night 


statue, the Liberty National Bank also 


had an attractive booth in the main 
corridor of the Equitable building, 


where a plaster cast of the same statue 
was on exhibition. 

Both booths consisted of an arrange- 
ment of white enameled pillars dec- 
orated with gold paint and tastefully 
adorned with silk American flags and 
the flags of the Allies. 

The booth in the main corridor of the 
building was presided over by a young 
woman dressed to represent the Goddess 
of Liberty in a white silk robe with a 
blue liberty scarf and with a red and 
white liberty cap on her head. The 
other booth was in charge of a young 
woman dressed in a feminine form of 


As it appeared on the building it 
made a striking ‘‘smash.”” On one side 
the long sign was 250 feet from end to 
end; on the other, 150 feet, with black 
letters four feet high with brilliant red 
borders. 

The small signs telling of the sacri- 
fices of the various Allies were each sur- 
mounted by shields in the colors of that 
particular nation. The inscriptions on 
the posters showing the Kaiser and 
President Wilson were changed daily, 
each change consisting of contrasting 
statements by the two men. 

W. A. Schulte, advertising manager, 
in describing the display, writes: 

“We don’t think for a minute that 
other banks and concerns would not be 
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How the National City Bank of Chicago advertised the Liberty Loan 


willing to boost Liberty Bond sales in 
the same way if they could. Naturally 
it is a matter of local geography. We 
are located on the busiest corner of the 
city; have the type of building that 
adapts itself to display purposes, and 
as sole occupants of this building, we 
could go as far as we liked. With 
fifteen branches scattered throughout 
the city and environs, we feel that it is 
up to us to make a big noise. This is 
no time for dignified bank advertising.” 


A UNIQUE CHICAGO DISPLAY 


Ray E. Bauder, manager of the New 
Business Department of the National 
City Bank of Chicago, sends a drawing 
of a most successful method of display- 
ing Liberty Bonds and showing the rela- 
tive value of the bonds and the actual 
money. 

The drawing depicts a glass-covered 
frame in which is placed, on the left 
side, a $50 Third Liberty Loan Bond, 
over which is placed a $50 bill, United 
stes currency. On the right side of 

frame is placed a $100 Third Lib- 

Loan Bond and over that a $100 

In the center and between the 
bonds is placed a letterhead of the 

: on which is noted in pointed terms 

relative value of the money and the 
ls, showing, as will be noted, a dis- 


? 
i 


—erp = mH eb 





tinct argument for the latter. Over 
the letter and in order to set off the 
display properly, is placed a small 
American flag. The background is, 
preferably, of black cloth in order to 
give a proper contrast to the display. 
This suggestion was original with Mr. 
Bauder and was used with exceptional 
success in educating people as to just 
what the bonds are by giving them the 
actual value, and the display was the 
means of arousing continual curiosity on 
the part of passers-by, the frame hav- 
ing been placed in a window of the 


bank. 


THE LIBERTY BELL IN MINNEAPOLIS 


Although the papier mache Liberty 
Bell of the Minneapolis campaign which 
was suspended on Nicollet avenue, just 
above Sixth street, was 12 feet high, 10 
feet across the bottom and weighed 400 
pounds, with an additional weight of 
800 pounds, due to wind pressure, it 
was not enough to indicate the city’s 
actual response to the bond issue. The 
illuminated figures on the side of the 
Bell provided only for $17,000,000, the 
city’s quota in the Loan. When the 
close of the campaign disclosed that 
more than 80,000 citizens of the city 
had subscribed for the Loan, pushing 
the total beyond $20,500,000, it became 
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necessary to find some manner to dis- 
play to the passers-by just how Minne- 
apolis is backing up her boys. Miss 
Minneapolis, therefore, was called on, 


The 400-pound Liberty Bell that hung over Nicollet 
avenue and Sixth street, Minneapolis 


and she penned a note to Kaiser Bill, 
which was placed on a double-faced 
sign, 13 feet long and 4 feet deep, 
weighing 40 pounds, and carrying an 
additional 200 pounds of 
wind pressure. 

“Miss Minneapolis’ note to the Kai- 
ser, telling him of the city’s addition 
to the country’s war chest and disclos- 
ing to him at the same time how gen- 
eral was the patriotic war sentiment 
here,” said Edmund Pennington, chair- 
man of the loan committee, “‘had a pret- 
ty good punch in it when you figure on 
the size and weight of her stationery. 
However, the real punch in the note for 


weight of 
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Bill Hohenzollern is the news of what 
Minneapolis has done, and as Miss Min- 
neapolis fitly closed her letter, ther: 
will be ‘more later.’ ” 


A PHILADELPHIA EXHIBIT OF WAR 
MATERIALS 


The First National Bank of Phila- 
delphia recently held in the bank a suc- 
cessful exhibit of war materials made 
by the bank’s customers. 

This exhibit was planned to bring a 
greater realization of the results of 
combined effort, to emphasize the im- 
portance of Philadelphia’s part in the 


A Philadelphia Exhibit 


rhe First National Bank of 
this extensive and interesting display of w 
’ 


Philadelphia made 


materials “made in Philadelphia’ 
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war program, and to show the indus- 
tries financed by the banking institu- 
tions in order to assure full, prompt 
production of the requirements of our 
Army and Navy. 

Of this exhibit Vice-President H. J. 
Haas writes: 

“We feel that every community fur- 
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nishing war materials should make some 
such display, and I am sure the ref- 
erences in your publication will be an 
inspiration to them. We tied the ex- 
hibit up with the sale of Liberty Bonds, 
War Savings Stamps and Thrift 
Stamps, by designating wherever pos- 
sible prices in these terms.” 


ay 


Taxation of National Bank Shares 


N the editorial section of the May 
number of Tue BANKERS MAGAZINE, 
page 540, it was stated that the law in 
regard to the method of taxing the 


shares of any national bank, state bank, 


trust company or other banking institu- 
tion, had been amended by authorizing 
the deduction of an amount equal to 
the same proportion of value of the 
shares as the par amount of any bonds 
or other interest-bearing obligations of 


President Asks 


N May 27 President Wilson ad- 

dressed Congress, asking for addi- 
tional revenue to be provided at the 
present session. He said, in part: 


\dditional revenues must manifestly be 
provided for. It would be a most unsound 
policy to raise too large a proportion of 
hem by loan, and it is evident that the 
‘our billions now provided for by taxation 

ll not of themselves sustain the greatly 

irged budget to which we must immedi- 

cly look forward. We cannot in fairness 
it until the end of the fiscal year is at 
nd to apprise our people of the taxes 
ry must pay on their earnings of the 
sent calendar year, whose accountings 
| expenditures will then be closed. We 

‘not get increased taxes unless the coun- 

knows what they are to be and prac- 

s the necessary economy to make thein 

ilable. 


the United States issued during the 
present war, owned by such banks or 
trust companies and banking institution, 
bears to its gross accounts. 

This statement was published from 
what was believed to be correct infor- 
mation, but it is now learned that a bill 
authorizing such exemption passed the 
House of Representatives but was not 
concurred in by the Senate. — 

The statement made therefore in the 
item referred to was incorrect. 


More Revenue 


Definiteness, early deiiniteness, as to what 
its tasks are to be is absolutely necessary 
for the successful administration of the 
Treasury. It cannot frame fair and work- 
able regulations in haste, and it must frame 
its regulations in haste if it is not to know 
its exact task until the very eve of its per- 
formance. The present tax laws are marred, 
moreover, by iniquities which ought to be 
remedied. Indisputable facts, every one, 
and we cannot alter or blink them. To 
state them is argument enough. 

And yet perhaps you will permit me to 
dwell for a moment upon the situation they 
disclose. Enormous loans freely spent in 
the stimulation of industry of almost every 
sort produce inflations and extravagances 
which presently maké the whole economic 
structure questionable and insecure, and 
the very basis of credit is cut away. Only 
fair, equitably distributed taxation of the 
widest incidence and drawing chiefly from 
the sources which would be likely to de- 
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moralize credit by their very abundance can 
prevent inflation and keep our industrial 
system free of speculation and waste. 

We shall naturally turn, therefore, I sup- 
pose, to war profits and incomes and lux- 
uries for the additional taxes. But the war 
profits and incomes upon which the increased 
taxes will be levied will be the profits and 
incomes of the calendar year 1918. It 
would be manifestly unfair to wait until 
the early months of 1919 to say what they 
are to be. It might be difficult, I should 
imagine, to run the mill with water that 
had already gone over the wheel. 

Moreover, taxes of that sort will not be 
paid until the June of next year, and the 
Treasury must anticipate them. It must 
use the money they are to produce before 
it is due. It must sell short-time certificates 
of indebtedness. In the autumn a much 
larger sale of long-time bonds must be ef- 
fected than has yet been attempted. 

What are the bankers to think of the 
certificates if they do not certainly know 
where the money is to come from which is 
to take them up? And how are investors 
to approach the purchase of bonds with 
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any sort of confidence or knowledge of their 
own affairs if they do not know what taxes 
they are to pay and what economies and 
adjustments of their business they must 
effect? I cannot assure the country of a 
successful administration of the Treasury 
in 1918 if the question of further taxation 
is to be left undecided until 1919. 

The consideration that dominates every 
other now, and makes every other seem 
trivial and negligible, is the winning of the 
war. We are not only in the midst of the 
war, we are at the very peak and crisis of 
it. Hundreds and thousands of our men, 
carrying our hearts with them and our for- 
tunes, are in the field, and ships are crowd- 
ing faster and faster to the ports of France 
and England with regiment after regiment, 
thousand after thousand, to join them until 
the enemy shall be beaten and brought to 
reckoning with mankind. There can be no 
pause or intermission. The great enterprise 
must, on the contrary, be pushed with 
greater and greater energy. The volume of 
our might must steadily and rapidly be 
augmented until there can be no question 
of resisting it. 


ay 


How to Get Things Done 


ROM a man who has had far more 

than ordinary success in getting 
things done, the following statement of 
Mr. Schwab has exceptional interest: 


It has been a lifelong theory of mine, one 
that I have put into practice for thirty-five 
or forty years of industrial pursuits rather 
successfully, and one which 1 think ought 
to be the keynote of everything we strive 
to do during this period. I believe that men 
rise to their greatest accomplishments by 
proper encouragement, not by criticism. 

I have yet to see the man however great 
and exalted his situation who is not sus- 
ceptible to the approval of his fellow men. 
I have yet failed to see the man who is 
worth calling a man who does not put forth 
his best efforts under the approval of his 
fellow men. And the severest criticism that 
can come to any man is not to find fault 
with him, but not to be noticed at all. When 
a man is not noticed he knows that he has 
not gained the approval of his fellows, but 
when he is approved he gives his best ef- 
fort. 

In this great struggle for building ships 


it has been my privilege to be associated 
with splendid fellows. I have been around 
to a great many of the yards and have met 
the most enthusiastic response from every 
quarter. 

1 had thought that in my residence in 
New York among capitalists and others I 
had Jest the art that I possessed in younger 
days of inspiring enthusiasm among work- 
ingmen. But I found that that association 
only made me more enthusiastic, more opti- 
mistic, and if anything more successful than 
in the earlier years. The spirit and the 
morale of the men are beyond question. 
Each day sees them improved. Each day 
sees them more optimistic, more enthusiastic 
and more patriotic. 

If I might be allowed the privilege of a 
word of suggestion, it is that that tone, 
that that air of encouragement, of enthu- 
siasm, of pushing forward, not critical fault 
finding with things that have gone by, but 
enthusiastic encouragement for better re- 
sults, even though the past has not been up 
to our expectations, will bring us manifold 
additions to the enthusiasm and ability of 
not only our work people, but those who 
direct our various departments. 
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Banking and Financial Notes 





NEW PRESIDENT OF THE NEW 
LAND BANK 


NETHER- 


William F. Koelsch has been elected 
president of the New Netherland Bank 
of New York, succeeding J. Adams 
Brown, who resigned to accept a posi- 
tion in another bank. Mr. Koelsch is 
forty-three years old and a native of 
New York city. He has been in the 
banking business since 1890, when he 
started in as a messenger in the office 
of the Metropolitan Trust Company. 
After spending thirteen years with that 
institution he went to the Mutual Al- 
liance Trust Company as secretary and 
treasurer. Later he became manager of 
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the credit department of the Guaranty 
Trust Company, and was also active in 
the foreign and commercial depart- 
ments. He was among the first to ad- 
vocate the acceptance method of com- 
mercial financing, and is one of the orig- 
inal members of the American Trade 
Acceptance Council. 


W. T. LAW BECOMES SECRETARY OF THE 
FOREIGN TRADE BANKING CORPORATION 


After a continuous service of seven 
years as assistant treasurer of the 
United States Mortgage and Trust 
Company, W. T. Law has resigned and 
has accepted the position of secretary 
of the Foreign Trade Banking Corpora- 
tion, New York. 


RECEIVES A MAJOR’S COMMISSION 


Garrard Comly, vice-president of the 
Citizens National Bank, New York, has 
been commissioned a major in the 
United States Army, and has tempo- 
rarily joined the chief of staff at Wash- 
ington pending his service in France. 


MERCHANTS NATIONAL BANK CREDIT 
MANAGER 


Ward R. Noble, formerly with the 
credit department of the Guaranty 
Trust Company, has been appointed 
credit manager of the Merchants Na- 


tional Bank of New York. 


NEW SECRETARY OF GUARANTY TRUST 
COMPANY 


Fred W. Ellsworth has been succeed- 
ed as secretary of the Guaranty Trust 
Company of New York by Matthew 
T. Murray, who has been acting as resi- 
dent attorney for the company for some 
time. 

Mr. Murray is a son of Mr. and Mrs. 
Matthew T. Murray of Kew Gardens, 
L. I., and was born in New York July 
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1, 1885. He entered St. Francis 
Xavier College, but left before gradua- 
tion to study law in the office of Austin 
and McClanahan, where he remained 
only a few months. In January, 1905, 
he became an office boy in the receiving 
teller’s department of the Guaranty 
Trust Company. Later he worked in 
the loan and collection departments, be- 
coming collection clerk in 1910. A year 
later he became assistant auditor and 
in 1912 assistant loan clerk. In 1913 
he became assistant head of the divi- 
sion of individual trusts in the trust 
department. In 1908 Mr. Murray be- 
gan studying law at the night sessions 
of the New York Law School and re- 
ceived his LL.B. degree in 1911. He 
was admitted to the bar that same year. 
In 1915 he became assistant resident 
attorney and two years later resident 
attorney, having charge of all the in- 
side legal work of the company, both 
at the main office and the Fifth avenue 
and Madison avenue offices. He will 
continue this work. 


INVESTMENT INFORMATION 


The bond department of the 
Equitable Trust Company of New York 
has issued an interesting pamphlet, 
showing in graphic form the price range 
and yield of standard railroad bonds 
from 1913 to 1918, and outlining the 
many investment opportunities available 
among the underlying bond issues of re- 
organized railroads. 


ANNIVERSARY OF MERCANTILE TRUST AND 
DEPOSIT COMPANY 


The Mercantile Trust and Deposit 
Company, of 115 Broadway, New York, 
completed the first year of its business 
existence April 30, 1918, with deposits 
of approximately thirteen million dol- 
lars. 

The progress of this company has 
been watched with interest in financial 
circles, on account of the connections 
of its board of directors, which is com- 
posed of the younger group of bankers 
and business men. 

Officers of the company are: Chellis 
A. Austin, president; Charles D. Make- 


THE BANKERS MAGAZINE 


peace, vice-president; H. D. Campbell, 
vice-president and secretary; J. C. Tra- 
phagen, treasurer; John A. Burns, as- 
sistant secretary; Cornelius J. Murray, 
assistant treasurer; Peter S. Duryee, 
assistant to the president. 


ASSISTANT CASHIER ATLANTIC NATIONAL, 
NEW YORK 


John H. Brennen, who has been man- 
ager of the credit department of the 
Atlantic National Bank, New York, for 





JOHN H. BRENNEN 
Assistant Cashier Atlantic National Bank, New York 


the past two years, has been appointed 
assistant cashier. 

Mr. Brennen is well known in bank- 
ing circles, having been for fifteen years 
with the Citizens National Bank of New 
York. He is regarded as an authority 
on credits and has lectured before the 
American Institute of Banking on this 
subject. 


LOAN SUBSCRIPTIONS IN THE 


PHILIPPINES 


LIBERTY 


Advices have been received by the 
New York Agency of the Philippine 
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National Bank in the Woolworth build- 
ing to the effect that the Philippine 
Islands had subscribed $4,625,000 to 
the Liberty Loan. This includes the 
bank’s share in the loan, which amount- 
ed to $500,000 and is fifty per cent. 
over the quota which was allotted to the 
Islands. The Philippines’ quota was 
$3,000,000. 


BANK DEPOSIT GUARANTY OPPOSED 


Members of the New York Clearing- 
House Association have unanimously 
signed a protest against the passage of 
Senate Bill 4426, which provides for 
the guaranty of bank deposits. Here is 
what they have to say on the subject: 

“Senate Bill 4426 now pending in the 

United States Senate puts a premium upon 
iucompetence. It proposes that the Govern- 
tocnt of the United States guarantee all de- 
sits in national banks of $5,000 and less, 
| that the Government guarantee up to 
000 in all deposits in excess of that 
uount; of course this guarantee is to be 
de good at the expense of the conserva- 
“iy managed and successful banks. 
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“Should such a proposition be enacted 
into law, any national bank, however inex- 
perienced its official managers, however lim- 
ited its capital resources compared to the 
field of its activities, however given to risky 
adventure, however venturesome in buying 
deposits by paying excessive rates of inter- 
est, however wanting in the proven qualities 
which time and experience have shown to 
be indispensable to successful bank manage- 
ment, such a bank would, nevertheless, be 
able to solicit business truthfully claiming 
that their deposits were protected, as above 
stated, by the combined financial strength 
of the whole national system. Good banks 
would thus be compelled to give of their 
strength to induce the creation of and then 
to support incompetent rivals. 

“Such a proposition is in violation of com- 
mon justice and common fairness. The 
stockholders in 2 bank in one locality would 
be mulcted in loss to compensate for the 
mismanagement of banks hundreds or even 
thousands of miles distant and over which 
no mutual control or relationship exists. 

“Our people should be allowed to exercise 
wholesome discrimination in the banks they 
select, as well as in their business activities 
in general. Individuality and individual 
initiative are cardinal qualities of success, 
and these qualities would be impaired if peo- 
ple are to be taught by legislation to rely 
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upon the Government to help them in their 
ordinary individual transactions and in the 
exercise of ordinary judgment. 

“The said bill is wrong in principle; it 
imposes an unjust burden upon conservative 
bank management, and would exercise a 
deleterious influence upon every community, 
should it become law.” 


CHANGE IN GASTON, WILLIAMS & WIGMORE 


The elimination of two of the three 
founders of the business of Gaston, Wil- 
liams & Wigmore, Inc., and the entrance 
of powerful new financial interests were 
announced recently following a meeting 
of the directors at the Guaranty Trust 
Company. William H. Williams and 
J. A. Wigmore, both of whom have 
served as vice-presidents and members 
of the board, are the retiring officials. 

It was announced that Hornblower & 
Weeks, who have a firm member on the 
board in James J. Phelan of Boston, 
had purchased a substantial amount of 
the holdings of Messrs. Williams and 
Wigmore for new interests in the com- 
pany. Harry Payne Whitney and G. 
M. Dahl, the latter a vice-president of 
the Chase National Bank, succeeded the 
retiring directors on the board, and an- 
other new member will be added to rep- 
resent the new stockholders. 

The firm of Gaston, Williams & Wig- 
more was formed on October 10, 1914, 
to handle a large export business which 
had been obtained by George A. Gaston 
from foreign Governments immediately 
following the outbreak of the war. As 
the business expanded, the company was 
incorporated with 300,000 shares of 
stock of no par value, and entered the 
steamship field. The company has re- 
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cently completed a five-story building 
for its own use at 39 Broadway. 


NINETY-SEVEN PER CENT IN THE CHORUS 


The Liberty Loan committee of the 
Second Federal Reserve District of- 
fered a flag to the bank which should 
have the largest percentage of its off- 
cers and employees singing in the chorus 
at two rehearsals at the Liberty Land 
show and at the Library. The flag was 
won by the Metropolitan Trust Com- 
pany of New York, which had an aver- 
age attendance of 97 per cent. When 
the body marched up to take its place 
on the Library steps it was preceded by 
the Liberty Loan 100 per cent. honor 
flag; every officer and employee of the 
company’s main and Fifth avenue offi- 
ces subscribed to the Third Liberty 
Loan. 


NEW DISCOUNT BANK 


“The Discount Company of New 
York” is to be the title of the new dis- 
count bank now being organized in 
New York city. It will have a capital 
of $5,000,000 and surplus of $1,000,- 
000. The organization committee has 
applied for a charter at Albany. 

The large banks and trust companies 
of this city will be invited to contribute 
to the stock at $120 a share. Among 
the initial institutions to subscribe are 
the National City Bank, National Bank 
of Commerce, First National Bank, Me- 
chanics and Metals National Bank, 
Chase National Bank, Guaranty Trust 
Co., Bankers Trust Co. and J. P. Mor- 
gan & Co. As new institutions join 
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they will share in the participation of 
the original subscribers. The latter are 
sharing equally in the stock to be of- 
fered. 


AN IMPORTANT DOCUMENT 


| “Laying the Rails for Future Busi- 
ness,” an address delivered before the 
annual meeting of the Chamber of Com- 
merce of the United States, by Francis 
i. Sisson, vice-president of the Guar- 
anty Trust Company of New York, is 
attracting wide attention at the hands 
of thoughtful people of the country. 
in the work of preparing for the future 
Mr. Sisson struck a responsive chord 
1 when he gave utterance to the words 
‘n that address, and it is hoped that all 
vill profit by their absorption. 


'ANKS TO FINANCE OUR FUTURE ABROAD 


Albert Breton, vice-president in 


charge of the foreign department of the 
suaranty Trust Company, is out with 
n article in the “Railway Age,” in 








which he favors the forming of affilia- 
tions or partnerships with separate 
banks as being more effective in pro- 
moting foreign trade after the war than 
the establishment of foreign branches. 
He presents arguments tending to 
show that the larger banks, with their 
better facilities, can the more effective- 
ly do the business and how the exports 
employed in these banks can greatly as- 
sist the merchants and manufacturers 
in the solution of their problems. 


MR. FORBES DECLINES 


The president’s nomination to be one 
of the four directors of the War Finance 
Corporation has been declined by Allen 
B. Forbes of New York. He has made 
the statement that his declination was 
because of his business affiliations. Mr. 
Forbes consented to serve on the ad- 
visory committee of the capital issues 
committee and helped to organize that 
body, which has been a voluntary one 
without compensation or official stand- 
ing. He advised Secretary McAdoo 
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that he was prepared to make all kinds 
of personal sacrifices and would be 
willing to remain in Washington and 
work without compensation and without 
an official title, but that he felt he could 
not under any circumstances assume a 
Government position such as a director 
of the finance corporation. 


NEW YORK BANKER AMONG THE KILLED 


While fighting over the German lines 
in France in an aeroplane James E. 
Miller, vice-president of the Columbia 
Trust Company, New York, was killed. 
Mr. Miller was a captain in the avia- 
tion corps. He was thirty-five years 
of age, a graduate of Yale and a well- 
known football player. He began in 
the banking business as a clerk in the 
uptown office of the Knickerbocker 
Trust Company. Afterward he became 
assistant secretary, and when the mer- 
ger was effected with the Columbia 
Trust Company he was elected vice- 
president. 

NEW DIRECTOR OF THE 

NATIONAL BANK 


ATLANTIC 


William H. Gregory, who is connect- 
ed with the firm of Kountze Brothers, 
has been elected a director of the At- 
lantic National Bank of New York. 
Victor Lersner has been appointed a 


member of the executive committee of 
the bank. 


BALTIMOREAN COMES TO NEW YORK 


Harry M. Campbell has resigned the 
position of secretary and treasurer of 
the Colonial Trust Company of Balti- 
more and accepted a position with the 
National City Company, a subsidiary of 
the National City Bank of New York. 
He has been in the service of the Balti- 
more institution for twelve years. 


BACK TO NEW YORK FOR A SHORT STAY 


John G. Lonsdale, president of the 
National Bank of Commerce in St. 
Louis, was in New York a short time 
ago, shaking hands with old friends. His 
bank is the largest in the St. Louis 
Federal Reserve district. 


LUTHER KOUNTZE DEAD 
Luther Kountze, who was_ senior 
member of the banking-house of 
Kountze Brothers, died in New York 
in April. He was sixty-six years of 
age. He was a banker practically all 
his life. He was the founder and for 
several years the president of the First 
National Bank of Omaha, Neb., and 
later of the Colorado National Bank at 
Denver. 
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IMMEDIATELY RESPONSIVE 


The working force of this bank is a com- 
pact, highly trained group of people, firmly 


grounded in the best traditions of com- 


Such an organization is immediately 
responsive to any reasonable demand 
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ROBERTS DOES NOT FAVOR SHIPPING 
BANKS 


Some New York bankers do not favor 
the establishment of banks in this coun- 
try to look after the shipping interests 
after the close of the war. George E. 
Roberts, assistant to Frank A. Vander- 
lip, president of the National City 
Bank, says: 


There can be no difference of opinion as 
to the importance of developing our mer- 
chant marine to a point where we will pos- 
ess something like our old-time share of 
the world’s carrying trade, and of main- 
taining this position in the years following 
the war. It is difficult, however, to make 

effective appeal at this time to our peo- 
to invest their money in shipping compa- 


ie situation in this country as regards 

+ ping investments is very different from 

t it is in ‘the Scandinavian countries, 

‘and, Japan, or Great Britain. Maritime 

ests have long been predominant in 

e countries. Shipping interests are fa- 

r to the people—common and popular— 

shipping investments have been prac- 

. aly unknown to the body of our people 

i> the last two generations. At present, 
6 


notwithstanding a general recognition of the 
importance of building up our maritime in- 
terests, the situation is not encouraging to 
individual investors. 

American shipping ventures outside of the 
coastwise trade have not been profitable, and 
our legislation affecting the shipping inter- 
ests has been so long unfavorable that opin- 
ion among investors has been definitely fixed 
against this line of enterprise. This was 
the situation following the passage of the 
La Follette Act and before the outbreak 
of the war. As a result of the war we have 
the Shipping Act, and the Shipping Board, 
which now dominates the situation. The 
Board is building ships upon a tremendous 
scale and has command of all the shipbuild- 
ing facilities. 

There is no chance at present for private 
enterprise to get into shipbuilding opera- 
tions even if anyone desires to do so. Evi- 
dently it would be premature for bankers to 
lay plans for promoting private shipbuilding 
until the permanent policy of the Govern- 
ment toward our merchant marine shall have 
been determined. At the end of the war the 
Government through the Shipping Board 
will be in possession of a great fleet of 
merchant vessels, and it is not likely that 
private investors will care to put their capi- 
tal into shipping to be operated in compe- 
tition with the Government vessels, at least 
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Deposits—March 14, 1918 


(This is not result of consolidation) 


Citizens Commercial Trust Company 
BUFFALO, N. Y. 


Capital and Surplus - $2,500,000.00 


MEMBER FEDERAL RESERVE SYSTEM 


Deposits—September 20, 1916 : . 


$7,484,024.47 
17,059,219.44 





—————_ 














until time enough has elapsed to demonstrate 
what opportunity there will be for private 
enterprise to operate successfully. 


INCREASING THE SALE OF THRIFT 
STAMPS 


Frederick W. Allen, state director for 
War Savings in New York, has issued 
the following statement: Agencies es- 
tablished, 32,540 as of April 8. War 
Savings societies established up to date, 
1,405. Number of pages of advertis- 
ing previously received, 121, and half 
pages, 44. Number of pieces of litera- 
ture and supplies from the distributing 
department shipped to date, 19,597,622. 
Number of members registered to date 
in the Government War Savings Limit 
Investment Society, 814. War Savings 
and Thrift Stamps sold April 6 in 
Greater New York amounted to $135,- 
842.75, and the average daily sales for 
124 days since December 3 in New 
York amounted to $70,061.52, making 
total net sales of Thrift Stamps to date 
in New York, $8,845,869.04. 


BANK BILL SIGNED BY GOVERNOR 
WHITMAN 


The bill permitting savings banks in 
New York State to make investments 
in bankers’ acceptances to the extent 
of five per cent. of their deposits has 
been signed by Governor Whitman. Ac- 
cording to the latest available figures, 
the deposits of the savings banks aggre- 
gate $2,000,000,000, and consequently 
they will be able to purchase accept- 
ances to the amount of $100,000,000. 
Under the provisions of the new law 


"no 
‘ 
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the acceptances bought must be those 
of banks having their principal place 
of business in the State of New York. 


THANKING ITS HELPERS 


“We thank you who have so splendid- 
ly coéperated with this company in con- 
tributing to the success of the Third 
Liberty Loan,” writes the United States 
Mortgage and Trust Company of New 
York to its big list of customers and 
friends. The company made a magnitfi- 
cent record in the sale of the bonds, 
and cordially acknowledges the assist- 
ance received from its friends. 


MILITARY OFFICE FOR MARTIN EGAN 


Martin Egan, of J. P. Morgan & Co., 
is to join the staff of General Pershing 
to assume the duties of advising Gen- 
eral Pershing on matters of censorship. 
Mr. Egan was a correspondent of the 
Associated Press before becoming con- 
nected with J. P. Morgan & Co., and 
has lately been associated with Henry 
P. Davison in the management of the 
Red Cross. 


MR. MORROW RETURNS 


Dwight W. Morrow, of J. P. Morgan 
& Co., who has spent several months 
in Europe, has returned to New York. 
Mr. Morrow has been in Europe as 
special counsel to Congressman Stevens 
of New Hampshire, member of the 
United States Shipping Board and 
chairman of the Allied Maritime Trans- 
port Council. Members of this body 
have been meeting in London and Paris 
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and their duties have been in connection 
with the shipping situation of the allied 
interests. 


PAYMENTS OF EXCESS PROFITS 


The following letter has been sent to 
the bank presidents of the Second Fed- 
eral Reserve district by Benjamin 
Strong, Governor of the Federal Re- 
serve Bank: 


To the President: 


Dear Sir—Referring to the issue of four 
per cent. United States certificates of in- 
debtedness, dated January 2, 1918, due June 
25, 1918, which are receivable in payment 
of income and excess profits taxes as an- 
nounced in our circular of December 18, 
1917, the Secretary of the Treasury has 
announced that, to relieve subscribers from 
the necessity of paying so much on account 
of accrued interest, there may now be ob- 
tained from Federal Reserve banks certifi- 
cates identical in all respects with those 
dated January 2, except as to date of issue, 
which will be April 15, 1918, and from which 
date they will bear interest. 

Until further notice subscriptions received 
in accordance with our circular of Decem- 
ber 18, 1917, will be understood to refer 
to United States four per cent. certificates. 


ANNUAL DINNER OF THE PARK BANK 
CLUB 


The fourth annual dinner of the Park 
Bank Club, composed of the staff of 
the National Park Bank of New York, 
held recently, was attended by more 
than 200 members, including officers and 
directors of the institution. W. W. 
Major, president of the club, acted as 
toastmaster, and President Delafield 
made an address on good fellowship. 


BANKING CONVENIENCES WHILE ABROAD 


Members of American Expeditionary 
forces and American business men pre- 
paring to extend their trade with France 
aft:» the war have been informed that 
the ‘rving National Bank of New York 
has entered into a close reciprocal 
agr«ment with Messrs. Cox & Co. 
(Liv ited), bankers, of Paris, whereby 
eac. ‘nstitution will act as the principal 
rep” sentative and correspondent of the 
oth. in its respective country. 

a result of this new arrangement 





Resources 
$17,000,000.00 


If intelligent hand- 
ling of items and low 
rates appeal to you 
send us your Buffalo 
business 


THE 


PEOPLES 
BANK 


OF 


BUFFALO 


Try our Service 


and you will be entirely 
satisfied 


A. D. BISSELL, President 
Cc. R. HUNTLEY, Vice-Pres. 
E. H. HUTCHINSON, Vice-Pres. 
E. J. NEWELL, Vice-Pres. 
HOWARD BISSELL, Cashier 
C. G. FEIL, Asst. Cashier 
A. J. ALLARD, Asst. Cashier 
G. H. BANGERT, Asst. Cashier 








Converting Deposits Into Reserve 





turn a losing account into one of profit. 


is the present day test of your ability to 


converts out-of-town checks into available 


| The best collection system is the one that 
| 


cash in the shortest time. 





i} 
The transit department of this bank re- 
| ceives and despatches mail 24 hours each 





day. 


Send for our booklet 
“‘The Transfer of Reserves 


To Federal Reserve Banks” 


THE 


Philadelphia National Bank 


(ORGANIZED 1803) 





members of the American expeditionary 
forces will be provided with facilities 
for cashing their personal checks in any 
town in France. Messrs. Cox & Co. 
(France), Ltd., are the official army 
bankers for the British Government and 
thoroughly acquainted with the require- 
ments of men on active military duty. 
They have an experienced organization 
and a network of facilities throughout 
France, including several in the war 
zone. 

The plan as a whole affords both in- 
stitutions unusual opportunities for ob- 
taining first-hand information on 
Franco-American trade conditions and 
is similar to one recently effected be- 
tween the London Provincial and South 
Western Bank, Ltd.. London, and the 
Irving National Bank. It is the out- 
growth of a policy on the part of the 
Irving National Bank to provide im- 
proved American banking facilities in 
world commercial centers, utilizing es- 
tablished organizations of leading for- 
eign banks whose numerous branches 
keep them in close touch and familiar 
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with local conditions. It is adapted 
from methods found by European bank- 
ers to be the most effective means of 
coordinating trade relations between 
different countries, and its bearing upon 
the development of American world 
trade after the war should be most im- 
portant. 


CHARLES L. FARRELL 


At the convention of the New Jersey 
State Bankers Association, held at At- 
lantic City, May 17 and 18, Charles L. 
Farrell, president of the National New- 
ark and Essex Banking Company, New- 
ark, N. J., was elected a member of the 
association’s executive committee for the 
full term of three years. 

As president of the National Newark 
and Essex Banking Company—New 
Jersey’s oldest and largest bank—Mr. 
Farrell occupies an important position 
in the financial world. The statement 
of May 10 showed that the capital of 
this bank is $2,000,000; surplus and un- 
divided profits, $2,063,428; deposits, 





























EQUIPPED FOR SERVICE 


Located in a modern building with every facility for the efficient handling 
of its business, this bank is in a position to offer you prompt and adequate 
service in your Philadelphia banking transactions. 


UNION PHILADELPHIA 


NATIONAL 
BANK 


Resources over 


$16,000,000 





$40,783,433, and total resources, $46,- 
451,379. 

This bank takes special pride in the 
fact that the institution and its custom- 
ers subscribed $13,381,000 to the ‘Third 
Liberty Loan. 


PHILADELPHIA NATIONAL 


The Philadelphia National Bank's 
May 10th statement shows: Capital, 
$1,500 000; surplus and net profits. 
earned, $5,877,779.51; letters of credit 
and acceptances, $12,421,150.14: ac- 
ceptances of other banks sold, $5,552,- 
063.68: deposits, $109.379.726.72; to- 
tal resources, $137,696.975.28. 


FRANKLIN NATIONAL BANK, 
PHILADELPHIA 


otal resources of the Franklin Na- 

t nal Bank of Philadelphia on May 10 
\ near the seventy-million mark— 
-195,586.42—while deposits were 
794,669.18; surplus was $3.250,000 
undivided profits, $892,731.18. 
moving into the new building, 





Cc. L. FARRELL 
President National Newark and Essex Banking 
Company, Newark, N. J. 
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INDUSTRIAL TRUST COMPANY 


PROVIDENCE, R. I. 


Assets over . 


Vice-President 
Vice-President 
Vice-President 
Vice-President 

Treasurer 


JOSHUA M. ADDEMAN 

JAMES M. SCOTT 

FRANK C. NICHOLS 

SAMUEL M. NICHOLSON 
= WARD E. SMITH 


. $70,000,000 


SAMUEL P. COLT, Chairman of the Board of Directors 
FE: H. MARTIN BROWN, President 


HENRY B. CONGDON Secretary 
J. CUNLIFFE BULLOCK - Trust Officer 
ELMER F. SEABURY =. Assistant Treasurer 
HARRY C. OWEN Assistant Secretary 
HENRY C. JACKSON Assistant Secretary 





Chestnut street, west of Broad, the 
Franklin National has considerably ad- 
vanced its rate of growth, which has 
always been of a character to indicate 
the energy and sound judgment of the 
management. 

EXCHANGE NATIONAL DEPOSITS 
NEAR 450,000,000 


CORN 


President Calwell’s energetic policy 
is causing the deposits of the Corn 
Exchange National Bank of Philadel- 
phia to mount up steadily, the total as 
of May 10 being $47,695,548.99. On 
this date the surplus and earned net 
profits were $2,696,146.50. Total re- 
sources were $58,228,245.94. 
PHILADELPHIA 


UNION NATIONAL BANK, 


Progress of a very satisfactory char- 
acter is being made by the ‘“Neighbor- 
hood Bank,” which is the term by which 
the Union National Bank of Philadel- 
phia is known in its vicinity. The state- 
ment of May 16th shows: 

Total resources of $16,435,394.09, 
which compares with $13,779,686.15 of 
March +4. 


In this same period there has been 
quite a substantial advance in the de- 
posits and also in the net profits ac- 
count, the latter now amounting, to- 
gether with the surplus, to $620,835.06, 
or more than $120,000 in excess of the 
capital. 

The Union National Bank occupies a 
very attractive modern building of its 


own, is well officered, and is managed 
with careful reference to the banking 
needs of its large clientele. 

The growth indicated above shows 
that this institution is meeting ade- 
quately the requirements for banking 
service in its own neighborhood. 


GIRARD NATIONAL’S DEPOSITS UP 


Deposits of the Girard National 
Bank of Philadelphia, as per the 
Comptroller’s call of May 10, were 
$79,501,577.91—an increase of some 
$8,000,000 since the statement of 
March 4. Total resources are now 
$101,611,819.75. Surplus and _ net 


profits were $5,477,761.08 at the date 
of the latest call. 


FOURTH STREET NATIONAL 
PHILADELPHIA 


BANK, 


The statement of the Fourth Street 
National Bank, Philadelphis, May 10, 
1918, showed the following items: 


$3,000,000.00 
6,000,000.00 
964,249.00 
65,000.00 
193,400.00 


Capital 
Surplus 
Net profits 
Reserve for interest.......... 


Circulation 


Letters of credit and accept- 


GE ck ucawcbees peun awe awed 2,113,222.00 
veg SEE IE LE LOOP EY 70,899,295.59 
Total resources .............. 83,535, 166.00 

Loans and discounts on the date 
named were $53,781,563; due from 


banks $14,443,110 and cash and re- 
serve $11,040,238. 
































President 
Vice-President 

- Vice-President 
Vice-President 

- Vice-President 


GEORGE A. COULTON, - 
GEORGE 8. RUSSELL, - 
WILLIAM E. WARD, - 
ELMER E. CRESWELL, 
WILLIAM C. CAINE, - 
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UNION COMMERCE 
National Bank 


Capital $4,000,000 
Surplus 2,000,000 


** Expeditious Service now— 
Long Experience taught Us How’ 


WARREN 8S. HAYDEN, Chairman of the Board 
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OF CLEVELAND 


WALTER C. SAUNDERS, - Cashier 
HARRY E. HILLS, Asst. Cashier 
CARL R. LEE, - Asst. Cashier 


Asst. Cashier 
- Asst. Cashier 


FRANK A. WHITE, 
FRED. W. COOK, 
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ORGANIZED TWO YEARS——ALREADY A 
SUCCESS 


Although organized a little more than 
two years ago, the Park Trust Com- 
pany of Worcester, Mass., already has 
total assets of more than $3,700,000. 
Plans are being made for doubling the 
size of the banking rooms and provid- 
ing increased facilities in all depart- 
ments, 


DEATH OF MONTGOMERY ROLLINS 


On April 18 Montgomery Rollins, a 
vell-known retired banker and financial 
vriter, died at his home in Boston. He 
as fifty-one years of age. He began 
is business career in the house of E. 
I. Rollins & Co., of Concord, N. H., 
he city of his birth, He became a 
‘ember of the Boston firm of E. H. 
‘ollins & Co., in 1889, where he re- 

ained until 1898, when he organized 
ie firm of Montgomery Rollins & Co. 

our years later he retired from busi- 
‘ess and devoted his time to the writ- 





ing of financial treatises. He was the 
author of “Money and Investments,” 
“Municipal and Corporation Bonds,” 
“Stocks and Their Market Places” and 
“Laws Regulating the Investment of 
Bank Funds.” Mr. Rollins was a mem- 
ber of the New Hampshire State Com- 
mittee of the Liberty Loan Campaign 
and chairman of the commission caring 
for the war dependents of the state. 
NEW BANK IN BOSTON 

The Winthrop Trust Company of 
Winthrop (P. O. Boston) has been 
granted a charter by the State Board 
of Bank Incorporation. The company 
will have a capital of $125,000 and will 
open for business in July. 

NEW BANK AT LYNN, MASS. 

The State National Bank of Lynn, 
Mass., has been granted a charter by 
the Comptroller of the Currency. The 
bank has a capital of $200,000. 
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ON THE 


Twin Cities 4x2 Northwest 


TO THE 


CAPITAL AND SURPLUS 


TEN MILLION DOLLARS 


We are prepared to meet your most exacting 
requirements and cordially invite you to write to us 


SEND YOUR BUSINESS 


SECURITy 


NATIONAL 
BANK 








FIRST NATIONAL CORPORATION OF BOSTON 


The First National Bank of Boston 
has brought into existence the First Na- 
tional Corporation, an organization 
which will operate as an auxiliary of 
the First National Bank in the promo- 
tion of foreign trade. 

The paid-in capital stock will all be 





B/L BANK of CHICAGO 





We collect direct Bill 


of Lading items on 
every shipping point in the 
United States and Canada. 
Aspecial department-handles 
these items with minimum 
time and cost. , 

We invite correspondence 
with any bank or shipper 
handling a volume of this 
class of items. 


UNION TRUST COMPANY 
CHICAGO 


Strictly a Commercial Bank 
Established 1869 











owned by the First National Bank and 
will amount to $2,250,000. All the of- 
ficers and directors of the new corpora- 
tion will be selected from the officers 
and stockholders of the bank. 

This organization will give to the 
First National Bank greatly improved 
facilities for handling its already large 
and rapidly growing foreign business. 
As occasion may require, branches of 
the new corporation will be established 
both in this country and abroad. 


H. M. BYLLESBY & CO.’ WAR RECORD 


The well-known firm of H. M. 
Byllesby & Co., Chicago, may well be 
proud of the record of having 430 em- 
ployees in war service. Many of the 
men went in as experts in the signal 
corps, engineering corps, medical de- 
partment and in the navy. H. M. 
Byllesby is himself serving as a lieu- 
tenant-colonel in the administration di- 
vision of the United States signal corps. 


FEDERAL RESERVE BRANCH AT PITTS- 
BURGH 


The Pittsburgh branch of the Fed- 
eral Reserve Bank of Cleveland is do- 
ing a good business. George De Camp 
is manager. The branch has been ad- 
mitted to the Pittsburgh Clearing House 
Association, and receives checks and 
drafts for collection from member 
banks. The territory of the Pittsburgh 
branch comprises all portions of Penn- 
sylvania and West Virginia included 
in District No. 4. Member banks out- 
side the territory mentioned will « 
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change their relations with the parent 
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Is It Not Sound Policy 


to send your Baltunore business to the bank 
whose half century of experience gives assur- 
ance of efficiency and strength? 

For the handling of collections and all other 
banking business, this institution is admirably 
equipped. 

Large capital, surplus and resources enable 
this bank to offer you complete banking facili- 
ties and services which are real and not 
visionary. 


The National Exchange. Bank 


Baltimore, Md. 


Capital & Surplus, $2,500,000 
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PMN age 


? 


Resources, $15,235,000 


WALDO NEWCOMER, President 








SUMMERFIELD BALDWIN, Vice-Pres. 
JOSEPH W. LEFFLER, Asst. Cash. 





bank in Cleveland, and member banks 
within the Pittsburgh branch territory 
may suit themselves about dealing with 
the branch if they find it more con- 
venient and advantageous than dealing 
with the Cleveland institution. 


HOW THEY DO IT IN OTTAWA, ILL. 


Ottawa, Illinois, which was allotted 
the task of raising $348,503 for the 
third Liberty Loan, reports that by 
April 20 there was subscribed, with- 
out any solicitation, $422,300, or $73,- 
797 more than the quota. “The people,” 
states Mr. Griggs, chairman of the 
Liberty Loan Committee, “were asked 
to show their patriotism by coming for- 
ward voluntarily, without solicitation 
other than in the newspapers, and they 
loyally embraced the opportunity, with 
the above result.” 


HOW MINNEAPOLIS DID IT 


The Ninth Federal Reserve District 
Minneapolis) made its great Liberty 
oan drive successful with a perfect 


CLINTON G. MORGAN, Cashier 
WILLIAM R. WEBB, Asst. Cash, 


organization, under the leadership of 
Arthur R. Rogers and the officials of 
the Federal Reserve Bank. The dis- 
trict exceeded its quota in less than one 
week. They’re clear-grit Americans up 
in that part of the country. 


CHICAGO AFTER U, 8S. CERTIFICATES 


Four thousand six hundred .banks, 
out of 5,532 institutions in the Seventh 
Federal Reserve District (Chicago), 
have subscribed to certificates of in- 
debtedness on the offering which closed 
recently. There were 332 banks 
came in that never had subscribed be- 
fore. The aim of the sales organization 
now is to make the district 100 per 
cent. perfect. 


GOOD SHOWING FOR THE FIRST NATIONAL 
OF CHICAGO 


A new service flag has been unfurled 
in the main banking-room of the First 
National Bank of Chicago. The new 
flag has 105 stars, a showing equal to 


759 















What Do Bankers Want? 


Years ago, in seeking to increase our 
business with banks, we answered that 
question for ourselves. 

BANKERS WANT SERVICE— 
Individual, Prompt, Efficient Service. 


We have therefore specialized on Service—and the volume of 
our deposits from banks is now larger than that of any other 
institution West of the Mississippi River. 


WRITE US~—CALL ON US 


The National Bank of Commerce 








IN ST. LOUIS 








W. B. COWEN, Vice-President 


sixteen per cent. of the male employees 
of the bank. 


SEED-CORN SYNDICATE 
BANKERS 


COMPOSED OF 


A syndicate for the purpose of 
financing the supplying of seed-corn for 
the farmers of Illinois was organized by 
Chicage bankers. The syndicate acted 
in codperation with the State Council 
of Defense, and made available $1,100,- 
000 for the purpose of financing seed- 
corn operations. Seed-corn with germi- 
nating power was resold to farmers. 


NUMEROUS BANK BUILDING OPERATIONS 
BEING CARRIED OUT 
Hoggson Brothers, the New York 


and Chicago builders, have begun work 
on remodelling and enlarging the bank- 
ing quarters of the People’s Bank and 
Trust Co., Passaic, N. J., the Wyan- 
dotte Savings Bank, Wyandotte, Mich., 
Security Insurance Co., New Haven, 
Conn., and the Home National Bank, 
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Capital, Surplus and Profits, $13,000,000.00 


JOHN G. LONSDALE, President 


R. F. McNALLY, Vice-President 






J. A. LEWIS, Vice-President and Cashier 






Ellenville, N. Y. 
dividual bank building is soon to be 
begun for the First National Bank of 


Work on a new in- 


Bryan, ‘Texas. Operations on _ the 
Lockwood National Bank, San An- 
tonio; First State Bank, Pittsburg, 
Kan.; Farmers National Bank, Long- 
mont, Colo.; Fayette Bank and Trust 
Co., Connersville, Ind.; First National 
Bank, Ardmore, Okla.—all in course of 
erection by Hoggson Brothers—as well 
as a number of smaller operations, are 
proceeding rapidly. 

This building organization says that 
many banks, crowded for space, due to 
greatly increased business during the 
last few years, are turning to scientific 
remodelling and rearrangement as a so- 
lution of their immediate building 
problems. 





SUCCESSFUL SALES DIRECTOR 


George H. Dunscomb, Federal Re 
serve Director of sales for the campaign 
in Indiana, includes this sentence in his 
report: ‘‘Indiana’s response to the na 
























A state institution, a member of 
the Federal Reserve System, 
a Trust Company with seven 
distinct departments—the Missis- 
sippi Valley Trust Company offers 
banks and bankers unusually com- 
prehensive facilities. 
Write for a copy of our latest 
booklet ‘‘Service Complete’”’ giv- 
ing an outline of the wide scope of 





our service. 





Mississippi Valley Trust Company 


Capital, Surplus and Profits Over $8,000,000 


ST. LOUIS 




















tion’s need, as evidenced by the returns 
in the third Liberty Loan, must be con- 
sidered satisfactory, achieving a big 
over-subscription of its quota.” Organ- 
ization upon as permanent a_ basis 
as practicable and the broadest possible 
distribution in the sale of bonds were 
considered secondary only to volume. 
So well has the work been done that 
in only two or three out of sixty-eight 
counties of the state in the Seventh Fed- 
eral Reserve District has it been neces- 
sary for the banks to underwrite any 
portion of the quota assigned and the 
actual number of subscribers is far in 
excess of the Second Loan, comparing 
iavorably with other states in the dis- 
rict. 
A specific instance of intensive work 
s Lake County—the industrial section 
t the southern end of Lake Michigan. 
‘he county, with a population of ap- 
roximately 120,000 has 50,000 actual 
irchasers of bonds totaling over 
1,000,000, or more than double its 
‘000,000 quota. When the character 





of this population, representing prac- 
tically every civilized nation of the 
world is considered, the achievement is 
remarkable not only in breadth of pa- 
triotic appeal which the bonds carried, 
but also is indicative of the skill and 
energy with which the message was 
brought into the understanding of so 
conglomerate a mass of humanity. 

Mr. Dunscomb, since the first of Feb- 
ruary, has given his time exclusively to 
the Liberty Loan work and, as a result, 
the First National of Chicago will be 
without its usual representative at quite 
a number of group meetings and state 
conventions at which he was a regular 
attendant. 


NEW BUILDING TO HOUSE CONSOLIDATED 
INDIANA BANKS 


A merger of the Fayette National 
Bank and the Farmers and Merchants 
Trust Co. of Connersville, Indiana, has 
been consummated. The new banking 
institution will be known as the Fayette 
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Established 
1857 









60 Years of Con- 


The 


Mechanics-American : 


National Bank 


of St. Louis 


Capital, $2,000,000 | 

- r i 

Surplus, $2,500,000 Resources, $44,663,000 | 
A STRONG BANK WITH THE EQUIPMENT, THE EXPERIENCE AND | 
THE STRENGTH TO GIVE THE BEST SERVICE | 


ACCOUNTS INVITED | 


WALKER HILL, 


FRANK O. HICKS. Vice-President 
JACKSON JOHNSON . Vice-President 
EPHRON CATLIN 

JOSEPH S. CALFEE 


Vice-President 


Cashier 


Bank and Trust Co. This announce- 
ment clothes the fine building which 
Hoggson Brothers, the bank building 
specialists, are erecting at the corner 
of Sixth and Central streets, with spe- 
cial importance. To this time its erec- 
tion and future have been mentioned 
solely as the business of the Farmers 
Merchants Trust Co. Now the 
handsome structure will provide a fitting 
home for the consolidated banks, and 
it is scheduled for completion in the 
fall, when the two banks will take pos- 
session and become a solid entity. 


and 


J. D. AYRES IN RED CROSS WORK 


Leave of absence has been granted to 
J. D. Avres, vice-president of the Bank 
of Pittsburgh, N. A., for vear. 
During that time he will engage in a 
new phase of Red Cross work in France. 


one 


“The men who are going to France 
will keep in touch with the men and 
from them directly learn of any domes- 
tic troubles that may be preying upon 


their minds,” Mr. Ayres said. “The 
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| 
servative Banking 


information will be sent to this coun- 
try, to the workers in the home service 
department of the Red Cross, who will 
see that relief is given. In this way, by 
showing the soldiers that their loved 
ones at home are being cared for, we 
hope to accomplish much good, not only 
for the men directly affected, but for 
the entire American force.” 

OHIO 


INCORPORATED STATE BANKS IN 


An abstract uf the reports of the 602 
incorporated state banks in Ohio, as of 
March 4, 1918, has just been issued by 
Philip C. Berg, Superintendent of 
Banks, which makes a comparative 
showing with the previous year. On 
March 5, 1917, there were 586 banks 
reporting. In 1918, the number had 
increased to 602, with total resources 
of $936.937,322, 
893,230. Capital, surplus and profits 
amounting to $107,488,381, reflect an 
increase of $9,557,950; deposits aggre- 
gating $816,684,792 show a gain of 


$50,398,316 and bills payable, re-dis- 


an increase of %69,- 

















Liberty Loan Coupon Book 


The “last word” in accounting 
systems for any weekly pay- 
ment or Club plan— 


NATIONAL 
LIBERTY LOAN CLUB 





Deposits of this Membership 
to be made at 


Guardian Savings & Trust Co. 
CLEVELAND, 





OHIO page astub and detachable coupon. 
ceiving Teller with one motion places the de- 
positor’s receipt on the stub and the date of 
deposit on the coupon. 

Both stub and coupon bear the amount of de- 
posit and the account number. 
then torn out and becomes the Bank’s record 
of deposit and the stub is the depositor’s 
record. 


Thrift, Liberty Loan, 


Christmas, Etc. 


DESCRIPTION 


The Coupon Book contains fifty pages, each 


The Re- 


The coupon is 


Full particulars upon request 


The Bankers Service 


258 Broadway .. 





counts and other liabilities totaling $12,- 
674,148, represent an increase of $10,- 
063,964. 

There are 177 unincorporated banks 
in the state, which, according to Super- 
intendent Berg’s compilation, have re- 
sources totaling $51,276,863; capital, 
surplus and profits, $4,462,957, and de- 
posits aggregating $45,827,623. The 
incorporated and unincorporated bank- 
ing institutions in the state number 779 
and have resources totaling $988,214,- 
185, which compares with 767 in March, 
1917, having resources totaling $910,- 
36,606. 

\RDMORE’S NEW BANK BUILDING 
Work on the handsome new building 
ing erected by Hoggson Brothers, the 
\icago and New York builders, for the 
rst National Bank, Ardmore, Okla., 

progressing rapidly. When com- 

ted the building will be one of the 
st individual banking structures in 
state. Outward it will be imposing 


Corporation 
New York 


and dignified, following in style the 
Ionic period of architecture, and con- 
structed of Indiana limestone. Inside 
the banking-room will be spacious, effi- 
ciently arranged, and fitted out with all 
those modern, labor-saving devices and 
appliances essential in conducting bank- 
ing business to-day. 

Messrs. Hoggson Brothers have not 
only designed the First National Bank 
building, but are erecting it, and will 
equip, furnish and decorate it, complete, 
all under one contract, ready for the 
bank to move in and open for business. 


AN ENERGETIC JOWA BANKER 


I. L. Edwards, better known as Ly- 
man Edwards, president of the Mer- 
chants National Bank of Burlington, 
Iowa, is said to have been so active in 
Liberty Loan work, as district sales di- 
rector, as to almost forget that he is 
in the banking business. He simply 
lost sight of whether Jim Jones was Al 
or D. B. in attending to the big busi- 
ness of rounding up the loan. 
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SECOND-CLASS POSTAL RATES 


A Protest Against the Zone System and 
Discriminatory Rate on Advertising 













“Will you be good enough to express to the members of the 
American Newspaper Publishers’ Association, now in session, my 
sincere and warm appreciation of the great service they have ren- 
dered to their country by their consistent, unselfish and patient sup- 
port of the successive Liberty Loans, which have been offered by the 
Treasury Department. 

“These loans could not have succeeded without the support of the 
newspapers, and it gives me great pleasure to make this acknowl- 
edgment. An enlightened public opinion is the chief asset of a 
democracy. By keeping the people of America informed on public 
events and transmitting word of the financial and other needs of the 
Government, the American newspapers have performed a public 
and incalculable service to the Nation. I know that the service will 
be continued and that the newspapers will do their full share in 
assisting America to win this war for democracy and justice.”— 
Hon. W. G. McAdoo, Secretary of the Treasury, in telegram to 
American Newspaper Publishers’ Association, recently convened in 


New York. 






















changes in the second-class postal 

rates provided for in the War Rev- 
enue Act (October 3, 1917), Title XI, 
Section 1101, are impolitic and unjust, 
on the following grounds: 


[’ is respectfully submitted that the 


(1) In imposing a rate of postage accord- 
ing to the zone system. 


(2) In fixing a discriminatory rate upon 
the portion of a publication devoted 
to advertising. 


THE ZONE SYSTEM 


By dividing the country into zones 
for the purpose of determining the rates 
on second-class mail matter the tend- 
ency will be to impair the national char- 
acter of the publications affected and 
to render them sectional. This for the 
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reason that the extra cost of postage in 
the more distant zones must be added 
in many cases to the subscription price, 
thus tending to restrict circulation to 
the vicinity of the zone in which the 
office of publication is located. 


OPPOSED TO SOUND PUBLIC 
POLICY 


The wide national circulation of our 
newspapers and magazines has been a 
factor of immense importance in dis- 
seminating information, in making en- 
lightenment practically universal and 
in developing a truly national spirit. 

It is respectfully represented that the 
zone system, tending as it indisputably 
would to the localization and section- 
alization of our periodical literature, 
would be unfortunate at any time and 














a publie calamity under present condi- 
tions. 


DISCRIMINATION AGAINST 
ADVERTISING 


By imposing a greater rate on the 
portion of a publication devoted to ad- 
vertising than that on the part devoted 
to reading matter the section referred 
to will, if put into effect, tend to curtail 
and cripple one of the most potent 
forces in modern business and a factor 
of incalculable assistance in developing 
and maintaining our national pros- 
perity. 

Legitimate advertising, which consti- 
tutes an overwhelming percentage of all 
advertising, is of benefit to buyers, sell- 
ers, producers and manufacturers. 

It is a matter of common knowledge 
that advertisements are justly regarded 
by those who subscribe for and purchase 
periodicals and newspapers as of great 
interest and value. The advertising 
pages of second-class mail publications 
render to the people of the country an 
inestimable service and a discriminatory 
rate against advertising matter would 
tend toward restriction of its volume, to 
the injury of readers and advertisers 
and direct loss to publishers. 

Having just witnessed the vast 
amount of space devoted to Liberty 
Loan advertising—much of it donated 
by publishers and other patriotic citi- 
zens—surely the Government will not 
impose a discriminatory rate of postage 
against an instrumentality which admit- 
tedly helped immensely in making the 
three past loans a brilliant success and 
which may be counted on to render ef- 
fective service in the same direction as 

‘ften as the Government may require. 


LAW UNNECESSARILY COM- 
PLEX 


The division of the country into eight 
‘ones, the requirement for a different 
‘ate on advertising and the provision of 
4 varying rate for each of the next three 
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years, add to the uncertainties and per- 
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plexities of the publishing business, al- 
ready contending against numerous dif- 
ficulties arising from the war. 

While the costs of production, of la- 
bor and materials have cut into the 
profits of the publishing business, it is 
respectfully submitted that if the sec- 
ond-class postal rate must be increased 
it be done by a plain and simple statute 
making a flat increase per pound, irre- 
spective of zones or the other complex 
and injudicious provisions contained in 
Title XI, Section 1101 of the War Rev- 
enue Act. 


GENERAL CONSIDERATIONS 


No country in the world has so many 
newspapers and periodicals circulating 
over a territory so vast as that covered 
by the publications issued in the United 
States. How reverently the influence 
and beneficial power of a free press were 
regarded by the Fathers of the Republic 
was shown when they wrote into the 
fundamental law of the land—the Con- 
stitution of the United States—a pro- 
hibition against the enactment by Con- 
gress of any law impairing such free- 
dom. 

Admitting faults inseparable from all 
human institutions, it is yet claimed for 
the publications of the United States as 
a whole that they represent a high de- 
gree of intelligence, fairness and pa- 
triotism; that they have been of incal- 
culable benefit to the people in dis- 
seminating that information without 
which no nation can be enlightened, 
prosperous and free. 

If the provision of law under dis- 
cussion is permitted to go into force, 
many publications now rendering great 
public service will be under the neces- 
sity of discontinuing altogether. 

For the reasons stated, and others 
which might be adduced, it is respect- 
fully submitted that Title XI, Section 
1101, either be repealed or that its op- 
eration be suspended until after the 


war. 
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Lux Home Safes 
COST CONSIDERABLY LESS 


Than other quality banks; receive all 
coins from half dollars down, also paper 
money. Made of high-grade material, 
heavily nickeled on copper, name-plate 
on etched brass plate. 
FREE SAMPLE 
On request, to officials of Banking Institutions 
Write us 


STRONGHART COMPANY 


1510 Wabash Avenue ~ - Chicago 











AFTER ITS CRITICS 


The Federal Farm Loan Board, in a 
statement recently sent out, charges a 
group of Kansas mortgage bankers and 
an unnamed Boston financial weekly 
with circulating misleading statements 
to hinder the sale of Farm Loan bonds. 
The Kansas bankers, says the state- 
ment, gathered statistics in their state 
showing Federal farm loans there total 
73 per cent. of the assessed value for 
taxation of the mortgaged properties 
and suggested that this condition 
showed doubtful security for farm loan 
bonds. The fallacy of the argument, 
says the farm loan board, is that taxa- 
tion valuations in Kansas are about 
two-thirds of actual values. 

“The whole matter,” says the board, 
“is of interest only as showing the 


amount of money which private loaning 
agencies are willing to spend in efforts 








to discredit the federal farm loan sys 
tem, and the unscrupulous use whic) 
they are willing to make of the mate 
rial they collect.” 





BONDS STOLEN FROM OKLAHOMA BANK 
The secretary of Oklahoma Bankers 
Association, located at 908 Colcord 
building, Oklahoma City, sends word 
that the appended list of bonds were 
stolen from a member bank. It is de- 
sired that if the bonds are located, the 
fact be wired to the secretary. 


FIRST LIBERTY LOAN CONVERTED FOUR PER CENT 
BONDS 


$50 140,086 and 7—140,095 to 140,116 inc. 

$100 65,533 to 65,547 ince. 

$500 19,070 to 19,078 inc. 

SECOND LIBERTY LOAN 

$50 = 3,494,044—4.77,236—4,419,625—3,665,- 
957, 3,665,978 to 80 inc.—679,596— 
679,526. 

$100 2,038,879—2,086.701 to 4 inc. 2,086,- 
739, 2,086,747 to 51 ine. 2,236,081. 

$500 352,814—352,838 to 47 inc. 352,849 
and 352,850. 

$1,000 396,235 to 37 inc. 395,982 and 395,- 


983. 


AN INTERESTING NAME CONTEST 


When the Germania National Bank 
and the Germania Savings Bank of 
Charleston, S. C., decided to change 
their names they instituted a contest, 
which they opened to the depositors of 
both institutions, for the purpose of 
receiving suggestions for new titles, a 
prize of $100 being offered the deposi- 
tor submitting the name agreed finally 
upon by the directors. There were 
1,600 letters received and 354 different 
names suggested. The names decided 
upon were the Atlantic National Bank 
and the Atlantic Savings Bank, and as 
there were nineteen who suggested that 
name, each received 35.26. 


EDUCATIONAL WORK IN NEW MEXICO 


George H. Van Stone, the energetic 
State Bank Examiner of New Mexico. 
has sent out to every bank in that state 
five booklets explaining the usefulness 
of the trade acceptance. The booklets 
were published by the Irving National 








































Bank of New York, and were circulated 
through the codperation of the New 
Mexico Council of Defense. 


UNION BANK OF CANADA 


R. S. Hodgins, accountant of the 
Wolseley, Sask., branch of the Union 
Bank of Canada, has been transferred 
to the branch at Strassburg as manager. 
Mr. Carmichael succeeds Mr. Hodgins 
at Wolseley. 

The Union Bank of Canada declared 
its regular quarterly dividend of 214 
per cent. payable June 1, to stock of 
record May 16. 


MERCHANTS BANK OF CANADA ABSORBS 
PRIVATE BANK 


The Merchants Bank of Canada has 
taken over the banking business at 
Marksdale, Ontario, heretofore con- 
ducted by the late William Lucas, under 
the firm name of William Lucas & Co. 


ROYAL BANK OF CANADA 


On his recent return from Cuba Sir 
Herbert Holt, president of the Royal 
Bank of Canada, stated to ‘““The Finan- 
cial Post” that the new branch of the 
bank to be opened in Barcelona, Spain, 
was a normal outgrowth of the bank’s 
business in the West Indies, but no ad- 
ditions to the present chain is contem- 
plated in the islands just at present. 
As Cuba grew, however, the bank would 
extend. The population of the island 
was 2,500,000 to-day, but it could sup- 
port 50,000,000, and was being devel- 
oped. Down there the Royal Bank was 
known as the “Banco del Canada.” 

Work on a new six-story building for 
the bank in Havana was nearing com- 
pletion as Sir Herbert left. 


CHARLES ARCHIBALD, PRESIDENT BANK 
OF NOVA SCOTIA 


Mr. Archibald, president of the Bank 
of Nova Scotia, has been director of 
hat institution since 1897 and was ap- 
pointed vice-president in 1899, which 
office he occupied until January of the 
present year, when he was elected 
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perior to other systems with 
test questions, Dmg es ay or physical out- 
line charts, and is to-day the most positive 


and reliable system known. 


coming into general use, 
choose the best system offered. 


cation is more than safe and certain. 
It requires no change in 
the ordinary equipment of passbooks and 
signature cards and can be used on letters 
of credit, checks, certificates of deposit— 
wherever positive identification is desirable. 
The Bauder Inkless System enables 
bank to avoid payment on wrong identifica 
tion; protects depositors as well as th’ 
bank; strengthens a bank’s reputation and 
good will; saves the tellers’ time and gives 
customers better service. 


clean and quick. 


children, and are 
inactive accounts 





Don’t You 


Prefer the 


INKLESS Way ? 


Finger print identification is proving su- 


signatures, 


And isn’t it worth while to remember that 


the courts are construing “due care,” as 
required by law, more conservatively than 
in the past as applied to savings banks in 
making payments? 


With finger print methods of identification 


it remains only to 


The Bauder Inkless System of Identifi- 


It is 


a 


The fact that a bank takes finger print 


records attracts business from foreigners 
illiterates and those whose lack of busines< 
experience make them distrustful of banks 
Finger print records are almost indis 
pensable in handling the savings accounts of 
articularly valuable for 
n agricultural districts. 


Our booklet A, “Finger Prints for Bank- 


ers,’ is promptly sent to any address o 
request. 


Thirty-Day Trial Free 


Write us to-day that you want to 
make a test of the Bauder System 
and we will send you an outfit, by 
prepaid express, to try at our ex- 
pense for thirty days. After two 
hours of study with the instruction 
chart, your teller will find the di- 
rections for use so simple that he 
will be ready to make, read and 
compare any and all finger prints 
so satisfactorily that he can with- 
out doubt, hesitation or mistake 
safely pay out money at any time 
to the right party. If, at the end 
of thirty days, you are not satisfied, 
send the outfit back to us, express 
collect. 


We are looking for A-1 men to rep- 
resent us and will thank you to put 
us in touch with any good man you 
can highly recommend, 


Bauder Identification 


Company 


Print Methods and Processes 


Owners of Basic Patents of INKLESS Finger 


712 Astor Trust Building, New York 














DJORUP & McARDLE 


Bank, Commercial, and Foreign 
Exchange Audits and Systems 







42 BROADWAY 





































president. Besides being president of Spain, where will be conducted a gen- 
this bank, Mr. Archibald is vice-presi- eral banking business, with correspond- 
dent of Brandram-Henderson, Ltd., ents throughout Spain. The Royal 
Montreal, and director of the Trinidad Bank of Canada, which has a New York 
agency at the corner of William and 
Cedar streets, has 365 branches in Can- 
ada, besides fifty-six branches in the 
West Indies and Central and South 
America. 


CANADIAN BANK CONSOLIDATION 
APPROVED 


The sale of the Northern Crown 
Bank to the Royal Bank of Canada 
has been unanimously approved by the 
shareholders of the former institution, 
and the transfer of the property will 
take place as from July 2, July 1 being 
a Dominion holiday. Under the merger 
the Royal Bank will get 113 new 
branches, very few of which will be 
closed owing to duplication. 


CANADIAN PENSIONS THE HIGHEST 


According to evidence submitted to 
the special committee on pensions of the 
Canadian House, the pensions paid the 
Canadian soldiers are the highest of any 
country in the world. The rates for 
total disability in the Allied countries 





CHARLES ARCHIBALD, ESQ. : ' 
President The Bank of Nova Scotia are as follows: Canada, $600; Great 


Britain, $350; Australia, $379; New 
Zealand, $305; France, $240; United 
States, $300; Italy, $243. 


Electric Company, Ltd., and also of the 
Demerarra Electric Company, whose 
head office is in Halifax, N. S. ‘ 
CANADA’S FOREIGN TRADE 

ns eee According to the May letter of the 
The Royal Bank of Canada has American Exchange National Bank, of 
opened a branch bank at Barcelona, New York, Canada’s exports of mer- 
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chandise in 1917 amounted to $1,593,- 
586,049 and her imports to $1,005,671,- 
716, leaving a trade balance of about 
#588,000,000 in her favor. Her trade 
with the United States alone resulted in 
a balance against her and in our favor 
of about $425,000,000, according to 
Washington statistics. On general bal- 
ance Canada pays her American debts 
with the proceeds of her exports to the 
United Kingdom and other countries, 
and has a large balance still remaining 
for the prosecution of the war. 


LIMITING COST OF BANK BUILDINGS 


A bill introduced by Representative 
Glass of Virginia recently passed the 
lower house of Congress limiting the 
amount national banking associations 
may invest in a bank or office building 
and site to not more than its paid-in 
and unimpaired capital stock. Other 
provisions require directors of a nation- 
al bank to qualify within sixty days 
after their selection; authorizing the 
signatures of bank officers to notes of 
issue to be engraved as well as written, 
and also requiring banking associations 
going into liquidation to deposit with 
the treasury within ninety days, instead 
of six months, money sufficient to meet 
outstanding circulation. 


BIG BALANCES HELD BY NATIONAL BANKS 


Information made public by the 
Comptroller of the Currency contains 
an analysis of balances carried by all 
the state banks, national banks and trust 
companies in the national banks of all 
the reserve cities and other cities in the 
United States having a population of 
75,000 or more (and embracing 101 
cities). It shows that the 543 na- 
tional banks in these 101 cities held 
to the credit of other banks, national 
ind state and trust companies, on De- 
cember 31, 1917, a total of 2,828 mil- 
lion dollars. Of this sum, 146 million 
lollars had been deposited with these 
‘ity national banks by banks and trust 
ompanies of the New England States; 
°29 million dollars by banks and trust 
ompanies of Eastern States; 459 mil- 
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Americanism 


This is the only “‘ ism 
today, out of the many 
that beclouded the earlier 
stages of the war. 


To successfully establish 
in the Hun mind all that 
it signifies may demand 
undreamed sacrifice, but 
the glory of a world freed 
will make our greatest 
deprivation seem 
nificant in comparison. 


insig- 


Collins Publicity Service 
Philadelphia, 


Penna. 























lion dollars by banks and trust compa- 
nies in the Southern States; 746 million 
dollars by those in the Middle Western 
States; 307 millions by banks in the 
Western States; 240 millions belonging 
to the banks of the Pacific States, and 
201 million dollars was held for the 
credit of foreign banks and bankers, 
and banks in Alaska. 


FINANCE CORPORATION 


President Wilson has appointed W. 
P. G. Harding, of Alabama, now Gov- 
ernor of the Federal Reserve Board; 
Allen B. Forbes, of Harris, Forbes & 
Co., New York; Eugene Meyer, Jr., of 
New York, and Angus W. McLean, of 
North Carolina, to act as directors of 
the War Finance Corporation with Mr. 
McAdoo, who will be ex-officio chairman 
of the Board. If confirmed by the 
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Dealers who know that quality products 
attract the best trade sell Signet Inks. Buy 
from your dealer. 
date you, order direct, giving your dealer’s 
name, and remit price—Quart $1.25, Pint 
75c, carriage charges prepaid—so that you 
can prove in advance the wisdom and econ- 
omy of using Signet for all banking house 
purposes. 


If he cannot accommo- 


THE RUSSIA 
CEMENT CO. 


101 Essex Ave. 
Mass. 


Gloucester, - 








and Forbes 


Senate, Messrs. Harding 


will hold office for two years, and 
Messrs. Meyer and McLean for four 
years. 


{Mr. Forbes has declined to accept 
the appointment. | 

The capital issues committee, as nom- 
inated by the President, will consist of 
Charles S. Hamlin, of Massachusetts ; 
John Skelton Williams, of Virginia; 
Frederick A. Delano, of Illinois; James 
B. Brown, of Kentucky; John S. Drum, 
of California; Henry C. Flower, of 
Missouri, and Frederick H. Goff, of 
Ohio. Presumably Mr. John Skelton 
Williams will continue to act as Con- 
troller of the Currency. 


TAX EXEMPTION OF PROMISSORY NOTES 


Commissioner Roper has ruled that 
promissory notes issued on or after 
April 6, 1918, secured by United States 
bonds and obligations issued after April 
24, 1917, are exempt from internal rev- 
enue stamp tax. Collectors have re- 
ceived the following official notice: 
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Section 301 of the War Finance Corpora- 
tion Act, approved April 5, 1918, provides: 

That no stamp tax shall be required or 
imposed upon a promissory note secured by 
the pledge of bonds or obligations of the 
United States issued after April 24, 1917, 
or secured by the pledge of a promissory 
note which itself is secured by the pledge of 
such bonds or obligations: Provided that 
in either case the par value of such bonds 
or obligations shall equal the amount of such 
note. 

The section above quoted operates to ex- 
empt promissory notes of the character de- 
scribed therein from stamp tax imposed 
under Title VIII, schedule A, subdivision 6, 
Act of October 3, 1917. 

You are, therefore, informed that all 
promissory notes issued and delivered on or 
after April 6, 1918, and secured by the 
pledge of any bonds or obligations of the 
United States issued after April 24, 1917, 
and all promissory notes issued and deliv- 
ered on or after April 6, 1918, and secured 
by the pledge of a promissory note which 
itself is secured by the pledge of the United 
States bonds or obligations issued after 
April 24, 1917, are exempt from aid stamp 
tax. The bonds mentioned herein include 
Liberty bonds, as well as other United 
States bonds and printed obligations. 

It should be noted that the above exem) 
tion from stamp tax applies only wheve tl 
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A New CONCRETE FOR BANK VAULTS 


PRACTICALLY 


FIRE, WATER AND BURGLAR PROOF 


VauLts INSTALLED anp UNDER CONTRACT 


Federal Reserve Bank 
Guaranty Trust Company - . - 
Metropolitan Life Insurance Company - 

Sixty Liberty Street Corporation - - 
Rhode Island Hospital Trust Company 


BY THE 


HYDROLITHIC WATERPROOFING CO., Inc. 


New York City 


sé 


sé 


‘eé 


Providence, R. I. 


New York Ciry 











par value of said United States bonds or 
obligations so pledged shall equal the 
umount of the promissory note. 


MAJOR GENERALS DAVISON AND TAFT 


The chairman of the Red Cross war 
work, Henry P. Davison, recently in 
Italy inspecting Red Cross operations, 
is entitled to the military rank of ma- 
jor general while in Europe. An army 
regulation gives all Red Cross workers 
with the land and naval forces of the 
United States military rank while 
abroad. The order also gives the rank 
of major general to William Howard 
aft, chairman of the central committee 
of Red Cross. 


TRADE ACCEPTANCES MAKING GREAT 
GROWTH 


The country is now getting the bene- 
of the campaign of education which 
s been under way for some time to 
‘ing into general use the trade accept- 
icé as a universal type of bank paper. 
ie number of users is steadily grow- 


ing, and will undoubtedly continue to 
grow as the utility of the acceptances 
becomes known. 

According to Jerome Thralls, secre- 
tary of the American Trade Acceptance 
Council, there are now about 3,500 
firms, representing practically every 
line of industry in. America, that are 
using the trade acceptance and finding 
it entirely satisfactory. Two large cor- 
porations have been formed in New 
York City to deal in trade acceptances, 
both foreign and domestic, so there is a 
good prospect of a wide market for this 
character of paper. 

Practically all the state bankers 
associations have a committee represent- 
ing the trade acceptance council. In 
Minnesota this committee is composed 
of J. S. Pomeroy, vice-president of the 
First and Security National Bank of 
Minneapolis; Henry Von der Weyer, 
vice-president of the Merchants Na- 
tional Bank of St. Paul, and William 
G. Hegardt, vice-president of the 


American Exchange National Bank of 
Duluth. 




















A Business Course, including banking, ac- 
counting, business management, commercial 
law and other practical subjects, which 
forms an admirable substitute for a college 
education and saves from two to three years 
of time. 

Special Courses in banking and _ business 
administration for students who have had 




















of 


ESTABLISHED 1865 


PEIRCE SCHOOL 


OF BUSINESS ADMINISTRATION 
Pine Street, West of Broad 


one or more years in college. 

Secretarial Courses for those desiring to 
prepare themselves for secretarial work. 

The school is known throughout the United 
States for the excellence and thoroughness 
its business training. 
classes have been addressed by ex-Presidents 
Taft, Roosevelt, Harrison and Cleveland. 

One of the best school buildings in the 
country; large gymnasium. 

Students may enter at any time during the 
school year. 

Fifty-second Catalogue and _ Illustrated 
Booklet will be mailed upon application. 


Its graduating 


PHILADELPHIA 





Each Federal Reserve city, or city 
having a branch Federal Reserve Bank, 
has also a similar committee. The com- 
mittee for Minneapolis is Lester T. 
Banks, assistant cashier of the North- 


Uy 





western National Bank; John G. Mac- 
Lean, assistant cashier of the First and 
Security National Bank, and A. E. 
Lindhjem, assistant cashier of the Mid- 
land National Bank. 


OS 


Bank Aid to Stock Growing 


HE banks of the country are per- 

forming a public service and at 
the same time adding, indirectly at 
least, to their profits through the aid 
given in various ways to the stock-grow- 
ing industry of the country. With meat 
and dairy products in such demand, 
whatever tends to increase these prod- 
ucts gives to the bank an added source 
of business and of enlarged earnings. 
Not only are cattle an important means 
of profit to the farmer, but they increase 
the value of his land. 


> 
eé2 


In stock growing a problem of great 
importance is the provision of an ade- 
quate supply of proper feed. Bankers 
and their depositors will be able to 
meet their requirements in this respect 
by writing to E. P. Mueller, 5 North 
La Salle street, Chicago, who will sup- 
ply quotations on wet and dried grains, 
mill feeds, barley and oat feeds, corn 
germ and hominy meals, etc., showing 
a high analysis of protein, fat and car- 
bohydrates. By ordering direct ship- 
ments in carload lots very advantageous 
rates may be obtained. 


























SEALS - STAMPS ano COUNTS 
250 ENVELOPES PER MINUTE 


Endorse your 
checks as you 
list them on 
your adding 
machine or 
separately as 
preferred. 
Strictly auto- 
matic. 

No Levers to 
Pull or Push. 
Eliminate the noisy and time 
consuming operation of hand 
endorsing. 














Write us for full information regarding our attractive proposition 


39 South La Salle Street LO: :: :: CHICAGO, ILL. 
SALES COMPANY 





Two Remarkable 
Conservers of 
TIME-LABOR and 
MAN POWER. 


Used for years by many 
of the Prominent Banks 
and Trust Companies of 
the Country. 















AUTOMAGoRSER 























‘Ability and Honest Endeavor Applied to Bank Building’’ 


ITH the declared purpose ex- 
pressed in the above heading, 
lessrs. Fridstein & Co., bank engineers, 


hicago, have issued a well-printed and 
indsomely illustrated booklet present- 
ig exterior and interior views of a num- 
cr of modern bank buildings construct- 


d and equipped under the direction of 
} 


is firm. These views show that the 





buildings conform to the most approved 
idea of present-day bank architecture. 

The booklets contain a number of let- 
ters from banks in facsimile expressing 
satisfaction with the work executed by 
the firm. 

In addition to illustrations of com- 
pleted buildings, mention is made of 
several other new bank homes under 
construction. 








ADRIAN H. MULLER & SON 


55 WILLIAM STREET, Corner of Pine Street, NEW YORK 


AUCTIONEERS 


The Business of Banks, Bankers, Investors and Dealers in Securities 
generally, receives prompt and careful attention. 


STOCKS AND BONDS AT AUCTION 
REGULAR AUCTION SALES OF ALL CLASSES OF STOCKS AND 
BONDS EVERY WEDNESDAY 


Real Estate at Public and Private Sale 


Prompt Returns on all business entrusted to us 








Westinghouse Electric and Manufacturing Company and Its 
Proprietary Companies in the United States 


HERE has just been made public 

the balance-sheet of the Westing- 
house Electric and Manufacturing Co., 
and its proprietary companies in the 
United States, excepting the New Eng- 
land Westinghouse Company, for the 
vear ended March 31, 1918. 

As shown by this balance-sheet, the 
total assets of this company and its 
subsidiaries were on that date $164,- 
714,378.24. Of this amount, $41,167, 
874.49 represented property and plant; 
$19,212,071.51 investments; $29,150,- 
835.56 notes and accounts receivable, 
and $60,548,532.69 working and trad- 
ing assets. 

The hand amounted to 
$8,918,555.64, besides which there is 
deposit fcr redemption of 
debentures, notes, interest and 


cash on 


cash on 
bonds, 


dividends, amounting to $92,255.65. 

The capital stock of this company 
and its subsidiaries is $74,812,650; the 
reserve $3,555,275.68, while the surplus 
of profit and loss is $26,404,694.73. 

The consolidated and condensed 
statement of the income and profit and 
loss for the year ended March 31, 1918, 
shows that the gross income from all 
sources was $16,834,733.36. Deducting 
from this amount the interest charges, 
there was left net income available for 
dividends and other purposes, $15,405,- 
680.89. Adding the net income for 
1918 to the profit and loss surplus as 
of March 31, 1917, gives a gross sur- 
plus of $33,510,979.55. After deduct- 
ing profit and loss charges, the surplus 
remaining March 31, 1918, was $26,- 
104,694.73. 

















Ask Your Stationer for 


Bankers Linen. Bankers Linen Bond 


Made in Flat Papers, Typewriter Papers and Envelopes 


They are fully appreciated by the discriminating banker desiring high-grade 
serviceable paper for correspondence and typewriter purposes 


SOLE AGENTS 


F. W. ANDERSON & CO. 


INCORPORATED 


34 Beekman Street, New York 
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A Letter That Pulled | 


HE supreme test of ad- | 
vertising letters sent) 

out by banks is results. The | 
cashier of a national bank | 
in a Mid-Western city sub-| 
mits the following letter re- 
ceived in response to one his 
bank sent out recently to so- 


licit savings accounts: 
Dear Sir: 


Something over one week ago 
I rec your letter. and in reply 
will say that they way things 
are going now it does not ap- 
peal to a Poor Man at all. | 
Nearly every check that I rec | 
for labour cost me from 25 ct} 
to one dollar worth of time and | 
Car Fair to get them Cashed. | 
And then you sent me a letter. | 
and a Card. and a Four Page | 
Circular. all for one Cent and 
it will cost me 2 cents to reply | 
to it. That is all unjust as you 
see it is all on one side like a | 
jug handle. does not hit the 
Rich and the Poor alike. The 
rich get what they have at 
one half what the Poor have to 
Pay. 

And then look at the way 
your type writer put my name. 
Got more space between the St 
and John than they did be- 
tween L & Chester. and there 
should not be any more space 
their than their is in McLeod 
or McKinley it is all one natne 
And should not be any dot in 
their. at all. if that letter had 
gone to the General Deliver It 
might have been Put in the 
J Box, but it should be put in 
the S. Box. I have went and 
asked formail and none their— 
and before I got away another 
employe called to me and 
asked if I did not want my 
mail. and I said that I asked 
and they said their was none, 
and I got several letters and 
Papers. and the two employes 
was Brothers. one claiming my 

mail should be Put in the J. 
Box and the other in the S 
box. and the w ay you wrote it 
it should go in the J Box. And 
so you see that anything is 





Deeds, not Words 


From The Corn Exchange 


good enough for a Poor Man. 
That is why they use checks to 
pay them off make them earn 
their money Twice. Therefore 
I do not like Check sistom. and 
then I do not use it at all. and 
Never did. excuse me for the 
long delay in answering. you~ 
truly. 


l.. Chester. StJohn 


This letter seems to indi- 
cate that there is still a lot 
of need for banks to educate 
the people in their commu- 
nities as to just what the 
function of a bank is. We 
should say that this was a 
case that called for a per- 
sonal visit from somebody 
in the bank with common 
sense and patience enough 
to explain a few things to 
this correspondent. How- 
ever, we imagine a great 
many bankers would not 
think it worth while. To 
them we would commend the 
homely old saying, “You 
cannot tell from the looks 
of a frog how far he is go- 
ing to jump.” 





| ADVERTISING VOLUN- 


TARY TRUSTS 


HE First National 
Bank of Boston uses 


‘the following material to 


advertise “Voluntary 

Trusts,” followed by rea- 

sons why that bank should 

be chosen as trustee: 

A VOLUNTARY TRUS! 

is an agreement with this bank 

whereby money or property is 

at once conveyed to the bank 

to be held by it as your trus- 

tee, the income thereof to be 

distributed according to the 

terms of the trust agreement. 
ITS PURPOSE 

is to put into immediate op- 

eration the benefactions you 

have in mind for your family 
and others, thus removing all 
uncertainty as to their wel- 
fare. Provision, of course, 
may be made that part of the 
income shall be paid to you 
during your life. 
BENEFITS 
A trust created with this 
bank assures you that 

1. The principal will be kept 
intact. 

2. Your interests will be 
guarded by a committee of 
prudent and _— successful 
business men. 

Your wishes will be carried 
out impartially. 

You and your family will 
have a sense of security 
otherwise impossible. 

You will have the opportu- 
nity to see the working of 
your benefactions during 
your life time. 


WHY YOU SHOULD CRE- 

ATE A VOLUNTARY 
TRUST 

Your present estate 
dwindle. 
What you can now set aside 
may be lost in unfortunate 
business deals. 
Delay may mean no per- 
manent provision for de- 
pendent ones. 

4. Charges are nominal. 
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E predict that 1918 
will be memorable as 
the year when the necessity 
for thrift was brought home 
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Cleveland First Again! 


First Liberty Loan 
Cross 
Hospital Unit 
Recruiting 
Second Liberty Loan 
Y. M. C. A. War Work 


CLEVELAND was the first big city to reach 


to the American people. 
Bank advertising is going to | 
be an important factor 
therein. 


& 


ANKS that enter whole- 


heartedly into the work | 
of helping the Government | 
sell the War Savings Cer- | 


tificates and Stamps can 
look to the future for their 
reward. 
over the habit of thrift will 


When this war is! 


remain, and there will be six | 


saving depositors where 


there is only one now. 
oo 


S! HUAH great oppor- 


vertising. Delve into 
archives of your trust de- 


tunity for human in-| 
terest in trust company ad- | 
the | 


partment and find some ac-| 


tual instances of where your 
institution has been the in- 
strument through which the 
kindly intentions of bene- 
factors were carried out. 
The results of that kind of 
research are to be seen in 
a series of newspaper ad- 
vertisements recently used 
by the Bankers Trust Co., 
New York. 


QO VER eighty pages of 

newspaper display ad- 
vertising was used in Chi- 
cago alone for the second 
Liberty Loan, almost three 
times as much as was se- 














Red 


otic endeavors. 
$718,059. 


ber 11, 1917. 





its quota in the Y. M. C. A. campaign, and again 
assumed the leadership of the Nation in its patri- 
Its first day’s record was 


Outside of New York City, of the national 
banks of the Nation having deposits of $50,000,000 
or more in 1916, THE FIRST NATIONAL BANK 
of CLEVELAND was first in the percentage of 
gain in deposits during the year ending Septem- 


NATIONAL BANK 


FIRST rust & savincs co. 


247 Euclid—near the Square 
CLEVELAND 
Combined resources aver $100,000,000 


















The First National Bank and the First Trust & Savings Co. of Cleveland 
advertise themselves by advertising the city 


paign. In the Seventh Dis- 
trict the Press Bureau se- 
cured through its plan of 
syndicating news matter and 
carteons to out-of-town pub- 
lications, about 10,000 lines 
of press notices, all this 
without cost to the Govern- 
ment. The banks and the 
newspapers of the country 
are certainly doing their bit 


in assisting the war financ- 
| 


cured in the first loan cam- | 
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ing. 
& 

sFVOR Christmas, GIVE 

to your friends, 
LEND to Uncle Sam,” was 
a window placard used by 
the First Trust and Savings 
Bank of Des Moines, to ad- 


vertise Liberty Bonds, War 
Savings Certificates and 
Thrift Stamps. The Amer- 
ican Exchange National 
Bank of New York also fea- 
tured the use of these things 
instead of currency for 
Christmas gifts. It sent out 
a form letter and put up a 
big sign on the Broadway 
front of its building. 


& 

HE Rhode Island Hos- 
pital Trust Co. of 
Providence, which adver- 
tises once a week in about a 
dozen country weeklies, has 
solved the copy problem, by 
taking one of its Providence 
newspaper advertisements 











nd 
er- 
nal 
igs 
or 


ut 


ay 








every month and having 
electros or mats made of it 
to be mailed to each of the 
papers as change of copy 
for the month. This insures 
absolute uniformity in the 
advertising and avoids the 
aggravating typographicai 
errors which often occur 
when the country printer is 
left to his own devices. 


& 


HERE are certain cities 

in the country which 

are becoming noted for their 
good bank advertising. 
Among those which could be 
mentioned offhand are St. 
Louis, Los Angeles, Seattle, 
Chicago, Cleveland, Balti- 
more, Pittsburgh, and prob- 


ably New York ought also! 
to be considered in that cate- | 


gory. We expect protests 
from other cities after this 
is published. Prove your 
right to be included in this 


list by sending us sample | 


pages of your local newspa- 


pers containing good adver- | . _ 
_any special significance. |seems to lend them added 
| Now, however, without nec-|strength and prominence, 


tising of banks and trust 
companies. The explana- 
tion for the better bank ad- 
vertising now being done, 
we believe, is the large 
amount of practical sugges- 
tion and information that 
has been published in finan- 
cial publications and in 


books on the subject. An-| 


other reason is the more 
general 
trained advertising and new 


business managers and ex-| 
advertising | 


pert financial 
agencies. 


66 LASS” banking is 

coming into its own 
in these days of specializa- 
tion. Years ago the names 
“Farmers National,” “Tan- 
ners Bank” and the like had 
an attractive sound, but 
were more or less devoid of 


tries. 
| effective in the larger citi€s | 





out the income at stated 


this method with you. 


Rhode 


Insure Your Insurance 


F you name the Rhode Island Hospital Trust 
Company as beneficiary of your life insurance in 
trust for your wife and children, or others, we 

will collect the money, carefully invest it and pay 


named by you in the trust agreement. 
The “life insurance trust” method is a particularly 
good one for you to use if you want absolute 


assurance that your heirs will be free from financial 
perplexities or want. We shall be glad to talk over 


Hospital Trust Company 
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intervals to the persons 









Island 
























One of a series of good copy put out by the Rhode Island Hospital 
Trust Co., Providence 


essarily embodying it in 
specializing in service to} 
distinct trades and indus- | 
This is particularly | 


that have their “leather dis- | 
tricts,” “wool districts,” | 
“shipping districts” and the 


} 
} 
| 
} 


employment of | like. The banks have not} 


‘only studied the peculiar | 


needs of their respective | 
“districts,” but they have) 
featured their specialization | 
in their advertising. And, | 
strange as it may seem, this 
specialization does not in 


and to attract other business 


| their titles many banks are | to them. 


66 ‘TIMES change, and 

we change with 
them,” is a classical saying 
and the truth of it is being 
constantly demonstrated in 
the advertising field. One 
of the new features is the 
increasing use of motion 
picture advertising by banks. 


'In many communities which 


support a “movie,” some lo- 
cal bank uses a “still” or an 
animated cartoon advertise- 
ment. When you consider 


the least keep other and the fact that the daily movie 


more general business away | andience in the 
from these banks. On the! 


contrary, their identification 
with one of the fundamental 
industries of the community 


United 
States is now around 10,- 
000,000 you begin to grasp 
what a powerful advertising 
medium is thus provided for 
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War Tax Service 


We tive in parophiet form ready tor distribution 
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The New War Tax Law 
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aw eae en 

We have prepared fur distribution amang invertors 
4 4 bechilet denevtteing the Name Car 
Tae Buk enmminnnd and tate ee 
2-4 vevteed Income Tos Chart 

The new law ts conveniently arranged for reference 


‘The chart shows how it affects incomes ranging tris 
(08.0ne 10 03000. con 
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Samples of the typographically excellent magazine copy used by the National City Co., New York 


any institution with the re- 


sources and courage to 
tackle the job of carrying 
on a_ national campaign 


through the motion picture 
theatres. The “A. B. A.” 
Cheques have been adver- 





tised in this way to some! 
extent, but the field is as yet | 
largely untouched by big | 
banks or trust companies. 


& 


O advertise for deposits 


is a common practice | 


nowadays, but the ethics of 
advertising money for sale 
when funds are over-plenti- 
ful are not so generally ad- 
mitted as yet, although those 
who are making the most 
careful study of the effects 


of all frank, straightfor- 
ward advertising are con- 
vinced that such action 
would tend to eliminate 


from the lay mind much of 
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|that they are willing to give 


| with 


the mystery that now sur-| 
rounds the subject of bank- 
ing, and would bring the 
public into closer and more 
comprehensive touch with} 
the problems the bankers 
have to face. 


& 
GOOD many bankers 


hesitate to advertise 





their depositors business ad- 
vice. The objection to this | 
plan, they say, is that if ad-| 
vice is given and followed 
unfortunate conse- | 
quences, having advertised | 
to give business counsel will | 
prove to be a boomerang 
against the bank. There is| 
a good deal of truth in this) 
contention. Undoubtedly it: 
is better to offer merely “to 
confer over your business 
problems” and to place 
“business information” at 


the disposal of customers. 
However, there seems to be 
no valid objection to a 
bank’s offer to give invest- 
ment advice to persons inex- 
perienced in such matters, 
because that is one of the 
main functions of the mod- 
ern service-giving financial 
institution. 




















This bank has coined a new word 
“Patriothrift,” 
who deny themselves and 1 
their savings help 


to describe those 


iake 
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How Banks Are Adver-' 
tising 
In these columns each month current 
publicity matter will be reviewed 
and criticized | 
@An amiable and _sleek- 
looking cow is the appropri- | 
ate decoration of the state-| 
ment folder cover of the | 
National Stock Yards Na-| 
tional Bank, National Stock | 
Yards, Ill. Its claim is| 
that it “is the central busi- | 
ness organism of one of the| 
greatest live stock and horse | 
and mule markets in the 
world.” 


@The Thompson Savings | 
Bank, Hudson, Mich., cele-| 
brated its fiftieth anniver- | 
sary by publishing a neat 
booklet of historical facts | 
and portraits. 


@A new feature of the Mer- | 


chants National Bank, Bos- | 


ton, is a textile department, | 
in charge of W. Irving Bul-| 
lard, as manager. Its ob- 
ject is “to furnish to the | 
textile and allied interests | 
reliable statistics and re-| 
ports of important develop- | 
ments; to investigate new 
fields ; to initiate original re- | 
search work, and to collate | 
and make available data re- 
garding the textile indus- | 
try.” The first publication | 
of this department is an 80- | 
page booklet on “Women’s 
Work in War Time.” 
i'@An income tax table is 
‘made the subject of a time- 
|ly advertising blotter by the 
| People’s National Bank, 
| Waynesboro, Pa. 





@A good series of folders, 
or “envelope stuffers,” is is- 
sued by the Security Trust 
and Savings Bank, Los An- 
geles, each one conveying 
timely and important infor- 


mation in an interesting way | 


on some live subject. Among 


the topics covered are “Pa-| 


triotic Tax Paying,” “Signs 
of Good Times,” “Thrift— 
the Need of the Hour,” “Se- 
curity Trust Service,” etc. 





MONDAY NIGHT’S FIRE! 








This Disaster Emphasizes the Necessity of 
Having a Safe Deposit Box 


The Faller Fire resulted in great destruction of property. Fire is apt to 
break out anywhere—it might be your home or place of business. There 
are certain valuable papers, keepsakes, jewelry, etc., which you could not 
Teplace. 

One of our Burglar and Fire-proof Safe Deposit Boxes would prove 
cheap insurance, the rental being nominal 

Entire department of our new bank devoted to the safe deposit 
purposes, 

Attendant in charge from 8 a. m. to 6 p. m. 


The Farmers and Merchants Bank 


‘‘The Bank of Good Service.’’ 
¢¢Main and San Joaguin’’ 











It is always good business to use a striking news feature as the text 
for current advertising 


A specially prepared blank |QGood advertising sense is 
book for “Household Inven- shown by the detailed state- 
tory” is another advertising ment, Savings Service fold- 
feature. er, pay envelope and blot- 
ters put out by the First 


@The Naugatuck Savings 
Bank used eight pages of a 
recent issue of the Nauga- 
tuck (Conn.) Daily News to 
advertise the balance of each 
of its savings accounts by 
number, for verification pur- 
poses. 


National Bank and _ the 
Southern Trust Co., Clarks- 
ville, Tenn. It is making 
the most of opportunities. 


@The Bank of Long Island, 
Jamaica, New York City, 
sends out a card on which 
increasing sizes of type 
combined with growing fig- 
ures of resources show the 
rapid progress the bank is 
making. The cards sent to 
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) 


stockholders had the line, 
“Every stockholder should 
be a_ booster,’ while on 
those sent to depositors, the 
word “depositor” was sub- 
stituted for “stockholder.” 
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From Current Bank Adver- 
tising 

Brooklyn Trust Co.: 
WILLINGNESS TO LISTEN 


Many times it develops that 
important business has _ been 
lost to a financial institution 
because its officers were appar- 
ently too busy to give proper 
consideration to the tentative 
plans of a prospective patron. 
The officials of this Trust Com- 
pany, acting on the assumption 
that the business of such a 
patron is always worth while, 
are willing to listen attentively 
to its presentation and render 
an opinion in accordance with 
modern business practice and 
its experience in similar cases. 


Union National Bank, 
Philadelphia: 


As the beacon is a guide to 
the mariner, so is a close asso- 
ciation with a sound, progres- 
sive bank a safeguard against 
the shoals on the sea of busi- 
ness. 


Garfield National Bank, 

New York: 
TWO NAMES 

stand out on every check, your | 
own and that of your bank. 
The name of your bank often 
indicates the importance of 
your business. 


Market Bank of Buffalo: 


The great, majestic liner has 
to be towed slowly and skilfully | 
out of the harbor before it can 
move freely under its own 
power. And just as the sturdy 
little tug carefully guides the 
larger vessel safely into ocean 
waters, so does this bank, by 
experienced counsel, guide and 
aid those seeking an outlet for 
surplus funds. Banking today 
has assumed a_ closer—more 
personal—touch. ‘The banker 
has become adviser and coun- 
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coinage 


HE SILVER 


What has been spectacular. The price 
the of bullion has gone up 65 per 
Bankers cent in 14 months. 

are over $1 an ounce. 

Saying 


reached it will be on a parity 
with gold. 


There is an enormous foreign 
demand for the white metal for 


this government owns a surplus 
of silver. 


Are you developing a weather- 
wise surplus of funds? A gener- 
ously large balance maintained 
in this strong, national bank 
will serve as a safety balance 
for your business, 


BOOM 


It is now 
If $1.29 is 


purposes. Fortunately 





NORTHWESTERN 


NATIONAL BANK 


MARQUETTE AVENUE 
Between Fourth and Fifth Streets 




















One of a series of ads on current topics 


modest fortune and the wealthy | 
magnate. | 


Philadelphia Trust Co.: 


This company, in the hope of 
extending its usefulness during 
the period of the war, has 
equipped itself for the care 
and management of the per- 
sonal and business affairs of 
those who may be called into 
the service of the Government. 
As Agent or Attorney in 
Fact, it will assume duties and 
responsibilities of a personal or 
unusual nature rendered nec- 
essary by the conditions which 
now exist. 

Savings Union Bank and 
Trust Co., San Francisco, 
Cal.: 

SAVE AND HAVE 

Saving requires no technical 


knowledge, no large capital. 
It requires only the will to 


selor alike of both the man of, save and the character to keep 


at it. 
Investment follows saving. 
| Banks, trust companies and 


savings banks have made it 
easy to invest. 

Thrift is essential to individ- 
ual success. It is the founda- 
tion of the power of nations. 
It is to-day absolutely vital to 


the welfare of the American 
people. 
The future of the United 


States after the war will be 
more secure if every American 
will spend carefully, save care- 
fully and invest carefully. 


& 
PUSHING THE THRIFT 
CAMPAIGN 
S showing how promi- 
nent banks are willing 


to assume their full respon- 
sibility at this critical pe- 











riod, the following letter’ 
sent out over President Mc- 
Garrah’s signature, by the 
Mechanics and Metals Na- 
tional Bank, New ‘York, is 
interesting: 

We invite your attention to 
the enclosed statement of con- 
dition, made by this bank in 
response to the recent call of 


the Comptroller of the Cur-| 


rency. 


An opportunity is offered to | 


the bankers of the United 


States to lend their support to | 
a unique and intensely interest- | 
ing experiment in war finance. | 


The campaign to sell $2,000,- 
000,000 war savings certificates 
has begun; it is the ambition of 
the authorities at Washington 
to place these certificates even- 
tually in 30,000,000 American 
homes. 

Perhaps the reason for this 
has not up to the present time 
been made altogether clear. A 
successful sale of the certifi- 
cates, it has been announced, 
will postpone the offering of 
the third Liberty Loan. That 
is important. But more im- 
portant by far, a_ successful 


rj? iH 
——FFLLa=a__=___! 


Resolved 


That I shall live within my income. 
That I shall save a part for the future. 


That I shall be conservative in my investments 


and not speculate. 


That I shall make my will and protect my wife 


and children. 





—— Fublicity — 











| 


| 





to our loyal and patriotic customers and 
friends whose hearty cooperation has en- 
abled us to oversubscribe our allotment 
of Liberty Loan Bonds. 


. A Tribute 
| 
| 


| Garfield National Bank 


23rd STREET 
FIFTH AVENUE 
| crosses BROADWAY 
| 








where 











This bank uses space to thank its patriotic subscribers to the Liberty Loan 


sale w: reflect the American 
public’: ecognition of the vital 
part that economy and saving, 
even of the smallest amount, 
will play in bringing victory 
out of our war with Germany. 

This war will not be won 











Interest at 








Trust & Deposit Company 





of Onondaga | 


100-104 North Salina Street, Syracuse, N. Y. 


—SSSSSSS—SSSs | 


New Year’s resolutions as applied to bank advertising 


|and saving so 
| wasteful and thriftless people 


| for the nation. ‘The 


| measure 


with money. It will be won 
with men and material, and, as 
we see it, that must be the les- 
son of the war savings certifi- 


cates. Each 25-cent thrift 
stamp bought in the United 
States will represent more 


than a silver quarter subscribed 
to a war loan. It will symbol- 
ize a quarter diverted from 
some unnecessary purpose to 
the all-important and _ vitally 
necessary purpose of supplying 
our soldiers and sailors with 
the material for the prosecu- 
tion of the war. 

Never before were economy 
necessary. A 


cannot win a war; hence, until 
victory is obtained the Amer- 
ican people must be made to 
see the essential need of mak- 
ing sacrifices, however small, 
war Sav- 
ings certificates will serve to 
those sacrifices, down 
even to twenty-five cents. 

By lending themselves with- 


| out stint to drive home the les- 


son of the certificates, the 
bankers of the country can per- 
form a noble, patriotic and 
practical service, the results of 
which cannot be overestimated. 


& 


OME advertising men 
scoff at the bank copy 
that emphasizes the names 
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«*First National Service” 


Tus Frost Nationat Banc 
on 











Front cover of a folder by the First 
National Bank of Boston 


of the officers and directors, 
to the exclusion of every- 
thing else. As a_year- 
‘round practice it is to be 
deplored, for after all it is 
the “business” of banking 
which should be advertised, 
but as an occasional and cor- 
relative feature such copy 
has a_ tremendous pulling 
power. No business is built 
quite so closely around per- 
sonalities as is banking. 
These men and their repu- 
tations for integrity and 
judgment are the fundamen- 
tal part of the bank. To 
feature them occasionally in 
the bank’s advertising makes 
good copy. 


& 


Beings of whom we have never 


heard will be the better cr the 
worse for what we think, and do, 
or leave undone.—A. M. Bronte. 
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Keep Us In Touch 
With Your Work 


Each month in this department current 
advertising matter is reproduced and com- 
mented upon. THE BANKERS MaGa- 
ZINE keeps on file bank advertising matter 
from all parts of the country—newspaper 
ads, booklets, folders, specialties, etc. 

Keep us in touch with your own public- 
ity work. We will gladly review and 
criticize your advertising matter, and per- 
haps we will be able to give you some 
ideas that you will find valuable. 

We are especially interested in news- 
paper ads. Clip out your ads as they are 
published and send them along to us. 
Each month the best of them are repro- 
duced in Banking Publicity. 


Address all communications to: 


PUBLICITY EDITOR 


ic BANKERS 
MAGAZINE 


253 Broadway, New York 
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Sending Dollars to the 


Front Enthuse Your Employes! Get Their Subscriptions 





How Bank Advertising is | 
Helping the Government 











- aes serene = 

to Finance the War | ce cmt ek wen try Send tr caret 

By T. D. MacGrecor Seep at Seen eee 
i ‘ead of the SO weet 





HE banks and trust | 
companies of the coun- | 
try are not only acting as} 











agents for the Government | 





in the distribution of the | 
United States Thrift Stamps | 
and the War Savings Stamps | 





pushing the sale of these | 
patriotic investments. 

Broad-minded and far-| 
sighted bankers realize that | 
while, for the time being and | 

















Uphold the Navy 


UR boys need all the help we can give them! 


Your best way to give this help is to buy a oo 
i Bond. Back up the lads now fighting for you! 
and Certificates, but most of | we JT yt 
them are likewise actively | A Liberty Bond is better than your becanse it will 
q | in value and will carn 4% for 





to some extent, the Govern- | 





ment is competing with them | 
for savings deposits, never- | 
theless in the long run the 
banks will profit from the | 
almost universal habit of | 
thrift sure to result from | 
the widespread and continu- | 
ous participation of the. 
public in the war financing, | 
especially on the instalment | 




















plan, which is the basis’ 


| Washington with the men 

One of the most enthu- | assisting Secretary McAdoo 
siastic advocates of this idea|in planning the War Sav- 
is Edward B. Wilson, vice-|ings campaign. As a re- 
president of the First Trust| sult, Mr. Wilson went to 
& Savings Bank, of Des|Washington himself and 
Moines, Ia. A few weeks after attending various 
before the Government) meetings of the War Sav- 
placed the stamps and cer-| ings Certificate committee, 
tificates on sale, Mr. Wilson | including a luncheon and a 
was in New York. While dinner session, he became 
there he met Bennett Chap-|very enthusiastic on the 





campaign is being con- 

ducted. a —— 
4 /turned from a conference at 

AN ENTHUSIASTIC ADVOCATE 





ple, who had recently re-| proposition, and decided 








upon which the War Savings | This copy in liberal newspaper space contributed largely to the success 
of the St. Louis Campaign 


that his bank would be the 
first in Des Moines to ad- 
vertise the stamps and cer- 
tificates. Consequently he 
had his advertising agency 
prepare the two “Uncle 
Sam” advertisements repro- 
duced herewith, and they 
were run in the Des Moines 
newspapers the last few 
days of November and the 
first week or so of Decem- 
ber with satisfactory results. 


(Continued on page 4) 
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Banking Publicity 


Monthly Publicity Section 
THE BANKERS MAGAZINE 
253 Broadway, New York 


FEBRUARY 1918 


N° apology is necessary 

for the amount of 
space in this issue of Tue 
Bankers MaGazine devoted 
to the advertising of the 
Liberty Bonds. The chief 
business of the world at the 
present time is to win the 
war. The 
won without money and bil- 
lions of it. Hence, Tue 


Bankers MaGazine believes | 
that any assistance by sug- | 
gestion that can be given| 
in the big Loan campaigns | 


may add to the efficiency of 


the banks in handling this | 


vital matter. 


& 


HE bank advertising 
exchange idea, origi- 
nated by Tue BANKERS 
MaGAZINE some years ago, 
has taken well. For some 
time now, the Financial Ad- 
vertisers Association has 
been receiving and sending 


out specimens of advertising | 


matter used by its members. 
The interchange of such 
matter is helpful, but after 
all originality, not imitation, 
is what counts. It is hard 
to make a hit with somebody 


else’s idea. 
oO} 


HE banker - farmer 
movement ought to re- 
ceive a great impetus this 
year on account of the great 
demand for increased acre- 
age and great food produc- 
tion this year. Banks in 
agricultural sections ought 
to plan a drive on codpera- 
tion with the farmers in 
their territory. Food will 
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“To keep out the glooms—keep 
busy” 
From The Corn Exchange 


war cannot be| 


win the war and bankers 
and farmers ought to codp- 
erate to produce more of it. 


& 


OW that the Federal 

Reserve Bank has be- 
come the biggest bank in 
the world, and rediscounts 
figure to a larger extent in 
its statements, member 
banks can well use some of 
their advertising space to 
explain the great advantages 


of the rediscount privilege | 


and the other ways in which 
membership in the system 
helps a bank to help its cus- 
tomers. 

& 


ONE way to get the bene- 


and differentiation in your 
advertising in the newspa- 
pers is to vary the sizes and 
shapes of your advertise- 
ments while sticking to the 


same style of set-up and al-| 


ways using the same emblem 
and signature cut. 


& 

ANY banks using the 
monthly adding ma- 

chine customers’ statement 
system take advertising ad- 
vantage of the fact that they 
are sending depositors some- 
thing on the first of the 


fits of both continuity | 


| 

month. They print little 
| folders about the size of the 
| checks to be returned with 
lthe statements and enclose 
|the checks therein. The 


} wae 
|folders contain information 


pea=s/ and timely suggestions con- 


‘cerning the service of the 


bank. 
& 


iE you are particularly 
proud of your newspa- 
per advertisements, or some 
of them, why not make a 
selection and reprint or re- 
produce them in_ booklet 
form for use on your pros- 
pect list or to send to other 
‘banks? This is not a brand 
new idea, but it may not 
have occurred to some of 
our readers. 


o 
DEPOSIT BUILDING 
ANK publicity man- 


agers will be interest- 
ed to know that Mr. W. R. 
| Morehouse’s “Talks on New 
Business,” which have been 


‘running serially in THe 
BaNKeErsS MaGazZINeE, have 


been collected in book form 
and with much new matter 
and many illustrations will 





| 
| 
| 
' 


| 


| 
| 











“Something to Crow About’’—Bank 
of Italy, San Francisco 
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be brought out in book form 
by the Bankers Publishing 
Co. early in 1918, under the | 
title, “Deposit Building.” 

This will undoubtedly be | 
the book of the year, in fact 
of many years, on this im- 
portant subject. No one is| 
better qualified to write on| 
the building of bank de-| 
posits than Mr. Morehouse, | 
as he is a trained bank man| 
who writes from an entirely | 
practical standpoint. 

The book covers in an ex- 
haustive way all forms of 
banking publicity—newspa- 
per and street car advertis- 
ing, moving pictures, spe- 
cialties and novelties, di-| 
rect by mail, window dis-| 
plays, ete., and the conser- 
vation of old business as 
well as the securing of new 
is not lost sight of. 


& 


CONSOLIDATING A | 
CUSTOMER’S BUSI- 
NESS | 
N important feature | 
often overlooked by | 
those whose duty it is to| 
promote the growth of a) 
bank is the consolidation of | 
a customer’s business. This | 
point is emphasized by W. 
R. Morehouse in his new 
book on “Deposit Building,” 
soon to be brought out by 
the Bankers Publishing Co. | 
He writes: 
In the past, banks have} 
failed to appreciate the impor- | 
tance of having those who are 
patrons of one department be- 
come patrons of other depart- 
ments. In other words, banks 
have not tried to secure all 
f the business of any one of | 
their patrons, allowing him to | 
continue to keep his business 
divided up between two or 
more banks. For instance, a 
depositor in one bank is a 
renter of a safe deposit box in 
another bank, and a borrower 
in still a third bank. 





| 





\“That Always 


|To YOU:— THE 


PHE banker—master analyst of the business 

world—is fully competent to meet the situa- 
tion if he will but consider his institution from the 
viewpoint of the many to whom a bank is a sort of 
ogre’s castle. The man who can successfully man- 
age a bank is fully competent to place it in its true 
relation to the public. The prime requisite is that 
publicity be considered seriously, that it be given 
the same study, time and care that other major 
functions of the business receive. Ability must be 
transformed by determination into achievement. 

—Guy W. Cooke. 











It was a surprise to me to Now—BOTH here, with sev- 
learn upon inquiry among aj|en able helpers—ALL eager to 
large number of customers | “treat you RIGHT!” 
who have their business di-| Ours—A Farmers’ Bank— 
vided, that in nearly every case | loaning mostly to them—the 
the only reason for such a di-| safest borrowers on earth. 
vision was because the custom-| ‘Tis easy for a Farmer or 
er’s attention had never been| any good man to borrow here, 
called to the advantages of | ANY time—optional payments 
consolidating his business in one |—(but they must be GOOD). 


ban ‘ an | ASK IF YOUR BANK DOES THESE 
These facts indicate that pd THINGS FOR YOU: 


bank which suggests such an ron 
arrangement to its customers, | Bey na ape ogy deposits 


which may be done through | mer 
its direct advertising, is sure to ae 7 wet gpon dingy —_ 
profit materially as a result of snenh—ener chee ? pay 
its recommendation. Return statement and paid 
ot | checks—Ist of EVERY month 

|}—to ALL. 

-EZY WESTERN |._Lean_ only on SECURED 
BRE _ | NOTES—(nor can owners of 
BANK PUBLICITY | the bank borrow a dollar here). 


. : | Offered for thirty years:— 
FroLrow ING is a letter |$100 for person wronged by 
recently sent out by a! bank. 
Mid-western bank. Frank-| Paid every dollar asked— 
ly breezy and_ breezily —WHEN ASKED—even in 


‘ 1893, 1896, 1907, 1914. 
frank, it no doubt accom-| (Never a ten dollar limit in 
plished the desired results, thirty-one and a half years’ 
though it probably would | banking.) 
have been done differently in _ Through panics and prosper- 
the “effete East”: Bs ity—ALWAYS working for 
_ e Rasiege ee our customers’ good. 
The Mm-Wesr Srate BANK,,) YOU better come now— 

Sioux City, Iowa, | KNOW—*SMILE ALSO.” 


Treats you ‘Tis “WORTH WHILE.” 
RIGHT” Gratefully yours, 


MID-WEST STATE 
Do you know Ed. ae — BANK 
Ed.:—Founder of the bank at | .,, ™ 
Jackson, Neb.; owner of it Safe as a Government Bond. 
from 1886 to 1911—twenty-five For ALL the People. 
and one-half years. P. S.:—We wish a MILLION 
Lee:—His cashier from 1889 |deposits—SOON. Help a bit. 
to 1911—then full charge for) We make Farm Loans five per 
six years—eighteen years with-| cent.; Cattle Loans, eight per 
out a penny’s loss from bad| cent. Your own time—Op- 
notes. | tional payments. 
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How the Liberty Bond Money 


Banking Riblicity 


Comes Back to You 
You subscribe for Liberty Bonds. 

You pay your money at the Bank. 

The Bank delivers your Bond when it is paid for: 


The Bank keeps the money ready for the Government, 


and you keep the Bond. 


The Government buys ammu- 


to make them ready to fight— 
for you. 

Many of these purchases are 
made here in Cleveland, and 
when the bills are due, the Gov 
ernment takes the money from 
the Bank, pays it to the factories, 
and the factones in turn pay 
their bills for matenals and you 
for your bbor. 

If you are working in @ factory 
that sells goods to the Govern- 
ment, you get Liberty Loan 
money back in your pay en 
velope, and at the same ume you 
own the bonds you bought. 


Liberty loan money «5 not lost. - 


Ir*stays inthis country and in 
ths city. 

factories busy, and meets the 
payrolls for our soldiers. Some 
ume later, the Government pays 
you back all the money you put 
into your Bonds, and pays you 
interest every six months before 
that. 


holders in America; today there 
are twelve million. 

People ‘who never invested 
moncy before now own Liberty 
Bonds, which are in every way 
as good as money. 

The Liberty Loan has taught 
people how to save. 

Get ready for your next 
investment. 


The Banks, Savings Institutions 
and Trust Companies of Cleve- 
land are serving powerfully in 
maintaining the industnes of the 
city and of the nation, and in 
meeting the necessary condiuons 
for winning the war. 
They pay interest at 4% on your 
savings. They help you get 
Yeady for bigger things, for safe 
investmen’s, for the repayments 
of your loans, or for the accumu- 
anion of ready cash to help you 
do the useful things you want 
to do later. 
Put your money in the Banks 
and make it work. Every cent 
deposit helps to make busi- 
ness better and certainly makes 
you ncner. Get ahead! 
Drive yourself into the Savings 


We Who Stay Must 


Be 


Wor and Aes 





mS 
Every Soldier Le 











: 
ves His Job Behind 


Every scrap of work that was done by men now in the 
camps or trenches is passed on to us who stay at home. 
We not only have to do their former work, but we have to 
take on additional work to keep them fit to fight. 


We are getting better pay for our 
services than ever before. It is true 
that it costs more to live. But it is 
also true that no people ever went 
through a war for their lives with- 
out having to put up with certain 
hardships. 


Most men have thought this all out 
and are ready to do—not as they 
have done in the past--but anything 
more that must be done to win. 


We are all equally concerned. We 
must all get busy and stay busy to 
save ourselves. We must work hard- 
er than ever before, and on top of 
that we must save more than ever 
before. 


ting everything you can for your 
money, and saving every cent you 
don’t have to spend. 


Watch the pennies, nickels and dimes 
~they slip away most easily. Don't 
hesitate toopenasmall bank account. 


Keep saving and your account can't 
remain small. 4% interest is worth 
while, and money at interest in the 
bank is far safer than money in your 
pocket or hidden around the house 


We have made a good start in the 
war, and we've got to win. Hopes 
and words won'tdo--let’sgoto work, 
keep our health, think clearly, act 
promptly and above all, save our 
money and put it on deposit in rep- 
utable Banks, Savings Institutions 








Thrift means careful spending~get- and Trust Companies. 


The Secretary of the Treasury has officially announced that Money on im Banks cam 
not be taken over by the Government, and any rumors to the contrary are absolutely untrue. 


THE FEDERAL RESERVE BANK 
roe, fio-> 


Six months ago there were only Habit and you can’t fail to suc+ 
three huncred thousand Bons- ceed. 
‘The Secretary of the Treasury has officially announced that money on deposit in Banks cannet be then 
ere by the Government and any rumors to the contrary ore absolutely untrue. 


THE FEDERAL RESERVE BANK 
ag a 


These full pages of newspaper space were contributed to the Fourth District Federal Reserve Bank 
by the banks of Cleveland 





but he has the broad view and other business concerns. 

ANOTHER ENTHUSIAST and sees that the banker’s|A striking illustration of 

Another enthusiast for the | “tst duty is to help the peo-/this was seen in Cleveland 
War Savings Stamps and ple help their country and | during the campaign for the 
Certificates as a help toward | that he ought to wait for his | Second Liberty Loan. There 
winning the war is R. B,|Teward to some extent till | are reproduced herewith sev- 
Parrish, cashier of the Blue- those future happy days/eral full-page advertise- 
field National Bank, Blue-| When peace will have come/ments, part of a series of 
field, W. Va. In a street |2g2in and the habits of/five which appeared in the 
one elvestinnnests ebich he | thrift established by the|Cleveland Plaindealer, 
is running in all of the local exigencies of war will in-| Leader, Press and News, 
cars during the month of | SUre the continued use of|over the name of the Fed- 


(Continued from page 1) 





January, he is using this | the savings facilities pro- | eral Reserve Bank, Fourth 

idea, which did not origi- | Vided by the banks. | District. While the signa- 

nate with the Washington DEPENDING oN PaTRiorism | ture of the advertisements 

committee: In all of its war financ-| WUld indicate that the Fed- 

|eral Reserve Bank was pay- 

WG, ™ AVINGS TAMPS _s#ing for the space, such was 

| not the case, for the expense 

ILL USTAIN OLDIERS |of the advertising oo 

Tue Brivuerietp Nationat Bank, Bluefield, W. Va. | borne, pro rata, by about 

“4 Bank with a Heart” | twenty-eight banks in Cleve- 

\land. This thrift campaign 

Mr. Parrish’s bank has a|ing, so far, the Government | closed just before the de- 

savings department and is| for its advertising space has|tailed announcement was 

conducting a Christmas Sav-| depended largely upon the|made by the Government 

ings Club and the other cus-| patriotism and _ generosity | concerning the War Savings 
tomary thrift stimulators, |of banks, investment houses’ Stamps and Certificates. 
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A WAR SAVINGS LETTER 

The American Exchange 
National Bank of New York 
late in November sent out 
this letter: 


oes 

Now you can lend Uncle Sam even 

as small a sum as 25 cents 
Even the smallest savers now have an opportunity 
to help their country and themselves by lending small 
amounts to Uncie Sam to help hin win the war. 
The United States Government has placed on sale 
the new 


$5.00—4% War Savings Certificates 





5 


gifts? You will serve three 
purposes: 

The spirit of the holiday time 
will be gratified; 

The necessity for saving and 
for thrift will be emphasized; 


To Our Customers and Friends: cade See Tat Siange x _ — = be backed 
P tytich are backed by ait the resources of the Unieed Gtse and F4 or rignt. 
| The ue 6f Git ot 00] | ~ a orsmmaasrereenet We will gladly furnish full 
: holiday Ley oe the ey tl foe) Dy Maes ear os details regarding 
. war period, is being discour- Come an fal prcary anders how to ky your ‘ 
| aged = the Government—not fig ia LIBERTY BONDS 
for the purpose of abolishing FI ® ST WAR SAVING 
a 9 ony — but, to THUST 4 SAVINGS BAN CERTIFICATES 
put it plain V. o conserve Its r 
sed of gold and thus HELP = UNITED STATES THRIFT 
WIN THE WAR. - CARDS 


s. to MONEY PRESENTS. Why | feature into your Christmas| community spirit than there 
of ee , a ee ‘ ' ~ 
id 
1e 
re 
V- 
e- 
of 
1€ 
r, 
S, 
d- We earn more money than any other nation. 
th We have more money invested than any other nation. 
We will have to spend more than any other nation to 
a- 1 | win the war and protect our lives and property. 
esses its appreciation of the efforts of the le But up to this year we have saved less sina the one big, bg > .gomree 
ts and the banks of Cleveland for their part in makin, oe ree —— 
pa' 6 Our income has been forty billion dollars “i 
j- the Liberty Loan a complete success. ayer Lets save our money and put im the 
The result is an indication of the patriotic and financial Our savings have been Five bien dollars 1 21s save tour times as much a we 
a soundness of the community. Itis going to cost twenty billion dollars Th. Honks of Cleveland are ’ 
See ie aaa emneresty ts tegaang only one place trom wheh « can come. and that @ to carry on the war thes year. mighty service to the people and to ¢ 
as Sisigaimaiiceiee: t Part of this has already been subscribed nation. Without: them business would 
ge bea Mmemy a in Libere Seats gar will come from a ee re aa 
taxes, gest part must cash w ee. ™ 
yet be saved habit would be c 
on Don't hoard or hide cash. Cash is never 
as area, SS poy nee treape Ratan safe until «in the bamk: or slely 
ut 0 ere — Cah ma cone bre men nd man SS Sy yor 
e- ea eae ae Cah st come er ar. eae 
“i The Federal Reserve Bank a - 
J Fourth Di: 
om 
as 
nt 
gs 





That a hearty and willing Cen peeled Cate Gepeguater and are in a position to supply 
response from everyone will be oe ee them at face value. No charge 
forthcoming goes without say- foe tty ae oman oy ag oo em for our services. 
ing. The United toon place co eale Wt Your codperation in this will 


It occurs to us that excellent nan of ning. Go Gomemsnans cane Ganap ops a0 be direct support to a noble 
substitutes can be _ found, $5.00—47, War Serio Certifiaten cause, 
through the use of Liberty SN Ne Yours very truly, 
Bonds, War Savings Certifi-| | So Sti ceeaee M. P. Mosezey, 
cates, and United States Thrift sources of the United States and therefore are the asian (o- “Oe 
Cards. These should not only ome i and ot full particulars and tare, how t belp sear Vice-President. 


prove to be acceptable presents, 
but their use would encourage 
the further development of 
thrift—to the importance of 
which the people of this coun- 
try are slowly awakening. 
“Easy come, easy go,” as the 
saying is, can be safely applied 











Good copy appeal for the War 
Savings seen 


not . rein the neetnes 








THE TREND IN BANK ADVER- 
TISING 

These things indicate the 

trend in bank advertising at 

the present time. There is 

more of the codperative and 








Newspaper advertising played a conspicuous part in the Cleveland Liberty Loan Campaign 
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The gift of a Service Button will 
appeal to many 


has been, a broader and 
more far-seeing outlook. To 
carry our share in the great 
war to a successful conclu- 


sion, as we surely will, is | 


going to call for enormous, 
almost unthinkable sums. 
The bulk of this 
must come from the people 


by the sale to them of the) 


constantly recurring Gov- 
ernment war loans and the 
savings certificates. Per- 


haps as much as one-fourth 
of the total income of the 
people will be required for 
this purpose. 

The banks must do a big 
share of the necessary thrift 
propaganda to make this 
possible. It is largely an 
advertising proposition, so 
good advertising by the 
banks and trust companies 
of the country is a prime 
necessity in these times. 

7 

“Efficiency is a combina- 
fion of hard work, high 
aim, strong purpose, dogged 
determination, resourceful- 
ness, keen ambition, power 
of decision, tact, knowledge, 
mental grasp, and a multi- 
tude of other things.”— 
Commerce Monthly. 
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__ Banking Fublicity 


How Banks Are Adver- 
tising 


In these columns each month current 


publicity matter will be reviewed 
and criticized 

URING this strenuous 

period the advertising 
departments of most banks 
are so largely engaged in 
planning and executing the 
Liberty Bond campaigns, 
little in the way of new 
features are coming out, as 
compared with normal times. 
The Liberty Loans, how- 
ever, are big enough and vi- 
tal enough to call for the 
‘exercise of all the creative 
ideas that can be brought 
to bear and it must be said 
that Bank Publicity Depart- 


ments everywhere have giv- 


the cause. 


'@The Hellman Commercial 
Trust & Savings Bank, Los 
Angeles, is sending out 4 


2 4 ” se . . 
| izing. Hooverizing Your 
Salary” is the salient topic 
| . 


| and tabulations of living ex- | 
ties for handling savings ac- 


| penses. how to divide in- 
/come, how much to deposit 
circular of high advertising 
value. Circulation outside 
of the city would be more 
valuable if the circular stat- 
ed the location of the bank. 


'@The same institution puts 
out a well-prepared booklet 
on “Salient Points Govern- 
ing the Distribution of 
Property,” covering in a 
clear and concise form the 
California law relating to 
wills, ete. 


@The annual calendar of 
the Irving National Bank, 
besides being a good calen- 
dar, clear and easily read- 
able- by “those who run,” 
gives business men valuable 
reminders by starring the 


| Hessians! 


en loyal and valiant aid to) 


timely circular on ‘“Hoover- | 


as savings, etc., make up a_ 


days when tax returns are 
due, taxes payable, etc. In 
these days when much of the 
business man’s time is taken 
up in making returns of va- 
rious sorts of many taxes 
payable to city, county, 
state and nation, a reminder 
of these obligations at the 
proper time is a_ highly 
useful thing. 


@The Albany City Savings 
Institution send out a “Sav- 
ings Letter” exhorting to 
thrift and conservation and 
headed with John Stark’s 
famous utterance: 

“My men, yonder are the 
They were bought 
for seven pounds and ten pence 
aman. Are you worth more? 
Prove it! To-night the Amer- 
ican flag floats from yonder 
hill or Molly Stark sleeps a 
widow !” 


QJ. C. Eberspacher, adver- 


tising manager of the Shel- 


by Loan & Trust Co., Shel- 


byville, Ill., submits a series 
of newspaper ads designed 


'to promote savings and the 


use of the company’s facili- 


counts. While the space 
used is small and the typo- 
graphical display none too 













“Where Does 
My Money Go?” 


If you do not know where all your money 
goes, start a household ing account 
at the Unién Trust Company. Your check-book 
stubs and canceled checks will give you a record 
and a receipt for every.-payment. 

The ideal way to save is to have both a checking 
v account. Then what you save 

guarded 

















An invitation to start a checking 
account 
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cual 
good, the wording is good 
and should accomplish re- | 
sults. Here are a few: 


One of the Y. M. C. A. slo- 
gans is “Thrift Builds Charac- | 
ter, Character Increases Effi- | 
ciency.” Adopt this slogan as 
your own. Join the Thrift 
Club. 

Often you say, “Yes, I would 
like to, but I can’t afford it.” 
A card in the Thrift Club will 
enable you to do next year 
what you feel unable to do 
now. Start to-day. 

Steady, insistent pulling pow- | 
er moves great loads. A few) 
pennies put to work regularly | 
in the Thrift Club will do won- 
ders for you. You are wel- 
come. | 
Boost yourself. Keep a little 
of what you get. Never allow | 
a pay day to pass without sav- | 
ing something. Our new plan 
makes it easy for you. 


@The Old Colony Trust| 
Co., Boston, used the Hali-! 
fax disaster as a text to ad-| 
vertise the safe-keeping of | 
valuables in general and the | 
use of the company’s vaults | 
in particular, by enclosing | 
the following card with} 
monthly statements of de-'| 
positors: 


lo Our Depositors: 


The deplorable catastrophe 
which overtook Halifax recent- 
ly reminds us that our homes 
and places of business are not 
immune from destruction and 
that our private papers and 
valuables are not really secure 
from total loss unless placed in 
specially constructed Safe De- 
posit Vaults, which actually 
protect against such accidents | 
and fire, flood, and burglary. | 

It is a fact that the well| 
built bank vaults of San Fran- 
cisco and Baltimore withstood 
the severest tests of fire and | 
water, while the commoner of- | 
fice and home safes were utter- | 
ly destroyed with their con-| 
tents. 








|one need feel. 
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FINANCING FOREIGN SHIPMENTS 


A bank of broad foreign connections is a decided ad- 
vantage to the manufacturer and the merchant interested 
in foreign trade. This is a feature of the service which 


THE NATIONAL SHAWMUT BANK 
OF BOSTON 


extends to clients. Through its Foreign Department, 
this Bank offers facilities to cotton and grain mer- 
chants, to manufacturers, importers and exporters, to 
finance their shipments. 
It lends money against merchandise in warehouses, or 
in process of shipment. It buys acceptances—grants 
acceptance credits. It buys and sells foreign exchange 
—issues commercial letters of credit—travelers letters 
of credit—travelers checks. 
The Foreign Department is under the personal super- 
vision of one of the Vice Presidents whose experience 
has been particularly broad in the foreign field. 
The National Shawmut Bank has a working capital 
exceeding $18,500,000 and total assets of $160,000,000. 
Correspondence invited 


THE NATIONAL SHAWMUT BANK, of Boston, Mass. 


= A national reputation for conservatism, sound judgment and strength i: 
& A , 
a a al _ rg 


Another Specimen of Broader Bank Advertising brought about by 
our increase in foreign trade 














an insurance cost which no ; ly to the material advantage 

You are cordially invited to | of both finance and advertis- 
inspect our commodious Vaults, | ing. Advertising men who 
and meet our attendants who| have followed the matter 
will gladly explain to you our| closely are of the opinion 


3afe Deposit Service. , | that the desired end could be 
OLD COLONY TRUST | hastened if the real, solid, 


COMPANY | banking and 


| substantial 
& |financial institutions put 


FRAUDULENT ADVER-| ™°re force and virility into 
2 ‘their advertising. Too much 

TISING of this financial advertising 

VAST amount of work|is of the passive type—dig- 
is being done by asso-|nified and in “good form,” 


ciations, vigilance commit- but utterly passive. Bank- 


We desire to call your at-| tees and individuals in curb- | ing is a large part of the 
tention to the Vaults of our|ing and suppressing fraudu-| backbone of our national 


three offices, which we believe | 
offer unexcelled advantages of | 
Protection and ConVENIENCE. 


lent financial advertising. | confidence and touches inti- 


|The results already accom-/| mately the life of every in- 


A roomy box may be purchased |plished are most gratifying | dividual. Therefore the ap- 


| 


as low as three cents a day,| and must work out ultimate- | peal that banking makes to 
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8 Sanking Fablicity — 


these individuals through 
advertising should _ be 
couched in terms that are 
personal, intimate, virile 
and definite. This is not a 
new thought. The principles 
involved have already been 
widely adopted, but the 
faster the idea spreads the 
more certain will be the 
doom of the fraudulent folk. 


& 
SAVINGS AND LIFE 
INSURANCE 


HE thrift that induces 
a man to build up a 
savings account in a bank 
and to make sound invest- 
ments is similar to that 
which leads him to insure 
his life as liberally as he can 
for the benefit of his de- 
pendents. Indeed, it is 
probably fair to say that the 
man who insures his life 
shows more foresight and 
shrewdness than he who 
merely saves something 
from his current income. 
Certainly his thrift is the 
more truly unselfish and al- 
truistic. 

But there is no quarrel 
between life insurance and 
the savings account. They 
ought to go hand-in-hand, | 
and they often do. In their | 
advertising the bank and the | 
insurance agent can well co- | 
operate, as they have suc-| 
cessfully in a number of in- | 
stances. Save in a savings | 
account to get ready to meet | 
your life insurance pre-| 
miums when due; when you, | 
as a beneficiary, receive life | 
insurance money, deposit it, 
in a savings bank instead of | 
risking it in uncertain ven-| 
tures. This is the kind of | 
reciprocity that ought to be| 
practiced in savings and life | 
insurance advertising. 
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Keep Us In Touch 
With Your Work 


Each month in this department current 
advertising matter is reproduced and com- 
THE BANKERS MaGa- 
ZINE keeps on file bank advertising matter 


mented upon. 


from all parts of the country—newspaper 
ads, booklets, folders, specialties, etc. 

Keep us in touch with your own public- 
ity work. We will gladly review and 
criticize your advertising matter, and per- 
haps we will be able to give you some 
ideas that you will find valuable. 

We are especially interested in news- 
paper ads. Clip out your ads as they are 
published and send them along to us. 
Each month the best of them are repro- 
duced in Banking Publicity. 


Address all communications to: 


PUBLICITY EDITOR 


ic BANKERS 
MAGAZINE 


253 Broadway, New York 

















Banking Fiblicity 


Special Section of The Bankers Magazine 


The Bank’s Advertis- 
ing Policy 
Bank Advertising Not Taken Seriously 
Enough—An Absence of Definite 
Policies — Suggestions Worth 
Careful Consideration 


By Hersert B. Mvutrorp* 


N the technical merchan- 

dising sense of the word, 
there is no such thing as a 
well defined advertising pol- 
icy in the average American 
banking house. 

At once, someone might be 
inclined to dispute this state- 
ment and point to fairly 
large advertising appropri- 
ations, numerous managers 
specializing in publicity, and 
a constant increase in the 
aggregate amount of adver- 
tising with the banking 
houses of the country, as in- 
dicative of well laid plans. 
The very fact that financial 
advertising is being dis- 
cussed at conventions of ad- 
vertising men and bankers, 
and that there are now sev- 
eral hundred members of the 
Financial Advertisers Asso- 
ciation, might be considered 
as particularly suggestive, 
but all this simply means 
that progress is being made 
in financial advertising and 
does not mean that the man 
higher up in the banking 
house has a comprehensive 
understanding of the scien- 
tifie side of merchandising 
his commodity by means of 
printer’s ink. Rather, he is 
in much the position of the 
late Mr. P. T. Barnum, who 

*Mr. Mulford is connected with 
the investment house of Ames, 
Emerich & Co., Chicago, and this 
paper was prepared for and de- 


livered at the Minnesota Adver- 
tising Convention in January. 


MARCH 1918 


is credited with having said: 


“If you wish to be healthy, 
wealthy and wise, 

Be sobcr, industrious and ad- 
vertise.” 


That is, the man who has the 
last word to say regarding pub- 
licity in the average banking 
house knows that publicity is 
worth while and is for it, but 
does not distinguish between 
merely “keeping before the 
public” and laying down a pol- 
icy of following definite adver- 
tising sales methods. One ex- 
ample of this is the type of 
publicity secured through mak- 
ing speeches which will be 
quoted in the papers, and do- 
ing other press agent work. 
Another example is the rather 
general absence of forceful 
selling argument in advertising 
methods or copy. 


TRANSITION FROM OLD METHODS 


About a year before our en- 
try into the war I expressed a 
doubt whether the transition 
from merely “keeping-before- 
the-public” methods to scien- 
tific salesmanship would be ac- 
complished by the banking 
houses without a long and vex; 
atious struggle. This was be- 
fore the necessity for the rapid 
expansion and popularizing of 
Government finance in_ this 
country, and my reasons for 
holding this view were four: 

1. The very small percentage 
of profit in a given financial 
transaction, as compared with 
actually large percentages of 
profit in the lines of merchan- 
dise most commonly advertised, 
has always made it difficult for 
a banker to trace profits accru- 
ing from advertising. Usually 
the glowing promises, made by 
advertising men to the banker, 
of business to result from ad- 
vertising expenditures, have not 
been fulfilled in a short period 
of time, and the banker, being 
very conservative and not un- 
derstanding that the growth 
perforce would be gradual, has 
frequently forsaken an adver- 
tising campaign before a fair 
test was made. 





2. If the banker was not too 
conservative as regards the ap- 
propriation, he was inclined to 
give the matter of advertising 
too little time or attention. 
Very little analyzing was done 
and, what was worse, the bank- 
er was averse to bringing in ex- 
perts who, on the one hand, 
were not informed on his line 
of business, and whose lan- 
guage, on the other hand, he 
really did not understand. 

3. Very little attention was 
given to the fundamentals of 
the banking or investment busi- 
ness by the professional adver- 
tising man. By this I do not 
mean the man working within 
the banking house, but rather 
the agency man. When such 
advertising men discussed pub- 
licity with the banker it was 
generally with a preconceived 
idea based upon experience in 
department store, mail order or 
national advertising of com- 
modities for consumption. 

4, Because the man _ higher 
up and the outside advertising 
man could not get together, ex- 
cept in a casual way, and there 
seemed to be very little profit 
to the professional advertising 
man to compensate him for a 
serious study of finance, pub- 
licity matters in the average 
banking house were placed in 
the hands of one of the bright- 
er young men or junior offi- 
cers of the institution, who 
worked hard on the problem 
if advertising was an inspira- 
tion, but who more than likely 
deserted publicity to take up a 
more definite career in finance 
itself. 


MEDIOCRE ADVERTISING 


The result of these several 
influences was somewhat me- 
diocre advertising ways and 
means and a general absence of 
definite advertising policies. 

I have spoken of this situa- 
tion as lying largely in the past, 
not so much because methods 
have radically changed as be- 
cause the future of financial ad- 
vertising is so _ propitious. 
Nearly every war activity which 

(Continued on page 183) * J 
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ERE’S a timely sugges- 
tion: Run a series of 
advertisements on “How I 
Can Help My Country.” Of 
course, these ways and 
words include military serv- 
e, but also many others in- 
cluding investing in Govern- 
War Sav- 


ment war loans, 


ings Stamps, Red _ Cross 
knitting. “four-minute men” 


work, ete. 

co) 
“syndicate” copy 
heads of 
meant to 


OME 

shoots over the 
the people it 
reach. From the very fact 
that such matter cannot be 
prepared with the individu- 
al requirements of any par- 
ticular bank in mind, it is all 
the necessary that the 
copy a chord that has 
a universal appeal. It should 
be couched in simple lan- 
guage which ean be under- 
by the man in jeans 
well by the man in 
frock coat and top hat. 

Eo 


+1 


1s 


more 
strike 


stood 


as as 


N December a sandwich 

man might have been seen 
winding his way up and 
down the crowds on lower 
Broadway, New York, bear- 
ing placards advertising the 
Christmas Club of 
a downtown bank. 
There are few if any savings 
banks in the country which 
have such a good opportu- 


Savings 
savings 


nity to do this kind of ad-| 
|ferring to the publicity de- 


vertising. Perhaps 100,000 
people in the vicinity might 
read the message, “Save 
when you feel it least for 
the time when you need it 
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most,” and the only cost to 
|the bank would be a couple 
of dollars a day for the 
sandwich man, and the cost 
of the placards. If one 
New York city bank adver- 


tised in the New York pa- | 


pers it would have to pay 
for a lot of circulation that 
would be waste as far as it 
was concerned because 
location would not be con- 
venient to a large number of 
the readers. Codperative 
savings advertising is the 
right solution of the prob- 
lem for the New York sav- 
ings banks. Maybe it will 
come sometime. 


& 

N the year 1917, the First 

Trust and Savings Co. of 
Cleveland, affiliated with the 
First National Bank of that 
city, opened 22,213 new sav- 
ings accounts. General 
prosperity in the community 
was partly responsible, but 
sirong advertising must also 
be given a liberal share of 
credit for such a good show- 


& 
HE worm will turn, but 
sometimes it turns when 
it has no business to at all. 
Apparently the Brooklyn 
Eagle has received more 
publicity matter than adver- 


ing. 


tising from the New York 
banks, for in a recent re- 


view of MacGregor’s “The 
New Business Department,’ 
the Eagle said: “The term 
‘new business department,’ 
as understood and applied 
by many banks and most 
newspaper men, is camou- 
flage. In most cases it is 
merely a polite way of re- 


partment, or, in more vulgar | 


terms, to the press agent.” 
Of course, this is wide of 
the mark, but it is interest- 


its | 
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CiTIZENS NATIONAL BANK 
CF NEW YORK 320 BROADWAY 
Established 1831 














_The Citizens National Bank of New 
York is successfully using live current 
topics as texts for its advertising 
as certain 


ing showing a 


viewpoint. 


T is one of the principles 

of getting new business 
for a bank that the strong- 
est possible lever should be 
used. For example, when 
you run across a_ prospect 
who is personally known to 


one of your directors, it is 
advisable to have that di- 
rector write him a letter, 


seconding your efforts to se- 


cure his account. 


& 


HE advantages of 
tificates of deposit as 
a temporary use for funds 


Cer- 


are being advertised more 
frequently of late by the 
banks. Among these advan- 


tages are a date of maturity 
which can be fixed so as to 
fit the needs of the deposi- 
tor, and the fact that money 
will be earning interest ev- 
ery day of the time while it 
is waiting for the permanent 
use or investment which its 
owner has in mind for some 


future date. 
co; 


SOME years ago, “banking 
by mail” was advertised 
a great deal more than it is 
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now. Undoubtedly the fall- 
ing off was due to the fact 
that advertising rates in gen- 
eral magazines were so high 
and the margin of profit on 
savings deposits so small 
that this expensive advertis- 
ing did not prove profitable. 
However, it would seem that 
now with hundreds of thou- 
sands of our boys going 
abroad, it might be feasible 
for banks to advertise in 
some way to have the sol- 
diers send back part of their 
pay to be deposited in a sav- 
ings account to their credit 
or that of some relative. 
The army authorities permit 
such an “allotment” of sol- 
diers’ pay. 


A$ a matter of fact, a) 

great deal of the pub- 
licity matter sent out by a 
big bank or trust company 
has real news value and the | 
editor can take it or leave) 
it in accordance with his own 
judgment, as he _ usually 
does. An “interview” with 
a big banker, even if labori- 
ously prepared by some of 
the bright young men of the 
Publicity Department in ac- 
cordance with the great 
man’s brief suggestions, is 
usually well worth reading, 
especially when it deals with 
some subject of great cur- 
rent interest. 


ro} 
W E know of one bank 


which was “called” 
by a brewer or distiller who 
was a large depositor, be- 
cause the bank permitted a 
savings advertisement to ap- 
pear calling attention to the 
fact that thrift and temper- 
ance go hand-in-hand. 
That’s another reason why 
the prohibition amendment 
ought to be passed by all the 
state legislatures. 


The First National Bank | 


of Boston 


Sucursal de Buenos Aires 
$01 Bartolome Mitre, Buenos Aires 











Argentina 


<n, Minit 
empieza a abrir el desarrollo de 


sus negocios 










CARA MATRAZ 
The First National Bank of Boston 
Mass. 
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South American advertising by a live Boston bank 


This is a translation of the matter in the corner panel: ‘“‘ Now com 
mence the development of your business. This business is at your 
entire disposal to operate your banking transactions. We solicit in- 
quiries relative to business done between Latin American countries 
and the United States of America, and are also in a position to pro- 
vide you reliable information regarding the reputation of exporters 
and importers of both countries. Latin American business houses 
wishing to have competent agents in the United States will be given 
the best assistance possible ” 


HE banker is, through | of advertising treatment that 

every element of his| might fail utterly in other 
training, an expert character communities. An advertis- 
analyst. He learns to sort|ing campaign for safe de- 
men out into their respective | posit business might fall flat 


ma their _ | where a campaign for small 
sage Page pas conaitions, an’! savings deposits would start 
in this direction and that to}. cnnmuaiine: on & anal Gab 
analyse, analyse, iy ee later lead to safe de- 
The banker who will apply | ys Sadie i: & 
his analytical ability to his|POSit business. - ‘ 


advertising problems will | banker analyze en masse 
uncover sources of business| With the same thoroughness 
that can be reached in no|that he does in individual 
other way. Certain commu-|cases and his advertising will 


nities will respond to a form|take on new life and force. 
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How Banks Are Adver- 
tising 
In these columns each month current 
publicity matter will be reviewed 
and criticized 

@ During the five-day indus- 
trial shutdown ordered in 
the eastern part of the coun- 
try by the Fuel Administra- 
tion in January, at least one 
progressive bank ran an ad- 
vertisement with a heading 
something like this: ‘““Work- 
less days have no terrors for 
the Man with a Savings 
Account.” 

is one 
for an 
adver- 


@To feature its age 
of the natural things 
old bank to do in its 
tising. In a recent 


tisement, the Union Trust 


Co. of New York empha-| 


sized that point thus: 
FoR 53 YEARS 

the Union Trust Co. of New 
York has served the varying re- 
quirements of a continually in- 
creasing clientele to their com- | 
plete satisfaction. 
And to-day, past the half-cen- 
tury mark, this company offers 
its rich experience and excellent 
departmental facilities for the 
most efficient solution of your | 
banking or trust problems. 


@An unusually good point 
of service is that brought out 
by the Philadelphia Na- 
tional Bank in its collection 
advertisement reading: 

The best collection system is 
the one that converts out-of- 
town checks into available cash 
in the shortest time. 

The transit department of 
this bank receives and dis- 
patches mail twenty-four hours 
each day. 


@The Columbia Trust Co. 
of New York has issued a 
35-page booklet, which by 
the socratic method of ques- 
tion and answer (to the ex- 
tent of 86 questions) tells 


“What Every Foresighted 
Business Man Should 
Know.” 
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The home barrage—Shots that will reach Berlin 


@The Bank for Savings in 
Seattle, the only strictly 
savings bank in the North- 
west, puts out a good sav- 
ings booklet, built around 
this text, a quotation from 
James J. Hill: 


THE KEY TO SUCCESS 


If you want to know whether 
you are destined to be a suc- 
cess or a failure in life, you can 
easily find out. The test is 
simple: it is infallible. Are you 
abie to save money? If not, 
drop out; you will lose. You 
may think not, but you will 
lose, as sure as you live. The 
seed of success is not in you. 


@From a folder by the 
Tracy Loan & Trust Co., 
Salt Lake City: 


According to statistics com- 
piled by the American Bank- 
ers’ Association ninety-two per 
cent. of the men in the United 
States, at the age of 65, must 
work or are dependent upon 
relatives or charity for their 
livelihood. 

Among that ninety-two per 


—From the Brooklyn Citizen 


cent. are the spendthrifts your 
father knew. They never 
learned to save. 

The following plan may as- 
sist you in forming that best of 
all habits—the saving habit. 


@The Chapin National 
Bank of Springfield, Mass., 
has started a strong cam- 
paign in the local newspa- 
pers. Its well-known Puri- 
tan trademark (modeled 
from the statue of Deacon 
Samuel Chapin) is featured 
in every advertisement. 


@ It is quite the custom now- 
adays when a bank moves 
into a new home to invite the 
public to make a thorough 
inspection of the new quar- 
ters. Such inspection ex- 
tends to the machinery and 
equipment of the bank. The 
two things behind the scenes 
of a bank which seem to 
interest the average layman 
most are the adding ma- 
chines and the vault. The 
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manufacturer of the most 
extensively used adding and | 
bookkeeping machine ot 
nishes banks with suitable | 
advertisements to use in fea-| 
turing that aid to efficiency. | 
It is true that without add- | 
ing machines banks today | 
would be virtually helpless, | 


and it does no harm to let} | 


the public know something | 
of the wonderful device | 
which makes it possible to| 
give prompt and accurate 
service in the handling of 
accounts. | 


@The Crown Trust Co., 
Montreal, sends out a book- 
let entitled a “Brief Review 
of the Income Tax Act,” 
which emphasizes incidental- 
ly the simplicity of the Ca- 
nadian income tax law as 
compared with the intrica- 
cies of the returns most peo- 
ple are now struggling with 
in the states. Two other 
good Crown booklets are: 
“To-morrow,” a story deal- 
ing with procrastination in 





Will-Making, and “Father 
and Son,” a story of a father | 
explaining to his son why he | 
named the company executor 
of his will. The booklets 
are uniform in style and ex- | 
cellent pieces of printing. 


@From a savings folder by 
the Pioneer State Bank. 
Denver: 


The secret of success is not 
a secret, nor is it something | 
hard to secure. To become 
more successful become more} 
efficient and practice thrift. Do | 
little things better. So work 
that vou will require less super- 
vision. The least supervision is 
required by the person who 
makes the fewest mistakes. Do 
as you can do and as you 
should do and your income will 
take care of itself. Remember 
always the thoughts you think, 
the words you speak, the deeds 
you do, the thrift you practice 
are either making you better or 
worse. Realize like one great 





Uncle Sam & Company’s 


Financial Statement 
of 


Assets and Liabilities for the Year Ending 1917 


ASSETS 

Aree equals 3,000,000 square 

miles (not including Alaska, 

Hawaii and other insular pos- 

sessions) 
Population ot teens 102,635,300 
Total wealth . . . « » . .$240,000,000,000 
National anmoal income ¥ 000 
Annual Savings -$ _5,000,000,000. 
Value of Railroads $ 20,000,000,000.00 
Number of manufacturing concsms 300,000 
4 $ 35,000,000,000.00 
$+ 6,250,000,000.00 

° $ 2,600,000,000.00 

Number of men between the aces 

of 18 and 45 22,000,000 


Captts used 
—- Commerce— 





Man power, money power, 
‘war power unlimited 


of life aud property due to the floods thet rash down from the north 
stretches of land) They have joined together im a great plan to build huge dikes and pro- 
tecting banks against thei: common cnem). They expect to expend milloas 
building these huge dikes, but they know they will save billions of dollars worth of 
and countless lives. They heve picdged a large part of their financial resources to this 
Wave wave of German hordes have brought death 
i ese suffering nations, too, have jot tagetier to cap So 
. cost 


[fn tf 


Hi 


Accounts and Seviags Clubs will 
will delay the end. There is but one 


The Savings Bank of Utica 


$1.00 Starts an Account 





More patriotic savings bank advertising 


financier that without thrift no | was successfully installed by 
true success is possible. le Cleveland hank: F 


@President William H.| The Temple sketch ap- 


Peck of the Third National | pearing in the Plain Dealer 


Bank, Scranton, in a folder| Christmas morning was 
addressed to the stockhold- | made the theme of an at- 
ers, brings out the fact that| tractive window display by 
in the calendar year just|the Superior Savings and 
closed the bank discounted | Trust Company, Rockefeller 
a total of $19,000,000 of | building, Cleveland. 

notes, with a net loss of .022, The original drawing by 
of 1 per cent, an enviable Temple is displayed along 
record. |with a card reading as fol- 


rs lows: 


This Original Temple 
W INnDow displays are _— = a 
rapidly coming into | 
vogue as a means of attract- | : 
ing public attention and in-) hy aot ie ecide on 
creasing bank deposits. Here the game that suits you and 
is an account of one that. START NOW. Get a re- 
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site each. The ecard reads: 

Whenever you buy cigars 
put an equal amount in 
your recording home bank. 
No. 5 shows a complete 

Shinola Home Outfit. The 
ecard reads: 

Whenever you shine your 
shoes, put a dime in your 
recording safe. 

No. 6 is a duplicate of 
No. 1. The card reads: 





Sun. .... 08 

. asce sae 

OES. 2.2. 0 

Save every Wed. .... .50 

Thears. ..:. 2 

* Pop knew the boy would like it” Fri. aan ae 
(From Temple’s Sketches from Life) Sat. map 05 


cording Home Bank at & 
Window No. 3. During ee a ee or 
1918 save something every GETTING CUSTOMERS 


day. TO CO-OPERATE 


“Superior Service.” 

T has always seemed 
strange to me that so 
many bankers do practical- 
ly nothing to retain and de- 
No. 1 is illustrated by a | velop business from present 
recording safe with new | eystomers. Certainly a man 
nickels, ‘dime s and quarters! or woman who is already do- 
around it, together with 4/ing business with one de- 
card reading: | partment of a bank is a bet- 
ter prospect for another de- 
| partment than an outsider 
}and can be secured at less 
: — leost. For example, few 
No, 2 has a full shaving hankers analyze their list of 
outfit. The card reads: safe deposit box renters to 
Whenever you shave | ascertain how many persons 
yourself, drop a quarter in’ | fai] to carry bank accounts 
your recording home bank. and the reason why. Then, 
No. 3 shows a check book | too, the list of bank deposi- 
check made out for $5, pay- | tors is perhaps the biggest 
able to Savings and signed | field which can be profitably 
I. M. Thrifty. The card | cultivated and it is the one 
reads: which is generally the most 
Whenever vou receive a |Shamefully neglected. On 
new check book from the |the theory that a satisfied 
bank, immediately fill out customer is the best adver- 
every tenth check payable | tisement it goes without say- 

to your savings account. 
: }ing that a depositor who is 
No. 4 shows 6c and 10c/not only _ satisfied but 
cigars, a 6c bag of tobacco! pleased with the service he 
and a 10c package of cigar-|is receiving will go out of 
ettes, with the corresponding | his way to become a booster 
amount of new money oppo-| and will, at every opportu- 
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There are six different 
games suggested by which 
money can be saved. 


Decide to save all the 
nickels, dimes, quarters 
(select one) received in 
change during the day. 


o Vv, 
“8, “ 
“eto. SHED ove 7 ¢@ 
Ce 8rus. 6 ae 
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No syasth™ 
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An emblem that tells a story 


nity, speak a good word on 
behalf of the bank. Right 
here, however, let me say 
that as a general rule de- 
positors will not do this un- 
less a systematic plan of in- 
viting this codperation is 
devised and put into opera- 
tion. 

There are many ways of 
doing this—personal letters, 
enclosures with monthly 
statements or balanced pass- 
books, letters to those who 
open new accounts, those 
who close out their accounts, 
those whose balances are in- 
active, and last, but not 
least, special letters to bor- 
rowers. These borrowers 
might take the stand that 
they are doing the bank 
favor when it loans them 
money, but down in their 
hearts they know that the 
bank has been of valuable 
assistance to them in the de- 
velopment of their own busi- 
ness and especially when 
properly reminded, they are 
only too glad to show their 
appreciation in a substantial 
manner by directing new 
business to the institution.— 
Francis R. Morrison. 

ro 

“The very best of us leaves 
his tale half untold, his mes- 
sage imperfect. But if we have 
been faithful, then because 0] 
us, someone who follows us 
with a happier heart and in 
happier times, shall utter our 
message better and tell our tale 
more perfectly.” 
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touches directly upon Amer- 
ican finance is to find its reflex 
very promptly in a greater vol- 
ume of much more progressive 
and pychologically perfected 
financial advertising. 
past, individual groups of bank- 
ers and the larger banking as- 
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| blunders made in the Liberty | inclined to follow unproductive 


In times | 


sociations have frequently dis- | 
cussed the advisability of co-| 


jperating on advertising 


"ame | 


paigns to inculcate thrift, to} 


educate people of small means 
to the benefits of safe invest- 
iments, and to popularize the 
efficient services and _ facilities 
of our banking houses. 
now being done for us through 
Government and volunteer ac- 
tivities in connection with the 
war. 

lor one thing, the thrift cam- 
paigns are bringing people 
closer together and teaching 
them how to conserve their re- 
sources and place them to the 
best advantage. The publicity 
in connection with the war sav- 
ings stamp activities during the 
vear will rouse the public to a 


This is | 


sense of responsibility and will | 


teach millions of young people 
habits of saving which they will 
not lose in later life. There is 
just enough system and appli- 
cation in the new thrift cam- 
paign tnachinery to clinch the 
people in these habits, and the 
banker, in his association with 
this work, is learning more and 
more of human appeal. 


\ STIMULUS TO BETTER ADVER- 
TISING 
\nother great stimulus to 


higger and better financial ad- 
ev is the work of the 
Liberty Loan committees, which 
has resulted in raising the num- 
ber of bond holders in the 
country from approximately 
$90,000 to probably over 10,- 
O00,000 in six months’ time. 





vertis 


With everybody clipping cou- | 
pons and learning rudimentary | ment problems of the institu- 
finance from the safest possible | tion. 


source, the huge task of edu- 


cating, in the mass, people who | 


individually were not profitable 


advertising prospects is being | 


accomplished. Moreover, both 
bankers and professional adver- 
tising men are learning how 
to advertise money 


functions. | 


Loan publicity have been over- 
looked or forgiven because of 
the general sacred purpose. On 
the one hand, the banker has 
been forced into a position of 
permitting stronger statements 


to be made than heretofore} 


would have seemed possible; on 


the other hand, the profession- | 
al advertising man has _ been | 


taught to a small degree that 


his preconceived ideas of what | 
would sell Liberty Bonds would | 


methods. 

4. With the foregoing ma- 
chinery provided there should 
be an endeavor to analyze con- 
ditions in the community, -the 
institution and its business, and 
tentative appropriations should 
be tested with a view to a fu- 
ture readjustment of them on 
a definite basis of profits or de- 
posits or sales of securities. 

5. Concurrent with these de- 
velopments there should be a 
transition from more or less 
stereotyped methods and copy 


| to ways and means which will 


have failed in a campaign 
where profits were the chief | 
consideration. 

From these new influences | 


now at work, I believe the real | 


banking house policy is to be- 
come a matter not only of great 
importance, but of rather uni- 
versal adoption with the return 
of normal conditions. 
less, each individual organiza- 
tion will frame its policies with 
a view to its individual needs, 
but a fairly workable policy 
will comprise the essential of 
the following scheme: 


A WORKABLE POLICY 

1. There should be established 
a permanent publicity depart- 
ment, adequately manned and 
supervised, under the leader- 
ship of a man high enough up 
in the councils of the business 
to demand the time for the 
careful planning which will be 
commensurate with the size of 
the appropriation, and to com- 
mand the respect of his asso- 
ciates as to advertising judg- 
ment. In isolated cases this 
position is now held by a vice- 
president of an _ incorporated 
bank, or by one of the partners 
of a private banking house. 

2. An advisory board should 
be called together at regular 
intervals to discuss and settle 
current advertising policies, 
which should be treated just as 
seriously as the loan or invest- 


3. With the education now 
going on it should be possible | 
to secure the services of trained | 
specialists, men from outside | 
the banking organization but} 
familiar enough with its busi-| 


|ness to give real advice from | 


This probably would have been | 
Impossible had it not been for | 


the patriotic occasion. One of 
the best evidences of this is the 
fact’ that all the ludicrous 


large, practical, banking house | 
advertising experience. These | 
men should act as advisers and | 
serve to inject fresh blood and | 
new habits, and to act as a} 
corrective where the banker is | 


| house. To be 


Doubt- | 


reflect very distinctly the indi- 
viduality of a given banking 
sure, one will 
learn by the experience of 
others something regarding his 
own problems, but he will cease 
patterning after the other man 
unless his business is so small 
that he cannot afford to do 
otherwise than, say, to use syn- 
dicate service copy. In other 
words, an idea and an ideal 
have been the foundation stones 
of the business already built, 
and further building must be 
done by capitalizing these fun- 
damentals and reflecting them 
in vitalized individuality. 

6. Finally, the policy will be 
a matter of evolution. Plans 
will be changed as conditions 
change and a wholesome self- 
inventory will eradicate errors 
and correct the details of car- 
rying the policy into effect. 


A FEW SIDELIGHTS 
It is not my purpose to at- 
tempt to show how to run the 
advertising department of a 
banking house, but a few side- 
lights will indicate some of the 
underlying difficulties which a 
consistent policy will remove. 
One of the vexatious stum- 
bling blocks is the proper di- 
vision of an appropriation be- 
tween work to accomplish an 
immediate end and that which 
will bring about valuable addi- 
tions to the business only after 
a long period of time. For in- 
stance, there may have been 
failures in the neighborhood, or 
bad security markets, and at 
the moment the tone of all the 
advertising copy should reflect 


conservatism. This does not 
mean immediate profit. It 
means reputation which, if 


properly established, will last 

perhaps for fifty years. Plan- 

ning an expense for this is like 
183 
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distinguishing between bond 


financing and taxation methods | 


for war purposes. 


If it is nec-| 


essary to stem a tide of disap- | 


pearing business, it is perhaps 
worth while to set aside arbi- 


trarily a large portion of the| 


appropriation for this purpose, 
but ordinarily it would not be 
fair to charge more than a 
small percentage of such ex- 
penditure to the current year’s 
work. 
DANGER OF OVERDEVELOPMENT 
Akin to this is the overdevel- 
opment of one type of adver- 


tising in a campaign at the ex- | 


pense of other types from 
which the institution might 
reap more immediate benefits. 


I bring up these points because 
if such types of advertising as 
are not effective, except over 
a period of years, seem to a 
board of directors to be unpro- 
ductive, it is not unlikely that 
they will cast a blight on the 
entire advertising program; 
whereas if there is no overde- 
velopment, or if a charge for a 
certain type of pioneer work is 
spread over the proper period, 
the men higher up will see the 
situation in its proper light. 


Sometimes there is occasion 
for similar careful treading 


when a big splurge is made on 
the occasion of opening new 
banking quarters. It may be 
desirable to attract a number 
of actually unprofitable patrons 
for the sake of the appearance 
of activity, which in turn may 
bring larger and really profit- 
able business. Here again is 
an explanation, but not a rea- 
son for an advertising program. 
A definite policy will take these 
matters into consideration, and 
appropriations, and even cur- 
rent copy plans, will not be 
upset whimsically because con- 
ditions are not understood. 
Another example: perhaps an 
analysis of the business proves 
that new customers are very 
valuable and that it would be 
wise to pay the equivalent of 
all the profit to be gained by 
new patronage over a period of 
several years in order to attract 
such business. In such a case, 
the charge for the expense of 
advertising which would defi- 
nitely produce such a_ result 
might not be levied entirely 
against the advertising appro- 
priation; or if technically this 
were desirable, it might influ- 


1st 














The upper panel of this statement is a 
little booklet filled with live facts 


ence a much larger appropria- 
tion than could be secured were 
these fundamental problems not 
discussed on the basis of a defi- 
nite policy. 

A REAL 

But a real advertising policy 
accomplishes more than all 
these things. It would not be 
complete without a considera- 
tion of the fine balance and 
coéperation between sales or- 
ganization and _ advertising 
methods; between clerks and 
customers; between city 
country business, as well as the 
tangible profits to accrue as a 
result of the advertising. For 
instance, a national campaign 


ADVERTISING POLICY 


| city newspapers. 


| operates 


rather than expecting the cus- 
tomer to come to it. In the 
‘ase Of the depositary bank, if 
it does not wish any more coun- 
try bank balances, why adver- 
tise in media going essentially 
to the country banker? On the 
other hand, if such business is 
desirable, the city banker 
should not delude himself into 
thinking that he can secure such 
patronage by using only the 
Perhaps some 
department of the institution 
on an exceptionally 
high cost basis, and the adver- 
tising attracts attention, but 


| cannot land profitable business 


the 


| in abeyance 


and | 


because of such disproportion- 
ate overhead costs. The wise 
advertising policy will lead to 
profit by prompting a careful 
discussion of such matters by 
proper executives. 


A GREAT CHANGE COMING 


I might go on_ indefinitely 
citing similar instances, but 


suffice it that a great change 
has come over the face of 
financial advertising. Lineage 


; is just now being reduced and 


many campaigns are being held 
because (1) of 
current conditions which serve 
as a barrier to quick results 
and (2) there are no _ gen- 
erally accepted advertising 
policies. I believe, how- 
ever, great progress is_ be- 
ing made. The public, the 
banker, the publisher, the mail 
order specialist, and the gen- 
eral advertising agent, are all 
learning by actual experience 
as never before. We need not 
expect immediately after the 
war advertising campaigns of 
financial institutions to com- 
pare with those of department 
stores or automobile, soap and 
flour manufacturers, ete., but 
we do know that thorough edu- 
cation in financial advertising 
is one of the constructive by- 
products of a destructive war. 


| We know this education could 


will be prohibitively expensive | 


if the business being conducted 
is essentially localized, 
one is just beginning to oper- 


unless | 


ate in a countrywide way. If | 
the banking house has no force | 


of solicitors or salesmen, the 


copy methods would be radical- | 
ly different from those feasible | 


and necessary if the banking 
house is going to the customer, 


i 


not have been accomplished in 
a generation of coiperative 
paid advertising without the 
patriotic stimulus. I believe 
that the careful consideration 
now being given to the problem 
by such bodies as your own 
will bring about a speedy evo- 
lution in real banking house ad- 
vertising policies, and that the 
future ways and means of Op- 
erating can be successfully left 
to such men as you 


ou, 
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Helping to Winthe up short. The somewhat 
drastic regulations imposed 
War g Pp 

upon us by the Food Admin- 

bi ge the War is - = istration, the Fuel Adminis- 
moun ing now an an ; ‘ 
publicity men and publicity de- tration, and other Govern 
partments will play a very im- ment agencies, have directed 
portant part in the work. Noth- our attention to the value 
ing is more vital than the widest | and necessity of real thrift 


rede ted the A of Wer Ban. most forcibly; the increased 


ings Stamps, Liberty Bonds, cost of living necessities, 
etc. This article is published and the new direct and in- 
as a small contribution to the direct war taxes imposed by 
advertising material on the sub- the Government have made 
aioe thrift obligatory, not option- 
HE great war in which al, as we have so long con- 
the United States is sidered it. 
now engaged—a struggle of But the incentive for war- 
democracy against autoc- time saving is not all of that 
racy, a fight for the freedom | unpleasant kind. We also 
of the world—is a terrible have the rare opportunity to 
and costly thing, but it is | combine patriotic effort with 
not an unmitigated evil. profitable investment, by 
We and our allies expect} participating in the Govern- 
to be victorious and that the|ment’s war financing. By 
peace that will be achieved|saving and investing our 
will be a lasting one, that/savings in War Savings 
the world will be a better| Stamps and Certificates and 
place to live in when it is| Liberty Bonds, we are help- 
all over and our armies lay |ing to win the war at the 
down their arms and the na-| same time that we are get- 
tions turn their attention| ting a wonderfully safe in- 
again undividedly to the arts | vestment that pays good in- 
and industry of peace. | terest even on small savings, 
There is at least one pres-| and upon which it is always 
ent benefit from the war and | possible to realize quickly if 
that is that the American the need arises. 
people are learning lessons} The Liberty Bonds are in 
of thrift that they never|denominations as small as 
would have learned in peace $50, and can be bought at 
times. We as a nation had many banks and trust com- 
become very extrzvagant| panies on small weekly pay- 
and careless in money mat-| ments, but they are also is- 
t s. Most of us gave little | sued in larger denominations 
thought to the subject of and are favorite investments 
waste of food and materials. | for individuals and corpora- 
Thriftlessness was rampant tions of wealth, especially 
in homes, offices, factories the three and a half per cent. 
and on the farm. | bonds, which are tax-free. 
The war has brought us| For small savers and in- 
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vestors, the war Savings 
Stamps and Certificates are 
especially desirable. 


Remember these facts: 


War Savings Stamps and Cer- 
tificates are safe, because they 
are guaranteed by the United 
States Government. 

They are simple, because you 
have nothing to do but put them 
aside and let them grow in value 
with 4 per cent. interest, com- 
pounded quarterly. 

They are satisfactory, be- 
cause you can get your money 
back instantly if you need it, 
and the return on it is very 
good. 

Buy Thrift Stamps, War 
Savings Stamps, or Certificates 
now. By thus “doing your bit” 
you will be helping the boys at 
the front to do theirs. 


SERVICE THROUGH THRIFT 
“Service Through Thrift” 


is the motto recommended to 
all Americans by Frank A. 
Vanderlip, who, for the 
duration of the war, has 
given up his duties as active 
head of the country’s largest 
bank to go to Washington 
and assist in the Govern- 
ment’s war financing. “Sav- 
ing and Thrift must be in- 
creasingly recognized as the 
fundamental basis for win- 
ning a long war,” says Mr. 
Vanderlip. “Without sav- 
ing there can be no invest- 
ment. Without the elimina- 
tion of waste we shall not 
be able to give our men at 
the front the support they 
need. From now on, month 
in and month out, our motto 
should be ‘service through 
thrift.’ ” 

The thing that we Amer- 
icans have not yet begun to 
realize as fully as we surely 





(Continued on page 190) 
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HERE is a cordial tone 

in this sentence from 
an advertisement put out by 
the Third National Bank of 
St. Louis: ‘The bank where 
old customers are treated 
like ‘home folks,’ and new 
customers cordially invited.” 


& 


Ir a Bank’s employees 
do not back up promises 
which the bank makes in its 
advertising in regard to 
courteous treatment of cus- 
tomers, it is almost useless 
—worse than useless—for a 
bank to advertise that fea- 
ture, as it will be only a 
boomerang which will work 
against the bank rather than 


for it. 
& 


Brevity is the soul of 
wit, and also frequently the 
soul of a good bank adver- 
tisement. On the top of its 
building a bank in a mid- 
western city has a bill-board 
upon which it has recently 
painted in large letters the 
words “SAVE AND WIN,” 
with no other lettering ex- 
cept the name of the bank. 


& 


IN MAKING UP a bank’s 
advertising budget or ap- 
propriation, it should be re- 
membered that this is an ag- 
gregate of what is required 
for the advertising of the 
various departments, and 
that the needs of each de- 
partment should be carefully 
studied before assigning to 
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it its proportion of the total 
advertising appropriation. 


& 


ONE OF THE THINGS| 
that bankers ought to bring| 
out in their advertising for | 
Savings Accounts and War) 
Savings Stamps is the fact| 
that to be effective, dollars 
must be converted into labor 
and materials and that when 
a person refrains from an 
unnecessary expenditure he 
not only saves the actual 
amount of money, but also 
is not competing with the 
Government for labor and 
materials which the Govern- 
ment needs for the success- 
ful prosecution of the war. 


& 


INasMUCH as the num- 
ber of Liberty Bond holders 
is very large, and increas- 
ing, it is not a bad idea to 
advertise that you will open 
an account for bondholders 
with an interest coupon, ad- 
vertising this offer just be- 
fore the coupons are due— 


also in the case of Liberty | 


Bond Clubs where persons 
are buying bonds on weekly 


instalments, payable at the | 


bank, when the last payment 


is made and the bond deliv- | 


ered, it would be in order 
for the bank to suggest that 
the person continue 
weekly saving, the money to 
go into a regular savings ac- 
count—at least until the de- 
positor is ready to start buy- 
ing another Liberty Bond. 


& 


BANKS ARE WISE to 
take advantage of what 
might be called the collect- 
ing instinct of the average 
human being. 
fied by the miscellaneous as- 
sortment of trinkets always 


this | 


This is typi-| 


to be found in the average 
small boy’s pockets. It is 
the bump of acquisitiveness 
that is appealed to by those 
who put out the trading 
stamps, tobacco coupons, etc. 
Government officials also are 
practical psychologists in 


jusing the Thrift Stamp and 
War Savings Stamp idea, 


giving people the opportun- 
ity to paste the stamp on 
the card and watch the sav- 
ings grow. The same princi- 
ple is utilized by means of 
the savings account pass- 
book, the entries on which 
show constant increase in 
the balance by means of reg- 
ular deposits and periodical 
interest credits. 


& 


In nuts February 6th tele- 
gram to all banks in the 
country, Secretary McAdoo 
really urged the banks to 
advertise, inasmuch as in a 
portion of his message he 
says: 
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The Clipper Ship “‘ Flying Cloud”’ about to sail for California 
(From Old Shipping Days in Boston, published by the State Street Trust Co.) 


There is a steady growth in 
the movement of economy. 
Banks should be able by par- 
ticipating in the campaign for 


the press agent is persona|of transactions has also 
|non grata in a great many|greatly increased. These 


newspaper offices. The de-| things suggest to banks hav- 


economy, which means economy | sire for free publicity is not 
of credit as well as of expendi- | g failing of the average 


ture, to teach their customers | hanker and in many cases 
to save and accumulate the | ‘ 


means to buy the Government's | where the editorial depart- 
certificates and bonds. By this|ment is supplied with press 


method a distribution of Treas- | items from a bank, the ad- 
_ certificates of indebtedness |vertising department is also 
should become possible which | “ye 

will relieve the subscribing banks | Teceiving a great many or- 
of at least a part of their pur-|ders for paid advertising. 
chases and furnish the means of | 

making payments for the next | & 





issue of Liberty Bonds without 
undue strain. 


& 


Ir ts BETTER for a 
bank to depend upon straight 
advertising, rather than to 
count upon free publicity 
from newspapers and mag- 
azines. Although in every 
bank there is a_ certain 
amount of real news from 
time to time which it is per- 
fectly allowable to give to 
the newspapers for publica- 
tion in their news columns, 


ing a Foreign Department, 
or satisfactory foreign ex- 
change arrangements, the 
desirability of featuring 
them in their advertising and 
offering advice and coépera- 
tion to American manufac- 
turers and others reaching 
out for a share of this in- 
creased foreign business. 


& 


|\NoTWITHSTANDING 
the war, but probably on|T HE PRESENT seems to 
|account of it, our foreign|be a favorable time for 
trade has increased enor-|banks to emphasize the 
|mously. We are doing many ‘broad view of savings. 
times as much business now} While most persons are in- 
'with the other countries of | clined to think of their own 
North and South America,|comfort and profit first, in 
Europe, Asia, Africa and|war times there certainly is 
Oceania than we did before|a great deal of patriotic 
the world war began. Part! feeling which can be ap- 
of the increased business in| pealed to as well. It can be 
dollars and cents is due to|brought out that the effec- 
the higher prices for almost | tiveness of our nation’s par- 
everything, but the volume |ticipation in the war is to 
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be measured as much by 
how well our economic 
strength is utilized as by the 
man-power at the front. 
Europe and other parts of 
the world are depending 
upon the United States for 
food, materials and credit. 
We must depend upon our- 
selves. There is no other 
nation for us to fall back 
upon. That means we must | 
all do our part to develop 
the financial resources of the | 
country—that is, save actual 
money as well as economize 
on food and materials which | 
are needed for military pur- | 


poses. 
& 


How Banks Are Adver- 
tising 
In these columns each month current | 
publicity matter will be reviewed | 
and criticized 
“OrpSurppineDays| 
IN Boston’ ’ is the title 
of the State Street Trust 
Co.’s latest historical bro- 
chure, which is fully up to 
the standard established in| 
the really valuable series the | 
company has published. The | 
illustration selected shows 
the “Flying Cloud,” which 
was built by Donald McKay 
in 1851. “She was one of 
the fastest ships ever built, 
holding the record up to that 
time of 42714 miles for a 
day’s run, and making the 
voyage to California in the 
then unheard of time of 89 
days. This record exceeded 
by 42 miles that of the fast- 
est mail steamship on the 
Atlantic up to that year.” 
The book is the product of 
the Walton Advertising & 
Printing Co., Boston. 
AN ADVERTISING idea 
of the Cleveland Trust Co. 


is a big war map, painted 
on wood and set upon an 
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‘ards. 


easel on a vacant triangle of 
its land on one of the city’s 
busiest corners. The posi- 
tions of the various armies 
are shown by nails with 
heads of varied colors, while 
ribbons extending from lo- 
calities of current interest 
lead to the side of the map, 
where events at the time up- 
permost in interest for that 
territory are told on plac- 
As the war events and 
localities change the big map 
is revised. It has proved a 
thoroughly effective public- 
ity instrument. 


|\A GovERNMENT publi- 


cation gives the foilowing 
information about a bank pig 
club and the results attained: 


The following figures, show- 
ing results by a boys’ and girls’ 
| pig club in Marshall, Mo., are 
| given as an indication of what 
la bank can accomplish in its 
community through intelligent 
| stimulation of pig raising by 
young people. The club was 
organized last May with 83 





members, the bank buying pigs 
for each member and taking 
their notes. Each boy and girl 
agreed to look after his or her 
pig, keep a careful record of 
feed and cost of same, and 
weight and increase of the ani- 
mal. The pigs were to be sold 
in the fall, notes paid off, and 
members given their profit. 
Prizes were offered in addition 
to profit based on the following 
scheme of percentages for judg- 
ing: 

Points 


1. The best pig for mar- 


ket purposes ........ 30 
2. The best daily gain.... 20 
ae renee 30 
4. The best record and 

story of methods.. 20 


When delivered to members in 
May the pigs weighed on an 
average 89.4 pounds, and cost 
$13.91 on a basis of pork at 
$16. 50. When sold, September 
22, they averaged 250.5 pounds 
and brought $18.90 per 100 at 
auction, making the average 
sale price $47.35 each. 


By oBTAINING informa- 
tion from various sources, 
one bank sends out birthday 
cards to the children, seek- 

















1867 Minneapolis Semi-Centennial 


1917 








fare of Minneapolis. 


Lowry, 


bank then organized 








IFTY “YEARS AGO, Weshington Avenué was the main thorough- 
The Nicollet House, shown in the illustra- 
tion, was the imposing structure of the growing frontier town, 


In this hostelry, when the village was five years old, a group of pio- 

neers met to organize a bank. These men, were Dorilus Morrison, Thomas 

2. A. Harmon, Clinton Morrison, S. E. Neiler, C. H. Pettit, R. S. 
Stevens, J.H. Thompson, F. S. Gilson and George H. Keith, 


Now, in this the fiftieth year of the city’s growth, the deposits of the 
have reached, for the first time, the fifty-million 
dollar mark, The bank they founded was 


The Northwestern National Bank 











— 
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Reproductions of old prints are always interesting advertising material 
and serve to bring out anniversaries in an impressive way 
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Samples of the excellent advertising being utilized by the Equitable Trust Co. of New York. Nos. 3, 4 and 
5 are selected from a series of Income Tax ads. prepared for the use of its Co-operative Group of 
Bond Dealers and Banks. This series has been extensively used with gratifying results 


ing to start them on the road 
to saving money. 


GAaARFIELDNATIONAL 
Bawnk, New York: 


Many a man can trace his 
success in business to the happy 
combination of his own good 
character and his bank’s appre- 
ciation of it. 


MERCANTILE SaFeE 


D ol 
zPos1TCo., New York: | but that our customers ‘are bet- 


|ter protected with this plan 


Sixty minutes every hour, 24 


hours every day, 365 days in| 
Multiply them and | 
you will understand the nature | 
of the protection which we of- | 
fer—Safety. It is sold by the | 
foot for sums as moderate as | 


the year. 


$5 a year. 


TueSt.LovisUnion 


Bank is using as an ad-| 


vertising device a unique lit- 
tle check protector which is 
so inexpensive that a bank 





can afford to give it away to|anniversary. Each ad is illus- 


its depositors. 
this department one of the 


In sending} trated with some historical 
| subject relating to the days 


protectors and a specimen of|of 50 years ago in Minne- 


the special checks used, 
Vice-President Moser says: 


Perhaps the greatest value to 
our institution in connection 
with this idea is the fact that 


| we now have the most distinc- 


tive check in the city of St. 
Louis, and there is no doubt 


than they would be without it. 
We, of course, assume no legal 
responsibility by adopting this, 
as our customers are given the 
opportunity of using or not 
using it, just as they see fit. 


An ADVERTISING fea- 
ture of unusual merit is a 
portfolio of eight ads sent 
out by the Northwestern 
National Bank, Minneapolis, 
the occasion being its 50th 





apolis and is produced in 
two colors. The method of 
producing and presenting 
the series makes it well 
worth preserving. 


Some Goop advertising 
talking points are contained 
in this ad of the Harriman 
National Bank, New York: 


COMPETITION FOR CAPITAL 

It’s not inflation that bankers 
and business men fear as a re- 
sult of the War Finance Cor- 
poration or any other financial 
operation of the Government; 
it’s the inevitable deflation. As 
Sam Patch said, *Tain’t the fly- 
in’ that troubles me; it’s the 
lightin’.” 

Inflation is with us now and 
will increase. The circum- 
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stances of war produce it. Who | 
ever heard of an economical | 
war? War is waste. But as| 
sure as night follows day, there | 
must come deflation, and it is 
the ills attendant upon deflation | 
that must be guarded against. | 
Forewarned is forearmed; and | 
it will be a great pity if we} 
shall be not able to modify, if | 
not avert, the evil results of de- | 
flation. 

With inflation, the price of 
money, or rather of credit, will 


— | 





1 
UNION NATIONAL 
BANK 


OF THE CITY OF NEWARK 





I AVE you stopped to think how intricate are 
the details of a bank's routine? The works 
of a Swiss watch not more so; wonderfully accu 
¢ when all parts are perfectly adjusted and 
working smoothly 
We shall be glad of an opportunity to show you 





quires. 
th this, its Officers are intent on fur- 
u with @ service so prompt, personal and 
will make you feel that youtan confidently 
depend upon it to meet all the requirements of 
your business. 

We cordially invite you to opea an account with 
this bank. 
Total Resources Over Twenty Million Dollars 


UZAL MN McCARTER 
\ ice Present 


WILLIAM C PEARSON 
ater 






WILLIAM SCHERRER 
Present 
CHARLES § IMHOFF 
Vice Pveadent 
EAWIN D FARNSWORTH EDWARD L ARNOLD 
‘Ammane\ ( sanser ‘Ammaant (ashore 


OSCAR M. MERZ, Assieuamt Cashier 











Service the Watchword 











go up as the price of all other 
commodities. The Government | 
itself will not be favored in the | 
market, for here is a commod- 
ity that admits of no price-fix- 
ing, but the price the Govern- 
ment pays is the measure of the 
terms to all other borrowers. 
There is one individual who | 


can regard these conditions | 
with complacency, and that is | 
he who, conducting a sound | 


business, is established with a 
sound bank, for with money to- 
day as with goods, it is not the 
question of price but of getting | 
the goods, and there is no mem- | 
ber bank of the Federal Re-| 
serve System that need refuse 
accommodation to the customer | 
whose responsibility, business | 
and bank balances warrant. 
This is the liberal attitude as- 
sumed by The Harriman Na- 
tional Bank, and it may inter- | 
est business people who for any | 
reason are considering a bank- | 
ing change. | 
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PERSONAL 


Wituiam J. Fortune, for 
10 years with the Southern 
Railway and recently en- 
gaged with the road as spe- 
cial agent in publicity work, 
etc., has become connected 
with the National Shwmut 
Bank of Boston, in its pub- 
licity and new business de- 
partment. 
& 


Nosie R. Jones will head 
the new business department 
recently established by the 
Third National Bank, St. 
Louis. Mr. Jones has been 
active in commercial agency 
work for many years with 
R. G. Dun & Co. and as sec- 
retary and manager of the 
Commercial Credit Record 
Co., St. Louis. 





Helping to Win the War 
(Continued from page 185) 
will realize is that our whole 
nation is at war and that 
war is now our chief busi- 
ness. Our experience will 
not be unlike that of other 
nations which have been 
longer in the struggle. Eng- 
land’s first war loan had 
only 100,000 subscribers; in 
the latest one there were 
over 8,000,000 investors. 
The reason for this great in- 
crease in the number of 
Britons helping their Gov- 
ernment to finance its strug- 
gle for the maintenance of 
national ideals and _ inde- 
endence is that in the mean- 
time the war had _ been 
brought home to England in 
various ways, not only in 
the loss of thousands of her 
young men, but also in the 
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Where Progress 


Trust company functions are common 
toall trust companies. All operate under 
the same legal safeguards. The difference 
comes in the individuals who administer 
thé institution’s affairs, and the individ- 
uals who use its banking and trust facil- 
ities. For the officers.and depositors of 
a banking institution not to know each 
other, argues a mutual lack of recogni- 
tion of how to get the most out of the 
banking relation. Are you getting better 
and better acquainted with your banking 
connections? They,withyou? Progress 
begins at this point. 


Accounts of $500 and over invited 
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Trust & Deposit Company 
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Short Time Investments 


Lovisville Gas & Elec. Co. 
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Partial Payment Plan 


5 will start you on a $50 Bond. 
$e month will ‘cautle you to 
pe ® coupon in Jess 
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ASK FOR CONTRACT—START NOW 
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PI tye Second Ward Savings Bank 
Telephone Main 1758. MILWAUKEE 

Governments 
Municipelities t 
Public Utilities 4 
F. A. BARTLETT CO. |) "“"—"__. | 
. Call or Write tor Bond Lin @8 | 
Investment Bonds 5 
HALSEY, STUART & CO. i | 
MN. W. HALSEY & €0., CHICAGO 500 1st NATIONAL BANK BUILDING | Wisconsin Trust Company _ 
ggg oe ge TELEPHONE MAIN 448 a 
Sense 

MERCHANTS & MANUFACTURERS BANK 
PAINE, WEBBER & CO. 214-220 WEST WATER ST. 
INVESTMENT BONDS 
TEL. MAIN 3536 94.96 MICHIGAN ST. A’ 1, the knowledge gained by our years of experience 








fs at your dispersal in the purchase of a bond, Our 
officers will be glad to give you every assistance, 








An interesting example of Community Educational Investment Advertising, conducted by the 


Milwaukee Journal 


great economic and indus-|in this war, so we must keep|can be raised by present 


trial changes which 
taken place. 

We must back our soldiers 
and sailors to the limit, for 
the failure of the Aumnaloon 
armies in France or Amer- 
ican ships on the high seas 
would mean that nothing in 





seas a constant stream of 
equipment, ammunition and 
food; we must steadily train 
new armies, and build new 
ships to transport and pro- 
vision them. Money is the 
one thing that will do this. 


America would be safe. Lit-| Only a comparatively small 


erally, our all is at stake| 


| part of the necessary funds 


had}flowing to our forces over-| taxation, the bulk of the 


money must come from the 
sale of the Government se- 
curities authorized for that 
purpose. 

This is emphatically a 
matter of thrift because, for 
two reasons, it is impossible 
to finance this loan out of 
savings or capital already 
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What Will Be Your Answer? 


E TUSCARIA fies at the bottom of the 
ocean, a victim of German ruthless- 
ness. With her are some of our boys 
who have given their lives that you and 


I here at home may be safe. 


These hundred odd lives have gone forever— 
nothing that we can give can in any way atone 


for what they have given. 
But we can do something: 


many has slapped our face. 


What will it be? 


we going to act? 


Those who know America will realize that every man, 
‘woman and child is going to join in an answer that can 
be heard from one end of Germany to the other—an 
answer so clear, so strong and so true that it may have 
afar greater effect than any of us can imagine on Ger 


miany’s future policy 


Let this be our answer—let every man, woman and 
thild fn this great land of ours go out téday and buy. 
as many Thrift Stamps and War Savings Stamps as he 
Let's show German au- 
tocracy that instead of undermining our morale, a ca- 


or she can possibly afford. 


tastrophe like this only stirs us ta action 


It may seem like a very little thing to go out and buy 


It may not be 
much, but what we can do we must do. Ger 
She has said to us, 
“You cannot cross the ocean with your men! 
You cannot fight us “because you cannot reach 
us!” * And now she is waiting for our answer. 
Are we going to sit here and 
simply sigh and say how ‘sorty we are, or are 


and War Savings Stamps you are doing a greaf deal 
more than you think. 


You are furnishing the Government -with money to 
buy more transports, so that more-of our. boys can get 
over to the other side; you are giving our Government 
money so that it can buy more destroyers and other 
convoys so that our boys will reach there in safety. 
The 25c. or the $4.13 that you invest in War Savings 
Stamps today may help save our country from just 
such another loss-as that of the Tuscania. 


Let's make this day memorable in the history of our 
Let’s you and I—and.every 
you and I, man, woman and child—resolve that before 
we go, to bed tonight we will fave a Thrift Card in our 
pocket with as many 25c. Thrift Stamps pasted on it 
as we can afford, or as many War Savings Stamps 
pasted on our War Savings Certificate as we can buy. 

If every man, woman and child rises to this occasion 
and buys stamps, you can bet that. the Kaiser will 
ans. Youcan bet that Germany will 
think twice before she sinks another of our transports 


country as W. S. S. Day. 





know what it me: 





WAR SAVINGS STAMPS— WHAT 
THEY ARE AND HOW TO BUY THEM 


$4.14 im March, $4.15 in April, etc. The 
you 85 for each of these W. SS. to Jam 





The 25¢ stamps sell at aft times for 250—the price does nat, 
change. When you buy your first 2S¢ stamp at the Post Office 
or any bank or store you will be given a Thrift Card with spaces 
for sixteen 25¢ stamps ($4 worth) 

When the card is filled take it to the Post Office, pay .13e 
adgrtiona|—d you do it m February, after that tc additional each 
month—and you will receive a $5 stamp, which is dexribed 
above 

Mf you want to sell your $5 stamp any time before January, 


loaded with our boys; for i? every one of the hundred 
million Americans buys only one Thrift Stamp today, 
the.Government will have 25 million dollars tomor- 
row—arid 25 million dollars, while it won't bring back 
2 single life, will-buy five Tuscanias, to take the place 
of the one that is lost’ Perhaps that will make the 
Kaiser hesitate. 


Every Thrift Samp pasted on a Thrift Card is a blow 
at German autocracy. As one Gérman statesman has 
said, “We don’t fear the American Army or the Amer- 
ican Navy, but that day on which the hundred million 
American people rise up and act 4s a unit, that day 
is Germany doomed.” 


Let's maké_today the day of Germany's doom; let's 
not wait until another transport is blown up. Let’s 
not wait until full-page casualty start coming in 
from France. Let’s make up our minds to get busy 








De able to say to ourselves, “Well, perhaps I have not 
done much, but I have at least shown the mothers of 
our boys that I dm behind them, and I have sent an 
answer to the Kaiser that will make him stop and 
think.” 


War Savings Stamps, costing $4,43 this month, and 
for which the Government Will pay you $5.00 on Jan- 
uary 1, 1923, and Thrift Stamps which cost 25c each, 
are on sale at all banks, post offices, department stores, 
drug stores, cigar stores, and in thousands of other 
stores which show the W, S. S. sign, 


Show your American spirit! Show the boys over 
there that we here at home are worth fighting for— 
that we're willing to do our bit, too; and show the 
Kaiser that we're aroused! Don't go to bed tonight 
unless. you have at least one more Thrift Stamp or 
one more War Savings Stamp in your pocket. Buy 


a few 25c, Thrift Stamps or a.$4,13 War Savings 
Stamp—rit may s¢em like very little for us to do this 
when those boys who lie at the bottom of the Irish Sea 
have given so much 


But when you buy Thrift Stamps 











1923, the Government will buy it back from you at more than 
you pald for it, Its walue Increases t¢ cach month, as it earns 
soterest 

Wer Savings Stamps are as cate os the United States 











NATIONAL WAR SAVINGS COMMITTEE 


OF NEW YORK CITY 


In order that all may realize their patriotic duty, this space is contributed by 


A PATRIOTIC SUBSCRIBER 


as many as you can! 
died for us. 


Remember the boys that have 


Let this be our answer to the Tuscania. 


TEAR THIS OUT 





A Reminder 
to be sure and buy as many 2S¢ 
Thrift Stamps and $4.13 War 
Savings Stamps today as I can 
afford as my answer to the Kalser 
and his war lords. 














One of the new full-Page War Savings Stamps Displays—Part of a Campaign which is meeting with 


Good Results - 





accumulated. In the first 
place, there is not sufficient 
capital available, and, sec- 
ondly, if there were, to take 


bring ruin to thousands upon 
thousands. From one end 
of the land to the other, 
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|there would be hardship and 
| distress, 
| would cause us as much loss 
|as the invasion of a foreign 
it all for that purpose would | 
shatter the whole industrial | 
fabric of the country and | 


which 


conditions 


enemy to prevent which our 
capital was being used. 
Thus it will be seen that 
the only practical method of 
financing our share of the 
great war for the world’s 





freedom is for Liberty 
bonds and War Savings 
Stamps and Certificates to 
be bought by millions of 
people out of what they can 
save from their current, not 
their past, earnings or in- 
come. 

Will YOU do YOUR 
part? 








Banking Ftiblicity 


Special Section of The Bankers Magazine 


Advertising to Farmers 


HAT cordial advertise- 
ment of the Union Na- 
tional Bank of Knoxville, 
Tenn., is typical of the 
banker-farmer codperation 
which is increasingly evi- 
dent. Naturally, advertis- 
ing is an important factor 
in furthering this movement. 
Country bankers are go- 
ing to help their farmers to 
produce more this year. In- 
deed, many of them believe 
that they will not do their 
full duty to their communi- 
ties or contribute their full 
share toward winning the 
war unless they stand ready 
to extend financial assistance 
to worthy farmers in the 
communities they serve. 
One of the comparatively 
new things that every pro- 
gressive farmer wants, and 
to secure which many farm- 
ers will need help from the 
bank, is the farm tractor. 
The farmers in the 
Northwest have been for 
some years making use of 
tractors with such satisfac- 
tory experience that they 
are now anxious to secure a 
large number of additional 
tractors, believing that in 
this way much greater crops 
ean be cultivated and har- 
vested than would otherwise 
be the case. The far west- 
ern farmers report that the 
most suitable 
not the very large ones, but 
small ones that a lad in his 
teens can operate, and one 
tractor will do the work 
which would require eight or 
ten horses in a single day. 
The First National Bank 


tractors are) 
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In solving your financial problems. 
we need you. 


If you need money to finance your farm come to us and let us 
talk it over. We are in a position to aid you if you are the rnght 
sort who will do your share in increasing your crops, keep your farm 
machinery from rusting and making progress in your work. 

banker is a friend to the business farmer and will willingly 
help him to tide over any little financial troubles. 

If you want to buy additional live stock, increase your acreage 
with staple crops or invest in modern machinery, we can help you 
knowing that if you are alive to modern methods you will not fail. 


Come and visit our bank and get acquainted whether you want 


a loan or advice. 


The Union National Bank 


Gay and Commerce. 


H. M. Johnston, Pres’t. 
W. L. Russell, V. P. 


We Really Want to 
Help You-Mr. Farmer 





We believe that you need us and 


W. O. Whittle, Cashier. 
W. S. McKinney, Asst. Cash. 








Another evidence of Banker-Farmer co-operation, which will be 
increasingly evident this year 


of St. Paul, Minn., conducts 
prize corn-growing contests, | 
with an autumn corn show | 
in the lobby of the bank, | 
the exhibits consisting of the | 
best specimens of corn 
grown in the various coun-| 
ties of the states traversed | 
by the Great Northern} 
Railway. Thjs bank also 
employs an agricultural ex-| 
pert to devote his entire time 
to farm business of this na-| 
ture, and is constantly urg-| 
ing the bankers and farmers | 
of the Northwest to codp- 
erate in the effort to improve 
agricultural methods and 
thus increase the productiv- 
ity of the farms, and eventu- 
ally the freight and passen- 
ger income of his railroads. 

Country banks and bank- | 
ers, North, South, East and | 
\7est, are carrying out this 
idea of helpfulness in many 
ways, encouraging real 





| thrift and better farming by 


organizing corn, tobacco or 
potato-growing contests, dis- 
tributing helpful literature, 
etc., according to the nature 
of the products of their re- 
gion. 

The “Banker- Farmer” 
platform, as promulgated by 
the Agricultural Commission 
of the American Bankers 
Association, is as follows: 

Citizenship 

Coéperation 

Better Schools 

Better Roads 

Farm Demonstration 

Soil Fertility 

Better Tenancy Methods 

Community Building 

Farm, Home and Church 

Rural Credits 

Marketing and Distribution 


C. J. Jamison, Agricul- 
tural Agent for Johnson 
County, Wyoming, says: 

There is a relationship be- 

(Continued on page 199) 
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Banking Publicity 


Monthly Publicity Section 
THe BANKERS MAGAZINE 
253 Broadway, New York 


~ MAY | 1918 


GOOD many city banks | 
would like to advertise, | 


but they feel that they do 


not have much that is dis-| 


tinctive to offer. In the mat- 
ter of strength, service and 
personnel, they are not supe- 
rior to their competitors. 
Under such 
some banks use their space 
to advertise the history or 


the industrial progress of | 


their community. Boosting 
the home town, of course, re- 
acts favorably on the insti- 
tution that does it. 


& 


In sucu of our communi- 
ties as have been made ex- 
traordinarily prosperous on 
account of war industries, 
savings departments are 
growing enormously, and 
thrift advertising is proving 
very resultful. A banker in 
a city where ship-building 
has received a great impetus, 
writes: 

Our savings continue to grow 
rapidly. Saturday night and 
Monday last we opened 36 new 
Savings accounts, and on Mon- 
day 30 new checking accounts. 
We are conveniently located to 
the shipyards where there are 
nearly 30,000 men employed at 
exceedingly high wages. 


& 


MENTIONING a booklet 
in an advertisement is the 
customary way to key the 
advertisement and the me- 
dium, or both. But it isn’t 
an infallible test. It should 
be used long enough to give 
the proposition a fair trial. 
If the advertising bank or 
194 


circumstances | 


trust company has a New 
Business Department, the 
booklet inquiries (after curi- 
\osity-seekers have been 
\eliminated) provides names 
|which ought to be excellent 


|working material for per-| 


|sonal solicitation. 


& 


Iv 1s generally taken for | 


granted that the war and the | 
successive Liberty Bond| 
campaigns have made _ it) 
pretty hard sledding for in- 
vestment bankers. But bond 
dealers are coming to believe 


that it pays them to adver- | 


tise even in these war times. 
Briefly stated, the reasons 
for the faith which is in 
them in this matter are as| 
follows: There are genuine | 
bargains in bonds to be had | 
now. The capital demands 
of the big borrowers— 

notably our own and the 


other Allied Governments— | 


have brought about an era 
of low prices for securities. 
Bonds have fallen in price 
to new low levels without 


losing an iota of their in-| 


trinsic security and worth. 
It is simply the operation 
of the law of supply and de- 
mand. When a satisfactory 
peace is assured, these se- 
curities will come up again. 
Then the widespread and ex- 
tensive sale of the Govern- 
ment securities has created 
a2 vast new army of savers 
and investors. Many of 
them, while satisfied with an 
income of 414 per cent. on 
a part of their capital, be- 
cause they are patriotic and 
anxious to help their Gov- 
ernment in time of need, will 
want to average things up 
somewhat by investing also 
in good bonds yielding a 
higher return with safety. 
If our thousands of new 
bondholders are made per- 





“Little Strokes Fell 
Great Oaks” 


The woodsman does not attempt to fell a 
great tree with one terrific blow. By a con- 
stant pecking at the mighty trunk with his 
axe he cuts a nitch deep enough so that the 
tree no longer has the strength to with- 
stand the efforts of the wi 





! The workingman can accomplish his fin- 
| ancial problems in the same manner. He 
| will be able to purchase a home or start in 
| business if he will make a small deposit in 
this bank on each pay day. In a short time 
he will accumulate a fund Which together 
with dividends paid by his bank will 
enable him to make a start on his enter- 
prise. His record which he has made in 
systematically providing this fund will 


| give him credit which will enable him to 
borrow money with which to complete his 
| enterprise. 


| 
This bank has seen many homes provided 
for in this manner. A.savings bank will 
| help you provide for yourself. Open an 
account NOW, 

| 

| 








Beloit Savings Bank 


& = 


A sensible savings argument 


MONEY IS TO THE MAN 
WHAT MONEY IS TO THE GES 


/manent investors, it will not 
jonly be a good thing for 
ithe investment dealers, but 
|it will also mean much to 
the future financial stability 
and prosperity of the coun- 
try. So that is why invest- 
|ment bankers with an eye to 


ithe future will advertise 
| now. 
THe GrRowTH of the 


foreign trade of the United 
States has been tremendous 
since the war started and 
many banks have been ad- 
vertising their Foreign De- 
partments. It is possible 
that the recent regulation, 
compelling licenses for ex- 
porters and importers, may 
interfere temporarily with 
the foreign business of some 
banks. It is also possible 
that the proposed amend- 
ment to the Federal Reserve 
Act, authorizing the estab- 
lishment of a foreign ex- 
change bank as part of the 
system, may cut into the 
business of some of the 
banks and trust companies. 
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But inasmuch as it is pro- 
posed that the Federal Re- 
serve Bank be permitted to 
extend foreign banking ac- 
commodations to all its mem- 
ber banks, it is quite pos- 
sible that this new plan 
would give the average small 
bank a new feature of serv- 
ice to advertise. 


& 


THERE ARE two holidays 
coming along soon now 
which American _ bankers, 
this year especially, will 
want to signalize in their 
advertising. Both Memo- 
rial or Decoration Day and 
the Fourth of July will be 
unusually patriotic occasions 
now that our boys are Over 
There and in the thick of 
the fight. Advertising banks 
undoubtedly will take cog- 
nizance of this fact. But it 
is hardly the time to try to 
turn such occasions to ad- 
vertising advantage for the 
profit of the bank. It is a 
time rather to dedicate the 
space to patriotic purpose, 
the furtherance of some 
project or agency having to 
do with our success in the 
war or the comfort and 
safety of our men at the 
front. The Red Cross, the 
Y. M. C. A., the Knights of 
Columbus, the American Li- 
brary Association’s drive for 
books for soldiers—these are 
some of the outstanding 
causes which may well bene- 
fit by the bank’s advertising 
space on Decoration and In- 
dependence days. If there 
is no special drive on for the 
foregoing things at the times 
indicated, it is always op- 
portune to advertise United 
States Thrift Stamps, War 
Saving Stamps and Certifi- 
cates and Liberty Bonds. 
Take a little special pains 
with your patriotic holiday 

















“THE UNION BANK” 


CCORDING to published statistics, Seattle shipyards 
have contracts aggregating in value between $150,- 
000,000 and $165,000,000. 

We are told that the best survey of the industries 
in the shipbuilding line indicate more than 23,000 highly 
skilled workers are employed in these plants, and earn 
upwards of $2,500,000 per month. 

SINCE ITS ESTABLISHMENT in 1903, the Union 


Savings & Trast Company of Seattle has steadfastly en- 
couraged the worker to save, and to open and build up by 
consistent saving, a Savings Accoant. 

This bank is open every Saturday evening, between 
6 and 8 o'clock, to accommodate Savings Depositors. 


WE SELL WAR SAVINGS CERTIFICATES 
AND STAMPS 








JAMES D, HOGE, President 


























Now is the time to appeal to the highly paid workingman to save 
part of his wages 





advertising this year. Plan{ which consists only of a tab- 
for it well in advance, use| ulated report of the bank’s 
illustrations and extra space | condition is interesting to 
if necessary to give it par-| other banks and to some big 
ticular effectiveness. business interests; to the 
general public is all but 
& |meaningless. The bank ad- 
ivertisement which is sup- 
BANK ADVERTISING | posed to invite business, and 
T O advertising men, the to give reasons why the bank 
most interesting feature | advertised is entitled to pub- 
of this situation is the man-|lic support and patronage, is 
ner in which the banking at-|a8 a rule a chilly, stupid, 
titude and atmosphere are |Stilted mass of language and 
reflected in bank advertis-|nothing more. 
ing. For every bank adver-| Such advertising is the re- 
tisement that is human, cor- | sult, more often than not, of 
dial, and informative, there | the messing and muddling of 
are a hundred that are cold, | everybody with a grain of 
stiff, mechanical, and repel-| authority in the entire or- 
lant. \ganization. Every adver- 
The bank advertisement | tisement seems to have a 
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The outside covers of a striking statement folder by the Third National Bank, St. Louis 


fatal fascination for every- | 
|bank’s message to the pub- | 
lic, and then keeping its | 


body on the premises, from 


the twelfth assistant cashier | 


to the president. Every 
man who has a chance to 
take a whack at it seems to 
be obsessed by the fear that 


something may be said sub-| 


versive of the dignity of the 
institution. Every man 
who can think of a long 
word synonymous with a 
shorter word, promptly 
makes the substitution. The 
man who can make the most 
simple statement of fact in 
the most involved and unin- 
telligible manner is the man 
who usually has the last say 
—for the reason that when 
he gets through with a piece 
of copy no one can think of 
a way to make it worse. 


Bank advertising — will 
never show much real im- 
provement until the bank 


can bring itself to the point 
of turning its advertising 
matters over to an advertis- 
ing manager or agent com- 
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petent to interpret the 


hands off. That is the nat- 


ural, human, logical way to | 
‘million people in this coun- 


advertise; it will become the 
common practice only when 


the attitude of the bank to-'| 


ward the public undergoes a 


most radical change.—Inde- | 
pendent Advertising. 


& 


How Banks Are Adver-. 


' before 
Club, taking for his subject 


tising 
In these columns each month current 
publicity matter will be reviewed 
and criticized 
Tur Nationa. Stock 
Yards National Bank, Na- 
tional Stock Yards, IIL, 
adopts a new and unique 
idea for its statement folder 
at every call of the control- 
ler. The March folder con- 
tained a special calendar 
bearing a photo reproduction 
of grazing cattle, an appro- 
priate subject for this bank. 


The same institution recent- 
ly sent out with its compli- 
ments a useful liberty bond 
coupon cutter. Now that 
anywhere from ten to twenty 


try are cutting bond coupons 
the latter instrument bids 
fair to be in strong demand. 


G. H. GREENWOOD, as- 
sistant cashier of the Old 


| National Bank, Spokane, re- 


cently delivered an address 
the Spokane Ad. 


“TIT Need You—Uncle Sam 
Speaks to His People.” In 
delivering the address, Mr. 
Greenwood impersonated 
Uncle Sam and it was a very 
successful and patriotic af- 
fair. 


Tue Bank oF Com 
MERCE, Tampa, Fla., in 
a recent ad, quoted monthly 
comparisons of Dun’s index 
number for _ breadstuffs, 
meat, clothing, etc., from 
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August 1, 1914, to January 


1, 1918, following with: 


What does your banking ser- | 


vice cost you now, compared 
with previous dates, and what 
quality of service do you get? 

This is a bank of painstaking, 
individual service. 


In THE APRIL issue of 
Tue Bankers MaGazIne 
there was printed on page 
478 a picture of the cow ex- 
hibited in the main banking 
room of the Commercial Na- 
tional Bank, Raleigh, N. C. 
In a newspaper ad the bank 
stated that 3,590 people 
came to the bank in one day 
to see the cow, and added: 


One carload of these cows are 
en route to Raleigh and two 


additional carloads will be nec- | 


essary to supply the demand. 
A savings account started now 


will help you to buy one of | 
these cows—start an account| 


and you will be able to get the 
most economical producer of to- 


day. 


MoneSSEN (Pa.) Sav- 
Incs& Trust Co.: 


Conripence—In the winning 
of the World War, confidence 
holds a place of high import- 
ance. The best services of this 
institution are extended in ad- 
vancing the patriotic business 
interests of this community. 


TuHoirpd NaTIioNan 
Bawnk, Scranton, Pa.: 


From a house next door, if 
not from your own house, a boy 
is going over to the Western 
Front. He is going to offer his 
life for the future security of 
your home. Maybe he is go- 
ing to die to keep the German 
Autocracy away from your 
family. The least thing you 
can do to show that you are 
worth fighting for is to get be- 
hind the Government and buy 
Liberty Loan Bonds. ; 


A CALENDAR just issued 
by the Chatham and Phenix 
National Bank, New York, 
shows an outline map of the 
city, indicating the location 
of the main office and the 
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How the Dexter Horton 
Bank Can Serve Seattle 


b gees question is ever foremost in the 
minds of our officers. They realize 
permanent success cannot be built on 
selfish motives—that this bank's success 


depends on Seattle's success. 

To aid the business men of this city in 
every possible way is the constant aim 
of this bank 

Our service to customers is by no means 
limited to the ordinary routine of a bank 
and trust company. We help ovr cus 
tomers in many ways, particularly if they 
need financial co-operation, say te 


‘“‘swing”’ attractive contracts. 

We realize the industrial life of this 
city must be fostered in every way pos- 
sible and stand ready to do our share, 
and more. > 

May we help you? 


Dexter Horton 
National Bank 


as 


ESTABLISHED 
1870 

COMBINED: 

* RESOURCES 


THE DEXTER MORTON 
NATIONAL BANK 
DEXTER HORTON 

TRUST ane SAVINGS BANK 


$2313486207 





























The bank’s success depends upon the home town’s success—there- 
fore “ boost’’ the home town 





twelve branches. “One Hun- 
dred Years of Commercial 
Banking” and “Resources 
(One Hundred Million Dol- 
lars” appear at the top and 
bottom of the calendar, re- 
spectively. 


A Wesr VIRGINIA 
bank, located in a community 
that is quite a railroad cen- 
ter, occasionally addresses 
some of its newspaper ad- 
vertising to the wives of 
railroad men. The appeal is 
along the line that the hus- 
bands of these women are 
pretty busy these days, too 
busy to get to the bank— 
therefore, it is up to the 
women to take care of the 
money matters of the family. 
Of course they are invited 
to call at the bank to cash 
their husband’s pay checks, 
open a checking account, or 


make a deposit on a savings 
account. 


AN EXAMPLE of a bank 
that is almost too modest to 
advertise is the trust com- 
pany which says deprecat- 
ingly in a card which it 
mailed out some time ago: 

For twenty-five years, we 
have worked on the old-fash- 
ioned trust business, contenting 
ourselves with the modest 
profits of this line. The reason 
is that we are small and are 
not warranted in venturing into 
the more progressive fields. We 
feel that we are warranted in 
offering our services in the line 
of our experience. 


“Forn tTHE_ busybody” 
is the interesting title of a 
safe deposit advertisement. 
This matter of privacy for 
personal papers is one that 
is not emphasized as much as 





it should be as a talking 
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The purpose of this letter is 
to ask your bank to help in the 
| collection of these imperatively 
, ' | needed revenues by inserting an 
The Corn Exchange, pub-| income tax reminder in your 


lished by the Corn Exchange advertising between this date 
National Bank, Philadel-| and April Ist. 
phia, by means of a cartoon 


point for the use of the safe 
deposit box. 


in a recent issue, drove home | It 18 NOT gp bank 
this timely thought: that can use the dictionary 

. to explain the significance of 
If its title. The Southwest 


The n al volume of | eae 
le mse * 100% | National Bank of Commerce 


and ,and the Commerce Trust Co. 
a business requires 40% of Kansas City, Mo., do so 
ani ig . . 

Tie Meher cenety ont |in an advertisement reading 


oune 95% 28 follows: 
How can business continue as| COMMERCE— 
usual? Extended trade or traffic.— 
A cenien te bb _| Webster. 
Goo Dmany Danks, in De| The word COMMERCE in 
tween their Red Cross and our names is typical of all that 
Liberty Loan efforts, are} the definition includes. 


helping the War Depart-| No bank west of the “Father 


ment Commission for Train- 
ing Camp activities by ad- 
vertising the ‘Smileage”’ 
books, which are books of 


|of Waters” has more direct 
jconnections than these com- 
| bined institutions. 


ITHE ADVERTISING 


tickets for entertainment| writer of another bank with 
given to the soldiers in| the same name, the National 
camps. This is part of the| Bank of Commerce in St. 
effort to keep up the morale | Louis, instead of using the 





of our troops. 


THATNEWSPAPER ad- 
vertising by the banks is a 
feature of their activities 


duly recognized by the| 


Treasury Department is in- 
dicated by a recent letter 
sent out by the Department 
to all National Banks. It 
reads as follows: 

A number of banks through- 
out the country are inserting in 
their neewspaper  advertise- 
ments a reminder to the peo- 
ple to make their income tax 
returns before April Ist, and 


are offering to help citizens | 


make out their returns prop- 
erly. 

The effect of this action by 
banking houses is materially to 
help the government in getting 
the maximum number of re- 
turns. At the same time, it re- 
acts to the advantage of the 
bank itself, as such publicity 
attracts the attention of the 


|dictionary, gets down his 
| text-book on logic and pro- 
| duces the following: 


A Hypothetical Question for 
Bankers— 


If a_ banking institution 
| strives over a long period to 
|develop SERVICE especially 
| adapted to the needs of a cer- 
|tain class of business, and if 
|eventually it obtains more of 
| the kind of business in question 
than any of its competitors, is 
it not a justifiable inference 
{that the institution has proven 
|its ability to handle such busi- 
ness in an exceptionally satis- 
factory manner? 

Allow us, then, to call your 
| attention to the fact that the 
| National Bank of Commerce in 
St. Louis has a larger: volume 


|of DEPOSITS FROM BANKS | 


|than any other institution west 
|of the Mississippi River. They 
|call us “the bank that bankers 
| bank with.” 


| 
|T His MATTER of adver- 





| =a 
| | 
| 
Business Transactions 
Finance Themselves 
AT'S one of the big advantages 


of the Trade Acceptance method of doing 
dumness. 


| 
| 
| 


It is accomplished by fixing the di- 
fect credit Mability upon the person possessing 
title to the merchandise. 


If the Trade Acceptance is discount» 
ed or sold, the seller who indorses for diseount, 
and the bank or others indorsing for sale or 
rediscount, assume contingent liability. 


Céntingent liability does not tie up 
capi! 


May we explain further the many 
advantages of the Trade Acceptance? 


Income Tas statements ehould be ts 
now. Have you atten@ed to yours? 














Pushing the trade acceptance 
hardest nuts that a bank ad- 
vertising man has to crack. 
But a study of advertising 
in banking journals shows 
that it is possible to get new 
ideas along this line. The 
Houston National Exchange 
Bank, Houston, Texas, 
argues that it can save its 
correspondents _ expensive 
transit charges because of its 
complete equipment and the 
volume of business it han- 
dles. The Third National 
Bank, Atlanta, advertises 
that for the twelve months 
ended March 4, 1918, its de- 
posits from other banks in- 
creased 130 per cent. 


MaNyY BANKs in their 
slogans endeavor to incorpo- 
rate some feature which will 
\identify their name and lo- 
ication in the minds of the 
|public. For this purpose, 
| such slogans as the follow- 
jing are used: 

| “The Bank with the Gold 
Dome.” 





industrious, the well-to-do, and|tising for deposits from| “The Bank with the Pillars.” 


even the wealthy people. 
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!other banks is one of the 


| “Qpposite the Post Office.” 











ion 1" 


O0- 


“The Bank with the Town 
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Clock.” 


There is even one which | 
uses the slogan, “The Build- | 
ing with the Green Window | 
Bars.” 


Ir 1s rarely that a bank) 
in its advertising calls at- 
tention to its officers. Us-| 
ually when anything like 
that is done, it is the direc- 
tors that come in for the) 
publicity. The Northwest-| 
ern National Bank, Minne- 
apolis, Minn., however, does | 
this cleverly in the follow-| 
ing paragraph: 


The names of the officers of | 
the Northwestern seldom ap-} 
pear in its advertising, but now | 
and then they are printed in| 
order that they may be asso- 
ciated more closely in the minds 
of readers with the name of the | 
institution. They are given be- | 
low. The business and personal | 
characteristics of the North- | 
western management have de- | 
veloped a distinctive character | 
for the bank. 


Tue CHemicat Na- 
TIONAL Bank of New| 
York, which has recently be- | 
gun to advertise consistent- 
ly, in one of its new adver-| 
tisements explains the origin 
of its name, as follows: 


This bank derives its name 
from the old New York Chem- 
ical Manufacturing Co., which, 
in 1824, on the strength of its 
sound business principles, ob- 
tained a charter to do a general 
banking business. 

The same conservative poli- 
cies which at that time attract- 
ed a wide clientele of the big- | 
gest business interests to the 
Chemical Bank are responsible 
to-day for our reputation as a 
commercial banking institution 
of the highest character. 


oo 


Advertising to Farmers 
(Continued from page 193) 
tween the banker and the farm- 
er and there is a common 
ground where both may meet 
and appreciate each other. 





PRACTICAL ADVER- 
TISING 


T WOULD be much 

easier to convert banks 
to the policy of practical ad- 
vertising if banks realized 
that they are all advertising, 
whether they called it by 
this name or not. True, not 
all banks maintain publicity 
departments, not all banks 
use the generally accepted 
mediums of bank advertis- 
ing, perhaps very few banks 
use the service of an agency, 
and some banks never heard 
of the Financial Advertisers’ 
Association, but the banker 
at Marked Tree, Arkansas, 
who slaps Farmer Jones on 
the back and asks about the 
“old lady” is advertising in 
his own way, just as the 
Wall Street banker adver- 
tises in his own way when 
he gets out a pamphlet on 
the Federal Farm Loan Act 
and sends it to the Milan 
Banking Company with his 
compliments, 


—M. E. HoLpEeRNESS 











SERVICE is the bond of kin- | 
iment of 


ship,—the connection between 
the man on the land and his 
city co-worker, the banker. 
We believe that this is a 
good test for a bank’s adver- 
tising to its farmer friends 
and that is the spirit of the 
advertisement of the Knox- 
ville bank which is shown 
in connection with this ar- 


ticle. 
o 
TRADE AND CROP 
BULLETINS 

UCH is being accom- 

plished by banks at 
the present time, particu- 
larly in the way of increased 
production, by regular bulle- 
tins of trade, crop and in- 


dustrial conditions. These 
bulletins are made up from 
| Feports gathered from local 
|bankers and other sources 
pers are very helpful in a 
variety of ways in stimulat- 
ling the “home folks” to in- 
| creased efforts and in bring- 
|ing in outside capital. The 
| Seattle National Bank issues 
|an excellent twice-a-year re- 
|port and another successful 
publication of this kind is 
ithe Bulletin of Agricultural, 
Industrial and Mining Con- 
| ditions, issued monthly by 
\the Denver National Bank. 
| The latter is made up 
| from the reports of over 150 
‘bankers in the three states 
| and was the first one of its 
|kind to be operated with any 
|success. There are now be- 
|ing issued about 7,500 copies 
/each month, which are dis- 
| tributed as follows: Regular 
|mailing list, 4,300. This 
|comprises 100 libraries, 400 
| banks, 600 officers of banks, 
|500 investment bankers of 
America, every banker in 
Colorado, Wyoming and 
New Mexico, totaling about 
650; 200 in connection with 
the United States Depart- 
Agriculture and 
Food Administration, 150 to 
the Credit Men, national and 
local, miscellaneous firms 
and individuals, 1,200, two- 
thirds of which are the lead- 
ing business firms in Colo- 
rado; 100 newspapers; the 
State Immigration Depart- 
ment of the three states are 
using altogether about 500 
each month. . The largest 
corporations in the West are 
distributing about 1,000, 
while the railroads operating 
in Colorado are distributing 
about 2,000 through their 
extension and immigration 
departments. In other 
words the “other fellow” is 
distributing nearly one-half 
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of the edition and tesa! 


the bank for the privilege. 


From 50 to 75 requests | 
are coming in each month 


from all parts of the coun- 
try to be placed on the mail- 
ing list. Sixteen of the 
largest public libraries in 
America have made requests 
for complete sets, to be 
bound and indexed for their 
reference files. 

These reports have been 
the means of bringing into 
the state of Colorado for 
investment over $500,000 in 
the last two years. This 
has been in addition to any 
direct or indirect benefit the 
bank may have received. 
Perhaps the greatest indi- 
rect benefit derived is the ap- 
preciation of local business 
men regarding information 
obtained therefrom, and oft- 
times entirely changing the 
attitude toward the Denver 
National Bank. It has also 
had the effect of creating a 
kindlier feeling between the 
city and country banker. 

This publication is three 
years old and during that 
time the Denver National 
Bank has increased twelve 
millions in deposits—over 
one hundred per cent.— 
while two of the other 
larger banks of the city have 
gained fifty and sixty per 
cent. respectively. 

Reports are taken from 
this bulletin by many of the 
leading newspapers, not 
only in this city, but 
throughout the country. In 
fact these bulletins are do- 
ing the double duty of ad- 
vertising the state as well as 
the bank. 

The success of this publi- 
cation is largely due to 
George T. Wells, chief clerk 
of the Denver National 
Bank, who is responsible for 
its preparation. 
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A striking series of ads prepared by K. Leroy Hamman for the Central 
National Bank, Oakland, Cal. 


As THE MANAGER of all the high cost of living; 
the bank supply department | writing paper still remains 
said, “Thank goodness, with | stationery.” 





a ene fee et 





ing, 





Ranking Feblicity 


Special 


Persistent Advertising 
Efforts 
It Is Just as Necessary to 
Keep After Present 


Customers as to Get 


New Ones 


LARGE New York City 
trust company reports 





many new accounts secured 
after persistent efforts of its 
New Business Department. | 
One good account was se-| 
cured after 21 follow-ups. 
The Irving National Bank 
of New York now has on its | 
books a commercial account 
with an average balance of 
$10,000, which it took seven 
years of follow-up efforts to 
land, consisting of letters, 
bank statements, and person- 
al calls of representatives. 

At one time the Irving) 
National used on the cover | 
of one of its statement fold- 
ers a picture of the Bush 
Terminal docks in Brooklyn 
now controlled by the Gov- 
ernment. A certain manu- 
facturer of automatic sprin- 
klers saw it and came to the 
bank’s New Business De- 
partment to borrow the cut 
for use in some of his own 
advertising. He was not 
then a depositor at the Irv- 
ing, but having got in touch 
with the department in this 
friendly way, he soon be- 
came one and recently his 
average balance there was 
around $25,000. 

It is just as necessary to 
bring to life semi-dormant 
present depositors as it is to 
go out into the highways and 
byways and compel new 
ones to come into the fold. 








JUNE 1918 


NASHVILLE 


THE AMERICAN 
NATIONAL BANK 


TENNESSEE 





“ONE OF GREATER NASHVILLE'S 
GREATEST BANKS 


USE ALL OF OUR FACILITIES 





A good design for these times 


The only difference is that 
persons already interested in 
an institution naturally are 
more quickly attracted by an 
advertisement of it than an 
outsider would be, and, hav- 
ing noticed it, the chances 
are greater that favorable 
action will be taken in re- 
gard to the suggestion made 


_ advertising 


Section of The Bankers Magazine 


ment is not using the other 
departments of the institu- 
tion which he might use, the 
guns of the New Business 
Department quickly get his 
range, and he is shelled with 
literature and 


form letters. After this ar- 


tillery preparation, a storm- 


because they know by past. 


experience that the bank can 
be depended upon to per- 
form what it promises. 

The backbone of the plan 
to cultivate and develop 
those already depositors can 


be a central card file index , 


of names and data 
consists of a good-sized card 
for each depositor contain- 
ing full data concerning him 
and his various relations 
with the bank. These cards, 
arranged alphabetically and 
cross-referenced, are kept 
right up to date. Consulted 
regularly, they afford de- 
pendable information upon 
which to base advertising ef- 
forts. 


which | 


ing party of shock troops 
consisting of personal repre- 
sentatives of the Publicity 
and New Business Depart- 
ment, is prepared to take the 
remaining trenches and 
“consolidate the gains,” to 
borrow an expression from 
the battlefront. 


& 


ADVERTISE MEMBER- 
SHIP IN FEDERAL 
RESERVE 


S° many banks are joining 
the Federal Reserve 
System and as the details of 
the plan are still so hazy in 
the minds of a good many 
people, membership in the 
system is something which 
may well be featured in the 
advertising of |§member 
banks. The Federal Re- 
serve Bank of New York 
sends out a good series of 
newspaper advertisements 
for this purpose. 

The changes can be rung 
on these four distinctive 
functions of the Federal Re- 
serve: 

1. As a depositary for the 


reserve money of the country. 
2. The rediscounting of eligi- 


| ble paper. 

For instance, when it is | 
noticed that a depositor in| 
the banking department or a | 
client of the trust depart-| 


3. The issuance of Federal 
Reserve notes in exchange for 
gold or in payment of balances 
created by rediscounting. 

4. The collection of checks. 
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yest as your muscles 
grow stronger with use, 
so your bank will grow 


in strength as it exercises it- 
self for the good of the com- 
munity as a whole. 


co 
Now tuav the Third 
Liberty Loan campaign is 
out of the way, many banks 


are advertising to give their 
customers service in connec- 
tion with the conversion of 
the First 314s, First Con- 
verted 4s and Second 4s, all 
of which are convertible into 
bonds of the third issue, pay- 


ing 414% interest. Inas- 
much as there are several 


months yet before this con- 
version privilege comes to an 
end, this service is likely to 
be more or less a common 
feature of bank advertising 
for some time to come. 


& 


BANKERS WILL FIND 
that it will pay them to sub- 
scribe to The Official Bulle- 
tin, published every week 
day except legal holidays, 
by the Committee on Pub- 
lic Information, Washing- 
ton, D. C. It frequently 
contains matter which can 
be advantageously used in 
bank advertising, especially 
in connection with any of the 
frequent campaigns for war 
purposes. 


THE FORM of expression 
which gives the reader some- 
thing to appeal to his imagi- 
nation is sometimes more ef- 
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| fective advertising than the 
|mere s 


jurban bank on Long Island | 
'wished to erect a road.sign 
at a point which was half a 
mile from the bank and 40 
miles from New York City. 
The cashier’s first thought 
was merely to state on the 
sign that it was half a mile 
to the First National Bank, 
and 40 miles to New York. 
However, after consultation 
with an advertising expert, 
he had his sign read: 

This bank is 80 times more 
convenient for you than any 
New York City institution. 


i 


Don’t FORGET that 
the Fourth of July is com- 
ing. Independence Day this 
year ought to be a “rip- 
snorter,” and the bank that 
doesn’t run a patriotic ad 
about that time isn’t very 
patriotic. Let the eagle 
scream this year! 


i 


MaNyY THOUSANDS of 
our boys are “over there,” 
and many thousand others 
are in khaki here, but still 
those of us who “‘stay by the 
stuff,” will need to take va- 
cations as usual this sum- 
mer, so banks still can ad- 
vantageously advertise safe 
deposit boxes, storage facili- 
ties and travelers’ cheques | 
for the benefit of those who 
will be leaving home for a 
longer or shorter period this 


summer. 
7 


GETTING EVEN 
UNCLE SAM 


“Ha, Ha, Ha! I fool Uncle 
Sam all right. 
dem Liberty Bonds for fifty 
|tollars und den I tear id up 
|chust like id vus nodding.” 

—Judge. 


WITH 


tatement of facts. For | 
| instance, a certain small sub- | 


I buy vun ob} 


ICITY 






TO LU 
At sess: 


Cox & Co. (F 
ash checks 


.§ 






c 
Pars, Boulogne, Rowen, Havre, 











A new and radical departure in 
English bank advertising that has 
been appearing in American news- 
Papers 


A NEW BUSINESS 
APPOINTEE 

One day in January, 1917, a 
man walked into the National 
Bank of Commerce in New 
York and said that he wanted 
to go out and get business for 
the Bank. 

“How much can you get?” 
asked a vice-president. 

“As much as anyone else can 
under similar conditions,” was 
the reply. “I don’t care what 
the salary is—I want to show 
you what I can do.” 

The man was hired, went to 
work and 14 months later he 
was made manager of the New 
Business Department. 

Edward H. Rawls is the man 
whose confidence in himself 
gained for him the opportunity 
to prove his worth. Many sub- 
stantial accounts now on the 
books of the bank are the re- 
sult of his efforts during the 
few months he represented the 
|bank in the South and in the 
Ohio and Philadelphia territory. 
His appointment to succeed W. 
A. Radford as manager of the 
New Business Department, an- 
nounced on March 27, 1918, was 
a recognition of this business- 
|getting ability.—Commercé 
| Monthly. 
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How Banks Are Adver- 


. timely and interesting mat- | 


ter fills up the 40 pages of | 25 State Street 
Capital and Surplus, $1,500,000 
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tising 
In these columns each month current 
publicity matter will be reviewed 
and criticized 


In Times of 


THe CuaseE NaTIon- 
1~t Bank, New York, has 
joined the house organ pub- 
lishers and in April launched 
Vol I, No. 1 of The Chase: 
A Monthly Magazine, pub- 
lished in the interest of the 
Chase Bank Club of New 
York. A portrait of the new 
president of the bank, Mr. 
Thayer, appears as a fron- | 
tispiece and Mr. Hepburn} 
contributes an article on! 
‘Banking Power: A Sketch | 
of First Principles.” Let- | 
ters from the Front and the | 
Roll of Honor supply the) 
war atmosphere, and other | 


Have you any 


4'A% interest. 


Search your 
pocketbook. 


a publication of a high grade | 
of excellence. 





Idle Money is a Disgrace 


It's a shameful crime to have it 
in the hour of your Country’s peril 


Country needs it and will pay you 


“Lend Your ALL to America’s Call”’ 


Union Trust Company 


Peace 


idle money? Your 


heart and your 

















Iv 1s SURPRISING how! 
many banks North, South, | 
East and West are getting 
back of the Pig Club move-|large bulletin boards erected 
ment. Even banks in good-|in the banking rooms, and in 
sized cities are offering to|the First National Bank 
codperate with young people |three clerks were continu- 
who are willing to undertake | ously on duty recording the 
the patriotic work of raising | bond sales made, writing in 
pigs. In the opinion of|both the name of the buyer 
Uncle Sam the raising of |and the amount of each pur- 
pigs is an important war | chase. 
task. and he is calling upon | names were transferred to 
200,000 girls and boys to|cards which were placed in 
raise porkers for the market|rows around the banking 
to help increase the supply | room, and at the end of the 
of pork products we must |campaign many thousands of 
ship to our fighters and the|names were thus recorded. 
Allies in Europe. If you At times, crowds of several 
are interested, write to the| hundreds of persons stood 
United States Department watching the black-board 
of Agriculture for further|where the sales were being 
particulars. | recorded almost constantly. 


Short and 





Tue First Na r10N-|ONE oF THE New York 
AL Bank and First Trust &|trust companies for a long 
Savings Company of Cleve- | time has been in the habit of 
land, during the Third Lib- | using in its newspaper ad- 
erty Loan campaign, had vertisements the name of 


Every night the} 


to the point 


the officer having charge of 
the particular department 
which is being advertised. 
In regard to this practice, 
one of the officers of the 
company says: 

When we give him the name 
the inquirer feels that he may 
apply to an individual and not 
to an impersonal institution. 
By the use of names we make 
people feel that they know us, 
even though we do not happen 
to know them. 


THE MERCHANTS 
Loan & Trust Co, 
Chicago, issued a folder on 
“What is My Share of the 
Third Liberty Loan?” con- 
taining tables arranged to 
show the prospective sub- 
scriber his patriotic duty. 


Tue City Narion- 
lAL Bawnk, Evansville, 
|Ind., uses on a_ patriotic 
| folder the stirring words of 
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J 


the French officer at the 
burial of the first Americans 
who fell in France, which 
have now become almost a 
classic. 


This might happen to your estate 





SoM E months ago a fine old gentleman died who 
4 for many years had acted astrustee fora large estate 
and this Company was appointed to succeed him. 





NaTIONAL 
Scranton, Pa.: 


THIRD 
BaNkK, 
YOURE ALL RIGHT 

As long as the pay envelope 
makes its appearance, but 
what would happen if it didn’t? 
Better save something. Even a 
dollar is a good beginning. 


THeECornEXCHANGE 
Bawnk, New York, uses lib- 
eral newspaper space to ex- 
press appreciation of sub- 
scriptions of $32,422,300 
from 138,776 people, for the 
Third Liberty Loan. 


THENORTHWESTERN 
NATIONAL spelen 
Big Drum presents a picture 
of the banking room filled 
with scaffolding, which gives 
the editor a fine chance to 
display his humorous abili- 
ties. “In your school days,” 
says he, “did the teacher 
ever brighten a dreary after- 
noon by exhibiting a chart 
which looked like the com- 
ics in the Sunday Supple- 
ment, but which turned out 
to be the insides of a drunk- 
ard’s stomach? Well, never 
mind, that’s one kind of in- 
terior decorations; it has 
nothing to do with this pic- 
ture or the following dia- 
logue between Mother and 
Gwendolen.” The “follow- 
ing dialogue” starts off like 
this: 

“What have we here? Is this 
a Shipyard in Distress?” “No, 
my Child, this is a Bank. 
You've heard vour’ Fevered 
Vather speak of Banks?” “Yes, 
Mother. He cried out Loudly 
that there was a Frame Up at 
the Bank. Is this that?” “No, 
Gwendolen, this is not that. 
This is the Interior of the 
Northwestern National Bank. 
The only Frame Ups are in 
your Father’s Bank when he 
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Downtown Office: 
16 Wall Street 





WHEN heassumed the trusteeship 


business life and was well ableto man- 
age the property, but as he.grew older 
his vigilance relaxed. When we took 
charge we found that a large part of 
the principal of the estate was in 
mortgages, some of which had run 
for twenty years without being re- 
newed or the property appraised. 


and began to put the mortgages on a 
sound basis. We found, however, 
that about $20,000 had been lost 
through failure of the elderly trustee 
to keep careful watch over the security 
behind the mortgages. 

F this Company had been appointed 
trustee in the first instance, this loss 
would have been avoided. The Com- 
pany keeps a constant scrutiny over ! 
all investments in which trust funds ! 
are placed. 


BANKERS TRUST COMPANY 


| Member Federal Reserve System 
u 


he was in the prime of successful 


eee eee ee 


7E immediately had conservative 
appraisers examine the properties 


ee 


Astor Trust Office: | 
Sth Ave. at 42nd St. 











Featuring a not uncommon experience calculated to promote the 
appointment of trust companies as executors and trustees, from 
Edwin Bird Wilson, Inc. 


Tries, without Success, to get 
his Notes renewed.” “Hence 
the Frame Up?” “Yes, daugh- 
ter, hence.” “Then, Sainted 
Parent, what can this Picture 
be? Is it a Wreck?” “No, 
Angel Offspring, I think not, 
though it is Significant that the 
Bank Examiners have just 
made a Devastating Visitation.” 
“How frightening. The ladder, 
then, might indicate a Hasty 
Escape through the Roof by 
Officers and Staff?” * wa 


THENATIONALCOpP- 
PER BaNk and Bank- 
ers Trust Co., Salt Lake 
City, have begun the publi- 


cation of Financial Fore- 
sight, a 24-page house or- 


gan, with cover in colors, 
and containing some good 
features. 


As A RESULT of the con- 
stantly recurring Liberty 


Loan and other patriotic 
campaigns, the banks in al- 
most every community are 
learning how to coéperate in 
their advertising. This 
augurs well for the possibil- 
ity of this codperation being 
continued in the future when 
normal conditions have come 
again. A striking example 
was afforded in Indianapolis 
when the banks and other 
business institutions in that 
city united to advertise in 
full page announcements to 
the workmen of that city, 
urging them to stick to their 
jobs in Indianapolis as long 
as possible. That is, they 
advise the workmen of that 
city to join the Govern- 
ment’s labor reserve, but re- 
main on their jobs until the 
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call comes for actual service | 
in the shipyards. The banks 


which coéperated in this ad- 
vertising were the Security 
Trust Co., Fletcher Trust 


Co., Union Trust Co., Aetna | 


Trust and Savings Bank, In- 
diana Trust Co., Fidelity 
Trust Co., Merchants Na- 
tional Bank, Indiana Na- 


tional and State Savings | 
and Trust Co. 

A READER oF System 
recommends that bankers 


run a savings club, on the or- 
der of the Christmas Clubs, 
for the purpose of replenish- 
ing the depositor’s ward- 
robe, the payments being 
made in the spring and fall. 
He would call it the “Dress- 
Up Savings Club,” and 
would appeal especially to 
young people, using street 
car cards and newspaper 
displays, with attractive 
cuts of up-to-the-minute 
wardrobes. 


COMMERCIAL Sav- 
incs Bank & Trust 
C o., Toledo (copyrighted) : 
PRACTICAL PATRIOTISM 

Never an American crisis but 
has produced practical Ameri- 
can patriots. 

The present American crisis 
is no exception. 

Here are just a few in- 
stances: 

Frank Vanderlip, who en- 
joyed a fabulous income as head 


ot New York's largest Bank, | 


goes to work for the Govern- 
ment at $1 a year. 

Herbert Hoover, former head 
of the Belgian Relief Commis- 
sion, and a mining engineer of 
world-wide fame, refuses at- 
tractive offers from foreign 
powers, to head American Food 
Commission and control food 
supplies for both army and 
people. 

Orphans in a San Francisco 
Children’s Home pledge five 
cents a month each as their 
“bit” toward Red Cross Funds 
from their scanty “spending 
money” allowance of ten cents 
a month. 














were only $7,800,000. 


| New York Agency 








Canadian Paper Mills 


represent an investment of $150,000,000, an increase of 
$80,000,000 in the iast 7 years. In 1918 the pulp and 
paper exports are expected to reach $60,000,000, most 
of them to the United States. In 1910 these exports \ 


Canada’s undeveloped commercial forest area of 400,- 
000,000 acres offers splendid opportunities for Ameri- 
can manufacturers. The Union Bank of Canada has 
310 branches and agencies throughout that country, 
and will furnish information regarding sites, labor } 
conditions, transportation facilities, etc., to those seek- 
ing to locate branches or factories there. 


Union Bank of Canada 
Head Office, Winnipeg 
Capital and Surplus, $8,500,000 ~ Gep. Menon Agents 


F. T. 





| 49 Wall St 











A good sample of modern constructive bank advertising, prepared 


A Civil War veteran of mod- | 
est means, puts every cent of | 
his pension into Liberty Bonds. | 
Too old to fight again himself, | 
he makes his money fight for | 
Freedom. 

A woman with four sons in| 
the army leads Red Cross work 
in her town and heads the local 


workers for National Food | 
Conservation. 
These instances have been 


taken at random from the 
newspapers. 

Every city and village, town 
and hamlet, has similar strik- 
ing examples of practical 
American patriotism. 


Everyone wants to “do his | 


bit.” 
The question is—How can 


| you, as a citizen of this great 


Country, help best to further 
our cause and WIN THE 
WAR? 

The answer is plain: 


SAVE YOUR MONEY NOW! 


West Enp Savine6s 


‘Bank & Trust Co.,, 


Pittsburgh: 


Take THIS PLEDGE: I affirm 
my undivided loyalty to the 
Cause for which we fight; the 
Cause of Justice and Human 
Liberty. I gladly lay upon the 
altar of the Nation’s need, my 
material possessions, my bodily 
strength and my mental powers. 
To serve and to save America 
and the Ideals for which it 
stands and to keep the Stars 


by Medley Scovil, Inc., New York 


| . 
‘someone had forgotten his 


| purchased a number of pairs 


and Stripes floating with honor, 
I pledge my Hand, my Heart 
and Life. 

One Trust Com- 
PANY, doing a large busi- 
ness with executors and 
trustees under wills, found 
that business was often held 
up and delayed because 


glasses. So the trust officer 
consulted an optician and 


of glasses covering the range 
of ordinary requirements—a 
delicate attention appre- 


ciated by elderly clients. 


Tue Irvine NaTion- 
AL Bank of New York, 
which has a very active pub- 
licity department, announced 
during the Third Liberty 
Loan campaign that its Lon- 
don representative was mak- 
ing a special appeal for sub- 
scriptions to the Loan from 
the leading banks in Hol- 
land, Scandinavia and Spain, 
agreeing to subscribe in 
their behalf and to hold the 
bonds without charge. We 
imagine that institutions in 
those neutral countries 
would be very glad to have 
some of their funds well out 
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of reach of the Germans. 
The Irving has been very ac- 
tive in pushing the Trade 
Acceptances method of cred- 
it and has placed the text 
matter of its entire series of 
publications on that subject 
at the disposal of banks and 
other business organizations 
desiring to reprint them for 
special circulation. The 
booklets so far issued are as 
follows: 

The Trade Acceptance 
tional Asset. 

The ‘Trade Acceptance in Na- 
tional Preparedness. 

The Trade Acceptance Nation- 
ally Launched. 

Practical Questions and An- 
swers to the Trade Accept- 
ance Method. 

Trade Acceptance Progress. 


a Na- 


Frank MERRILL, 
manager of the publicity de- 
partment of the Northwest- 
ern National, Minneapolis, 
sends us a series of ads de- 
signed to “put Minneapolis 
on the Savings Map,” of 
which we reproduce a repre- 
sentative specimen. Mr. 
Merrill asks us to “deal gen- 
tly” with the ads, but gentle 
dealing is not required to 
give them unqualified ap- 
proval. 


Tue AMERICAN Na- 
TIONAL BANK OF 
NASHVILLE is_ using 


specially drawn copy for its 
advertising, which is artistic 
and distinctive, but some- 
what sacrificing of clearness. 


THe Union Bank 
oF CANADA is now run- 
ning a good series of con- 
structive advertising, includ- 


ing “Canadian War Facto- 
ries,” “Canadian Shipbuild- 
ing,’ “Canadian Paper 


Mills,” ete., designed to help 

Canada and incidentally the 

Union Bank. This series 

was prepared by the Medley 

Scovil Advertising Agency, 
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YOUR min 


ran 
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NEAPOLIS REMITTANCE 


f 





They are back in twenty minutes. 


responsibility; and we are on the look 
you as your Minneapolis representatives 


Minneapolis, Minnesota 





“ 4 ” 

A Draft on you, sir— 
Exactly at 10:15 a first squad of messengers leaves our bank for the grain 
At 10:45 the main body 
starts out for a canvass of the whole down-town district 


We watch the fate of each one of your collection drafts wit! 
-out for special of 


The Northwestern National Bank 








ot our c 











Resources $57,000,000 








Featuring a real service 


whose extended Citizens Na- 
tional Bank series has been 
published in pamphlet form 
by the New York Evening 
Post. 


of experienced men and cun- 
ningly devised machinery that 
you can rent from us at a small 
price. 


CiTrizeEns NATIONAL 


|Bank, New York: 


Tue Bank oF NEw 
Ri1cHMOND, Wisconsin, 
has the slogan habit and 
some of those which it uses 
are very good. Among them 
are the following, taken at 
random from some of the re- 
cent printed matter of the 
bank: 

We are as Near You As Your 


Postoffice. 
We do More Than Solicit 
Your Business—we Trade you 


yur Service for it. 

We realize business is Sensi- 
tive and Goes only where it is 
Invited and Stays only where 
it is Well Treated. 

Money at Interest is a Good 
Silent Partner. 


SAFE 
New 


MERCANTILE 
Deposit Co., 
York: 
THERE ARE SO MANY 
CHANCES 
THAT you have to take every 
day in these adventurous times, 
that it hardly seems necessary 
to take any with your valuables, 
Especially since there is a 
chance-proof vault watched 
over by a vigilant combination 


WAR AND INFLATION 

Recent tigures issued by the 
Treasury Department show the 
total general stock of money in 
the United States on January 
1, 1918, to have been $6,256,198,- 
271 as compared with $5,012,- 
405,517 on January 1, 1917. 

Per capita circulation of 
money on January 1 last was 
$48.76 as compared with $18 a 
year ago and $38.48 in 1916. A 
natural result has been the in- 
crease in prices of merchandise 
and commodities. The more 
money there is in circulation 
the less its purchasing power. 

With the continued demands 
of our Government for money, 
goods and services, a_ certain 
degree of inflation un- 
avoidable, but the banking sys- 
tem of this country should be 
able to control its extent. Mer- 
chants and manufacturers can 
codperate at this time by con- 
ducting their business along 
conservative lines. 


CONSOLATION 


Hush, little quarter, don’t you 


seems 


cry; 
You'll be a Thrift Stamp by 
and by. Puck 
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THE BANKERS MAGAZINE—BANKING PUBLICITY _ 


“HIST ORICAL BOOK- 
LETS 
B ANKING PUBLICITY | 
has always recommended 


the use of booklets along his- 
torical lines as a means of | 


general publicity for banks. | 


These publications when 
well done are interesting and 
valuable in themselves and 
have the added merit of be-| 


ing preserved indefinitely | 


for reference. 


Some good examples of | 
this kind of publicity have} 
been received recently, rep- 


resenting the work of Perry 
Walton of Boston, who spe- 
cializes in this line. These 
include the following titles: 


The Bank of America: A 
Brief Account of an His- 


toric Financial Institution | 


and Its Site. 


| 

Historic Newark: A Collec- | 
tion of the Facts and Tra- | 
ditions about the Most In- 
‘is 







fa re are you going 5 
tory? What will be the 
r work when the job is 


you _ bought a Liberty 
first and second issues If not, 
have several War Savings = 





Keep on collecting 
and adding a little to 3 


in Bank. And on te f th = 
in Bank. “And on top of these i 
Those who have that kind - 
} theor whe tae Mare tat kied « of spirit are «CO 
| 
Scandinavian American Bank 
| 


2B Oh President. 
tat La —- ‘Vice Presi 
* S. Larson. .Vice-President and ses 
Histhen Berg, Cashion’ one"? 














One of an excellent series in design 
and wording, from the Izzard Com- 
pany, Seattle 








| teresting Sites, Streets Ny -« 

| and Buildings of the City. 

| Printed for the Fidelity 
Trust Co., Newark, N. J. 

lone uated Years of Sav- 
ings Bank Service. <A et thy.) Sen 

| Brief Account of the Ori- ‘Minneapolis! B," | 

| gin, Growth and Present 7 a ‘sleeve 

| Condition of the Provi- |] co son totrisusines ot ovine! 

| dent Institution for Sav-| | ++. a» 

| ings in the Town of Bos-| | s." °°" eee mere 
ton. 









|Safekeeping of Valuables: } | ruts tzanom sit mame tr 

An Illustrated Account of | | ®*"» Tart wil do 

the Methods that have| c. Tait hel ur using gue, you wil have 

been used during the Ages | | * acd sane of pera nthe she 

to keep safely Gold, Sil-| | ‘4 ree Ave, mar Fost 

| ver, Money, Jewels and The Northwestern National Bank 

| Valuable Papers, together | | ica i 

| with the Story of the Ori- 

gin and Development of | | 

the Safe Deposit Vault. 

| Printed for the Union Na- 
tional Bank, Newark, 

N. J. 


Another publication along | profusion, and letters invit- 
‘these lines received recently |ing business are sent out 
“Sixty Years of Sound| systematically to various 


























“Putting Minneapolis on the Sav- 
ings Map” by means of a Thrift 
and Savings Campaign 


'| Finance,” issued by the Mer-| lists of people. 


ichants Loan & Trust Co.,| “In this matter of gen- 
Chicago, and the work of the} eral publicity and direct ad- 
Chittenden Co. The illus-|vertising, the methods pur- 
trations are from drawings | sued are practically identical 
depicting the Chicago of} with those used by our re- 
1857. tail houses and it is not nec- 
ros essary for me to take your 

time in elaborating upon 
DIGNITY IN ADVER- |this phase of the situation. 
TISING I do want, however, to bring 

| out the point very strongly 
ss— AM not going to bore|that all financial advertise- 
you with the customary | ments must be dignified, and 
dissertation on technical de-|I claim that it is possible 
tails of bank advertising. As|to have dignified advertise- 
a loyal Clevelander I may} ments with the proper busi- 
perhaps be pardoned for) ness-pulling qualities. Pro- 
saying here that Cleveland! fessor Paul T. Cherington 
has always been the leader|of Harvard University, of 
and pioneer in progressive} whom you all know as per- 
bank advertising. The news-| haps the greatest theoretical 
papers are freely used, authority on advertising, re- 
space in street cars is| cently awarded first place to 








utilized, handsome booklets, | the advertising of a financial 
pamphlets, folders, mailing institution in a test which 


‘ecards, blotters are used in| he made of the advertising 
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of some twenty different 
lines of business, and the 
bank has always adhered to 
conservative, dignified 
style. 

“Advertisements which 
are now being used by some 
banks, and which contain 
the combination of sensation- 
alism with startling illustra- 
tions are not only unpro- 
ductive of desirable de- 
posits but they undermine 
public confidence and are 
apt to bring ridicule upon 
the bank using this charac- 
ter of publicity.” —Francis 
R. Morison. 


a 


THE POWER OF AD- 


VERTISING 
WW HAT I am going to 


say may sound a 
bit queer coming from an 
old-fashioned business man. 
But things have happened 
so fast since August, 1914. 
Like most anybody with his 
eves open, I realize that 
there’s a new spirit abroad. 
It has the old ideas down 
and out. Whining against 
it won't do us any good. Call 





A Liberty Bond has 
started thousands in the 
saving habit. Many of 
these people are coming 
to us with their first se- 
curity to render it dou- 
bly safe by renting a safe 
deposit box in the vaults 
of the 


Mercantile Safe 


Deposit Co. 
115 Broadway, New York 


Eesteblished 1870. 





Fifteen million or more Liberty 
Bond owners ought to create a de- 
mand for safe deposit accommo- 
dation 
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The strength of this institution 
also in the integrity and character of 
manage its affairs, 


And it is to the credit of these 
assets. 
of complete facilities under one roof. 


matter the services of thix 


of the good wilf qf patrons as one of the bank's largest, though unlisted, 


Build your financiél affairs on a strong foundation by opening a 
checking or savings account at this bank, where you will bave the benefit 


Mahe your income tax return BEFORE April 1 If You desire assistance tn this 
wstitution are at your 


NATIONAL COPPER BANK 


and BANKERS TRUST COMPANY 


Making New Depositors i 
Feel “At Home” b 


When you open a new acco’ 
this bank, you receive the sl 
attention of an experienced officer ih 
who gives you courteous 
and supplies all necessary 
tion. 





assistance 


loforma I 


Every new depositor is thus prop- 
erly introduced and made <o feel ‘‘at | 
home”’ when. be enters’ this institution | 


js-not ouly in its massive vaults, bnt 
the men who form its directorate and 













men ‘that they recognize the influence 








disposal, aithout charge 






One of a live series by McAllister-Stevens-Wallis, Inc., Salt Lake City 


it whatever you wish, Bol- 
shevism, Socialism, the 
Brotherhood of Man, it’s on 
top to-day, and though even 
its followers haven't all of 
them recognized that fact, 
it’s here to stay for awhile. 

“One of the few big men 
that we have instinctively 
put on the other side was 
frank enough to say in pub- 
lic that he had looked over | 
the fence and seen doings 
there that convinced him 
that if things weren't bust- 
ing already, there was a big 
yust due. 

“Now I believe that in- 
stead of despising and re- 


jecting advertising those 
who are behind this new 


drive for democracy should 
recognize what a weapon 
advertising gives them. By 
using it they can get their 
‘case before the people in 
| one-half the time, with one- 
|half the expense and one- 
|half the energy. It may not 
| be as exciting as mass meet- 
lings and speeches and 
| parades, but none of us is 
exactly suffering from lack 


of excitement these days.’’— 
McAlister Coleman. 


& 


“Be an AMERICAN,” 
is the very appropriate slo- 
gan which is used by the 
American Trust & Savings 
Bank of Birmingham, Ala. 
During the recent Liberty 
Loan campaign it had this 
slogan worked into an em- 


blem containing also the 
American Flag. 

& 
InstreapD of the custo- 


mary “Resources” and “Li- 
abilities” in its condensed 
statement of condition, the 
First National Bank of Bay 
Shore, N. Y., uses the words 
“WE OWN” and “WE 
OWE.” respectively, and 
shows that the difference in 
the totals of the two columns 
is made up by the Capital, 
Surplus and Profits, making 
a guarantee fund for the 
protection of depositors. 
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| 

Reading — An Aid (of the fire evenings. It's | experience and her intimate 
To Self-Help ‘nature’s own time for study.| knowledge of the attitude 
| Application this season to|of large financial institu- 
HAT reading is not|consistent reading would|tions toward their em- 
simply for the literary | benefit any and all of us—)ployees more than ordinary 
man or as a means of rec- let’s keep the idea in mind.| interest attaches to her 
reation alone, to others, is; Your local  librarian| analysis of the situation 
an idea that is fortunately | would undoubtedly be glad, which women face who are 
being rapidly outgrown,|to put you in touch with|eager for a trial of their 
observes the Ralston Sales-|some of the best things of, executive abilities. |The 
maker. this kind that have recent-| following extract, however, 
Nowadays the business |1y been published or, if you; might well be applied to 

man as well as the ambi-| Wis! it, we'll be glad to tell| employees of either sex. 
tious clerk is coming to rec-|YOU Of those which have! “For the sake of gaining 
ognize more and more thai|©°™e to our attention that | this thorough knowledge, I 
in reading lies a practical | 9°¢ particularly good. ‘should advise those who 
source of knowledge as to, This thought has been! aim to be leaders, to start 
how to develop ability in | CXpressed by someone—-| at the bottom and learn the 
his line of work. '“The man who can read|very groundwork of the 
Moreover, there’s a grow- | and doesn’t—how much thing they undertake. 
ing list of keen, helpful better off is he than the |Someone has said that the 
books on subjects of vital|™@” who can’t?” Surely | first principle of business 
interest to the merchant, With some of us familiarity is to learn to do the least 
and his employee, books | breeds contempt. We lose task well; the second—and 
which will not only prove | Sight of what reading can it is equally important—is 
: |bring in the way of help/|to teach someone else to do 


a source of inspiration, but | - 
give definite suggestions | and growth because reading | it. This is the two-fold 
that can be applied in the | '% such a common accom-|rule of progress that en- 


conduct of business andj|Plishment that we give no|ables the strong man or 
eventually be measured on| thought to it. Let’s make} woman to lift responsibil- 


a dollars and cents basis. |it pay dividends this year.|ity from overburdened 


The really successful | | shoulders, and teach 
books of this nature, the | & |younger people to take it 
ones which should be read, | ‘easily and in turn.” 
are not visionary ideas of} WOMAN’S PLACE IN| 
professional book makers | BUSINESS & 


| 


z a oppor-| PRACTICAL EXPERI- 
a a unities for women in| 
asec a they are |the financial world, and the | —— 

This eal i i | training necessary for those | NUMBER of men re- 
Se Secs 2 hes what/who would improve them, | mark that practical 
their * — oa ers 4 were discussed recently be-| experience is best, remarks 
ts bes ees riage pee fore the students of Well-|the Commerce Monthly. It 
ramones ate oa Maes esley College by Miss Eu-|is, however, a well-known 
i a vaiue to the! genia Wallace, supervisor | fact that practical experi- 

: ” wa to grow. (of the library and bond ence coupled with the the- 

The year’s long evenings filing department of the/oretical knowledge will en- 
are with us now, and the|Guaranty Trust Co. of|able one to grasp more 
nip that’s in the air makes| New York. quickly the intricate prob- 
it pleasant to draw up side! Because of her varied! lems arising daily. 


but the sum and substance | 
© le 


of the experience of men 
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KEITH F. WARREN, Editor 
Monthly Book Section 
THE BANKERS MAGAZINE 
253 Broadway, New York 


JANUARY 1918 


OOK TALKS wishes 

all its readers a 
Happy New Year, with 
more books, more reading— 
and hence more prosperity. 


o 
A good _ book 
precious life-blood 
master - spirit, embalmed 
and treasured up on pur- 
pose to a life beyond life.— 


Mitton. 
sit down and read a 


T° 
book that deals with 


your own kind of business 
problems is like calling a 


is the 


of a 


% 


business associate in for a 
conference. Your = con- 
feree would give you a 


different angle of vision on 
the problem that had been 
bothering you; a good busi- 
ness book will do the same 


thing, only perhaps _pre- 
senting the matter in a 


general rather than specific 
manner, that increases the 
reader’s breadth of vision. 


The true university of 
these days is a collection of 
books.—Car ty re. 


@ 
SYCHOLOGY 


intensely _ interesting 
subject, but there is so 
much talk of the psychology 
of business, the psychology 
of banking, and the psych- 
ology of this and that, we 
are in great danger of 
weaving a web of mystery 


is an 


| fundamentally 


BOdK TALKS 


about that are 
far from 
mysterious. Over-emphasis 
of the principles of psych- 
ology as applied to bank- 
ing, for instance, creates an 
impression of technical in- 
tricacy that is decidedly 
unfortunate, for banking is, 
after all, merely a special- 
ized form of salesmanship. 
It is the selling of a high 
type of service. It is a 
business that develops a 
very personal relationship 
between the banker and his 
client. The salesmanship 
that is involved is not the 
kind employed in the sell- 
ing of goods. It is rathcr 
a manifestation on the part 
of the banker of his com- 
prehension and sympathet- 
ic grasp of the needs and 
problems of the client and 
his ability to gauge existing 
conditions and their possi- 
bie effect on the future 


subjects 


tom 
+ 


Dreams, books, are each a 


world; and books, we 
know, 
Are a_ substantial world, 


both pure and good, 
Round these, with tendrils 
strong as flesh and blood, 
Our pastime and our hap- 
piress will grow. 
—W orpDsworTH. 


& 


HE present generation 
of bankers is tending 
more and more toward sim- 
slification of the relations 
between bank and client, 
and these bankers are 
studying closely the broad- 
er phases of the “business 
of banking.” Many of the 
latest books on_ business 
and banking embody these 
principles and extol the 
type of “salesmanship” 


that the bankers are devel- 
oping. This service sales- 
manship is manifesting itself 
in a practical way in many 


of the codperative move- 
ments undertaken by 
groups or associations of 


banks for the development 
of thrift and other educa- 
tional purposes, but it is in 
the building up of the 
clientele of the individual 
bank that the new “sales- 
manship” is attaining its 
greatest results. 


% 


Seasoned life of man pre- 





served and stored up in 
books.—MILtTon. 
& 

BANKER said to a 


A 


salesman once—an ad- 
vertising salesman: “When 
ever you are around this 
way, drop in. I like to 
hear you talk. You give 
me a different view of 
things. You have a sort of 
|composite point of view 
‘that I don’t get from the 
| customer whose field of 
| vision is limited to condi- 
|tions in his own particular 
| line.” This banker had 
|his own broad vision, cov- 
‘ering many fields of indus- 





| eri 
| try, but he liked to meas- 
ure it with that of other 
men, and he did it in two 
|ways—the one mentioned 
‘above, and by _ reading 
\books that discuss present- 
‘day business and banking 
| problems, books that reflect 
|composite rather than nar- 
row opinion. 





| i 

| Have recourse to your 
books, then, my son. The 
wise men who have written 
before our days are travel- 
‘lers who have preceded us 








el- 
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eli 
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['he 
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in the paths of misfortune,| thought that applause is 
and who stretch out ajnot the object of their 
friendly hand toward us, work, but that the truest 
and invite us to join their, compensation for living is 
society when we are aban-|the satisfaction 
doned by everything else.|comes of the consciousness 
A good book is a good of having performed a serv- 
friend—Bernarvin DE Sr. | ice to humanity to the best 
PreRRE. 


‘of one’s ability, and with 
Fos ,all one’s heart.—Old Col-| 


THE SERVICE OF 
ROUTINE 


(PEAT credit is due to 
those who faithfully 


\ony News Letter. 

& 

| INCOME TAX PRO- 
CEDURE 


T will be welcome news to 


perform the monotonous | 
routine duties of the} 
world’s work. Too much| 


of the world’s praise goes 
to the work that is con- 
spicuous. Yet the harmo- 
nious working of the great 
machinery of civilization 
depends largely on _ the 
routine workers who do the 
same thing day after day 
and year after year. The 


bankers that a new 1918 
‘edition of Montgomery’s 
| “Income Tax Procedure” 
will be issued early in Janu- 
ary. The law is exceed- 
‘ingly complex this year 
and everywhere bankers are 
| being asked by customers to 


|give advice on the prepara- 
ition of Income Tax returns. 


omission of a bit of routine | Mr. Montgomery’s book 


often causes more trouble|is full of specific sugges- 
than a change of railroad tions which will save bank- 
presidents. |ers much time and enable 
If the tired watchman|them to render real service 
neglects his signal or switch |to the customer. 
even for a moment there| The book will contain 
may be a wreck, and all the| 750 pages and goes with 
world hears of it, and heaps| great thoroughness into the 
disgrace upon his head for| Income Tax Law, Capital 
the moment of negligence. | Stock Tax Law and the 








But the world never hears 
of ten, twenty or thirty 
years of unremitting serv- 
ice during which there were 
no wrecks chargeable to 
him. 

The world lauds the au- 
thor whose thoughts inter- 
est or instruct and forgets 
the printer without whose 
type it might not be able to 
read the author’s thoughts. 

So, through the whole 
range of human activity the 
praise goes to the conspic 
uous and the unusual. But 
the world’s patient workers 
may be refreshed by the 


| War Profits Tax. 

| The bank distribution is 
|in the hands of the Bankers 
| Publishing Co. and copies 
may be obtained on approv- 
|al, as soon as issued. 
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CO-OPERATION 


HERE are many con- 
crete evidences of in- 
creasing amity in the rela- 
tions between employer 
and employee, especially in 
progressive organizations 
that realize the importance 
lof the fullest possible co- 


which | 


dperative effort from gresi- 


dent to office boy. One rea- 
son for the phenomenal 
growth of the National 


City Bank of New York— 


to cite a typical instance— 


| 





is the fact that President 
Vanderlip misses no oppor- 
tunity to come into personal 
relation with the 1500 em- 
ployees of the bank just as 
often as possible. One of 
the things which Mr. Van- 
derlip does is to entertain 
and address the employees 
at his home at Scarborough 
once or twice every year. 
Judging by the spirit of 
loyalty and _ enthusiasm 
which prevails at the Na- 
tional City Bank, Mr. Van- 
derlip’s policy might well 
be emulated by the heads of 
other large organizations. 
—The Pace Student. 


& 


TRUST COMPANIES 


HE United States 

Mortgage and Trust 
Company has issued its 
1917 edition of “Trust 
Companies of the United 
States.” This book, which 
is now in its 15th year, is 
a valuable publication and 
gives much interesting and 
important data regarding 
the trust companies of the 
country. It is interesting 
to note that the total re- 
sources of these companies 
as shown by their state- 


_ments of June 30, 1917, ag- 
| gregated 


nearly $9,000,- 
000,000, an increase of 
more than $1,300,000,000, 
or 17 per cent. over the 
previous year. Important 
features of the work are a 
digest of state regulations 
affecting trust companies 
and a complete index by 
companies and for cities 
and towns of all states. 
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The Bank 
Officer’s 


Income Tax 
Guide 











PRESS COMMENTS ON 1917 
MANUAL 


“Gives reader the benefit of a 
thorough analysis of the Income 
Tax law, suggesting solutions for 
many of the problems.”—A merican 
Banker. 

“Contains a number of useful 
hints with regard to keeping ac- 
counts in such manner as will best 
comply with the law.”—Journal of 
Accountancy. 

“Explains all the taxpayer, either 
individually or corporate, need 
know.”—Magazine of Wall Street. 

“The most practical working 
compendium of the Income Tax 
that has been produced.”—Wall 
Street Journal. 


“Suggestions as to the accounting 
procedure will probably avoid in- 
correct reports and consequently 
excessive tax in many instances.”— 
Bulletin National Tax Association. 

“A broad study of the law with 
practical suggestions.”"—New York 
Evening Post. 

“Does not quote the tax law and 
decisions and then leave you still 
‘up in the air’ as to their interpre- 
tations.”—Financial News. 

“Indispensable in the preparation 
of returns and to prevent needless 
overpayments.”—Literary Digest. 


WHO MR. MONTGOMERY IS 


In a manual such as this every- 
thing depends on who the author is. 
Mr. Montgomery is a_ recognized 
authority on Income Tax matters, an 
international accounting authority. 
He is a lawyer; a member of Ly- 
brand, Ro&s Bros. & Montgomery, 
one of the best known accounting 
firms in the United States; author of 
Montgomery’s ‘“Auditing;” an _ Ex- 
President of the American Association 
of Public Accountants. 

His “1917 Income Tax Procedure” 
was more widely used than any other 
manual in the preparation of the 
returns. 

Mr. Montgomery's opinions may be 
taken as those of a high authority. 


THE BANK OFFICER’S INCOME 
TAX GUIDE 


Des banker is supposed to be an 
authority on the Income Tax whether 
he wants that distinction or not. As a 
matter of fact, it is good policy to help 
It builds 


business men with their reports. 
good will and new business. 


There is a new manual—*1918 Income Tax 
Procedure,” by R. H. Montgomery, C. P. A., 
which is indispensable to the banker in giving 
customers assistance. Mr. Montgomery’s book 
is entirely beyond the scope of mere digests 
of the law. It gives his specific advice on all 
difficult items of the return, and will answer 
nine out of ten questions people ask you. 

Covers the Income Tax, Capital Stock Tax 
and Excess Profits Tax; the requirements of 
individuals, partnerships, corporations and fi- 
duciaries. Arranged for quick reference in the 
same order as the return. 


The manual takes up, item by item, Income, 
What is Taxable and What is Not, Dividends When 
Taxable at Rates of 1916 and Former Years, De- 
ductions, Exemptions, Procedure in Preparing and 
Filing Returns, Depreciation, Depletion and Obso- 
lescence, the Capital Stock Tax, and the Excess 
Profits Tax, Mr. Montgomery doesn’t side-step the 
hard points; he pays special attention to them. 


Will be issued early in January—in plenty of 
time for preparing the return. 


750 pages. Size 6x8% inches. Clear printing. 
=a binding. Not expensive—only $4.00 de- 
vered. 


“1918 Income Tax Procedure” will be sent abso- 
lutely on approval to any bank official subject to 
five days’ examination. If you are not glad you 
got it, simply return it to us and the charge will 
be cancelled. Otherwise, remit the price. 


Order Now. There is always a tremendous rush 
for this book at the last minute. The first print- 
ing of the 1917 edition was exhausted in two 
weeks. Ordering in advance carries no obligations 
whatever to keep the book. 














BANKERS PUBLISHING COMPANY, 
253 Broadway, New York: 

Please send for free examination Montgomery’s 
“1918 Income Tax Procedure.” After five days’ 
examination I will either return or remit the 
price, $4.00. 


Jan. B. T. 












































A BANK LIBRARY 


ERHAPS the best ser 
vice of a bank library 
is that it encourages the 
habit of study among the 
officers and employees of the 
bank. In the absence of sure 
knowledge, one is always 
safer to investigate before 
deciding. Even to those 
who know, the additional in- 
formation or the new angles 
of thought which may be ob- 
tained from books are not to 
be despised. 

A bank library—one in- 
stalled in the bank or in ad- 
jacent rooms—should be, of 
course, primarily a working 
library, containing  text- 
books on banking, investing, 
commercial law, trust com- 
panies, economics and gen- 
eral works of reference. As 
those engaged in the bank’s 
work acquire the habit of 
frequently consulting this li- 
brary, it will be found that 
the bank in all its transac- 
tions is acting in the light of 
the best information obtain- 
able. That here and there 
may still be found a bank 
without that light is evi- 
denced by the following re- 
cent instance: 

A banker who had trust 
company privileges was 
asked if he had taken any 
steps to increase this branch 
of his business, and replied 
that he had not, but that the 
bank was there ready to care 
for any trust business that 
came along. If he had read 
a single chapter (‘‘Increas- 
ing the Business of a Trust 
Company”) from Mr. Clay 
Herrick’s book on “Trust 
Companies,” he might, with 
practically no additional ex- 
pense have increased his 
business immensely. 

While a knowledge of 
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\is desirable, most of the 
| shelves of bank libraries in 
| these days deal with severely 
practical matters. In fact, 
no bank that does not pos- 
sess a good working library | 
can be said to have that close | 
relation to modern and pro- 
gressive ideas that is essen- 
tial to the most successful 
conduct of a bank. 

It is less the purpose of 
“Book Talks” to insist on 
the purchase of any particu- 
lar books than to recommend 
to banks the propriety of 
installing a bank library of 
some kind. If after you have 
decided on this step, this de- 
partment can be of service 
to you, our help is yours for 
the asking. rot 


_| books finding a place on “in| 


| 


THE WAR REVENUE 
LAW 


NE of the most valu- 

able of the bank pub- 
lications on this subject is 
that issued by the National 
Bank of Commerce, New 
York. It is a pamphlet of 
some 175 pages, copiously 
indexed, with the old law 
and the amendments of the 
new law brought together 
in such a way as to pro- 
vide a clear and compre- 
hensive idea of all the pro- 
visions of our present tax. 
The index alone covers 18 


ages. 
pag & 


The lady bank-clerk had 
completed her first week, 
and a friend asked her how 
she liked the work. “Oh,}| 
it’s beautiful!” said the girl. | 
“I’m at a_ branch where | 
nearly all the people we) 
know have accounts, and it’s | 
so nice to see how little, 
money some of your friends | 
have in the bank!”—Man- 
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Buy a Book for 
the Soldier Boy 


"Heres a list of the 


kind they like to read 
Sixty Cents each 


we Lincoln, Boy and Man, 


organ 
BE BBD ccevcsscercoened Ostrander 
Big Tremaine.......... Van Vorst 
Call of the Cumberlands. ...Buck 
Clansman, The......... ....Dixon 
Chip of the Flying-U...... Bower 
Crista, TRO. ccccccccscees Churchill 
Desert Gold. ccc ccccccccccces Grey 
Gunner Aboard the Yankee, A, 
Doubleday 
Haunted Pajamas, The....Elliott 
Hepsey Burke........... Westcott 
Inside of the Cup...... Churchill 
MN ‘ndveéedieetraseced Curwood 
Keziah Comn evovecsesecves Lincoln 
ee a PETE ee Bower 
Lords of High Decision. Nicholson 
PE 6.0.006n0seensnsdesae8 Norris 
Night Born, The.......... London 
North of Fifty-Three..... Sinclair 
Once to Every Man........ Evans 
Options ...... reccoccceses Henry 
Cvertgne Bed .erceccvcces Knibbs 
PENS 4 4-+6000 4005000 Tarkington 
Potash and Perlmutter...... Glass 
Prince of Graustark..McCutcheon 
Prodigal Judge............ Kester 
onan A Se ree Johnson 
SE 55250452.404906800000 Ford 
Seed of the Righteous, The, 
Tompkins 
Stirrup Latch, The........ McCall 
My Home in the Field of Honour, 
Huard 
What Will People Say....Hughes 
Whispering Smith...... Spearman 
White Feather.. Worrall and Terry 
Wings of the Morning...... Tracy 
Burning Daylight......... London 
John Barleycorn.......... London 
lt ccc cecvcccccoes ...-Rinehart 
BOG. ccvcccccsecsesee DuMaurier 
Lone Star Ranger........ ...Grey 
Skinner’s Dress Suit...... Dodge 
Torchy, Private Sec......... Ford 
Turmoil, The ......... Tarkington 
Bucky O’Commer...cccccccss Raine 
Heney Bee, THe. .cscoccee Merwin 
Ruggles of Red Gap...... Wilson 
TORRENT cccciccvsccccsocecés Buck 
Caper TA occcccsces ° Kyne 
Maelstrom, The........++.. Froest 
Real Adventure, The....Webster 
Sundown Slim............. Knibbs 
Story of Julia Page........ Norris 
Silver Sandals .......... ,.-Stagg 


Patriotic Heart Songs....Chapple 
Pan-Germanism, What It Is? 


Usher 
PN Wh dce cscs casensnewe Elliott 
“Mister 44° ..cccccccccccccs Rath 
ET Accusel...ccseccees By a German 
Kitchener’s Mob............- Hall 


| Send us your order and your card and 
we will forward the books to any 
address 


The Bankers Publishing Company 
253 Broadway, New York 
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Some New Books of Interest to Bankers 


Accounting Principles. By S. F. Racine. 320 
pages. Price $3.15. 


American Form Book. By Milton Sayler and 
W. S. Walker. A collection of the most ap- 
proved forms embracing deeds, mortgages, 
leases, bonds, wills and all legal instruments 
prepared in accordance with the laws of 
the several states for the use of profes- 
sional and business men. 623 pages. Price, 
$3.65, postpaid. 


Arithmetic Tests and Studies in the Psychology 
of Arithmetic. By G. S. Counts. 131 pages 
Price, $0.85, postpaid. 


Art of Extempore Speaking. By Abbe Bautain. 
Shows clearly, logically, and effectually how 
to express ideas. Price, $1.75, postpaid. 


Banking Law of New York. By G. W. Morgan, 
and A. J. Parker, Jr. Chapter 2 of Con- 
solidated Laws and general statutes affecting 
corporations subject to supervision by the 
superintendent of banks. With notes, an- 
notations and_ references. 1917 +=edition. 
Price, $3.60. 


Bookkeeping and Accounting. By J. J. Klein. 
A basic text-book in the presentation of 
bookkeeping to every grade of student. 453 
pages. Price, $2.65, delivered. 


Delbridge Calculating Tables, 27 Cents to 
27.95 Cents, By C. L. Delbridge. 34 pages. 
Price, $1.55. 


Delbridge Sotetaties Tables, 28 Cents to 
28.95 owe By C. L. Delbridge. 34 pages. 
Price, $1.5 


Delbridge Calculating Tables, 29 Cents to 
29.95 Cents. By C. L. Delbridge. 34 pages. 
Price, $1.55. 


a Directory of Japan, 1917. Price, 
2.65. 


Financial California. By Leroy Armstrong. 
An historical review of the beginnings and 
progress of ‘ee in the state. 286 pages. 
Price, $22.75 


Economic Annals of the Nineteenth Century, 
1821-1830. By William Smart. Contains in- 
dex. Author was Adam Smith, professor of 
political economy, University of Glasgow. 
584 pages. Price, $6.65, delivered, 


-- ee" Independence; and How to Obtain It. 
By c. Cutting. Explains to citizens a 
ee system in keeping with our Ameri- 
can ideals. 71 pages. Price, $0.85, delivered. 


Foreign Relations of the United States. Com- 
piled by the Academy of Political Science. 
Part I: 1. Democratic ideal in the world 
organization. 2. Future Pan-American rela- 
tions Part II. 3. Future relations in the 
Far East. 4. Investments and concessions as 
causes of international conflict; a series of 
addresses and papers presented at the Na- 
tional Conference on Foreign Relations of the 
United States at Long Beach, N. Y., May 28- 
June 1, 1917. 2 vol Price, $1.65, postpaid 


The High Cost of Living. By F. C. Howe 
Study of causes and aspects of present high 
cost of living. Includes chapters on the feed- 


ing of the nation, gambling in wheat, cold 
storage and food speculations, land for the 
landless, the farmer and banker. Author is 


commissioner of immigration, Port of New 
York. Index. 275 pages. Price, $1.65, deliv- 
ered 


Mow ees and Girls Can Earn Money. By 
B 


owsfield Tells boys and girls how 
= a hundreds of useful things to earn and 
save money after school and during vaca- 


tions 247 pages. Prive, $1.10, postpaid. 


Investment Safeguards. By H. B. Mulford, 
A financial guide for persons planning to 
ste. for the first time. 88 pages. Price, 


The Knack of Managing; System’s new method 
of training men to manage. 6 vol. Gratis 
(with System Magazine). 


The Law of Bills, Notes and Checks. By J. L. 
Whitley. The full text of the negotiable in- 
struments law as adopted by forty-four 
states, the District of Columbia and Hawaii, 
with copious annotations, forms and illus- 
trations. 401 pages. Price, $4.15. 


London Bankers’ Year Book. By Thomas 
Skinner. An account to date regarding 
British, Colonial and foreign banks and 
banking firms. Price, $3.40 + duty. 


Manual for Notaries Public. By Florien 
Giauque. An authoritative guide for no- 
taries public, justices, mayors, consuls, etc., 
as to acknowledgments, affidavits, oaths, 
ete., for each State and Territory, with 
forms and instructions. 4th edition, revised, 
428 pages. Price, $2.15, postpaid. 


Men Who Are Making America. By L.@& 
Forbes. Tells in an intimate way how fifty 
of America’s foremost business and financial 
leaders of the present day have succeeded. 
442 pages. Price, $3.15, postpaid. 


Money and Banking. By J. T. Holdsworth. 
Revised edition. 524 pages. Price, $2.40, 
postpaid. 


Money Making for Boys. By A. F. Collins 
Tells the boy who wants to make money 
how to do it, and what to do with his 
money after he has made it. 243 pages. 
Price, $1.15. 


96 Plans for Collecting Money by Mail; tested 
plans for reducing credit losses—proved ideas 
and letters that collect—short cuts for han- 
dling collection details—pointers to observe 
when extending credit. 160 pages. $4.50 
(with System Magazine). 


The New Business Department. By T. D. Mac- 
gregor. Describes the organization and op- 
eration of a typical modern new business de- 
partment showing how a bank can system- 
atically cultivate and secure new business 
from various sources. Price, $1.00, delivered. 


Practical Banking. By O. H. Wolfe. Explains 
to students and bankers fundamental princi- 
ples underlying practical banking work. 301 
pages. Price, $2.15, postpaid. 


= President’s Control of Foreign Relations. 

E. 8. Corwin. An historical and analyt- 

pod study of the powers of the legislative and 

executive branches of the national govern- 

ment in regulating foreign relations of the 
United States. 216 pages. Price, $1.65. 


Scientific Office Management. By W. H. Leffing- 
well. A report on the results of application 
of the Taylor system of scientific management 
to offices; supplemented with a discussion of 
how to obtain the most important results 
253 pages. Price, $10.15, postpaid. 


Theory and History of Banking. By C. F. 
Dunbar. 3d edition, enlarged by O. M. W. 
Sprague. 297 pages. Price, $1.65. 


War Revenue Law of 1917; including the in- 
come tax, war profits tax, beverages tax, 
tobacco tax, war excise taxes, war stamp 
taxes, miscellaneous war taxes. 1, Exposi- 
tion of the Law; 2. Text of the Law; In- 
dexed [2d ed.]. By Federal Trade Informa- 
tion Service. 87 pages. Price, 60 cents. 
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How to Increase Your 


In the 600 pages of this book Mr. Kniffin 
covers every phase and detail of the opera- 
tion of a modern bank. There is not a detail 
from the handling of the morning’s mail to 
the extension of credit, from the duties of 
the messenger to the functions of the presi- 
dent that he does not consider carefully and 
describe in an interesting way. ‘ 


Why You Should Own This Book 


By finding out how other banks and bank- 
ers have met the same problems which you 
are encountering every day you will get some 
valuable sidelights on your own business. 
You will begin to see ways of increasing the 
efficiency of your own departments—of mak- 
ing the work of your bank run smoother—of 
getting the most out of your equipment. 


Deals With Every Practical Banking 
Problem 
There isn’t a single practical banking 
problem or detail of bank administration that 
this book doesn’t take up carefully and de- 
scribe in detail. It treats of every phase of 
modern banking from the handling of the 
morning’s mail to the extension of credit, 
from the duties of the messenger to the 
functions of the president. 


How Other Banks Actually Conduct 
Their Business 

And, what’s more, it shows exactly how 
Some of the largest banking institutions in 
the country carry on their business. It gives 
reproductions of the forms they actually use 
for their various accounts and points out 
how they handle every detail of their busi- 
ness. Mr. Kniffin, the author, has not de- 
pended upon his own knowledge and experi- 
ence. He has in addition gone to leading 
bankers throughout the country and re- 
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Efficiency as a Banker 


ceived the benefit of their experience in 
various branches of banking. ‘This knowl- 
edge and experience he has added to his 
own with the result that the “Practical Work 
of a Bank” is something more than a book. 
It is an encyclopedia, a complete text book 
for the student of banking. 


Special Attention Given To Credit 


Particular attention has been given to the 
subject of bank credit, one hundred and 
fifty pages being devoted to that subject. On 
this subject the author writes with exception- 
al information and force, holding the prize 
offered in 1911 by the late James G. Cannon 

for the bestessay on this important topic. 


Examine At Our Expense 


But don’t take our word for all of this. 
Simply sign the order blank below and we 
will send on the book for your inspection. 
If after five days’ examination you agree 
with us that it will help you in your work as 
a banker, send on your check for $5.00. If 
you don’t agree with us, simply return the 
book to us. We will accept your decision 
without quibble or question. 





FREE EXAMINATION COUPON 
BANKERS PUBLISHING COMPANY, 
253 Broadway, New York: 

Send on Mr. Kniffin’s 600-page book on Prac- 
tical Banking. I will look it over and if 
find on examination that it is all that vou say 
it is. I will keep the book and remit $5.00, your 
regular price. If not, I will return to you in 
good condition. 


Bae ccccccccccceccoccceccocsseses 


Jan B. T. AGOPEES wcccccccccccceccccccccs 
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Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 

formation and progressive ideas and methods for increasing your 
efficiency as a banker. Read over the brief descriptions below and select 
the ones that you want to examine at our expense. 


The Practical Work of a Bank. By William H. Pushing Your Business. By T. D. MacGre 
Kniffin, Jr. Covers every phase and detail of Explains the principles and practice of “onion 
a vd o eae —_ ae cial advertising; chapters devoted to every 
a single practica anking problem or deta branch of the subject; variou ° 
of bank administration that this book doesn’t i ype mF 


vertising explained; every kind of financial ad- 


take up carefully and describe in detail. Tells vertising illustrated; mechanical details of 
how to increase the efficiency of a bank— writing copy. Regarded as the authoritative 
how to make the work run more smoothly— work on this subject. 200 pages. Price, $1.50 
how to get the most out of equipment. 600 postpaid. sia aie 
pages. Fully illustrated and indexed, Price, 2000 Points for Financial Advertising. By T. D. 
$5.00, delivered. MacGregor This book writes your bank ad- 

Trust Companies; Their Organization, Growth vertising copy for you. It contains 2000 sug- 
and Management. By Clay Herrick. Describes gestions for the wording of as many bank ads. 
in detail the actual organization and opera- —strong copy bringing out vital points in a 
tion of every department of a modern trust clear and concise way. Adapted to the use 
company. Contains a variety of tables and of commercial banks, trust companies, safe 
charts which make it indispensable for every deposit companies and savings banks. 179 
trust company officer. The author was for pages. Price, $1.75, postpaid. 


many years connected with the Cleveland 
Trust Company in important capacities and 
speaks with authority. 600 pages. Price, 
$4.00, postpaid. 


The New Business Department. By T. D. Mac- 
Gregor. Tells how to organize and operate a 
new business department that will help you 
not only in getting new accounts, but also 








Paine’s Analysis of the Federal Reserve Act and in holding and making old ones more profi- 
Cognate Statutes. By Willis S. Paine, LL.D. able. The book is based on the methods 
The first complete and authoritative treatise used in the most successful banks in the 
on the history, enactment, development, op- country and is illustrated with up-to-date 
eration and interpretation of this important forms. Price, $1.00. delivered. 
law. Every leading court decision as well as The Filing Department. By J. Arthur Cramer. 
the rulings affecting the operation of this Bank Department Series. Describes and il- 
law are given, together with a history of lustrates a system of filing for banks which 
the measure from the original introduction will enable the banker to have immediate 
of the bill down to the present time. Also } access to all of the correspondence and 
takes up the Bill of Lading Act and_ the | records bearing on any particular transac- 
Federal Farm Loan Act. 400 pages. Fully } tion. Author has made a careful study and 
indexed. Price, $5.00, delivered. j investigation of the subject. 100 pages. Co- 

Bank Letters. By W. R. Morehouse, Publicity | piously illustrated and indexed. Price, $1.00, 
Manager of the Guaranty Trust and Savings ' delivered. 

Bank of Los Angeles. 82 actual letters, re- The Elements of Foreign Exchange. By Frank- 
produced by multigraph, designed to meet lin Escher. Gives a clear understanding of 
every need of ordinary bank correspondence. the causes which affect the movement of for- 
Special attention given to letters which build eign exchange, its influence on the money 
business for banks, create good will, and in- and security market, etc. The book is ele- 
crease deposits. All the letters have actu- mentary and is designed for the reader who 
ally been used and tested by the author and wants to get a clear idea of how foreign 
are the result of a long study of this im- exchange works without going too deeply into 
portant subject. Price, $5.00, postpaid. it. Seventh Edition. Price, $1.35, postpatd. 
How to Examine Simply fill in the 
Bankers Publishing Company, * 

ee Geontaas’ tow “tark: i ia These Valuable _ title of = books 
Send on the following books on banking an ; xam- 

will try them out. If I don’t find them satisfac- Banking Books you want for ¢ 
tory, I may return the books within five days at at Our Expense ination on the free 

YOUR expense. I enclose one dollar merely as a 7 a 

deposit to be refunded without quibble or _—— examination coupon 

ehould I return the books. If I decide to keep ‘ * 

them I will remit the balance in monthly payments at the left. Look them over and see 7 

of $3 each H E 
(Consult Nst above for exact titles and fill in your they are not all that we have claime 

eelection here.) See if they won’t be an actual help to 

ieiaatiaie ititiahtenee tiara cits you in your everyday work. At your 
oe own desk decide for yourself. And if 
you don’t find that they will be helpful, 
=), return them at our expense and we will 
refund your deposit without quibble or 
PE vnerpanionnnnensiensnresentys neainaerionninients question. For every title is sold subject 
(1) RE eeipirseeneiconacamnredemdiiisaer che cemiase arene to approval after full five days’ exam- 
A MATES... -0002-000--200 0+ soeteeteesecesereees ination. Do not delay! Tear off the 
la nam n your list to receive ° 
aoak tatiana eee coupon and mail Topay. 
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NEW TREATISE ON 
COMMERCIAL PAPER 


T is fortunate that at a 

time when American 
banking practices are under- 
voing marked changes, there | 
should be an author compe- 
tent to observe the course of 
these changes and to explain 
their meaning. 

One of the great reforms 
purposed by the Federal 
Reserve Act was to shift the 
basis of our banking from 
stocks and bonds to commer- | 
cial paper. In the case of 
circulating notes this altera- 
tion was provided for by) 
making commercial paper | 
and gold eligible as security | 
for notes, heretofore based | 
upon Goverment bonds. In| 
the case of the ordinary | 
banking assets, depending as | 
they did at the money centre | 
so largely upon Stock Ex-| 
change securities, the trade | 
and bank acceptance were | 
offered as substitutes. Thus | 
“commercial paper” — al-| 
ways of course an impor- | 
tant element in banking— | 
has been given added impor- | 
tance—elevated, in fact, to| 
the foremost position. 

The new classes of com- | 
mercial paper, virtually | 


acceptances, showing their|from a practical standpoint 
usefulness, but also treats|and covers the ground 
fully of the ordinary forms | thoroughly. Moreover the 
of commercial paper long} book is entertainingly writ- 


familiar to American bank-|ten and contains much 
ers. sound sense _—iregarding 
Especially valuable are schemes that ‘‘work” and 


the analyses of the numer- | those which do not. 

ous actual statements sub-| A feature that will be rec- 
mitted for the purpose of | ognized as of strong impor- 
obtaining credit. Herein| tance is the attention given 
will be found the practical! to the conservation of old 
application of principles to | business as well as obtaining 
concrete cases, constituting | new accounts. 

an invaluable feature to the ro. 

bank man. 


Commercial paper, in one} A BANK’S PATRONS 
form or another, enters so oo a 
largely into banking trans-| HE New York Evening 


Post has this to say of 


actions that a thorough Mr. MacGregor’s new book: 


knowledge of its various aah 
phases is indispensable to The intensive cultivation of 
the proper conduct of a | Present customers of a bank 

—— : ue and the systematizing of ef- 
bank. Mr. Kniffin, in “Com-| forts to secure new ones, are 
mercial Paper,” has brought | the keynotes of “The New 
together more solid informa- | Business Department,” by T. 
tion on this subject than D. MacGregor. This handy 


volume is the fourth of the 
may be found elsewhere. Bank Department series, and 


The book will be brought | is largely the fruit of the ex- 
out shortly by the Bankers | perience of the author, for 
Publidine Co some time a member of the 

oie department of publicity and 
& new busines of the Guaranty 
'Trust Company of this city. 


DEPOSIT BUILDING | But the points brought out and 


| the plans for getting new busi- 


HE book of the vear on| 25S. are by no means confined 


the important subject | 
of building bank deposits | 


to those employed by any one 
institution. The author’s long 
experience in financial adver- 


created, so far as American | will soon be brought out by | tising has brought him into 


banking is concerned, by the | 
Federal Reserve Act, are 
clearly and fully defined in 
a new treatise on ‘““Commer- 
cial Paper,” the author of 
which, Mr. W. H. Kniffin, 
Jr., on account of his spe- 
cial studies of the subject! 
and his long experience in 
banking, deserves to rank as 
an authority. He deals not 
only with bank and trade 


the Bankers Publishing Co., | 
under the title, “Deposit | 
Building.” The book is by | 
W. R. Morehouse, whose ar- | 
ticles in Tue Bankers! 
MaGazIne on “Talks on| 
New Business” have been | 
collected and with much | 
new matter and many illus- | 
trations will be published in 
book form. 


Mr. Morehouse _ writes | 


contact with many bankers and 
advertising men, from whom he 
has obtained a variety of valu- 
able suggestions. Besides Mr. 
MacGregor’s text the book con- 
tains the paper on “New Busi- 
ness and Analysis of Ac- 
counts,” by James B. Birming- 
ham, of the National Cit 
Bank, which won the prize of- 
fered this year by the New 
York Chapter of the American 
Institute of Banking for the 


| best 2,000-word paper on this 
subject. 
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MIND 


vas | F you think you’re beaten 
you are, 
If you think you dare not 
you don’t, 
If you’d like to win, but you 
think you can’t, 
It’s almost a cinch you won't. 
If you think you'll lose, you’ve 
lost, 
For out in the world we find, 
Success begins with a fellow’s 
will, 
It’s all in the state of mind. 
“Full many a race is lost, 
Ere ever a step is run, 
And many a coward fails 
Ere even his work’s begun. 
Think B/G and your deeds will 
grow. 
Think SMALL and you'll fall 
behind. 
Think that you can, and you 
will, 
It’s all in the state of mind. 
“If you think you’re outclassed, 


you are, 
You've got to think high to 
rise 


You’ve got to be sure of your- 
self before 
You ever can win a prize. 
Life’s battles don’t always go 
To the stronger or faster 
man, 
But soon or late the man who 
wins 
Is the fellow who THINKS 
HE CAN.’’—Selected. 


@ 
THE HABIT OF BUSI- 
NESS READING 


G INCE the days when 

young Andy Carnegie, 
a boy in Pittsburgh, was 
given the run of a rich 
man’s technical library and 
so enabled to lay in the 
knowledge that he utilized 
so well, the habit of busi- 
ness reading has _ spread 
among Americans. Accord- 
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ing to the A. W. Shaw Co. 
it is estimated to-day that 
no more than ten per cent. 
of the better class of busi- 
ness men neglect utilitarian 
literature. 

An article in the Publish- 


‘lers’ Weekly shows that J. 


P. Morgan & Co. have a li- 
brary of 6,000 business 
books; the National City 
Bank 20,000 volumes and 
400,000 indexed pamphlets 
of commercial lore; the 
Metropolitan Life Insur- 
ance Co. 19,000 such books. 
Brentano’s issues a 128-page 
catalogue of business books. 
The literature is so volu- 
minous that, like law mat- 


ter, it has its current di-| 
gest, published at frequent | 


intervals by the Cumulative 
Digest Corporation of New 
York. The chief topic of 
discussion at the recent na- 
tional convention of libra- 
rians in Louisville was keep- 


for business books. 
The successful business 
man of 1890 thought he was 


to the consideration of other 
institutions similarly  situ- 
ated: 


Members of the classes in 
Foreign Trade and Commercial 
Geography may select topics 
along .the lines suggested be- 
low. If individuals have pref- 
erences in other fields, arrange- 
ments for the acceptance of 
additional subjects may be 
made by consultation with Dr. 
Bryan, who may be consulted 
Saturday mornings. The 
studies will be graded and 
credits allowed in each course 
on the basis of ten credits for 
each study. Two such studies 
may be submitted each half 
year. The basis of the grad- 
ing will be the care taken in 
collecting and arranging mate- 
rial, and the completeness of 
the study. 


Topics: 
(a) Any line of industry as 


|a whole, or in one country. 


(6) The business of a city. 

(c) One important business in 
any city. 

(d) A phase of transporta- 
tion, domestic or foreign, in 


| relation to business. 


ing up with the big demand | 


too busy to bother with com- | 


Now 


” 


mercial _ reading. 
“everybody's doin’ it 


& 


EDUCATIONAL CO 
OPERATION WITH 
HOUSE ORGAN 

R. BRYAN, who is con- 
nected with the Edu- 
cational Department of the 
Guaranty Trust Co., New 
York, has worked out a plan 
for the codperation of the 
students in the various 
classes and the Guaranty 
News, by which students 
will receive extra credit for 
writing articles on subjects 
connected with these 
courses. 
Dr. Bryan has sent in the 
following outline of the 
plan, which is commended 


(e) The financial phase of a 
line of business or of a city’s 


|or country’s business. 


& 


‘ONE OF SCHWAB'S 
“BOYS OF BETHLE- 
HEM” 


66 YOUNG man _ who 

never carried a fifty- 
nine-second watch, who 
never cocked his ear to hear 
the first toot of the whistle 
at quitting time, and whose 
motto has always been: ‘Do 
a little better than the other 
fellow.’ ” 

The Lieutenant-Governor 
of Pennsylvania was intro- 
ducing “Gene” Grace, the 
guest of honor, at a dinner 
recently given by the Ter- 
rapin Club at the palatial 
home of the Manufacturers 
Club in Philadelphia. 

Grace is one of the “Boys 
of Bethlehem.” Eight years 
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HE “intensive” cultivation of pres- 
ent customers of a bank and the 
systematizing of efforts to secure 
new ones are the keynotes of this book 


by T. D. MacGregor, the well-known 
writer on thrift and financial advertis- 


This handy volume, the fourth of the 
“Bank Department Series,” is largely 
the fruit of the author’s having been for 
some time an important member of the 
Department of Publicity and New Busi- 
ness of the Guaranty Trust Company of 
New York, the largest and most thor- 
oughly organized department of that 
kind in existence. 


SAME PRINCIPLES APPLY TO SMALLER BANKS 


While some of the ideas and methods 
suitable for use in pushing the business 
of the largest trust company in the 
world—with resources of over $500,000,- 
000—undoubtedly would not be adaptable 
to the requirements of the average bank 
or trust company, still the principles and 
practice in general are the same no mat- 
ter what the present size of the insti- 
tution to be advertised and developed. 

But the points brought out and the 
new business-getting plans described are 
by no means confined to those employed 
by any one institution. The author’s 
long and successful experience in every 
phase of financial advertising has brought 


| The 
coo 


New Business 


Department 


By T. D. MacGrecor 


Author of “Pushing Your Business,” “2000 Points 
for Financial Advertisers,” “Bank Advertising 


Plans,” “The Book of Thrift.” 


him into contact with many bankers and 
advertising men. He is familiar with the 
many problems of getting new business 
for financial institutions and has a first- 
hand knowledge of how to solve them. 

Besides Mr. MacGregor’s text, the book 
contains the prize paper on “New Busi- 
ness and Analysis of Accounts” by 
James B. Birmingham of the National 
City Bank. 

This paper won the 1917 Cannon Prize 
given by New York Chapter, American 
Institute of Banking, for the best two- 
thousand-word paper on this subject. 
The judges of the contest were Fred W. 
Ellsworth, secretary Guaranty Trust 
Company; G. Edwin Gregory, vice pres- 
ident National City Bank, and Harry E. 
Ward, vice president Irving National 
Bank, 

ONLY BOOK ON THE SUBJECT 


“The New Business Department” is 
unique in its field. There is absolutely 
no other published work on this subject. 
If you want to have a concise yet com- 
plete idea of how to conduct a Publicity 
and New Business Department in your 
bank, large or small, you will need this 
book as an inspiration and guide. It is 
worth many times its price—one dollar— 
to any bank or trust company that wants 
to make the most of its opportunities 
both in developing present customers and 
in getting new ones. 





Bankers Pustisn1nc Company, 253 Broapway, New Yor« 


Please send for free examination Mr. MacGregor’s ‘‘ New Business Derartment.”’ 
After five days’ examination I will either return or remit the price, $1.00. 


NaME... 
a ee 


ADDRESS... 
Feb. 1918 
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The Bank 
Officer’s 
Income Tax 


Guide 











PRESS COMMENTS ON 1917 
MANUAL 


“Gives reader the benefit of a 
thorough analysis of the Income 
Tax law, suggesting solutions for 
many of the problems.”—4A merican 
Banker. 

“Contains a number of useful 
hints with regard to keeping ac- 
counts in such manner as will best 
comply with the law.”—Journal of 
Accountancy. 

“Explains all the taxpayer, either 
individually or corporate, need 
know.”—Magazine of Wall Street. 

“The most practical working 
compendium of the Income Tax 
that has been produced.”—Wall 
Street Journal. 

“Suggestions as to the accounting 
procedure will probably avoid in- 
correct reports and consequently 
excessive tax in many instances.”— 
Bulletin National Tax Association. 

“A broad study of the law with 
practical suggestions.”"—New York 
Evening Post. 

“Does not quote the tax law and 
decisions and then leave you still 
‘up in the air’ as to their interpre- 
tations.”—Financial News. 

“Indispensable in the preparation 
of returns and to prevent needless 
overpayments.”—Literary Digest. 


WHO MR. MONTGOMERY IS 


In a manual such as this every- 
thing depends on who the author is. 
Mr. Montgomery is a_ recognized 
authority on Income Tax matters, an 
international accounting authority. 
He is a lawyer; a member of Ly- 
brand, Ross Bros. & Montgomery, 
one of the best known accounting 
firms in the United States; author of 
Montgomery’s “Auditing;” an Ex- 
President of the American Association 
of Public Accountants. 

His “1917 Income Tax Procedure” 
was more widely used than any other 
manual in the preparation of the 
returns. 

Mr. Montgomery's opinions mav be 
tnken as those of a high authority. 


THE BANK OFFICER’S INCOME 
TAX GUIDE 

apes banker is supposed to be an 

authority on the Income Tax whether 

As a 


matter of fact, it is good policy to help 
It builds 


he wants that distinction or not. 


business men with their reports. 
good will and new business. 


There is a new manual—“1918 Income Tax 
Procedure,” by R. H. Montgomery, C. P. A., 
which is indispensable to the banker in giving 
customers assistance. Mr. Montgomery’s book 
is entirely beyond the scope of mere digests 
of the law. It gives his specific advice on all 
difficult items of the return, and will answer 
nine out of ten questions people ask you. 


Covers the Income Tax, Capital Stock Tax 
and Excess Profits Tax; the requirements of 
individuals, partnerships, corporations and fi- 
duciaries. Arranged for quick reference in the 
same order as the return. 


The manual takes up, item by item, Income, 
What is Taxable and What is Not, Dividends When 
Taxable at Rates of 1916 and Former Years, De- 
ductions, Exemptions, Procedure in Preparing and 
Filing Returns, Depreciation, Depletion and Obso- 
lescence, the Capital Stock Tax, and the Excess 
Profits Tax, Mr. Montgomery doesn’t side-step the 
hard points; he pays special attention to them. 


Will be issued early in January—in plenty of 
time for preparing the return. 


Size 6x8% inches. Clear printing. 


750 pages. 
Not expensive—only $4.00 de- 


Flexible binding. 
livered. 


“1918 Income Tax Procedure” will be sent abso- 
lutely on approval to any bank official subject to 
five days’ examination. If you are not glad you 
got it, simply return it to us and the charge will 
be cancelled. Otherwise, remit the price. 


Order Now. There is always a tremendous rush 
for this book at the last minute. The first print- 
ing of the 1917 edition was exhausted in two 
weeks. Ordering in advance carries no obligations 
whatever to keep the book. 














BANKERS PUBLISHING COMPANY, 
253 Broadway, New York: 

Please send for free examination Montgomery’s 
“1918 Income Tax Procedure.” After five days’ 
examination I will either return or remit the 
price, $4.00. 


PD nd cde én deswenawesen' sawn 


Feb. B, T. 









































ago he was running a steam- 
shovel for “Charlie” 
Schwab. Now he is the 
president of the Bethlehem 
Steel Co., with which the 
United States has just 
placed orders for 150 tor- 
pedo-boat destroyers to cost 
$1,500,000 each. Some job 
for a young man of thirty- 
seven who bosses 70,000 
men, and last year earned a 
bonus of $1,000,000! 
“Who's going to take your 
place when you pass along?” 


some one asked Mr. Schwab 
some time ago. 
“There he is,’ replied 


Schwab, pointing to Grace. 
“He’s the best steel-maker 


in the world!”’—Literary 
Digest. 
£0) 
THE MODERN BUSI- 
NESS MAN AS 
READER 
HAT sterling publica- 
tion, System, has col- 


lected many facts in inves- 
tigating the remarkable 
spread of business reading. 
Here are a few: 


J. R. Richardson, Chicago 
manager of the Hot Point 
Electric Heating Co., uses the 
street car in preference to the 
automobile whenever he can, in 
order to be able to read. 

Ff. F. Ford, manager of the 
North California Real Estate 
Co., loads his grip with busi- 
ness literature when he trav- 
els. 

\ Milwaukee business man 
reads in the noon hour. An- 
other chooses night, “when all 
is quiet and the mind is rested 
from the work of the day.” 

One man in the rubber busi- 
ness analyzes his reading thus: 
“One-fourth editorial comment, 
mne-half efficie ney reading, one- 


fourth specific articles about 
the rubber industry.’ 

As diverse types as Hugh 
Chalmers, Daniel Willard and 
Hiram Perey Maxim watch the 

isiness press carefully. 

The vice-president of an 


ncerwear company utilizes his 





BODK TALKS 


twenty-two minutes on the sub- 
urban train for study; a San 
Francisco wholesaler uses the 
time to and from Oakland; 
some business men deliberately 
choose suburban life because it 
guarantees a fixed if short 
reading period every day with- 
out interruption. 

Many have regular systems 
of clipping, re-reading, index- 
ing and excerpting useful ar- 


ticles. 
& 


HE Old Colony Trust 
Co. has been given 
many names in print, but 
never one so patriotic as the 
one reported by Vice-presi- 
dent Grant. A check recent- 
ly came to us drawn by 


Southern bank on the Na-| 
tional City Bank and made) 


payable to the “Old Glory 
Trust Co.”—Old Colony 
News Letter. 


Oo) 
BOOKS RECEIVED 
The Trade Acceptance Na- 


tionally Launched. By 
Lewis E. Pierson. Irving 
National Bank, New 
York. 


The text is an address by 
Mr. Pierson delivered be- 
fore the National Associa- 
tion of Upholstered Furni- 
ture Manufacturers, New 
York, October 24, 1917. 


Supplement Covering the 
Year 1917 to Paine’s New 
York Banking Laws. By 
Willis S. Paine, LL.D. 
Baker, Voorhis & Co., 
New York. 

Containing amendments 


to the Banking Law, the 
Stock Corporation Law, and 
the General Corporation 
Law passed during the legis- 
lative session of 1917, and 
decisions under the banking 
and penal statutes together 
with opinions of the Attor- 
ney General. 


Y 
the Soldier Boy 
Heres a list of the 
kind they like to read 
Sixty Cuts each 


Abraham Lincoln, Boy and Man, 


Morgan 
At 1,80 c.cccccccccccces Ostrander 
Big Tremaine.......... Van Vorst 
Call of the Cumberlands. ...Buck 
Clansman, The........-. .+.-Dixon 
Chip of the Flying-U...... Bower 
Cetete, TROseccuccvcccess Churchill 
Desert Gold. ..ccccccscccecess Grey 
Gunner Aboard the Yankee, A, 
Doubleday 
Haunted Pajamas, The....Elliott 
Hepsey Burke........... Westcott 
Inside of the Cup...... Churchill 
EN -¢bnecenesesesneced Curwood 
GR ss cccvsccsees oe 
|. &— . one 


Bow 
Lords of High Decision. ittcheoleon 


BED n56860600066080080008 Norris 
Might Berm, The. .cccccves London 
North of Fifty-Three..... Sinclair 
Once to Every Man........ Evans 
Options ...... Coccvrecccosece Henry 
CONE TION. cc ccscsccess Knibbs 
PUN 6 0004106940406 Tarkington 
Potash and Perlmutter...... Glass 


Prince of Graustark..McCutcheon 


| Prodigal Judge............ Kester 
OOWOE GE TORO: 02606060008 Johnson 
TY ebextisetaadadenenee Ford 
| Seed of the Righteous, The, 
Tompkins 
Stirrup Latch, The........ McCall 
My Home in the Field of Honour, 
Huard 
What Will People Say....Hughes 
Whispering Smith...... Spearman 
White Feather..Worrall and Terry 
Wings of the Morning...... Tracy 
Burning Daylight......... London 
John Barleycorn.......... London 
SFR) «0000 00 665000080008% Rinehart 
ge, er DuMaurier 
Lone Star Ranger........... Grey 
Skinner’s Dress Suit...... Dodge 
Torchy, Private Sec......... Ford 
Turmoil, The ......... Tarkington 
Bucky O' COMM. .ccccccsece Raine 
Honey Bee, The.......... Merwin 
Ruggles of Red Gap...... Wilson 
ccsnvsddcvedcvensen Buck 
Cappy Ricks ..ccccccscccss Kyne 
Maclatrom, TRO. .cccccesecce Froest 
Real Adventure, The....Webster 
Sundown Siim............. Knibbs 
Story of Julia Page........ Norris 
Silver Sandals ........e+s06 Stagg 


Patriotic Heart Songs....Chapple 
Pan-Germanism, What It - 


sher 
Pale First. ....cccccccccsess Elliott 
“Mister 44° ..cccccccccecese Rath 
IT Accuse!...cccccess By a German 
Kitchener's Mob..........++- Hall 


Send us your order and your card and 
we will forward the books to any 
address 


The Bankers Publishing Company 
253 Broadway, New York 








BOOK TALKS 


Some New Books of Interest to Bankers 


American Form Book. By Milton Sayler and 
W. S. Walker. A collection of the most ap- 
proved forms embracing deeds, mortgages, 
leases, bonds, wills and all legal instruments 
prepared in accordance with the laws of 
the several states for the use of profes- 
sional and business men. 623 pages. Price, 
$3.65, postpaid. 


Analyzing Character. By Mrs. K. M. H. Black- 
ford and A. Newcomb. Elucidates the new 
science of judging men—misfits in business, 
home, and social life. 488 pages. Price, 
$3.15, delivered. 


Art of Extempore Speaking. By Abbe Bautain. 
Shows clearly, logically, and effectually how 
to express ideas. Price, $1.75, postpaid. 


Banking Forms. These forms are practical and 
up-to-date, arranged in groups covering the 
various departments in a commercial bank- 
ing institution. 96 pages. Price, $1.15, post 
paid 


Bookkeeping and Accounting. By J. J. Klein. 
A basic text-book in the presentation of 
bookkeeping to every grade of student. 453 
pages. Price, $2.65, delivered. 


ed Directory of Japan, 1917. Price, 


Economic Annals of the Nineteenth Century, 
1821-1830. By William Smart. Contains in- 
dex. Author was Adam Smith, professor of 
political economy, University of Glasgow. 
584 pages. Price, $6.65, delivered. 


Financial California. By Leroy Armstrong. 
An historical review of the beginnings and 
progress of banking in the state. 286 pages. 
Price, $22.76. 


Foreign Policy of Woodrow Wilson, 1913-1917. 
By E. E. Robinson and V. J. West. Gives 
steps in the development and contains the 
more important statements of president and 
secretary in the carrying forward of the 
policy dealing with foreign relations. 438 
pages. Price, $1.90, postpaid. 


Getting a Good Job. By C. R. Barrett. Pre- 
sents a solution of the problem of fitting 
the right man to the right place. 124 pages 
Price, $1.15, postpaid. 


The High Cost of Living. By F. C. Howe. 
Study of causes and aspects of present high 
cost of living. Includes chapters on the feed- 
ing of the nation, gambling in wheat, cold 
storage and food speculations, land for the 
landless, the farmer and banker. Author is 
commissioner of immigration, Port of New 
York. Index. 275 pages. Price, $1.65, deliv- 
ered. 


a eS and Girls Can Earn Money. By 

C. Bowsfield. Tells boys and girls how 

Z do hundreds of useful things to earn and 

save money after school and during vaca- 
tions. 247 pages. Price, $1.10, postpaid. 


Investment Safeguards. By H. B. Mulford. 
A financial guide for persons planning to 
invest for the first time. 88 pages. Price, 

16. 


Japan at the Cross Roads. By A. M. Pooley. 
Treatment of political, financial and economic 
conditions in Japan to-day. 362 pages. Price, 
$3.65, postpaid. ; 


Japan Year Book for 1917. Edited by Y. 
Takenob. Supplies data, statistics and gen- 
eral information relating to Japan and far 
eastern problems. Contains a ‘“‘Who’s Who” 
and business directory. Price, $2.15, deliv- 
ered. 


The Law of Bills, Notes and Checks. By J. L. 
Whitley. The full text of the negotiable in- 
struments law as adopted by forty-four 
states, the District of Columbia and Hawaii, 
with copious annotations, forms a illus- 
trations. 401 pages. Price, $4.1 


London Bankers’ Year Book. By Thomas 
Skinner. An account to date regarding 
British, Colonial and foreign banks and 
banking firms. Price, $3.40 + duty. 


Manual for Notaries Public. By Filorien 
Giauque. An authoritative guide for no- 
taries public, justices, mayors, consuls, etc., 
as to acknowledgments, affidavits, oaths, 
etc., for each State and Territory, with 
forms and instructions. 4th edition, revised. 
428 pages. Price, $2.15, postpaid. 


Men Who Are Making America. By B. C. 
Forbes. Tells in an intimate way how fifty 
of America’s foremost business and financial 
leaders of the present day have succeeded. 
442 pages. Price, $3.15, postpaid. 


Modern Business Corporations. By W. A. 
Wood. Includes the organization and man- 
agement of private corporations, with finan- 
cial principles and practices, also summarizes 
decisions, elucidating the law. 2d ed. 660 
pages. Price, $4.15, postpaid. 


Money and Investments. By Montgomery Ro!- 
lins, 4th edition. 520 pages. Price, $2.65. 


Money Making for Boys. By A. F. Collins 
Te 


how to do it, and what to do with his 
money after he has made it. 243 pages. 
Price, $1.15. 


96 Plans for Collecting Money by Mail; tested 
plans for reducing credit losses—proved ideas 
and letters that collect—short cuts for han- 
dling collection details—pointers to observe 
when extending credit. 160 pages. $4.50 
(with System Magazine). 


The New Business Department. By T. D. Mac- 
gregor. Describes the organization and op- 
eration of a typical modern new business de- 
partment showing how a bank can system- 
atically cultivate and secure new business 
from various sources. Price, $1.00, delivered. 


as President’s Control of Foreign Relations. 
By E. 8S. Corwin. An historical and analyti- 
cal study of the powers of the legislative and 
executive branches of the national govern- 
ment in regulating foreign relations of the 
United States. 216 pages. Price, $1.65. 


Theory and History of Banking. By C. F. 
Dunbar. 3d edition, enlarged by. o M. W. 
Sprague. 297 pages. Price, $1.65. 


Secret of Typewriting Speed. By Margaret B 
Owen. Present methods by which the author 
won the world’s typewriting speed champion- 
ship four times. This book should be read by 
typists. 158 pages. Price, $1.15, postpaid. 


Selected Articles on the Income Tax. By Edith 
M. Phelps. Contains special reference to 
gradation and exemption. 3d enlarged edition. 
235 pages. Price, $1.40, postpaid. 


Technical Periodicals. Compiled by the Na- 
tional Carbon Co. A complete record of! 
technical periodicals in the Cleveland libraries. 
22 pages, gratis. 


War Revenue Law of 1917; including the in- 
come tax, war profits tax, beverages tax, 
tobacco tax, war excise taxes, war stamp 
taxes, miscellaneous war taxes. 1. Exposi- 
tion of the Law; 2. Text of the Law; ia- 
dexed [2d ed.]. By Federal Trade Informs- 
tion Service. 87 pages. Price, 60 cents. 

















How to Increase Your 


In the 600 pages of this book Mr. Kniffin 
covers every phase and detail of the opera- 
tion of a modern bank. There is not a detail 
from the handling of the morning’s mail to 
the extension of credit, from the duties of 
the messenger to the functions of the presi- 
dent that he does not consider carefully and 
describe in an interesting way. 


Why You Should Own This Book 


By finding out how other banks and bank- 
ers have met the same problems which you 
are encountering every day you will get some 
valuable sidelights on your own business. 
You will begin to see ways of increasing the 
efficiency of your own departments—of mak- 
ing the work of your bank run smoother—of 
getting the most out of your equipment. 


Deals With Every Practical Banking 
Problem 


There isn’t a single practical banking 
problem or detail of bank administration that 
this book doesn’t take up carefully and de- 
scribe in detail. It treats of every phase of 
modern banking from the handling of the 
morning’s mail to the extension of credit, 
from the duties of the messenger to the 
functions of the president. 


How Other Banks Actually Conduct 
Their Business 

And, what’s more, it shows exactly how 
some of the largest banking institutions in 
the country carry on their business. It gives 
reproductions of the forms they actually use 
for their various accounts and points out 
how they handle every detail of their busi- 
ness. Mr. Kniffin, the author, has not de- 
pended upon his own knowledge and experi- 
ence. He has in addition gone to leading 
bankers throughout the country and re- 








Efficiency as a Banker 


ceived the benefit of their experience in 
various branches of banking. This knowl- 
edge and experience he has added. to his 
own with the result that the “Practical Work 
of a Bank” is something more than a book. 
It is an encyclopedia, a complete text book 
for the student of banking. 


Special Attention Given To Credit 


Particular attention has been given to the 
subject of bank credit, one hundred and 
fifty pages being devoted to that subject. On 
this subject the author writes with exception- 
al information and force, holding the prize 
offered in 1911 by the late James G. Cannon 

for the bestessay on this important topic. 


Examine At Our Expense 


But don’t take our word for all of this. 
Simply sign the order blank below and we 
will send on the book for your inspection. 
If after five days’ examination you agree 
with us that it will help you in your work as 
a banker, send on your check for $5.00. If 
you don’t agree with us, simply return the 
book to us. We will accept your decision 
without quibble or question. 





FREE EXAMINATION COUPON 
BaNKERS PUBLISHING COMPANY, 
253 Broadway, New York: 

Send on Mr. Kniffin’s 600-page book on Prac- 
tical Banking. I will look it over and if I 
find on examination that it is all that you say 
it is, I will keep the book and remit $5.00, your 
regular price. If not, I will return to you in 
good condition. 
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Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 
formation and progressive ideas and methods for increasing your 


efficiency as a banker. 


Read over the brief descriptions below and select 


the ones that you want to examine at our expense. 


The Practical Work of a Bank. By William H. 
Kniffin, Jr. Covers every phase and detail of 
the operation of a modern bank. There isn't 
a single practical banking problem or detail 
of bank administration that this book doesn’t 
take up carefully and describe in detail. Tells 
how to increase the efficiency of a bank— 
how to make the work run more smoothly— 
how to get the most out of equipment. 600 
pages. Fully illustrated and indexed. Price, 
$5.00, delivered. 

Trust Companies; Their Organization, Growth 
and Management. By Clay Herrick. Describes 
in detail the actual organization and opera- 
tion of every department of a modern trust 
company. Contains a variety of tables and 
charts which make it indispensable for every 
trust company officer. The author was for 
many years connected with the Cleveland 
Trust Company in important capacities and 
speaks with authority. 500 pages. Price, 
$4.00, postpaid. 

Paine’s Acalysis of the Federal Reserve Act and 
Cognate Statutes. By Willis S. Paine, LL.D. 
The first complete and euthoritative treatise 
on the history, enactment, development, op- 
eration and interpretation of this important 
law. Every leading court decision as well as 
the rulings affecting the operation of this 
law are given, together with a history of 
the measure from the original introduction 
of the bill down to the present time. Also 
takes up the Bill of Lading Act and _ the 
Federal Farm Loan Act. 400 pages. Fully 
indexed. Price, $5.00, delivered. 


Bank Letters. By W. R. Morehouse, Publicity 
Manager of the Guaranty Trust and Savings 
Bank of Los Angeles. 82 actual letters, re- 
produced by multigraph, designed to meet 
every need of ordinary bank correspondence. 
Special attention given to letters which build 
business for banks, create good will, and in- 
crease deposits. All the letters have actu- 
ally been used and tested by the author and 
are the result of a long study of this im- 
portant subject. Price, $5.00, postpaid. 


| 
| 
| 
| 
| 





Bankers Publishing Company, 
253 Broadway, New York: 

Send on the following books on banking and I 
will try them out. If I don’t find them satisfac- 
tory, I may return the books within five days at 
YOUR expense. I enclose one dollar merely as a 
deposit to be refunded without quibble or question 
should I return the books. If decide to keep 
them I will remit the balance in monthly payments 
of $3 each. 

(Consult list above for exact titles and fill in your 
selection here.) 


PR icnctannidedidasandsnpssanibcdbescansasionn 


You may place my name on your list to receive 
BOOK TALKS each month. 





Pushing Your Business. By T. D. MacGregor. 
Explains the principles and practice of finan- 
cial advertising; chapters devoted to every 
branch of the subject; various methods of ad- 
vertising explained; every kind of financial ad- 
vertising illustrated; mechanical details of 
writing copy. Regarded as the authoritative 
work on this subject. 200 pages. Price, $1.50, 
postpaid. 


2000 Points for Financial Advertising. By T. D. 
MacGregor This book writes your bank ad 
vertising copy for you. It contains 2000 sug- 
gestions for the wording of as many bank ads 
—strong copy bringing out vita! points in a 
clear and concise way. Adapted to the use 
of commercial banks, trust companies, safe 
deposit companies and savings banks. 170 
pages. Price, $1.75, postpaid. 


The New Business Department. By T. D. Mac- 


Gregor. Tells how to organize and operate a 
new business department that will help you 
not only in getting new accounts, but also 


in holding and making old ones more profi- 
able. The book is based on the methods 
used in the most successful banks in the 
country and is illustrated with up-to-date 
forms. Price, $1.00. delivered. 

The Filing Department. By J. Arthur Cramer. 
Bank Department Series. Describes and il- 
lustrates a system of filing for banks which 
will enable the banker to have immediate 
access to all of the correspondence and 
records bearing on any particular transac- 
tion. Author has made a careful study and 
investigation of the subject. 100 pages. Co- 
piously illustrated and indexed. Price, $1.00, 
delivere 

The Elements of Foreign Exchange. By Frank- 
lin Escher. Gives a clear understanding of 
the causes which affect the movement of for- 
eign exchange, its influence on the money 
and security market, etc. The book is ele- 
mentary and is designed for the reader who 
wants to get a clear idea of how foreign 
exchange works without going too deeply into 
it. Seventh Edition. Price, $1.35, postpaid 


Simply fill in the 
title of the books 
you want for exam- 
ination on the free 
examination coupon 
at the left. Look them over and see if 
they are not all that we have claimed. 
See if they won’t be an actual help to 
you in your everyday work. At your 
own desk decide for yourself. And if 
you don’t find that they will be helpful, 
return them at our expense and we will 
refund your deposit without quibble or 
question. For every title is sold subject 
to approval after full five days’ exam- 
ination. Do not delay! Tear off the 
coupon and mail Topay. 


How to Examine 
These Valuable 
Banking Books 
at Our Expense 
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OF BANKING STUDY 


ERHAPS there is a ten- 
dency in the study of 
banking by the young men of 
the country (and now the 
young women may be in- 
cluded also) to lay too much 
stress upon the purely prac- 
tical and mechanical side of 
the subject. 
This tendency is a good 
deal like Mr. Gradgrind’s 


passion for facts. But facts | 


—oceans of them—without a 
due perception of their re- 
lations to one another are of 
little use. 

\ knowledge of the me- 
chanical and practical side 
of banking is. of course, in- 
dispensable to one who ex- 
pects to do the work of a 
hank, and this knowledge 
need not all be gained by 
Indeed, if so 
gained it will be through a 
long, laborious and perhaps 
costly experience, much of 
which could have been 
Avoided by studving the ex- 
periences of others as_ set 
down in books. 

But a knowledge of the 
practical side of banking 
alone makes the possessor of 
such knowledge little more 
than an automaton. He does 


experience. 


a thing perfectly perhaps, | 


but hasn’t the slightest com- 
prehension of why he does 


it. A study of the princi- | 


ples of banking would sup- 


ply this lack and_ besides | 


would furnish a_ stimulus 


that would add a keen pleas- | 
ure to the practice of bank- | 


ing. 


Chere are other phases of 
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banking which also may be 
‘studied with profit. There 
|is the historical side, show- 
ing the development of the 
business from its earliest 
stages till now. Banking 
also has a literary, a human, 
and a romantic side—all of 
which may well be studied. 
In selecting a list of books 
on banking, while undoubt- 
edly the practical phases of 
the subject should predomi- 
nate, the other sides as men- 
tioned above should not be 
neglected. They help to 
make up a well-balanced in- 
tellectual banking diet. 


% 





THREE KINDS OF MEN 
CCORDING to a 


valued contemporary, 
business experts who have 
studied employees in relation 
to efficiency claim that in 
most concerns of any size 
there are ten per cent. of 
men who help, eighty per 
cent. who are a “habit” and 
ten per cent. who are a hin- 
drance. 

First, there is the Man 
who is a Help. He is one 
who takes a keen interest 
in the whole concern. He 
is glad when the company 
has plenty of business. He 
is proud when he hears the 
company praised. He really 
feels that he is part of the 
|firm. Every now and then 
he suggests some improve- 
ment. He often does more 
;than he is expected to do. 
He tries to help. When he 
is given a job to do, he does 
|not enlarge on the difficulty 
|or “impossibility” of it. He 


just sets to work and does 
it. He’s the kind who is 
qualifying for a better job. 

Second, the Man who is a 
Habit. He is a good work- 
er. He takes an interest 
more or less in his job, but 
he seldom concerns himself 
in the least about the com- 
pany generally. He has 
learned to do one thing and 
does it well, his work is all 
a matter of habit. He hates 
to be shifted from one job 
to another. He is industri- 
ous but not adaptable. He 
is a good, useful man, but 
he prevents himself from be- 
ing promoted by the fact 
that he has nailed himself to 
a routine, and sees in any- 
thing outside that routine 
only a nuisance and not an 
opportunity. 

Third, the Man who is a 
Hindrance. He is the one 
who dislikes his job. He 
does not want to work and 
he almost feels he has a 
grievance against the com- 
pany for giving him a 
chance to earn money. He 
never has a good word for 
his superior or for the com- 
pany. He is strong on ob- 
jecting, great on refusing. 
He is against every new 
change and improvement. 
He starts suspicion. He 
hinders. He is a man who 
can never be promoted, and 
has sometimes to be dis- 
charged, no matter for whom 
he may work. 

Has the classification of 
workers ever struck you in 
this light? If so, in what 
class would you put your- 
self? 
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FINANCIAL DIFFICULTIES 
By Walter G. Doty 
DON’T know why, but, to be 


frank, 
I’m always flustered in a 
bank, 
I always wish the check I’ve 
brought 
Had larger figures on _ its} 
face, 
The kind of check a fellow 
ought 
To bring to such a_ busy | 
place. 
The atmosphere is charged 
with awe. 


A check for seven-fifty ! Pshaw! 


I reach the wicket in my turn, 
Hand in the check, and then I 


learn 
That I’ve forgotten to in- 
dorse. 
I take the blamed thing to a 


shelf 
And write my name. 
blots, of course. 
Then back in line I place my- 
self 
And hum a little tune—or try— 
To show how self-possessed am 


Some 


Again the wicket faces me. 
My fingers fumble helplessly. 


I drop a coin. The line is 
stopped 

While I go hunting on the floor 

And find it is a cent I’ve 


dropped. 
I turn and hurry to the door 
And reach the street, a nervous 
wreck, 
Still clinging to that blasted | 
check! 
—New York Times. 


& 


WHY WORRY? 
OMMON-SENSE talk, 


from the Bookseller, 
this applies to banks and 
other lines of business: 
A clever motto that is shown 
in some of the gift shops has 
this wording: “To-day is the 


to-morrow that you worried 
about yesterday and it never 
came.” Bear it in mind when 
war clouds darken and you 
think a submarine is lurking 


depends upon to-day and upon 
what you do, not only on the 


own store. We are not all of 
military age nor of 
fitness, but it is just as essen- 
tial to fight for business suc- 


ors. Do your bit day by 
and then the to-morrow which 
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in the village pond, remember | 
that the safety of the country | 


fighting line, but right in your | 


military | 


cess as it is for military hon- | 
day | 


| you fear will be a yesterday in | 


| which nothing disastrous hap- 
| pened. 


| & 

INDUSTRY 

SCIENTIOUS WORK 
THE KEY TO 


lehem Steel magnate, has 
written a book of essays on 
the subject of success in 
which he preaches the doc- 
trine of making most of the 
opportunities you already 
have. Industry and con- 
scientious work are given as 
reasons for more financial 


large opportunity. Among 
other pointed paragraphs 
the following occur: 


“The men who miss success 
have two general alibis: ‘I’m 
not a genius,’ is the one; the 
other, “There ain’t the oppor- 
tunities to-day there used to 
|be. Neither excuse holds. The 
first is beside the point; the 
second is altogether wrong. I 
have always felt that the surest 
|way to qualify for the job 
| ahead is to work a little harder 
|than anyone else on the job 
one is holding down. 
| “The man who fails to give 
fair service during the hours 
for which he is paid is dishon- 
|est. The man who is not will- 
ling to give more than fhis is 
foolish. Nothing is so plenti- 
ful in America as opportunity. 
There are more jobs for force- 








} “2000 Points for Financi 


SUCCESS 
R. CHARLES M. 
SCHWAB, the Beth- | 


TALKS 








The New Business 
nate 






‘The New Business 
AND CON-| 


Department 
By T. D. MACGREGOR 


Author of ‘‘Pushing Your Business,” 
al Advertis- 
ers,” “Bank Advertising Plans,” ‘The 
Book of Thrift.’ 


HE “intensive” : 
present customers of 


cultivation of 
a bank 


and the systematizing otf 
efforts to secure new ones are the 
keynotes of this book by T. D. 


MacGregor, the well-known writer 
on financial advertising. 


This handy volume, the fourth 


| of the “Bank Department Series, 


successes than education or| 


is largely the fruit of the author's 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Busi- 
ness of the Guaranty Trust Co. 


While some of the ideas and 
methods suitable for use in push- 
ing the business of the largest 


trust company in the world—with 
resources of over $500,000,000— 


undoubtedly would not be adapt- 
able to the requirements of the 
average bank or trust company, 
still the principles and practice 


in general are the same no mat- 
ter what the present size of the 
institution to be developed. 

“The New Business Depart- 
ment” is unique in its field. There 
is absolutely no other published 
work on this subject. If you want 
to have a concise yet complete 
idea of how to conduct a Depart- 
ment in your bank, large or small, 
you will need this book as an in- 
spiration and guide. It is worth 
many times its price—one dollar 
—to any bank or trust company 
that wants to make the most of 
its opportunities of development. 


Baskers Publishing Company 
Broadway, New Yerk 


be send for free examina- 
tion Mr. MacGregor’s “New Busi- 
ness Department.’ After _ five 
days’ examination I will either 
return or remit the price, $1.00 
SOD ob cvccdsrscsceesceses 
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ful men than there are forceful 
men to fill them. It is a mis- 
take to think that all great 
American fortunes have already 
been made. 

“The man who has done his 
best has done everything. The 
man who has done less than his 
best has done nothing. Noth- 
ing is more fatal to success than 
taking one’s job as a matter 


of course. Captains of indus- | 


try are not hunting money. 
America is heavy with it. They 
are seeking brains—specialized 
brains—and faithful, loyal ser- 
vice. 

“The man who attracts atten- 
tion is the man who is thinking 
all the time, and expressing 
himelf in little ways. It is not 
the man who tries to dazzle his 
employer by doing the theatri- 
cal, the spectacular. 

“There is no doubt that to- 
day industrial conditions favor 
the college man. * * * But 
the college man who thinks that 
his greater learning gives him 
the privilege of working less 
hard than the man _ without 
such an education is going to 
end in disaster.” 


& 
OU will be  perform- 


ing a patriotic serv- 
ice and eventually reap bene- 
fit for your institution if you 
encourage the establishment 
of War Savings Societies in 
your community. Any group 
of ten or more persons may 
form a War Savings Society 
by holding a meeting, elect- 
ing a president and secre- 
tary and reporting to the 
War Savings committee of 
the state. 
The pledges made by mem- 
bers are: 
1. To practice economy and 
save systematically. 


2. To refrain from unneces- 


sary expenditures and the pur- 
chase of nonessentials. 


3 To encourage economy and 
thrift among friends and asso- 
ciates and secure other mem- 
bers for this society. 

4. To purchase _ regularly 
War Savings Stamps and 
hrift Stamps to the amount of 
not less than $—— weekly, 
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Commercial 
Paper, 


Acceptances, 
and the 

Analysis of 
Credit Statements 


By 
W. H. Kniffin, Jr. 


HIS book is by the author of “The Practical 

Work of a Bank,” ““The Savings Bank and 

Its Practical Work,” “‘Essentials in Granting 
Credit,”’ etc., a practical banker as well as a student 
of banking and lecturer on banking topics. 

It is a thoroughly practical book, understandable 
alike by the banking student as well as the man 
higher up. 

The book contains special chapters on such sub- 
jects as ““The Advantages of Commercial Paper,” 
“The Development of Single-Name Paper,’ ““The 
Profitableness of Cash Payment,” “‘Pivotal Points in 
a Credit Statement,” ‘“‘Comparative Statements,” 
“Bank and Trade Acceptances,” ““The Operation of 
a Bank Acceptance,”’ etc., etc. 

Seventy pages of actual financial statements, some 
favorable, some unfavorable, with complete analysis 
printed on facing pages, explaining in detail why it is 
safe or unsafe to invest in the paper. 

Illustrations of forms, including Trade Acceptances, 
Letters of Credit and Advice, Trust Receipts (various 
forms), Bailee Receipts, etc., etc. 

Another Kniffin book, which means another volume 
of practical value to the Banker, Credit Manager, or 
Commercial Paper Dealer. 


162 pages, eleven illustrations, substantially bound in cloth 
Price, $2.50, by mail postpaid. Copies sent on approval. 
Use blank below. 


Bankers Publishing Co., 253 Broadway, New York 


Bankers Publishing Company, 253 Broadway, New York 

Please send for free examination Mr. Kniffin’s “Com- 
merciaL Paper.” After five days’ examination I will 
either return it or remit the price, $2.50. 
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The Bank 
Officer’s 


Income ‘Tax 
Guide 











PRESS COMMENTS ON 1917 
MANUAL 


“Gives reader the benefit of a 
thorough analysis of the Income 
Tax law, suggesting solutions for 
many of the problems.”—A merican 
Banker. 

“Contains a number of useful 
hints with regard to keeping ac- 
counts in such manner as will best 
comply with the law.”—Journal of 
Accountancy. 

“Explains all the taxpayer, either 
individually or corporate, need 
know.”—Magazine of Wall Street. 

“The most practical working 
compendium of the Income Tax 
that has been produced.”—Wall 
Street Journal. 

“Suggestions as to the accounting 
procedure will probably avoid in- 
correct reports and consequently 
excessive tax in many instances.”— 
Bulletin National Tax Association. 

“A broad study of the law with 
practical suggestions.”"—New York 
Evening Post. 


“Does not quote the tax law and 
decisions and then leave you still 
‘up in the air’ as to their interpre- 
tations.”—Financial News. 


“Indispensable in the preparation 
of returns and to prevent needless 
overpayments.”—Literary Digest. 


WHO MR. MONTGOMERY IS 


In a manual such as this every- 
thing depends on who the author is. 
Mr. Montgomery is a_ recognized 
authority on Income Tax matters, an 
international accounting authority. 
He is a lawyer; a member of Ly- 
brand, Ross Bros. & Montgomery, 
one of the best known accounting 
firms in the United States; author of 
Montgomery’s ‘“‘Auditing;” an Ex- 
President of the American Association 
of Public Accountants. 

His “1917 Income Tax Procedure” 
was more widely used than any other 
manual in the preparation of the 
returns. 

Mr. Montgomery's opinions may be 
taken as those of a high authority. 








THE BANK OFFICER’S INCOME 
TAX GUIDE 


VERY banker is supposed to be an 

authority on the Income Tax whether 

he wants that distinction or not. As a 

matter of fact, it is good policy to help 

business men with their reports. It builds 
good will and new business. 


There is a new manual—“1918 Income Tax 
Procedure,” by R. H. Montgomery, C. P. A., 
which is indispensable to the banker in giving 
customers assistance. Mr. Montgomery’s book 
is entirely beyond the scope of mere digests 
of the law. It gives his specific advice on all 
difficult items of the return, and will answer 
nine out of ten questions people ask you. 

Covers the Income Tax, Capital Stock Tax 
and Excess Profits Tax; the requirements of 
individuals, partnerships, corporations and fi- 
duciaries. Arranged for quick reference in the 
same order as the return. 

The manual takes up, item by item, Income, 
What is Taxable and What is Not, Dividends When 
Taxable at Rates of 1916 and Former Years, De- 
ductions, Exemptions, Procedure in Preparing and 
Filing Returns, Depreciation, Depletion and Obso- 
lescence, the Capital Stock Tax, and the Excess 


Profits Tax, Mr. Montgomery doesn’t side-step the 
hard points; he pays special attention to them. 


Will be issued early in January—in plenty of 
time for preparing the return. 


750 pages. Size 6x8% inches. Clear printing. 
he binding. Not expensive—only $4.00 de- 
livered. 


“1918 Income Tax Procedure” will be sent abso- 
lutely on approval to any bank official subject to 
five days’ examination. If you are not glad you 
got it, simply return it to us and the charge will 
be cancelled. Otherwise, remit the price. 

Order Now. There is always a tremendous rush 
for this book at the last minute. The first print- 
ing of the 1917 edition was exhausted in two 
weeks. Ordering in advance carries no obligations 
whatever to keep the book. 








BANKERS PUBLISHING COMPANY, 
253 Broadway, New York: 


Please send for free examination Montgomery’s 
“1918 Income Tax Procedure.” After five days’ 
examination I will either return or remit the 
price, $4.00. 
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READING FOR LIT- 
ERARY STYLE 


N inquiry has come to 

this department for a 
list of books helpful in form- 
ing a style in speaking and 
writing. 

It is not easy to give ad- 
vice on this subject. Style 
has been defined as the ex- 
pression of the man. That 
is, if you really have any- 
thing to say, the appropri- 
ate means of expression will 
be found. Style in writing 
is perhaps best cultivated by 
practice of writing; in 
speaking, by the practice of 
speaking. 

Still, one may undoubted- 
ly derive great benefit from 
the reading of good books. 
Abraham Lincoln’s wonder- 
fully pure style of writing 
and speaking was due pri- 
marily to the innate great- 
ness of the man, to his earn- 
estness and transparent hon- 
esty. But he must have 
learned much from good 
books, for he had practical- 
ly no school education, 
though in the best sense he 
was a highly educated man. 
His addresses and letters 
may be commended to those 
in quest of a good literary 
style. 

Shakespeare constitutes 
the grand model, next to the 
Bible at least, for he says 
everything better than any 
one else has said it. His 
works should be studied so 
frequently as to become part 
of one’s daily language. 

The Bible’s great value— 
from the standpoint under 
consideration — consists in 
the fact that ability to speak 
Biblical phrase, or to 
make an apt quotation puts 
one in command of a form 
of expression common to all 

a primitive language, so 
to speak, and of unimpeach- 
able authority. 
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How to Increase Your Efficiency as a Banker 


In the 600 pages of this book Mr. Kniffin covers every 
phase and detail of the operation of a modern bank. There 
is not a detail from the handling of the morning’s mail to the 
extension of credit, from the duties of the messenger to the 
functions of the president, that he does not consider cate- 
fully and describe in an interesting way. 


Why You Should Own This Book 


By finding out how other banks and bankers have met the 
same problems whith you are encountering every day you 
will get some valuable sidelights on your oven business. You 
will begin to see ways of increasing the efficiency of your 
own departments—of making the work of your bank run 
smoother—of getting the most out of your equipment. 

How Other Banks Actually Conduct Their Business 

And, what's more, it shows exactly how some of the 
largest banking institutions in the country carry on their 
business. It gives reproductions of the forms they actually 
use for their various accounts and points out how they 
handle every detail of their business. Mr. Kniffin, the 
author, has not depended upon his own knowledge and ex- 
perience. He has in addition gone to leading bankers 
throughout the country and received the benefit of their 
experience in various branches of banking. This knowledge 
and experience he has added to his own with the result that 
the “Practical Work of a Bank” is something more than a 
book. It is an encyclopedia, a complete text book for the 
student of banking. 


Special Attention Given to Credit 


Particular attention has been given to the subject of bank 
credit, one hundred and fifty pages being devoted to that 
subject. On this subject the author writes with exceptional 
information and force, holding the prize offered in 1911 by 
the late James G. Cannon for the best essay on this im- 
portant topic. 

Examine At Our Expense 


sut don’t take our word for all of this. Simply sign the 
order blank below and we will send on the book for your 
inspection. If after five days’ examination you agree with 
us that it will help you in your work as a banker, send on 
your check for $5.00. If you don’t agree with us, simply 
return the book to us. We will accept your decision without 
quibble or question. 


FREE EXAMINATION COUPON 


> 


3ankers Publishing Company, 253 Broadway, New York: 
Send on Mr. Kniffin's 600-page book on Practical Banking. 

I will look it over and if I find on examination that it is ai 

that you say it is, I will keep the book and remit $5.00, your 





regular price. If not, I will return to you in good condition 
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make up a list of books to be 
read for literary _ style, 
though a long one might be 
compiled with little difficul- 
ty. To the books already 
mentioned we feel like add- 
ing the writings of William 
Hazlitt and of Matthew Ar- 
nold, if no others. 
ro% 
PERSONALITY 

EVELOP your person- 

ality. 

You men who serve cus- 
tomers, make them your 
friends. 

The natural consequence 
is that they become friends 
of the institution which you 
represent. 

Fix in your mind each new 
face you see. Repeat the 
name of the new customer. 
Associate the name and the 
face. 

The next time the new de- 
positor comes in, see if you 
can call him by name. You 
could not please him better. 

This soul-less corporation 
thing is camouflage. People 
like to deal with red-blooded, 


We have not attempted to | 


live men, men that they have | 


known and trusted for 
years. The staff is more 
real to them than the assets. 
In a bank, more than any 
other corporation, personal- 
ity is king. Bank people 
come in close contact with 
the public. The greater im- 
pression you can make upon 
the public, the greater will 
be your success. 
“ Make the bank’s friends 
your friends. — Bankitaly 


Life. 
& 
HE Old Colony Trust 


Co. of Boston in its 
News Letter gives a bit of 
interesting history regard- 


ing the site which the bank 
occupies: 


Supplement 


The site is one of consider- to 


able historic interest. In 1719 
James Franklin, publisher of 
the New England Courant, had 
his office here, where his broth- 
er, Benjamin Franklin, served 
as an apprentice and learned 
the printing trade. From 1769 
to 1776 the Boston Gazette was 
published here by Edes and 
Gill. Over Franklin’s office was 
the headquarters of the Long 
Room Club of Revolutionary 
fame. Daniel Webster first 
practiced law in an office on 
this site. These facts are com- 
memorated by the “Franklin” 
and “Webster” rooms on the 
third floor of the present struc- 
ture. 


& 
BOOKS RECEIVED 


Bank AND Bank Hotipays 

TurovcHourtr THE Worx. 
Guaranty Trust Co, New 
York. 


Showing holidays which banks 
and business houses, in every 
important country and colony 
in the world, are likely to ob- 
serve. An important compila- 
tion. 

Srers to Victory. Mechanics 


and Metals National Bank, 
New York. 


A brief discussion of the 
things to do and the things 
‘to do without during the 


progress of the war. The bank 
takes sides against the policy 
that is being agitated of com- 
plete self-denial on the part of 
the American people. It advo- 
cates instead such readjust- 
ment in industry that the na- 
tion may apply what is needed 
for the war without running the 
risk of business collapse. 


GoveRNMENT Price-Fixinc aND 
Prorir Taxation. By Lewis 
E. Pierson. Irving National 
Bank, New York. 

Report of the committee on 
banking facilities for trade, 
fourth annual meeting, Nation- 
al Foreign Trade Council. 


Practica QuESTIONS AND AN- 
SWERS ON THE TRADE AccEPpT- 
ANCE METHOD. 
tional Bank, New York. 


Irving Na-' 


Paine’s Analysis 


of the 
Federal Reserve Act 
By Willis S. Paine, LL.D. 
THs supplement brings 
Dr. 


Paine’s well- 
known book on the Federal 
Reserve Act up to October 
1, 1917, and includes all the 
important Amendments and 
new Regulations. 

In addition to the text of 
the Amendments and Regu- 
lations, full analyses are 
given, in accordance with 
the plan of the original 
book. 


There are also charts 
showing Federal Reserve 
Notes issued and Cover Held 
by Agents, January to July, 
1917; Money in Circulation, 
1914 to 1917, and Clearing 
House Operations, July, 
1914, to July, 1917, and 
Check Collections of the 
Federal Reserve Banks, 
1916-17. 

The Supplement is uni- 
form in size with “Paine’s 
Analysis of the Federal Re- 
serve Act,” attractively 
bound in stiff paper covers, 
80 pp., $1.00 per copy, post- 
paid. 


The Bankers Publishing Co., 
253 Broadway, N. Y. 





Bankers Publishing Co., 
258 Broadway, New York 
Se copies of 
“Supplement to Paine’s Analysis 
of the Federal Reserve Act. with 
bill at $1.00 per copy. 
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Some New Books of Interest to Bankers 








American Form Book. By Milton Sayler and be Law of Bills, Notes and Checks. By J. L. 
W. S. Walker. A collection of the most ap- Whitley. The full text of the negotieble in- 
proved forms embracing deeds, mortgages, struments law as adopted by forty-four 
leases, bonds, wills and all legal instruments states, the District of Columbia and Hawaii, 
prepared in accordance with the laws of with copious annotations, forms and illus- 
ct the several states for the use of profes- trations. 401 pages. Price, $4.15. 
| sional and business men. 623 pages. Price, 
$3.65, postpaid. London Bankere’ Year Book. By Thomas 
" . ' > Skinner. n account to date regarding 
Analyzing Character. By Mrs. K. M. H. Black- British, Colonial and foreign banks and 
ford and A. Newcomb. Elucidates the new banking firms. Price, $3.40 + duty. 
rings science of judging men—misfits in business, 
i] ery = social life. 488 pages. Price, Manual for Notaries Public. By Filorien 
e oi $3.15, delivered. Giauque. An authoritative guide for no- 
taries public, justices, mayors, consuls, etc., 
deral Banking Forms. These forms are practical and ae 6 ee a Fee a 
-to-date, > e - ° 
tober eur ane = cad teak forms and instructions. 4th edition, revised, 
'l the ing institution. 96 pages. Price, $1.15, post «38 pages. Price, 05.16, postpaid. 
paid. 
and Men Who Are Making America. By B. C. 
ore " Forbes. Tells in an intimate way how fifty 
rer Eo ee ~ Rg of America’s foremost business and financial 
xt of bookkeeping to every grade of student. 463 leaders of the present day have succeeded. 
pages. Price, $2.65, delivered. 442 pages. Price, $3.15, postpaid. 
egu- 
. Commere tal Paper, Acceptances, and the Analy- Modern Business Corporations. By W. A. 
are sis of Credit Statements. By William H. Wood. Includes the organization and man- 
with Kniffin, Jr. This is a thoroughly practical agement of private corporations, with finan- 
: book, understandable alike by the banking cial principles and practices, also summarizes 
ginal student as well as the man higher up. Con- decisions, elucidating the law. 2d ed. 600 
tains seventy pages of actual financial state- pages. Price, $4.15, postpaid. 
ments, some favorable, some unfavorable, 
with complete analyses rinted aci 
harts pages, explaining ro de ial obey Mt s as af Money and Investments. By Montgomery Ro! 
saiaian unsafe to invest in the paper. | lins. 4th edition. 520 pages. Price, $2.65 
Held Courses of Study in Corporation Finance and In- Our Money and the State. By Hartley Withers. 
vestment. By Investment Bankers Associa- Explanation as to how tax money is raised 
July, ti of America. 170 pages. Price, $1.30, and distributed with a discussion of the ques- 
° tion whether war expenses should be met by 
tion, loans or by taxes. 119 pages. Price, $1.40, 
ring Delbridge Pocket Size 2% Point Calculator; is nieces 
cents to of cents By C. Ll. Delbridge. 579 
July, pages. Price, $7.15, postpaid. Paine’s New York Banking Laws (7th Edi- 
tion) including “Laws of 1917.” Price, $3.50, 
and oe ription of Industry. By H. C. Adams. Text- delivered. Paine’s National Banking Laws, 
the é k intended to mak¢ the student appre- (ith Edition). Price, $3.00, delivered. 
k cl * the forces controlling the business world 
anks and to stimulate his faculty for observation. 
’ 270 pages. Price, $1.40, eesteeld, arias The President’s Control of Foreign Relations. 
? — E. Corwin. An historical and analyti- 
“ Ex U 5 cal study of the powers of the legislative and 
uni- ae Directory of Japan, 1917. Price, executive branches of the national govern- 
hex ae ee foreign ———. of the 
ime $s Jnite ates. ages. ric 1.65. 
Re — ay 4 of Woodrow Wilson, 1913-1917. Se wish 
a " “ obi * . 
: es te Gas” meee Vv. J. West. Gives Principles of Ocean Transportation. By E. R. 
ively r — the development and contains the Johnson and G. G. Huebner A survey of the 
) por a ae statements of president and whole subject “of ocean transportation pre- 
vers, oli _—s in the carrying forward of the senting essential facts and embodying 
; eee dealing with foreign relations. 438 changes which have recently occurred. 513 
post- pages. Price, $1.90, postpaid. pages. Price, $2.65, postpaid. 
Income Tax. By Edi 
; ina reprints of gg gg eee Selected Articles on the Income Tax. By Edith 
Co.. on the subject and is especially compiled ‘for M. Phelps. Contains special reference to 
Ft he use of debaters. 235 pages. Price, $1.40, gradation and exemption. 3d enlarged edition. 
# ielivere my 235 pages. Price, $1.40, postpaid. 
—— re Safeguards. By H. B. Mulford. Statistics. By W. B. Bailey and John Cum- 
Song al guide for persons planning to mings. Tells how to gather, tabulate and 
$16 r the first time. 88 pages. Price, rightly interpret statistical information. 153 
rk pages. Price, 75 cents, delivered. 
ies of Japan at the Cross Road 
obs. 8 By A. 
lysis conditions of political, Gnaneiot Me pane a —— ont Tiiew of Basking. By C.F, 
“4h conditions in Japan to-da Dun bar. e on, enlarged by O. M. W. 
with 3.65, postpaid. y. 362 pages. Price, Sprague. 297 pages. Price, $1.65. 
Japan Year Book for 1917. Editea by Y. War Revenue Law of 1917; including the in- 
ooee png Supplies data, statistics and gen- — 7 vr os oe, See oe 
ral information relating to Japan and far tobacco tax, war excise taxes, war stamp 
eeee eastern problems. Contains a “Who's Who” ones, peas we Gee t. ae 
d business directory. Price, $2.15, deliv- tion of the Law; 2. Text of the Law; in- 
. -15, dexed [2d ed.J. By Federal Trade Informa- 


acti ered. 
tion Service. 87 pages. Price, 60 cents. 
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Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 

formation and progressive ideas and methods for increasing your 

efficiency as a banker. Read over the brief descriptions below and select 
the ones that you want to examine at our expense. 








The Practical Work of a Bank. By William H. Pushing Your Business. By T. D. MacGregor. 
Kniffin, Jr. Covers every phase and detail of Explains the principles and practice of finan- 
the operation of a modern bank. There isn’t cial advertising; chapters devoted to every 
a single practical banking problem or detail branch of the subject; various methods of ad- 
of bank administration that this book doesn’t vertising explained; every kind of financial ad- 
take up carefully and describe in detail. Tells vertising illustrated; mechanical details of 
how to increase the efficiency of a bank— writing copy. Regarded as the authoritative 
how to make the work run more smoothly— work on this subject. 200 pages. Price, $1.50, 
how to get the most out of equipment. 600 postpaid. 

3500 @ ran mecca and indexed. Price, 2000 Points for Financial Advertising. By T. D. 
5.00, delivered. MacGregor This book writes your bank ad- 

Trust Companies; Their Organization, Growth vertising copy for you. It contains 2000 sug- 
and Management. By Clay Herrick. Describes gestions for the wording of as many bank ads. 
in detail the actual organization and opera- —strong copy bringing out vital points in a 
tion. of every department of a modern trust clear and concise way. Adapted to the use 
company. Contains a variety of tables and of commercial banks, trust companies, safe 
charts which make it indispensable for every deposit companies and savings banks. 170 
trust company officer. The author was for pages. Price, $1.75, postpaid. 
many years connected with the Cleveland | The New Business Department. By T. D. Mac- 
Trust Company in important capacities and Gregor. Tells how to organize and operate a 
speaks with authority. 600 pages. Price, new business department that will help you 
$4.00, postpaid. not only in getting new accounts, but also 

Paine’s Aralysis of the Federal Reserve Act and in holding and making old ones more profi- 
Cognate Statutes. By Willis S. Paine, LL.D. able. The book is based on the methods 
The first complete and authoritative treatise used in the most successful banks in the 
on the history, enactment, development, op- country and is illustrated with up-to-date 
eration and interpretation of this important forms. Price, $1.00, delivered. 
law. Every leading court decision as well as The Filing Department. By J. Arthur Cramer. 
the rulings affecting the operation of this Bank Department Series. Describes and 1l- 
law are given, together with a history of lustrates a system of filing for banks which 
the measure from the original introduction will enable the banker to have immediate 
of the bill down to the present time. Also access to all of the correspondence and 
takes up the Bill of Lading Act and the records bearing on any particular transac- 
Federal Farm Loan Act. 400 pages. Fully tion. Author has made ea careful study and 
indexed. Price, $5.00, delivered. investigation of the subject. 100 pages. Co- 

Bank Letters. By W. R. Morehouse, Publicity piously illustrated and indexed. Price, $1.00, 
Manager of the Guaranty Trust and Savings delivered. 

Bank of Los Angeles. 82 actual letters, re- The Elements of Foreign Exchange. By Frank- 
produced by multigraph, designed to meet lin Escher. Gives a clear understanding of 
every need of ordinary bank correspondence. the causes which affect the movement of for- 
Special attention given to letters which build eign exchange, its influence on the money 
business for banks, create good will, and in- and security market, ete. The book is ele- 
crease deposits All the letters have actu- mentary and is designed for the reader who 
ally been used and tested by the author and wants to get a clear idea of how foreign 
are the result of a long study of this im- exchange works without going too deeply into 
portant subject Price, $5.00, postpaid. it. Seventh Edition. Price, $1.35, postpaid 





How to Examine Simply fill in the 


Bankers Publishing Company, ° ooks 
253 Broadway, New York: oe es These Valuable _ title = = b “ 
Send on the following books on banking an s s wan or exam- 
will try them out. If I don’t find them satisfac- Banking Books genet f 
tory, I may return the books within five days at at Our Expense ination on the free 
YOUR expense. I enclose one dollar merely as a : : ; - 
deposit to be refunded without 2 — examination coupe F 
should I return the books. If ecide to keep ‘ 
them I will remit the balance in monthly payments at the left. Look them yd — ses 1 
of $3 each aimed. 
(Consult list above for exact titles and fill in your they are not all that we have c 
ee ee See if they won’t be an actual help t 


you in your everyday work. At your 

fpr ae See own desk decide for yourself. And if 
joie ici eras ne ee ante a arr Gael you don’t find that they will be helpful, 
Hien g Jat oe isa See fe ot ote ee return them at our expense and we will 
a <p a brie area oat refund your deposit without quibble or 


fa cata coea aa aanaaiai question. For every title is sold subject 
J ’ 5 
(3) BANK .......-2---02--02eeereeeceeecereccseceeeseneenes to approval after full five days exam 
i cinitiiticincstiaanibicawnen sntesiabes mete ination. Do not delay! Tear off the 
You may place my name on your list to receive ° 
BOOK TALKS each month. coupon and mail Topay. 
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ON TRADE AC- 
CEPTANCES 


THE Trade Acceptance, 
although undoubtedly 
the credit question of the 
hour, has up to date no pub- 
lished book or treatise fully 
covering the subject. 

This keenly felt want of 
the bankers, manufacturers 
and merchants of this coun- 
try is about to be met by the 
Bankers Publishing Co., 
which has arranged for the 
early publication of a prac- 
tical and comprehensive 
book on this subject, which 
will cover all the knotty 
problems and_ disputed 
points in the successful use 
of acceptances by big and 
little business men. 

This vital subject will 
have a convincing treatment, 
developed entirely from in- 
vestigations and experience 
in the operation of the sys- 
tem in the United States, 
Canada and Europe. 

There will be nothing 
academic about this treatise 
—it will be a business man’s 
book, filled with concrete 
data, forms and methods 
codified, prepared and de- 
signed by a_ well-known 
writer and expert on the 
subject of Trade Accept- 
ances, who has arranged and 
installed the system with 
many of our best known 
manufacturers and  mer- 
chants. 


The Bankers Publishing 


UP-TO-DATE TREATISE | 


|and business finance counsel 
of the Business Bourse, New 
| York, to devote sufficient of 


‘his time to the preparation | 
and arrangement of the sub- | 
ject matter of this book, 


which will be based on his 
|extensive study and many 
nation-wide investigations of 
\the subject. 

| The subject will be treat- 
'ed not only from the stand- 
point of the banker, credit 
|and financial man, but also 
largely with regard to the 
attitude of the merchant and 
|manufacturer and those who 
put out and use the accept- 
| ance, and the vital needs re- 
'quired to accomplish the best 
results. 

One feature of extreme 
value in the book will be the 
|privilege of using various 
standard forms of accept- 
ances, registers, records’ and 
| follow-up plans perfected by 
Mr. Mathewson from his ex- 
|tensive research and expe- 
rience on this subject. 
| It is believed that this 
will prove one of the most 
timely publications of the 
year. 


& 


'KEEPING PACE WITH 
| EVENTS 


EVER before in the his- 

tory of this country 
have so many fundamental- 
ly important banking and 
‘economic changes taken 
|place in the same period. 
'Even before the war began 
‘our banking system had 





Co. is fortunate in having|been radically altered by 
been able to induce Mr.|legislation and since that 
Park Mathewson, treasurer|time events have in several 


respects revolutionized our 
financial and economic sys- 
tems. 

To keep pace with these 
developments requires not 
only a careful reading of the 
newspapers, but a study of 
authoritative books, and no 
banker who wishes to be in- 
formed can afford from a 
purely practical standpoint 
to neglect them. Business 
has changed and banking 
must keep pace with the new 
conditions. Nor is it enough 
merely to observe these al- 
terations as recorded in the 
newspapers; their meanings 
must be studied and this 
may best be done by the 
perusal of standard books 
which are up-to-date and 
thus made applicable to 
present conditions. 

The Federal Reserve Act 
during the year 1917 was 
amended in exceptionally 
important respects and hence 
new regulations have neces- 
sarily been made by the 
Federal Reserve Board. 
These modifications as well 
as the complete text of the 
act itself and of all the 
regulations, together with 
careful analyses of both, 
also new charts, will be 
found in “Paine’s Analysis 
of the Federal Reserve 
Act,” and the new Supple- 
ment just published. The 
analyses of the qualifying 
changes as well as of the act 
are elaborate in character. 

A banker who attempts to 
do business without due 
knowledge is in the position 
of a mariner upon an un- 


(Continued on page 3) 
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TEAM WORK 
HILE  coéperation is 
really the proper tech- 

nical word, I prefer the 
more colloquial “team work” 
and I cannot lay too much 
emphasis wpon the necessity | | 
for this team work in the || 
case of a financial institu- || 
tion. It is well to realize at 
the outset that no one man || 
ever accomplished great | 











APRIL 1918 
A LITTLE BOOK ON A 
BIG SUBJECT 


(CONSIDERABLE dis- 

cussion has _ followed 
the appearance of the memo-| 
randum on the call of the 
Comptroller of the Cur- 
rency of December 20, 1917. 
This memorandum reads as 





things alone. Take our great 
industrial corporations; yes, 
and the great banking insti- 
tutions of the country, codp- 
eration has been the key- 
stone of all of them and the 
men who are to-day occupy- 
ing positions of honor are || 
those men who, in addition 


follows: to performing their official 
As it has been the cus- business duties in an unus- || 
tom of many national ually efficient manner, gave 


banks to credit discounts as 
collected directly to profits, 
and to credit profits 
with accruing interest only 
after collection, it has been 
thought proper to give the 
banks a reasonable time to 
make the adjustments 
which will be required in 
order to report accurately 
Items 21 (Interest earned 
but not collected) and 26 
(Interest and Discount col- 
lected or credited in ad- 
vance of maturity and not 
earned). 

Therefore, national banks 
may exercise their discre- 
tion on this call as to in- 
cluding these Items 21 and 
26 in this Report of Condi- 
tion. Banks will, however, 
be required to report these 
items correctly later on, 
when they shall have had a 
reasonable opportunity to 
adjust their books to show 
these items accurately, and 
shall have received more 
explicit directions to this 


| 
a portion of their time and || 
thought to the broader is- 
sues of their country, their || 
city, and philanthropic en- || 
terprises. Let me therefore | 
reiterate that no matter how || 
well everyone connected || 
with a financial institution | | 
has codperated for its suc- || 
cess in the past, it is possi- || 
ble, through systematic 
methods, to do even better 
in the future. To get the || 
maximum success every di- || 
rector, stockholder and em- || 
ployee of a financial institu- || 
tion must have this thought 
driven home to him so that 
he will do his individual 
share in codperating with || 
the officers to build up the }| 
institution. — Francis R. || 
Morison. 

















ing income as received in- 
stead of as earned. 

The installation of a sys- 
tem of daily accruals of 





end. earnings should appeal 
The practice of accruing|strongly, but why sto 
for interest daily and of|there? Interest payable is| 


of the same genus as inter-| 
est receivable. If the latter | 
accrues daily so does the for-| 
mer. Rent, taxes, salaries | 
and other expense items have | 
a way of increasing from! 
day to day. 

In a handy little book’! 


crediting discount only as 
earned is not new nor is 
there anything complicated 
in the process. The really 
startling feature, to the stu- 
dent of accounting, is why 
banks ever should have fol- 
lowed the practice of credit- 
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Ni) 
The New Business 
Department 


By T. D. MACGREGOR 
Author of ‘‘Pushing Your Business,” 


| “2000 Points for Financial Advertis- 


ers,” “Bank Advertising Plans,” “The 
Book of Thrift.” 

HE “intensive” cultivation of 
present customers of a bank 
and the systematizing of 

efforts to secure new ones are the 
keynotes of this book by T. D. 
MacGregor, the well-known writer 
on financial advertising. 

This handy volume, the fourth 
of the “Bank Department Series,” 
is largely the fruit of the author's 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Busi- 
ness of the Guaranty Trust Co. 

While some of the ideas and 
methods suitable for use in push- 
ing the business of the largest 
trust company in the world—with 
resources of over $500,000,000— 
undoubtedly would not be adapt- 
able to the requirements of the 
average bank or trust company, 
still the principles and practice 
in general are the same no mat- 
ter what the present size of the 
institution to be developed. 

“The New Business Depart- 
ment” is unique in its field. There 
is absolutely no other published 
work on this subject. If you want 
to have a concise yet complete 
idea of how to conduct a Depart- 
ment in your bank, large or small, 
you will need this book as an in- 
spiration and guide. It is worth 
many times its price—one dollar 
—to any bank or trust company 
that wants to make the most of 
its opportunities of development. 
Bankers Publishing Compan 

253 Broadway, New Yer 

Please send for free examina- 


| tion Mr. MacGregor’s “New Busi: 


ness Department.” After five 
days’ examination I will either 
return or remit the price, $1.00. 
PNG. 66:4.6:000000060000000008 
BOE oc0scccccscecese sees 
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soon to be issued by the 
Bankers Publishing Co., 
Howard M. Jefferson, audi- 
tor of the Federal Reserve 
Bank of New York, de- 
scribes in detail, with proved 
figures, a system of accruing 
all earnings and expenses 
thus providing that sine qua 
non of every carefully con- 
ducted bank—an accurate 
daily statement. 

As the author says in his 
preface, “given an accurate 
accrual of earnings and ex- 
penses each day, and closing 
of the books will cause no 
heart rendings because the 
accrued receivables turned 
out so much less than it was 
assumed they would be. The 
accrued payables will not 
add their quota to the mis- 
ery. The ‘Calls’ may be 
prepared with actual figures 
instead of being estimated, 
and with much saving of 
time and worry.” 

Mr. Jefferson’s little book 
should find a place in every 
banking institution in the 
country. 

& 


Keeping Pace With Events 
(Continued from page 1) 
charted sea. Bankers are 
too prudent to take the risk 
of conducting their business 
without the knowledge of | 
the existing statutes and the 
official interpretations under 
which they are operating. 
Knowledge of the new 
statutes and these recent in- 

















terpretations is absolutely 
indispensable to the intelli-| 
gent conduct of a bank in| 
these days and this is true | 
whether the bank is a mem- | 
ber of the Federal Reserve | 
System or not, because every 
banker must know the condi- | 
tions under which competi-| 
tors are conducting their | 
business. 





Commercial 
Paper, 


Acceptances, 


and the 
Analysis of 
Credit Statements 


By 
W. H. Kniffin, Jr. 


HIS book is by the author of “The Practical 

Work of a Bank,” “The Savings Bank and 

Its Practical Work,” ‘Essentials in Granting 

Credit,” etc., a practical banker as well as a student 
of banking and lecturer on banking topics. 

It is a thoroughly practical book, understandable 
alike by the banking student as well as the man 
higher up. 

The book contains special chapters on such sub- 
jects as ““The Advantages of Commercial Paper,” 
“The Development of Single-Name Paper,”’ “The 
Profitableness of Cash Payment,” “Pivotal Points in 
a Credit Statement,” “Comparative Statements,” 
““Bank and Trade Acceptances,” ““The Operation of 
a Bank Acceptance,” etc., etc. 

Seventy pages of actual financial statements, some 
favorable, some unfavorable, with complete analysis 
printed on facir:g pages, explaining in detail why it is 
safe or unsafe to invest in the paper. 

Illustrations of forms, including Trade Acceptances, 
Letters of Credit and Advice, Trust Receipts (various 
forms), Bailee Receipts, etc., etc. 

Another Kniffin book, which means another volume 
of practical value to the Banker, Credit Manager, or 
Commercial Paper Dealer. 


162 pages, eleven illustrations, substantially bound in cloth 
Price, $2.50, by mail postpaid. Copies sent on approval. 
ise blank below. 


Bankers Publishing Co., 253 Broadway, New York 


Bankers Publishing Company, 253 Broadway, New York 

Please send for free examination Mr. Kniffin’s “Com- 
MERCIAL Paper.” After five days’ examination I will 
either return it or remit the price, $2.50. 
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TWO NEW BOOKS ON 
DEPOSIT BUILDING 


AN interesting announce- 
ment to readers of 
BOOK TALKS is the publi- 
cation, early this spring, of 
two new books on Deposit 
Building by W. R. More- 
house, assistant cashier of 
the Guaranty Trust & Sav- 
ings Bank, Los Angeles, and 
a regular contributor to 
THE BANKERS MAGA- 
ZINE for the past five 
years. 

In his book entitled “Bank 
Deposit Building,” the au- 
thor covers twenty-one sub- 
jects of financial advertis- | 
ing and bank service. The 
introductory chapter, “Bank | 
Dignity Gone to Seed,’ | 
deals with two types of| 
banks—one where bank) 
“dignity” reigns supreme, | 
and the other where efficient | 
“service” is the watchword. 

Chapter II, “Bank Ser-| 
vice,” deals with the many | 
problems which must be) 
correctly worked out before | 
it is possible for any bank 
to render a service that is 
100 per cent. efficient. In) 
this chapter the author| 
treats with bank equipment, | 
officers’ stations, officers and | 
employees, employees and| 
banks’ customers, employees’ | 
rule book (giving rules for | 
guidance of employees), em- | 
ployees’ weekly and semi- 
monthly meetings, trained 
and contented employees, 
service to customers, results 
of efficient service, and the 
business barometer. This | 
chapter alone is worth the 
price of the book. 





Another chapter that is| 
full of valuable information 
is the one on newspaper ad- 
vertising and news _ items. 
Discussed at length in an-| 


other chapter are employees’ 
contests for securing new 
business, and rewards for 


suggestions on the improve- | 


ment of a bank’s service, 
elimination of waste, etc. 

If you want'to know how 
to build up your Home Safe 
business to a profitable stage 
you will find valuable infor- 
mation on this subject in 
Chapter VII. 

One of the greatest wastes 
in advertising to-day is in 


the use of specialties, com- | 


monly called novelties. The 
fault lies not only in the 


specialty selected, but also| 


in the plan of distribution. 
If bankers will apply the 
rules laid down in the chap- 
ter on that subject there will 
be a large saving annually. 

Christmas Clubs come in 
for a chapter and how to 
make these clubs pay is 
clearly outlined. 


Street Car Advertising 
also receives considerable 
attention. If not quite sure 


as to the profitableness of 
this form of advertising read 
this chapter. 

Of late you have heard a 
good deal on relating the 
bank to life insurance— 
Chapter XIII treats with 
this subject. 

Then you will not want to 
miss the chapters on Direct 
Advertising, “Mixing,” 
House Organs, and “Spe- 
cials.” 

WINDOW DISPLAYS 
The other book, by the 


same author, deals with the 
latest and most effective me- 


| dium in advertising a bank’s 


business, namely, - Window 


| Display Advertising. In his 


book, “Window Advertis- 
ing for Banks,’ Mr. More- 
house not only treats with 
the subject in general, but 
describes one hundred dis- 


THE BANKERS MAGAZINE—BOOK TALKS 


plays. In describing these 
displays he gives an inven- 
tory of the articles necessary 
to the make-up, tells where 
and how to get them, the ar- 
rangement of the articles, 
and provides the reading 
matter for the posters. 

The one hundred displays 


|selected have all been used 


by the author and found to 
be the most effective of 
about 300 used. There are 
displays suitable for use by 
savings banks, commercial 
banks and trust companies 
—displays that encourage 
savings, commercial banking, 
trust business, safe deposit 
business, loans, and which 
advertise a bank’s service in 
the most effective way. 

It is hardly worth while 
to waste time trying to work 
up suitable displays, entail- 
ing a considerable cost, 
when this book will shortly 
be available at a nominal 
sum. The book is well illus- 
trated. 


BANK LETTERS 
Mr. Morehouse is also the 
author of “Bank Letters” 
published by this Company. 
In “Bank Letters” the au- 
thor gives 82 business-get- 
ting, business-conserving let- 
ters and letters for general 
use in bank correspondence. 
These letters are bound in a 
handsome blue silk cover and 
indexed. They are in full 

form and correct English. 
Why should a_ banker 
waste his time dictating a 
new letter each time, when 
all that he will need to do 
is to tell his stenographer 
to write Letter No. 56 or 71 

or 75, as the case may be. 
From the many letters re- 
ceived complimenting us on 
the publication of this series 
of letters, we do not hesi- 
tate to recommend their use 
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to any banker. We will be 


glad to mail a copy for in-| 


spection. The price is $5. 


2) 
SALESMANSHIP 


66 ERE is where sales- 

manship plays such a 
large part in the growth of 
a financial institution, and I 
want to go on record as stat- 
ing that the successful bank 
employee to-day is not the 
man who is the best account- 
ant, the best bookkeeper, or 
the best teller—it is the man 
who, in addition to having 
these qualifications, realizes 
that he must also be a sales- 
man and that the most im- 
portant qualification for this 
salesmanship must be the 


ability to render not merely | 
perfunctory banking service, | 


but polite, accommodating 


attention to everyone who 


comes into the bank. 

“Nowadays 
bankers are giving a great 
deal of attention to this 
matter of courteous treat- 
ment of customers and are 
educating their employees to 
develop a pleasant personal- 
ity such as using a low and 
pleasant tone of voice, to 
cultivate a pleasant facial 
expression and to remember 
that a soft word turneth 
away the wrath of a disgrun- 
tled customer. 

“To sum up, I wish to 
emphasize the fact that any 
institution which will con- 
sistently cultivate team ,work 
on the part of everyone con- 
nected directly with the in- 
stitution will not only ob- 
tain increased business, but 
will enjoy a different at- 
mosphere, an atmosphere of 
new life of friendly, helpful 
cooperation.” — Francis R. 
Morison. 


progressive | 








How to Increase Your Efficiency as a Banker 


In the 600 pages of this book Mr. Kniffin covers every 
phase and detail of the operation of a modern bank. There 
is not a detail from the handling of the morning’s mail to the 
extension of credit, from the duties of the messenger to the 
functions of the president, that he does not consider care- 
fully and describe in an interesting way. 


Why You Should Own This Book 


By finding out how other banks and bankers have met the 
same problems which you are encountering every day you 
will get some valuable sidelights on your own business. You 
will begin to see ways of increasing the efficiency of your 
own departments—of making the work of your bank run 
smoother—of getting the most out of your equipment. 


How Other Banks Actually Conduct Their Business 


And, whai’s more, it shows exactly how some of the 
largest banking institutions in the country carry on their 
business. It gives reproductions of the forms they actually 
use for their various accounts and points out how they 
handle every detail of their business. Mr. Kniffin, the 
author, has not depended upon his own knowledge and ex- 
perience. He has in addition gone to leading bankers 
throughout the country and received the benefit of their 
experience in various branches of banking. This knowledge 
and experience he has added to his own with the result that 
the “Practical Work of a Bank” is something more than a 
book. It is an encyclopedia, a complete text book for the 
student of banking. 


Special Attention Given to Credit 


Particular attention has been given to the subject of bank 
credit, one hundred and fifty pages being devoted to that 
subject. On this subject the author writes with exceptional 
information and force, holding the prize offered in 1911 by 
the late James G. Cannon for the best essay on this im- 
portant topic. 

Examine At Our Expense 


But don’t take our word for all of this. Simply sign the 
order blank below and we will send on the book for your 
inspection. If after five days’ examination you agree with 
us that it will help you in your work as a banker, send on 
your check for $5.00. If you don’t agree with us, simply 
return the book to us. We will accept your decision without 
quibble or question. 


‘FREE EXAMINATION COUPON: 


Bankers Publishing Company, 253 Broadway, New York: 
Send on Mr. Kniffin’s 600-page book on Practical Banking. 
I will look it over and if I find on examination that it is ail 
that you say it is, I will keep the book and remit $5.00, your 
regular price. If not, I will return to you in good condition. 
Ee re rey Cre er ee ee 


Ba 
April B T 
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WHY MISTAKES ARE 
MADE 


ISTAKES do not “hap- 

pen”; they are the re- 
sults of definite causes. A 
vast measure of time, money 
and opportunity is _ lost 
through making mistakes 
and in attempting to rectify 
them. To correct mistakes 
is a good work, but to pre- 
vent them is a far higher 
achievement. The “ounce of 
prevention” may be applied 
by a careful consideration of 
the chief causes of error, 
some of which are: 


Carelessness, inattention, 
superficial interest; 

Laziness — unwillingness 
to take the trouble; 

Accepting appearances as 
facts without investigation; 

Proceeding without dis- 
cussion or advice; 

Impulsive decisions 
well thought out; 

Lack of foresight and 
preparation ; 

Forgetfulness and neglect 
of duty; 

Dependence on those not 
properly instructed; 

Overconfidence and exag- 


not 


gerated hopes.—Commerce 
Monthly. 
INITIATIVE 


NITIATIVE plays no fa- 
vorites. It would just as 
soon transform a $10-a-week 
messenger into the head of 
the firm as to increase the 
. manager's salary 
5,000 a year. 

It spells the difference be- 
tween men we are compelled 
to hire and men who compel 
us to hire them. 

It never waits for the boss 
to indicate, suggest, infer or 
propose. It is the art of do- 
ing something on your own 


hook, even at the risk of 
making a mistake. | 


Supplement 


And mistakes, if rightly tg 


used, are guidestakes to in- 
creased efficiency—based on | 
experience. 

It is the most valuable of 
all attributes in helping a 
man to overflow his present 
position and thus automatic- | 
ally demand a larger meas- | 
ure of responsibility and re- 
muneration. 


Paine’s Analysis 
of the 
Federal Reserve Act 


By Willis S. Paine, LL.D. 


Tas supplement brings 
| Dr. Paine’s well- 


The world never gets) known book on the Federal 
enough of it. The demand) Reserve Act up to October 
to-day is greater than ever.| 1, 1917, and includes all the 
And it is one of the few) important Amendments and 


things that laughs at years. 

The possessor of initiative 
may be as bald as a Hub- 
bard squash, but no one will 
pull the age limit on him. 
He may be blind in one eye 
and bowlegged, but so long 
as he dares and does things, 
his bank account never will 
know the difference. 

The moral to all this is, 
“Tnitiate initiative;”’ start 
something; work with your 
head as well as your hands, 
and putty up your ears 
against pessimists who prat- 
tle about impossibilities.— 
—Du Pont Magazine. 


'new Regulations. 

In addition to the text of 
the Amendments and Regu- 
|lations, full analyses are 
given, in accordance with 
|the plan of the original 
| book. 
| There are also charts 
|showing Federal Reserve 
| Notes issued and Cover Held 
| by Agents, January to July, 
1917; Money in Circulation, 
1914 to 1917, and Clearing 
House Operations, July, 
1914, to July, 1917, and 


| Check Collections of the 
| Federal Reserve Banks, 
| 1916-17. 


M 


& | The Supplement is uni- 


form in size with “Paine’s 
TWELVE THINGS TO Analysis of the Federal Re- 
REMEMBER |serve Act,” attractively 
_ | bound in stiff paper covers, 
ARSHALL FIELD is| go pp., $1.00 per copy, post- 
said to be the author} paid. 
of these suggestions of ae 
things to males as an aid| Phe Bankers Publishing Co., 
to complete efficiency: | 253 Broadway, N. Y. 





The value of time. { 

The success of perseverance. | Bankers Publishing Co., 

The pleasures of working. 258 Broadway, New York 
The wisdom of economy. ee “Yeu copies of 
The virtue of patience. “Supplement to Paine’s Analysis 
The improvement of talent. [of the Federal Reserve Act, with 
The joy of originating. | bill at $1.00 per copy. 

The dignity of simplicity. 

The worth of character. | cccccccccccccccccscscccsscser® 
The power of kindness. | oe 
The influence of example. = | ****"****°7eeeteeeeeteet 
The obligation of duty. ibrccasésacssansesesnecesess 
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Some New Books of Interest to Bankers 


American Form Book. Milton Sayler and 
W. S. Walker. A collection of the most ap- 
proved forms embracing deeds, mortgages, 
leases, bonds, wills and all legal instruments 
prepared in accordance with the laws of 
the several states for the use of profes- 
sional and business men. 6523 pages. Price, 
$3.66, postpaid 


Bankers’ Securities Against Advances. By S&S. 
A. Fogg. 109 pages. Price, $2.40, delivered. 


Banking Forms. These forms are practical and 
up-to-date, arranged in groups covering the 
various departments in a commercial bank- 
ing institution. 96 pages. Price, $1.15, post 
paid. 


Commercial Paper, Acceptances, and the Analy- 
sis of Credit Statements. By William H. 
Kniffin, Jr. This is a thoroughly practical 
book, understandable alike by the banking 
student as well as the man higher up. Con- 
tains seventy pages of actual financial state- 
ments, some favorable, some unfavorable, 
with complete analyses printed on facing 
pages, explaining in detail why it is safe or 
unsafe to invest in the paper. 162 pages. 
Price, $2.50, postpaid. 


Currency and Finance in Time of War. By F. 
Y. Edgeworth. 48 pages. Price, 50 cents, 
delivered. 


Economic Problems of Peace After the War. 
By W. R. Scott. Considers such questions as 
overseas trade, saving and the standard of 
life, future arrangement of industry. 122 
pages. Price, $1.55, delivered. 


Encyclopedia of Latin America, By Marrion 
Wilcox and G. E. Rines. Deals with the life 
and national development of the countries 
of South and Central America, giving special 
information on commerce, industry, banking, 
finance, trade, tariff and all matters of com- 
mercial importance. Price, $10.15, delivered. 


Exercises in Accounting. By C. F. Rittenhouse 
_— - F. Clapp. 117 pages. Price, $1.45, de- 
vered. 


Financial Mobilization for War. By the Western 
Economic Society and the City Club of _Chi- 
cago, June 21 and 22, 1917. 157 pages. Price, 
60 cents, delivered. 


Fundamentals of Cost and Profits Calculation. 
By R. C. Denham. Attempts to show the 
elements of cost, the correct rules of calcu- 
lation, and methods of determining the cost 
of production and merchandising. 120 pages. 
Price, $1.15, delivered. 


How to Read the Financial Page. By Scribner 
srowne. Includes information in regard to 


the financial page, stock market, together 
with money rates, deposits, loans, failures, 
commodity prices, etc, 93 pages. Price, 


1.15, delivered. 


Japan at the Cross Roads. By A. M. Pooley. 
Treatment of political, financial and economic 
conditions in Japan to-day. 362 pages. Price, 
$3.66, postpaid. 


Year Book for 1917. Edited by Y. 
Takenob. Supplies data, statistics and gen- 
eral information relating to Japan and far 
eastern problems. Contains a “Who's Who” 


and business directory. Pri . - 
of y. rice, $2.15, deliv 


The Law of Bills, Notes and Checks. B 
s, . By J. 
Whitley. The full text of the negotiable in- 
struments law as adopted by forty-four 
ans Ld District 5.2 Columbia and Hawaii, 
us annotations, forms and illus- 
trations. 401 pages. Price, $4.15, 


Manual for Notaries blic. B 

° y Fiorien 
Giauque. An authoritative guide for no- 
taries public, justices, mayors, consuls, etc., 


as to acknowledgments, affidavits, oaths, 
etc., for each State and Territory, with 
forms and instructions. 4th edition, revised, 
428 pages. Price, $2.15, postpaid. 


Men Who Are emp | America. ~ B Cc 
Forbes. Tells in an intimate way how fifty 
of America’s foremost business and financ’ 
leaders of the present day have succeeded. 
442 pages. Price, $3.16, postpaid. 


Modern Business Corporations. By W. A. 
Wood. Includes the organization and man- 
agement of private corporations, with finan- 
cial principles and practices, also summarizes 
decisions, elucidating the law. 234 ed. 600 
pages. Price, $4.15, postpaid. 


Money and Investments. By Montgomery Rol- 
lings. 4th edition. 520 pages. Price, $2.65. 


Paine’s New York Banking Laws (7th Edi- 
tion) including “Laws of 1917.” Price, $3.50, 
delivered. Paine’s National Banking Laws, 
(ith Edition). Price, $3.00, delivered. 


Principles of Ocean Transportation. By EB. R. 
Johnson and G. G. Huebner. A survey of the 
whole subject of ocean transportation pre- 
senting essential facts and embodying 
changes which have recently occurred. 613 
pages. Price, $2.65, postpaid. 


Statistics. By W. B. Bailey and John Cum- 
mings. Tells how to gather, tabulate and 
rightly interpret statistical information. 153 
pages. Price, 75 cents, delivered. 









































QUR Catalogue de- 

scribes the very 
books that you need 
in your every-day 
business and shows 
you how you _ can 
examine these at 
our risk 


Send for your copy today 


The Bankers Publishing Company 


253 Broadway, New York. 
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Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 

formation and progressive ideas and methods for increasing your 

efficiency as a banker. Read over the brief descriptions below and select 
the ones that you want to examine at our expense. 


The Practical Work of a Bank. By William H. 
Kniffin, Jr. Covers every phase and detail of 
the operation of a modern bank. There isn’t 
a single practical banking problem or detail 
of bank administration that this book doesn’t 
take up carefully and describe in detail. Tells 
how to increase the efficiency of a bank— 
how to make the work run more smoothly— 
how to get the most out of equipment. 600 
pages. Fully illustrated and indexed. Price, 
$5.00, delivered. 


Trust Companies; Their Organization, Growth 
and Management. By Clay Herrick. Describes 
in detail the actual organization and opera- 
tion of every department of a modern trust 
company. Contains a variety of tables and 
charts which make it indispensable for every 
trust company officer. The author was for 
many years connected with the Cleveland 
Trust Company in important capacities and 
speaks with authority. 600 pages. Price, 
$4.00, postpaid. 


Paine’s Analysis of the Federal Reserve Act and 
Cognate Statutes. By Willis S. Paine, LL.D. 
The first complete and authoritative treatise 
on the history, enactment, development, op- 
eration and interpretation of this important 
law. Every leading court decision as well as 
the rulings affecting the operation of this 
law are given, together with a history of 
the measure from the original introduction 
of the bill down to the present time. Also 
takes up the BiIll of Lading Act and the 
Federal Farm Loan Act. 400 pages. Fully 
indexed. Price, $5.00, delivered. 


Bank Letters. By W. R. Morehouse, Publicity 
Manager of the Guaranty Trust and Savings 
Bank of Los Angeles. 82 actual letters, re- 
produced by multigraph, designed to meet 
every need of ordinary bank correspondence. 
Special attention given to letters which build 
business for banks, create good will, and in- 
crease deposits. All the letters have actu- 
ally been used and tested by the author and 
are the result of a long study of this im- 
portant subject. Price, $6.00, postpaid. 








Bankers Publishing Company, 
253 Broadway, New York: 

Send on the following books on banking and I 
will try them out. If I don’t find them satisfac- 
tory, I may return the books within five days at 
YOUR expense. I enclose one dollar merely as a 
deposit to be refunded without quibble or question 
should I return the books. If I decide to keep 
them I will remit the balance in monthly payments 
of $3 each. 

(Consult list above for exact titles and fill in your 
selection here.) 


I ainiticaisnsninnnnnhcans ccminniieiiaiaisiitints 


You may place my name on your list to receive 
BOOK TALKS each month. 





Commercial Paper, Acceptances, and the Analy- 
sis of Credit Statements. By William H. 
Kniffin, Jr. This is a thoroughly practical 
book, understandable alike by the banking 
student as well as the man higher up. Con- 
tains seventy pages of actual financial state- 
ments, some favorable, some unfavorable, 
with complete analyses printed on facing 
pages, explaining in detail why it is safe or 
unsafe to invest in the paper. 162 pages, 
Price, $2.50, postpaid. 


2000 Points for Financial Advertising. By T. D. 
MacGregor This book writes your bank ad- 
vertising copy for you. It contains 2000 sug- 
gestions for the wording of as many bank ads. 
—strong copy bringing out vital points in a 
clear and concise way. Adapted to the une 
of commercial banks, trust companies, safe 
deposit companies and savings banks. 170 
pages. Price, $1.75, postpaid. 


The New Business Department. By T. D. Mac- 
Gregor. Tells how to organize and operate a 
new business department that will help you 
not only in getting new accounts, but also 
in holding and making old ones more profi- 
able. The book is based on the methods 
used in the most successful banks in the 
country and is illustrated with up-to-date 
forms. Price, $1.00, delivered. 


The Filing Department. By J. Arthur Cramer. 
Bank Department Series. Describes and Iil- 
lustrates a system of filing for banks which 
will enable the banker to have immediate 
access to all of the correspondence and 
records bearing on any particular transac- 
tion. Author has made a careful study and 
investigation of the subject. 100 pages. Co- 
piously illustrated and indexed. Price, $1.00, 
delivered. 


The Elements of Foreign Exchange. By Frank- 
lin Escher. Gives a clear understanding of 
the causes which affect the movement of for- 
eign exchange, its influence on the money 
and security market, etc. The book is ele- 
mentary and is designed for the reader who 
wants to get a clear idea of how foreign 
exchange works without going too deeply into 
it. Seventh Edition. Price, $1.35, postpaid. 

How to Examine Simply fill in the 
These Valuable title of the books 
Banking Books you want for exam- 
at Our Expense ination on the free 

examination coupon 

at the left. Look them over and see if 
they are not all that we have claimed. 
See if they won’t be an actual help to 
you in your everyday work. At your 
own desk decide for yourself. And if 
you don’t find that they will be helpful, 
return them at our expense and we will 
refund your deposit without quibble or 
question. For every title is sold subject 
to approval after full five days’ exam- 
ination. Do not delay! Tear off the 
coupon and mail Tropay. 
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WRITTEN EXAMINA- 
TIONS FOR BANK 
EMPLOYEES 


S a means of testing the | 
bank employee’s knowl- | 
edge, a series of written or | 
printed questions, carefully | 
prepared by one having ex- | 


tensive banking experience, 
could hardly fail to be of 
great value. 


W. R. Morehouse, author | 


of “Bank Letters,” “Bank | 
Deposit Building,” and 
“Window Advertising for 


Banks,” has 
printed such a list, covering 
many important transactions 
in the bank, such as are met 


with almost daily, or at least | 


frequently. 


Written examinations will | 


disclose to the management 
of the bank, certain things 
which determine the qualifi- 
cations of the employee, for 
instance, how thoroughly an 
employee understands the 
general principles of bank- 
ing in its various depart- 
ments; how correctly an em- 
ployee is answering 
tions asked by a bank’s cus- 
tomers, and whether by what 


he says, he is inspiring con- | 
fidence in the bank or excit- | 


ing suspicion. 

Another advantage of the 
written examination plan of 
training employees consists 


in its elasticity as it may be | 


easily made to cover almost 
any subject, and because of 
this elasticity, the 


efficient work may be devel- 
oped along general lines, or 
be confined to lines peculiar | 
to the bank and its patrons 


devised and| 


ques- | 


em- | 
ployee’s capacity for doing | 





SPECIAL OFFER 


For a limited time we 
will present a copy of 
W. R. Morehouse’s 
“Written Examinations 
for Bank Employees,” 
free with every order 
for Mr. Morehouse’s 
“Bank Letters.” 

A full description of 
the “Examinations” ap- 
pears in this issue of 
BOOK TALKS and 
the “Bank Letters” are 
already being used to 
|] advantage by a steadily 
increasing number of 
bankers. 

Five dollars for both 
“Bank Letters’ and 
“Examinations.” Order 
early. 


THE BANKERS PUB- 
LISHING CO. 
253 Broadway, N. Y. 











whom the employees serve. 

Not only will written ex- 
aminations increase the ca- 
pacity of the employees to 
serve patrons more efficient- 
ly, but these same examina- 
tions will so thoroughly in- 
‘form the employees on the 
legal phases of good bank- 
ing, that they will be better 
prepared to safeguard the 
| bank’s interests under every 
| circumstance. 

In using the series as pre- 
| pared by the author, but lit- 


bank’s part, as all that the 
examiner will have to do is 
to pass out the question- 
naires, receive the answers 
thereto, review the answers 
and then return the question- 
naires to the employees ac- 
companied by the answers 


| Morehouse is an officer 


supplied the biel on a sep- 
arate sheet by the author of 
the -series. 

In the bank of which Mr. 
the 
Guaranty Trust and Savings 
Bank, Los Angeles—this 
method of written examina- 
tions has been used with ex- 
cellent results in providing 
better service for the 60,000 
depositors. Other banks 
will no doubt find it of equal 





benefit. 


tle work is required on the’| 


For a limited time the 
Bankers Publishing Co. will 


present a copy of these Ex- 


amination Papers free with 
every order for Mr. More- 
house’s “Bank Letters.” 


& 
BRADY ON “BANK 
CHECKS” 


WHEN John E. Brady, 

Esq., the legal editor 
of the Banking Law Jour- 
nal, brought out his book, 
“The Law of Bank Checks,” 
it was copyrighted by the 
Banking Law Journal, and 
an extensive sale was had by 
that publication. The copy- 
right and distributing rights 
on the book have now been 
taken over by the Bankers 
Publishing Co., and the sale 
of the book will be pro- 
moted in accordance with 
the value and importance of 
the work. 

“The 

Checks” 


Law of Bank 
is one of the most 


‘useful and most valuable 


books yet produced on a 
purely banking question. 
It not only protects draw- 
ers and indorsers of bank 
(Continued on page 4) 
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Special Notice 
OOK TALKS mailing 


list is now being revised 
and cards are being sent to 
all its readers asking if they 
wish to continue to receive 
this publication. All names 
not heard from will be taken 
off the mailing list before 
the next issue. The publish- 
ers wish to acknowledge the 
many expressions of appre- 
ciation from readers who 
have already responded. 


o 
READING FOR 
REATION 


HE person who does not 

read for the pure pleas- 

ure of it is to be pitied, for 

he misses one of life’s great- 
est enjoyments. 

Instruction and admoni- 
tion may be the chief ends of 
reading, but surely no one 
reads with greater zest than 
he who does it for the pure 
joy it brings. 

And in reading for recrea- 
tion one need not be too par- 
ticular about what is read, 
provided only that it be not 
vicious in character. Whait- 
ever interests and pleases af- 
fords a mental relaxation 
that is desirable. 

But one should not forget 
that there can be no very 
great enjoyment of the 
lighter forms of literature 
without a previous study of 
the more serious forms. It 
is the contrast between the 
two which affords the prin- 
ciple element of charm. 

Not long ago the profes- 


REC- 
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Vigilance in watching 
opportunity; tact and 
daring in seizing upon 
opportunity; force and 
persistence in crowding 
opportunity to its ut- 
most possible  achieve- 
ment—these are the mar- 
tial virtues which must 
command success. 

—AustTIN PHELPs. 











sor of economics in an East- 


predilection for French de- 





tective stories of the most 
hair-raising type—they were 


the dry-as-dust treatises on 
economics as to be positive- 
ly refreshing. 

Naturally, 


should one 


to spend all his time in the 
pursuits of pleasure. Recre- 


ble in its highest degree to 
those who first read with se- 





rious intent. 


& 
WHERE TO FIND 
IDEAS 


IBRARIANS and book- 

sellers report that ever 
since 1914 there has been a 
|steadily increasing demand 
| for more serious books. 
; Readers are buying publica- 
tions that treat of such sub- 
| jects as business, history, 
|biography, economics and 
ithe war. It is easy to under- 
| stand why this should be so. 
|The explanation is that the 
|war has disturbed the com- 
|placency of people. Many 
|vears of peace and prosper- 
|ity had lulled them into a 
isense of ease and security. 


ern college confessed to a! 


in such complete contrast to | 


read for recreation alone, or | 
principally, that would be as | 
great a mistake as for one! 


ative reading constitutes the | 
antithesis of reading for in-| 
struction, and is only possi- | 
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| The New Business 
Department 


By T. D. MACGREGOR 


Author of ‘‘Pushing Your Business,” 
| “*2000 Points for Financial Advertis- 
ers,” “Bank Advertising Plans,” “The 
Book of Thrift.” 

HE “intensive” cultivation of 
present customers of a bank 
and the systematizing of 

efforts to secure new ones are the 
| keynotes of this book by T. D. 
MacGregor, the well-known writer 
on financial advertising. p 

This handy volume, the fourth 
of the “Bank Department Series,’ 
is largely the fruit of the author's 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Busi- 
| ness of the Guaranty Trust Co. 

While some of the ideas and 

| methods suitable for use in push- 
| ing the business of the largest 
trust company in the world—with 
resources of over $500,000,000— 
undoubtedly would not be adapt- 
able to the requirements of the 
average bank or trust company, 
| still the principles and practice 
in general are the same no mat- 
ter what the present size of the 
institution to be developed. 

“The New Business Depart- 
ment” is unique in its field. There 
is absolutely no other published 
work on this subject. If you want 
to have a concise yet complete 
idea of how to conduct a Depart- 
ment in your bank, large or small, 
you will need this book as an in- 
spiration and guide. It is worth 
many times its price—one dollar 
—to any bank or trust company 
that wants to make the most of 
its opportunities of development. 


Bankers Publishing Company 
253 Broadway, New York 
Please send for free examina- 

tion Mr. MacGregor’s “New Busi+ 


ness Department.” After _ five 
days’ examination I will either 
return or remit the price, $1.00. 
eee eee ee eT rte 
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They didn’t have to exert 
themselves unduly. With 
everything functioning nor- 
mally most of the time, 
there was little need for 
radical thinking or for ex- 
traordinary effort. 

But the war changed all 
this. It jarred people away 
from their old smug moor- 
ings. It set them flounder- 
ing in a mesh of uncertainty. 
In trying to find their new 
— bearings, in attempting to 
grasp the meaning of the 
terrible change that has 
SS come over the world, people 
have been compelled to 
think harder than they ever 
did before. To adjust them- 


Commercial 
Paper, 


Acceptances, 
and the 

Analysis of 
Credit Statements 








By 
W. H. Kniffin, Jr. 





HIS book is by the author of “The Practical 








»s8," selves to the altered situa- Work of a Bank,” “The Savings Bank and 
rite. tion, they have been obliged Its Practical Work,” “Essentials in Granting 

to seek outside guidance. Credit,” etc., a practical banker as well as a student 
+. Hence the search for ideas. of banking and lecturer on banking topics. 

a The world is being turned It is a thoroughly practical book, understandable 
- inside out for them. Any-|| alike by the banking student as well as the man 
riter thing is in demand that higher up. : : 
arth promises to throw light on _ The book contains special chapters on such sub- 
ea," the problems that are per- jects as ““The Advantages of Commercial Paper,” 
im- plexing us. Men, books, ar- “The Development of Single-Name Paper,” “The 
oe ticles are being ransacked Profitableness of Cash Payment,”” “Pivotal Points in 
os for suggestions. a Credit Statement,” “Comparative Statements,” 
ash The general manager of a Bank and Trade Acceptances, The Operation of 
sith large paint company recent- a Bank Acceptance,” etc., etc. : 

_ ly confessed that never be- Seventy pages of actual financial statements, some 
the fore in his business experi- favorable, some unfavorable, with complete .analysis | 
any, ence has he been so much at printed on facit.g pages, explaining in detail why it is } 
nat: sea. Never before has he safe or unsafe to invest in the paper. 

been so deeply in doubt as to Illustrations of forms, including Trade Acceptances, 
art, what his next move should Letters of Credit and Advice, Trust Receipts (various 
hed be. As a result of this per- forms), Bailee Receipts, etc., etc. 
_ plexity this man claims he is Another Kniffin book, which means another volume 
art- always out in the quest of an of practical value to the Banker, Credit Manager, or 
cs idea that will help tide his Commercial Paper Dealer. 
lar business through the war. 162 pages, eleven illustrations, substantially bound in cloth 
any Never has he been so keen Price, $2.50, by mail postpaid. Copies sent on approval. 
I. for merchandising plans that Use blank below. 

fit the present occasion. Bankers Publishing Co., 253 Broadway, New York 
| | It is when a business ex- Bankers Publishing Company, 253 Broadway, New York 
na- ecutive has to deal with a Sa saint -.? 
usis eal eteia 0 hi x Please send for free examination Mr. Kniffin’s “Com- 
4 1 Crisis that his true met merciaL Paper.” After five days’ examination I will 
00. ‘e is revealed. If he is only either return it or remit the price, $2.50. 

a fair-weather manager, a CT ae Ae ee eee 

storm forces him to seek SAA IN Se AIL Ma nite 

sein. “Wie a a8 cena ” B sssinsininniansnenatntiguswiteneeniiei 
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executive capacity is to be 














able to handle a situation no 


matter how bad it gets. A | 
new school of executives has | 


grown up since the war 


broke out in 1914. 


At that | 


time several men were living | 


in comparative obscurity 
who are to-day world fa- 
mous. 


They were able to | 


plunge through what every- | 


body else thought were im- 


penctrable difficulties. With | 


Napoleon they were able to 
say “There are no Alps.” 
To do this they had to have 
ideas and lots of them. Not 
hackneyed ideas, but ideas 
that had enough power in 
them to dynamite world 
problems out of the way. 
Such ideas are the fruit of 
reading, thinking, studying. 
A newer, better, 
world is being born out of 
the present struggle. 
men who are destined to 
play the big parts in it, in 
business, in advertising, in 
statesmanship, are the men 
who to-day are priming their 
minds with ideas.—Printers’ 


Ink. 
& 
Brady on “* Bank Checks ” 


(Continued from page 1) 


checks, but it is a correct aid | 


in preventing bankers from 
making serious mistakes. It 
is a volume of 475 pages, 
and treats plainly and at 
proper length the validity 
of bank checks and _ the 
rights and _ liabilities of 
bankers in collecting and 
paying these instruments. 
Nearly 2000 decisions are 
cited defining the liabilities 


arising out of check trans- 


actions. 

The book is one that no 
banker should try to get 
along without. There is 


bigger | 


The | 


hardly a day that he does | 


not approach or 


actually | 


cross the danger line in the | 
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The 
Law 
of Bank 
\ Checks 


By John E. Brady 


Or tHe New York Bar 


A Useful Book for Every Practical Banker 


Covers the entire body of law relative to checks. Will keep 
the banker out of legal difficulty and save him many times 


its costs. 


Some phases of bank check law made clear by this book: 


ALTERED CHECKS 
FRAUDULENT 
CHECKS 
FORGED CHECKS 
MEMORANDUM 
CHECKS 
CHECK AS 
MENT 
CHECK AS GIFT 
OVERDRAFTS 
POSTDATED CHECKS 
STALE CHECKS 
TRAVELERS’ CHECKS 
LOST AND STOL&N 
CHECKS 
NEGOTIABILITY 
SIGNATURE AND 
FORM 
CONSIDERATION 


ASSIGN- 


INDORSEMENTS 

——= LIABIL- 
TY 

DRAWER’S LIABILITY 

RIGHTS OF HOLDER 

PRESENTMENT FOR 
PAYMENT 

NOTICE OF DISHONOR 

PROTEST 

DEPOSIT OF CHECKS 

COLLECTIONS 

PAYMENT 

STOPPING PAYMENT 

COLLECTION 
THROUGH CLEAR- 
ING HOUSE 

CERTIFICATION 

EFFECT OF 
INSOLVENCY 


475 pages, bound in library buckram; price $4, postpaid 
BANKERS PUBLISHING COMPANY 
253 Broadway, New York 





FREE 


EXAMINATION COUPON 


BANKERS PUBLISHING Co., 


253 Broadway, New York. 


You may send us one copy of “The Law of 
Bank Checks,” by John E. Brady, for examination. 
If satisfactory, we will remit the price, $4.00; 
otherwise we will return to you in good condition. 
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handling of checks. It may 
be that he is confronted 
with questions involving a 
fraudulent check, a forged 
check, an altered check, a 
memorandum check, a post- 
dated check, a stale check, a 
lost or stolen check, or the 
question of right or wrong 
indorsement, drawer’s liabil- 
ity, notice of dishonor, stop- 
ping payment, certification, 
effect of insolvency, or any | 
one of scores of other trans- 
actions, and if he has noth- 
ing but his own judgment to 


guide him. it will be easy in- 
deed for him to make a mis- 
take that may prove costly 
or fatal. 

The price of the book is 
$4, delivered, and copies 
will be sent on approval. 

cs | 

A SUBJECT CATA- 

LOGUE | 

{ 

THE Bankers Pusiisu- | 

inc Co. has completed | 

a subject catalogue of all| 

books and publications relat- | 

ing to banking and as part of | 

the service rendered to its | 

customers this information 

will be available to anyone | 

interested. Write your exact | 

needs and the information | 

will be sent promptly. | 
& 

BOOKS RECEIVED 
Tue Moror Truck Progtem. 

Merchants National Bank 

— Department), Bos- 

on 


A discussion of the problem 
of motor transportation as ap- 
plied to the textile and allied | 
industries, 


Frexzrep Lreerty. The My th, 
of a “Rich Man’s War.’ By | 
Otto H. Kahn, 


Extracts from an address | 
given at the University of Wis- | 
consin, Jan. 14, 1918, 


ORK 
THE practical _ 
OF 


A BANK 











How to Increase Your Efficiency as a Banker 


In the 600 pages of this book Mr. Kniffin covers every 
phase and detail of the operation of a modern bank. There 
is not a detail from the handling of the morning’s mail to the 
extension of credit, from the duties of the messenger to the 
functions of the president, that he does not consider care- 
fully and describe in an interesting way. 


Why You Should Own This Book 


By finding out how other banks and bankers have met the 
same problems which you are encountering every day you 
will get some valuable sidelights on your own business. You 
will begin to see ways of increasing the efficiency of your 
own departments—of making the work of your bank run 
smoother—of getting the most out of your equipment. 


How Other Banks Actually Conduct Their Business 


And, what’s more, it shows exactly how some of the 
largest banking institutions in the country carry on their 
business. It gives reproductions of the forms they actually 
use for their various accounts and points out how they 
handle every detail of their business. Mr. Kniffin, the 
author, has not depended upon his own knowledge and ex- 
perience. He has in addition gone to leading bankers 
throughout the country and received the benefit of their 
experience in various branches of banking. This knowledge 
and experience he has added to his own with the result that 
the “Practical Work of a Bank” is something more than a 
book. It is an encyclopedia, a complete text book for the 
student of banking. 


Special Attention Given to Credit 


Particular attention has been given to the subject of bank 
credit, one hundred and fifty pages being devoted to that 
subject. On this subject the author writes with exceptional 
information and force, holding the prize offered in 1911 by 
the late James G. Cannon for the best essay on this im- 
portant topic. 

Examine At Our Expense 


But don’t take our word for all of this. Simply sign the 
order blank below and we will send on the book for your 
inspection. If after five days’ examination you agree with 
us that it will help you in your work as a banker, send on 
your check for $5.00. If you don’t agree with us, simply 
return the book to us. We will accept your decision without 
quibble or question. 


FREE EXAMINATION COUPON 
Bankers Publishing Company, 253 Broadway, New York: 
Send on Mr. Kniffin’s 600-page book on Practical Banking. 
I will look it over and if I find on examination that it is ail 
that you say it is, I will keep the book and remit $5.00, your 
regular price. If not, I will return to you in good condition. 


Name 


Bank 
May BT 
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Tue Porson Growrn or Prvus- 
siaNisM. By Otto H. Kahn. 
Address at Milwaukee, Jan. 

13, 1918. 

Tue Treasure OF THE ACRES. 
By James N. Rosenberg, Esq. 
Chase National Bank, New 
York. 

A discussion of the subject 
of increased agricultural pro- 
duction. 

Trave AccerTANCeE  Procress. 
Irving National Bank, New 
York. 

Address and discussions at 
open meetings in New York, 
Nov. 22-23, 1917. 


& 
KNOW YOUR WORK 
INCOLN—the great 


emancipator, was an 
earnest student during his 
entire life. From the time 
he did his figures on the old 
wooden hearth shovel until 
elected to the Presidency, 
we read of the hardships he 
endured to improve his edu- 
cation. There were no 
splendidly equipped public 
libraries available and books 
were at a premium, yet he 
was constantly reading and 
studying and as a result rose 
rapidly to a station of prom- 
inence and esteem. 

What are you doing for 
yourself in the way of self- 
improvement? Are you tak- 
ing advantage of the public 
libraries, our splendid maga- 
zines, and profusion of 
books and correspondence 
courses dealing with your 
trade or work? 

Our opportunities are 
sometimes so great that we 
are inclined to overlook and 
sacrifice them for the idle 
pleasures of the times. 
Later on, when it is too late, 
comes our regret of neg- 
lected opportunity to pro- 
gress. Seneca, the great Ro- 
man writer, once said, “If a 


man would read and study 
but half an hour each day, 
he would in a life time ac- 
cumulate a vast store of 
knowledge.” 

Greater knowledge of 
your work or trade eventu- 
ally means greater earning 
power, and the ultimate at- 
tainment of the success for 
which you strive. Who, of 
us, cannot find a half-hour 
daily for self-improvement? 
Read, study and progress !— 
Safety Hints. 


& 


WHERE THE MONEY 
CAME FROM 


From B. L. T.’s Column 
in the Boston Herald: 


IR: All this talk about 

the general public re- 
sponding to the Liberty Loan 
is bunk. I discovered that 
fact this morning when the 
motion picture editor showed 
me his mail. It disclosed 
that at least $5,000,000,000 
in bonds was taken by movie 
stars. Dy es me 





Subject Catalogue 


A complete Subject Cata- 
logue of all books and publica- 
tions relating to Banking has 
been compiled by our Book De- 
partment and is available to all 
our customers and readers. 

If you are interested in any 
subject write us the details and 
we will send you full informa- 
tion promptly, without cost. 

This catalogue has been in 
preparation for many months 
and is complete and authorita- 
tive. 


Bankers Publishing Co. 
Book Department 


253 Broapway, New York 











Supplement 

to 

Paine’s Analysis 

of the 

Federal Reserve Act 
By Willis S. Paine, LL.D. 


THis supplement brings 

Dr. Paine’s well- 
known book on the Federal 
Reserve Act up to October 
1, 1917, and includes all the 
important Amendments and 
new Regulations. 

In addition to the text of 
the Amendments and Regu- 
lations, full analyses are 
given, in accordance with 
the plan of the original 
book. 

There are also charts 
showing Federal Reserve 
Notes issued and Cover Held 
by Agents, January to July, 
1917; Money in Circulation, 
1914 to 1917, and Clearing 
House Operations, July, 
1914, to July, 1917, and 


Check Collections of the 
Federal Reserve Banks, 
1916-17. 


The Supplement is uni- 
form in size with “Paine’s 
Analysis of the Federal Re- 
serve Act,” attractively 
bound in stiff paper covers, 
80 pp., $1.00 per copy, post- 
paid. 

The Bankers Publishing Co., 

253 Broadway, N. Y. 





Bankers}Publishing Co., 
253 Broadway, New York 
Send us.............copies of 
“Supplement to Paine’s Analysis 
of thet Federal Reserve Act, with 
bill at_$1.00 per copy 
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Some New Books of Interest to Bankers 


Accounting Theory and Practice—unit 2. By C. 
F. Rittenhouse and P. F. Clapp. Price, $2.65, 
delivered. 


Advertising. By E. H. Kastor. This work con- 
tains practical information which the average 
business man will find helpful and profitable 
in planning and placing advertising. 317 
pages. 


Bankers’ Securities Against Advances. By &. 
A. Fogg. 109 pages. Price, $2.40, delivered. 


Banking Forms. These forms are practical and 
up-to-date, arranged in groups covering the 


various departments in a commercial bank- 
ing institution. 96 pages. Price, $1.15, post 
paid. 


Commercial Letters. By J. B. Opdycke and C. 
A. Drew. 395 pages. Price, $1.65, delivered. 


Commercial Paper, Acceptances, and the Analy- 
sis of Credit Statements. By William H. 
Kniffin, Jr. This is a thoroughly practical 
book, understandable alike by the banking 
student as well as the man higher up. Con- 
tains seventy pages of actual financial state- 
ments, some favorable, some unfavorable, 
with complete analyses printed on facing 
pages, explaining in detail why it is safe or 
unsafe to invest in the paper. 162 pages. 
Price, $2.50, postpaid. 


Credit of the Nations. By J. L. Laughlin. Be- 
ing a study of the European war by a dis- 
tinguished economist—and in _ preparation 
since August, 1914. Price, $3.65, delivered. 


Currency and Finance in Time of War. By F. 
Y. Edgeworth. 48 pages. Price, 50 cents, 
delivered. 


Economic Problems of Peace After the War. 
By W. R. Scott. Considers such questions as 
overseas trade, saving and the standard of 
life, future arrangement of industry. 132 
pages Price, $1.55, delivered. 


Exercises in Accounting. By C. F. Rittenhouse 
and P. F, Clapp. 117 pages. Price, $1.45, de- 
livered. 


Financial Mobilization for War. By the Western 
Economic Society and the City Club of Chi- 
cago, June 21 and 22, 1917. 157 pages. Price, 

) cents, delivered. 


Fundamentals of Cost and Profits Calculation. 
By R. C. Denham. Attempts to show the 
elements of cost, the correct rules of calcu- 
lation, and methods of determining the cost 
of production and merchandising. 120 pages. 
Price, $1.15, delivered. 


How to Read the Financial Page. By Scribne 
Browne Includes information in regard to 
the financial page, stock market, together 
with money rates, deposits, loans, failures, 


commodity prices, etc. 93 pages. Price, 
$1.15, delivered. 


Industry and Finance. By A. W. Kirkaldy. 
Gives war-time statistics in Great Britain on 


credit, currency and finance, including also 
the replacement of men by women workers 


in industries. 371 pages. Price, $1.90, de- 
livered. 


Law of Commercial Paper. By W. U. Moore. 
Price, $1.90, delivered. 


Paine’s New York Banking Laws (7th Edi- 
tion) including “Laws of 1917.” Price, $3.50, 
delivered. Paine’s National Banking Laws, 
(ith Edition). Price, $3.00, delivered. 


Problem of a National Debt. By W. F. Wii!- 
loughby. Gives various plans for budget mak- 
ing, citing the British Empire budget as well 
as those of the European countries. Price, 
$2.90, delivered. 


Statistics. By W. B. Bailey and John Cum- 
mings. Tells how to gather, tabulate and 
rightly interpret statistical information. 153 
pages. Price, 75 cents, delivered. 












































QUR Catalogue de- 

scribes the very 
books that you need 
in your every-day 
business and shows 
you how you _ can 
examine these at 


our risk 


Send for your copy today 


The Bankers Publishing Company 
253 Broadway, New York. 
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Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 
formation and progressive ideas and methods for increasing your 
efficiency as a banker. Read over the brief descriptions below and select 

‘ the ones that you want to examine at our expense. 








The Practical Work of a Bank. By William H. Commercial Paper, Acceptances, and the Analy- 
Kniffin, Jr. Covers every phase and detail of sis of Credit Statements. By William H. 
the operation of a modern bank. There isn't Kniffin, Jr. This is a thoroughly practical 
a single practical! banking problem or detail book, understandable alike by the banking 
of bank administration that this book doesn’t student as well as the man higher up. Con- 
take up carefully and describe in detail. Telis tains seventy pages of actual financial state- 
how to increase the efficiency of a bank— ments, some favorable, some _ unfavorable 
how to make the work run more smoothly— with complete analyses printed on facing 
how to get the most out of equipment. 600 pages, explaining in detail why it is safe or 
pages. Fully illustrated and indexed. Price, — had Game the paper. 162 pages. 
5.00, delivered. , seni ‘ 

2000 Points for Financial Advertis' 

Trust Companies; Their Organization, Growth MacGregor This book writes —— ge 
and Management. By Clay Herrick. Describes vertising copy for you. It contains 2000 sug- 
in detall the actual! organization and opera- gestions for the wording of as many bank ads 
tion of every department of a modern trust —strong copy bringing out vita! points in a 
company. Contains a variety of tables and clear and concise way. Adapted to the use 
charts which make it indispensable for every of commercial banks, trust companies, safe 
trust company officer. The author was for deposit companies and savings banks. 170 
many years connected with the Cleveland pages. Price, $1.75, postpaid. 

Trust Company in important capacities and The N 

speaks with authority. 600 pages. Price, e New Business Department. By T. D. Mac- 

$4.00, postpaid. — Boy } aed to _— and operate a 
ew business department that will help you 

Paine’s Analysis of the Federal Reserve Act and not only in getting new accounts, but also 
Cognate Statutes. By Willis S. Paine, LL.D. in holding and making old ones more prof- 
The first complete and authoritative treatise able. The book is based on the methods 
on the history, enactment, development,’ op- used in the most successful banks in the 
eration and interpretation of this important country and is illustrated with up-to-date 
law. Every leading court decision as well as forms. Price, $1.00, delivered. 
the rulings affecting the operation of this The Filing Department. By J. Arthur Cramer. 
_ are given, together with a history of Bank Department Series. Describes and il- 

@ measure from the original introduction lustrates a system of filing for banks which 
of the bill down to the present time. Also will enable the banker to have immediate 
takes up the Bill of Lading Act and the access to all of the correspondence and 
Aer none Tt hae Fully records bearing on any particular transac- 

b b -00, de e tion. Author has made a careful study and 
investigation of the subject. 100 pages. Co- 

Bank Letters. By W. R. Morehouse, Publicity | piously illustrated and indexed. Price, $1.00, 
| er eed Fd the Guaranty Trust and Savings delivered. 

ank o os Angeles. 82 actual letters, re- " 
produced by multigraph, designed to meet 7 Siete 4 Pete Pete. be Dee. 
every need of ordinary bank correspondence. the causes which affect the movement of for- 
Special attention given to letters which build eign exchange, its influence on the money 
business for banks, create good will, and in- and security market, etc The book is ele- 
crease deposits. All the letters have actu- mentary and is designed for the reader who 
ally heen used ond coped by | ——o we wants to get a clear idea of how foreign 
are e result of a long study of this im- exchange works without going too deeply into 
portant subject. Price, $5.00, postpaid. it. Seventh Edition. Price, $1.36, postpaid 

How to Examin Simply fill in the 

Bankers Publishing Company, ee P P y 
ae2b? Broadway, New York: These Valuable title of the books 
end on the following books on »anking and I : 

will try them out. If I don’t find them satisfac: Banking Books you want for exam- 

ory, may return the books within five days at < ; ; 

io ee my on goetens — pe merely as a at Our Expense ination on the free 
epos ° refunded without quibble or question ce inati > 90n 

should I return the books. If I decide to keep examination couj : 

them I will remit the balance in monthly payments at the left. Look them over and see if 

of $3 each. h imed 
(Consult Mst above for exact titles and fill in your they are not all that we have claimed. 
elect \ s 

ae See if they won’t be an actual help to 


you in your everyday work. At your 
Smee ae sai Sea ti ane own desk decide for yourself. And if 
anpeindinns eearua cease mbites you don’t find that they will be helpful, 
sais cing in ae oar she return them at our expense and we will 
ia ut = es sc refund your deposit without quibble or 


Dc csascavecnses Da cileenbicins _e veshun kee * s . ; 
: ' question. For every title is sold subject 
é MS Steere penetnuaesucreds aya abaton f 
= ai ; to approval after full five days’ exam- 
Address.......--- stteteceressesesseecesseceroess ination. Do not delay! Tear off the 
You may place my name on your list to receive : 
BOOK TALKS each month. coupon and mail Topay. 
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THE TEST 
By S. M. Ovuirre 
Librarian, Bankers Publishing 
Company 


ONCLUSIONS are 

reached by mental steps 

so similar that the considera- 

tions in one proposition are 

practically the same in an- 

other. however they may dif- 
fer in detail. 


The president of a large | 
motor corporation has de-| 


cided on six rules of proced- 
ure which he applies to every 


sales proposition that is pre- 


sented to him. 


First: Will the thing pro- 


posed accomplish a desirable 
result? 

Second: What will it 
cost? 

Third: What will it save? 
What shall I 
throw away if I 
adopt the suggestion? 

Fifth: When can we do 
it? 

Sixth: 
do? 


Fourth: 
have to 


What else can we 
These rules are broad. 
Without changing the word- 
ing, they can be applied in 
considering sales proposi- 
tions in general. Apply them 
to the case in point—a li- 


brary of books on banking. | 
Would a carefully selected | 


collection of books accom- 
plish a desirable result? 

Most assuredly. A study of 
the best books that have 
been written on the subject 
of your work will unques- 
tionably mean your advance- 
ment. Aside from the busi- 
ness advantages, it will 





Subject Catalogue 


A complete Subject Cata- 
logue of all books and publica- 
tions relating to Banking has 
been compiled by our Book De- 
partment and is available to all 
our customers and readers. 

If you are interested in any 
subject write us the details and 
we will send you full informa- 
tion promptly, without cost. 


This catalogue has been in 
preparation for many months 
and is complete and authorita- 
tive, 


Bankers Publishing Co. 
Book Department 


253 Broapway, New York 











|mean a greater mental ca- 


pacity. A realization that 
your ideas are based on the 
experience of other men, 


men who have covered the 
\same ground, will bring a 
‘keen perspective that is not 
‘natural in young men who 
have not added to their ex- 
/perience the experience and 
‘conclusions of those older 
|and wiser than themselves. 
| What will it cost? 

| As many, or as few dol- 
lars as you can afford to 
| spend. 

What will it save? 

More than you can realize. 
| Wasted energy for one thing 
\—the time wasted in read- 
‘ing purely recreational lit- 


/erature, the money spent in 
|time - killing amusements, 


| perfectly good faculties that 


fre degenerate in the rust of | 


daily routine. 
The fourth question re- 


quires only passing consid- 
eration. 

When can we do it? 

“Do it now.” We want 
to help you. If you have 
never considered our offer on 
page 8 of Book Talks, turn 
to it now. Send for our cat- 
alogues, and let us send any 
of our books to you that you 
think can be of service. It 
will cost you nothing to ex- 
amine them, and should you 
wish to add them to your li- 
brary, we shall consider 
terms that are convenient to 
you. 

What else can you do? 

You can register for a 
course of training, which 
will mean a greater outlay 
of money and at the same 
time require text books, or 
you may slowly and pains- 
takingly learn by the mis- 
takes that we all are bound 
to make; or, and this is the 
saddest alternative, you can 
shut your eyes to the future 
and aimlessly live, neither 


| greater nor smaller mentally 


than is altogether conven- 


ient. 
a 


BANK DEPOSIT 
BUILDING 


NLY the other evening 
Myron T. Herrick, the 
widely-known banker and 
ex-Ambassador to France, at 
the annual meeting of the 
Savings Bank Association of 


‘the State of New York, 


urged the savings banks to 
reach out for deposits. 
“IT apprehend,” said he, 


“that progress for the pri- 
(Continued on page 6) 
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FOR THE SOLDIER 
“Neither will I offer... 
that which cost me noth- 
ing.” 
I send my books to you, O 
brave men bearing 
The world’s great burden 
with undaunted eyes, 
For in some little way would 
I be sharing 
Your spirit of unquestion- 
ing sacrifice. 


And these books were my 
loves; I held each 
dearly, 

Even as another holds his 
wife and child; 

Or as a friend whose wisdom 
counsels clearly ; 

Or as some kindly wizard 
who beguiled 


Long winter evenings with 
his magic passes, 


Transforming gray _ to 
gold, and sigh to 
song ; 


Who poured red wine from 
seeming empty 
glasses, 

And waved 
screen a gay, 
throng. 


across life’s 
fair 


Here was a sprightly Ariel, 
transporting 
Around the world my 
spirit, fleet as his; 
went I with young 
Cupid brave, a-court- 
ing, 
Forgot my loneliness in 
lovers’ bliss. 


Here 


Here are my poets, who, 
above wild discord, 
Heard Truth’s unfalter- 
ing voice ring high 
and clear; 





SERVICE 
66 ID vou ever read a 
verse that goes 
something like this: ‘If 


any man would be great 


among you let him be 
your servant! Young 


man, that’s the greatest 
bit of business truth ever 
put into a single sentence. 
It’s the secret of the suc- 
cess of this bank. Why 
do we have more money 
than any other bank? Be- 
cause we give a greater 
service to our people. 
Why are we so great? 
Because there is no work 
so small or humble or un- 
pleasant that we won't 
condescend to do it, if it 
will help the men who do 
business with us. Serv- 
ice, young man! That’s 
the secret of the success 
of this bank. It’s the 
secret of all success.” — 
Bruce Barton in_ the 
American Magazine. 














Who followed Beauty—left 
on earth the record 


That her white soul en- | 


now and 


folds 


here. 


us, 


So take my books, with all | 


their varied graces— 


The prophet’s sight, the) 


poet’s ecstasy, 
I shall not grieve to see their 
empty places 
If they are half to you 
they were to me. 


—F.I. B., in N. Y. Tribune 


& 
BOOKS FOR THE 
SOLDIERS 
ORE _ books—hundreds 


of thousands of them 
—are needed for the War 


Service Libraries maintained | 











| 


| 
‘The New Business 


Department 


By T. D. MACGREGOR 


Author of ‘‘Pushing Your Business,’ 
| “2000 Points for Financial Advertis- 
| ers,” “Bank Advertising Plans,” “The 
| Book of Thrift.” 


HE “intensive” cultivation of 
present customers of a bank 
and the systematizing of 
| efforts to secure new ones are the 
| keynotes of this book by T. D. 
| MacGregor, the well-known writer 
| on financial advertising. E 
| This handy volume, the fourth 
| of the “Bank Department Series, 
| is largely the fruit of the author’s 
having been for some time an im- 
portant member of the Depart- 
ment of Publicity and New Busi- 
ness of the Guaranty Trust Co. 
While some of the ideas and 
methods suitable for use in push- 
| ing the business of the largest 
trust company in the world—with 
resources of over $500,000,000— 
| undoubtedly would not be adapt- 
able to the requirements of the 
average bank or trust company, 
still the principles and practice 
in general are the same no mat- 
| ter what the present size of the 
| institution to be developed. 
“The New Business Depart- 
| ment” is unique in its field. There 
is absolutely no other published 
work on this subject. If you want 
to have a concise yet complete 
|} idea of how to conduct a Depart- 
ment in your bank, large or small, 
you will need this book as an in- 
| spiration and guide. It is worth 
many times its price—one dollar 
—to any bank or trust company 
that wants to make the most of 
|its opportunities of development. 








| Bankers Publishing Company 
253 Broadway, New Yer 
Please send for free examina- 
tion Mr. MacGregor’s “‘New Busi- 
ness Department.” After five 
days’ examination I will either 
return or remit the price, $1.00. 


Name 
Bank 
Address 
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by the American Library 
Association at cantonments, 
training camps, posts, forts, 
naval stations, on vessels 
and overseas. 

Our men must have these 
books. They want them for 
their leisure hours, for rec- 
reation and for study. Ex- 
perience proves that they 
are eager to read and books 
must be provided. 

Will you help? 

For every man in service 
there ought to be a book in 
service. That means at 
least a million more books 
at once. 

This is what you can do: 

You can pass on to the 
men in khaki the books you 
have enjoyed but will not 
read again. 

You can give them some 
of the books vou like best— 
books you would like to 
keep. They will like them, 
too. 

You can send novels, tales 
of adventure, detective 
stories and standard fiction; 
up-to-date books on civil, 
mechanical and _ electrical 
engineering, the trades, busi- 
ness, the professions and 
agriculture; recent  text- 
books on military subjects, 
mathematics, the sciences, 
and foreign languages; 
books of travel, history, bi- 
ography, poetry and_ the 
present war; dictionaries 
and new encyclopedias; in- 
teresting books in foreign 


languages. 


ENCOURAGE SUGGES- 
TIONS 


NE way of getting em- 
ployees to pull together 
is to encourage suggestions. 
Even the humblest of routine | 
workers may have a worth- | 
while idea. Aside from this, | 














Commercial 
Paper, 


Acceptances, 
and the 

Analysis of 
Credit Statements 





By 
W. H. Koniffin, Jr. 


HIS book is by the author of “The Practical 

Work of a Bank,” “The Savings Bank and 

Its Practical Work,” “Essentials in Granting 
Credit,” etc., a practical banker as well as a student 
of banking and lecturer on banking topics. 

It is a thoroughly practical book, understandable 
alike by the banking student as well as the man 
higher up. 

The book contains special chapters on such sub- 
jects as ““The Advantages of Commercial Paper,” 
“The Development of Single-Name Paper,” ““The 
Profitableness of Cash Payment,” “‘Pivotal Points in 
a Credit Statement,” “Comparative Statements,” 
““Bank and Trade Acceptances,” ““The.Operation of 
a Bank Acceptance,” etc., etc. 

Seventy pages of actual financial statements, some 
favorable, some unfavorable, with complete analysis 
printed on facir.g pages, explaining in detail why it is 
safe or unsafe to invest in the paper. 

Illustrations of forms, including Trade Acceptances, 
Letters of Credit and Advice, Trust Receipts (various 
forms), Bailee Receipts, etc., etc. 

Another Kniffin book, which means another volume 
of practical value to the Banker, Credit Manager, or 
Commercial Paper Dealer. 


162 pages, eleven illustrations, substantially bound in cloth 
Price, $2.50, by mail postpaid. Copies sent on approval. 
Use blank below. 


Bankers Publishing Co., 253 Broadway, New York 


Bankers Publishing Company, 253 Broadway, New York 

Please send for free examination Mr. Kniffin’s “Com- 
MERCIAL Paper.” After five days’ examination I will 
either return it or remit the price, $2.50. 
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it is a decided advantage to 


| 


have him or her feel that the | 


executive is receptive to sug- 
gestions. Whether an idea 
is accepted or is rejected, 


there is a resultant benefit. | 


If accepted, in addition to 
the direct benefit to the firm 


and employee, there is the | 
indirect benefit of creating | 


a deeper sense of loyalty on 
the part of the employee. If 


rejected, the wise employer | 
gives the employee reasons | 


for the rejection. 


Thus the | 


employee more thoroughly | 


learns organization policies, 
and more truly interprets 
these policies in his contact 
with others. This inter- 
change of ideas brings about 
a team play within the or- 
ganization which is bound to 
benefit both the executive 
and the employee.—The 
Pace Student. 


% 
ASKING QUESTIONS 
K NOWLEDGE of the 


principles and of the 
many angles and ramifica- 
tions of business is at an 
advancing premium. One 
of the best ways of getting 


knowledge is by asking in-| 


telligent questions and re- 
flecting upon the answers 
received. Curiosity prompts 
men to inquire about the 
unknown and to assimilate 
it with the known in order 
that they may set and 
reach high goals of attain- 
ment.—The Pace Student. 


& 
COMMERCIAL EDUCA- 
TION REQUIRED 

TIMELY tip regarding 


our business future is 
given by Edward N. Hur- 
levy, head of our new Ship- 
ping Board, when he says: 
once 


I wish to emphasize 











Checks 


By John E. Brady 


Or tHe New York Bar 





A Useful Book for Every Practical Banker 


Covers the entire body of law relative to checks. Will keep 
the banker out of legal difficulty and save him many times 


its costs. 


Some phases of bank check law made clear by this book: 


ALTERED CHECKS 
FRAUDULENT 
CHECKS 
FORGED CHECKS 
MEMORANDUM 
CHECKS 
CHECK AS 
MENT 
CHECK AS GIFT 
OVERDRAFTS 
POSTDATED CHECKS 
STALE CHECKS 
TRAVELERS’ CHECKS 
LOST AND STOLEN 
CHECKS 
NEGOTIABILITY 
SIGNATURE AND 
FORM 
CONSIDERATION 


ASSIGN- 


INDORSEMENTS 

INDORSER’S_ LIABIL- 
ITY 

DRAWER’S LIABILITY 

RIGHTS OF HOLDER 

PRESENTMENT FOR 
PAYMENT 

NOTICE OF DISHONOR 

PROTEST 

DEPOSIT OF CHECKS 

COLLECTIONS 

PAYMENT 

STOPPING PAYMENT 

COLLECTION 
THROUGH CLEAR- 
ING HOUSE 

CERTIFICATION 

EFFECT OF 
INSOLVENCY 


475 pages, bound in library buckram; price $4, postpaid 
BANKERS PUBLISHING COMPANY 
253 Broadway, New York 





FREE 


EXAMINATION COUPON 


BANKERS PUBLISHING Co., 


253 Broadway, New York. 


You may send us one copy of “The Law of 
Bank Checks,” by John E. Brady, for examination. 
If satisfactory, we will remit the price, $4.00; 
otherwise we will return to you in good condition. 
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more what seems to me a vital 
requisite of a future construc- 
tive American trade policy. 
This is the need of a vigorous 
and nation-wide campaign to 
increase our facilities for com- 
mercial education—a_ training 
that shall fit the men behind the 
mechanism of our industries to 
grapple intelligently and effi- 
ciently with the immediate and 
practical problems as well as 
with the larger aspects of in- 
ternational trade. 


& 
BOOKS RECEIVED 


Tue Rewation oF INDUSTRIAL 
CuHemistry TO BANKING. By 
G. A. O'Reilly. Irving Na- 
tional Bank, New York. 

An address before the Phila- 
delphia section of the American 
Chemical Society. 

GoveRNMENT Loans anv In- 
FLATION. By Howard S. Mott. 


Irving National Bank, New | 


York. 

War Loans or tHe Unirep 
States AND THE Tuiep Lin- 
erty Loan. Guaranty Trust 
Co., New York. 

Layinc THE Rats ror Future 
Business. With a Synopsis 
of the Law for the Federal 
Control of Railroads. Guar- 
anty Trust Co., New York. 





SPECIAL OFFER 


For a limited time we 
will present a copy of 
W. R. Morehouse’s 
‘Written Examinations 
for Bank Employees,” 
free with every order 
for Mr. Morehouse’s 
‘Bank Letters.” 

A full description of 
the “Examinations” ap- 
pears in May issue of 
BOOK TALKS and 
the “Bank Letters” are 
already being used to 
advantage by a steadily 
increasing number of 
bankers. 


; Five dollars for both 

“Bank _ Letters” and 

Examinations.” Order 

early. 

THE BANKERS PUB. 
LISHING CO. 

253 Broadway, N. Y. 














How to Increase Your Efficiency as a Banker 


In the 600 pages of this book Mr. Kniffin covers every 
phase and detail of the operation of a modern bank. There 
is not a detail from the handling of the morning's mail to the 
extension of credit, from the duties of the messenger to the 
functions of the president, that he does not consider care- 
fully and describe in an interesting way. 


Why You Should Own This Book 


By finding out how other banks and bankers have met the 
same problems which you are encountering every day you 
will get some valuable sidelights on your own business. You 
will begin to see ways of increasing the efficiency of your 
own departments—of making the work of your bank run 
smoother—of getting the most out of your equipment. 


How Other Banks Actually Conduct Their Business 


And, what’s more, it shows exactly how some of the 
largest banking institutions in the country carry on their 
business. It gives reproductions of the forms they actually 
use for their various accounts and points out how they 
handle every detail of their business. Mr. Kniffin, the 
author, has not depended upon his own knowledge and ex- 
perience. He has in addition gone to leading bankers 
throughout the country and received the benefit of their 
experience in various branches of banking. This knowledge 
and experience he has added to his own with the result that 
the “Practical Work of a Bank” is something more than a 
book. It is an encyclopedia, a complete text book for the 
student of banking. 


Special Attention Given to Credit 


Particular attention has been given to the subject of bank 
credit, one hundred and fifty pages being devoted to that 
subject. On this subject the author writes with exceptional 
information and force, holding the prize offered in 1911 by 
the late James G. Cannon for the best essay on this im- 
portant topic. 

Examine At Our Expense 


But don’t take our word for all of this. Simply sign the 
order blank below and we will send on the book for your 
inspection. If after five days’ examination you agree with 
us that it will help you in your work as a banker, send on 
your check for $5.00. If you don’t agree with us, simply 
return the book to us. We will accept your decision without 
quibble or question. 


FREE EXAMINATION COUPON 


Bankers Publishing Company, 253 Broadway, New York: 
Send on Mr. Kniffin’s 600-page book on Practical Banking. 
I will look it over and if I find on examination that it is a:i 
that you say it is, I will keep the book and remit $5.00, your 
regular price. If not, I will return to you in good condition. 
MAES sc ccccccccessecedcsccesccecseeenecercessecoseecees 


June BT 
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Bank Deposit Building 


(Continued from page 1) 


vate savings banks will not 
be so easy in the future as 
it was in the past. We have 
rent, taxes on reserves, sala- 
ries and expenses to pay out 
of income; and we are fac- 
ing a highly privileged com- 
petition, such as has crushed 
out private enterprise in 
many a large foreign coun- 
try. We cannot escape this 
fact by ignoring it. Our 
best hope lies in adjusting 
ourselves to changing condi- 
tions. = 

Not only is it the duty of 
every good citizen to live 
simply and economically so 
as to save as much as possi- 
ble to help the Government 
win the war, but it is the 
duty of the banks to go after 
these savings and employ 
them so as to make them ef- 


fective. 
So the publication of 
“Bank Deposit Building: 


Practical and Proved Meth- 
ods of Increasing Your Busi- 
ness and Holding It,” by W. 
R. Morehouse, is timely and 
important. The book is just 
off the press and is ready 
for immediate delivery. 
There is nothing theoret- 
ical about Mr. Morehouse’s 


book. All the methods rec- 
ommended have been tried 
and found successful. Mr. 


Morehouse himself is an ot- 
ficial of a bank that has been 
highly successful and on ac- 
count of his knowledge of 
advertising matters has been 
chosen vice-president of the 
Financial Advertisers’ Asso- 
ciation and editor of the 
Bulletin, which deals ex- 
clusively with bank advertis- 
ing. Mr. Morehouse is also 
well known on account of his 
contributions to THe BAanK- 
ERS MAGAZINE. 


Bank Deposit Building 


Practical and Proved Methods of Increasing 
Your Business and Holding It 


By W. R. MOREHOUSE 


Assistant Cashier Guaranty Trust and Savings Bank, Los Angeles, 
Cal.; Vice-President Financial Advertisers Association 


tke BANKERS PUBLISHING COMPANY 
announces the publication of ““Bank Deposit Building: 
Practical and Proved Methods of Increasing Your Business 
and Holding It,” by W. R. Morehouse. The book is 
just off the press and ready for immediate delivery. 

“Bank Deposit Building,” as its name implies, deals 
with building bank deposits—not in the sense of a spectacu- 
lar increase by forced methods—here to-day and gone to- 
morrow—but building for permanent growth. This is the 
keynote of Mr. Morehouse’s book and attention is paid 
to holding old business as well as to winning it in the first 
place. 

There is nothing theoretical about Mr. Morehouse’s 
book. All the methods recommended have been tried and 
found successful. Mr. Morehouse is himself one of the 
officials of a bank that has been highly successful and on 
account of his knowledge of advertising matters has been 
chosen Vice-President of the Financial Advertisers’ Associ- 
ation and Editor of the Bulletin, which deals exclusively 
with bank advertising. Mr. Morehouse is also well known 
to bankers on account of his frequent contributions to 
THE BANKERS MAGAZINE. 

At this time when strong and united efforts are being 
made far and wide to promote thrift and saving, the study 
of a book like “Bank Deposit Building” will not only 
stimulate the banker’s patriotic duty, but will add to his 
legitimate profits as well—a combination of “‘doing good 
and making money,”’ as Benjamin Franklin once put it. 

“*Bank Deposit Building” is a handsomely bound book 
of 260 pages, printed on fine paper, with more than 40 
illustrations. The price is $3.00 and return of the blank 
below will bring a copy for personal examination. 


THE BANKERS PUBLISHING CO. 
253 Broadway, New York, U. S. A. 





LANKERS PUBLISHING Co., 
253 Broadway, New York. 

Please send for free examination a copy of Mr. More- 
house’s “Bank Deposit Building.” After five days’ examina- 
tion I will either return the book or remit the price, $35.00. 
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Some New Books of Interest to Bankers 


Accounting Theory and Practice—unit 2. Cc. 
F. Rittenhouse and P. F. Clapp. Price, $2.65, 
delivered, 


Advertising. By E. H. Kastor. This work con- 
tains practical information which the average 
business man will find helpful and profitable 
in planning and placing advertising. 317 
pages. 


Advertising and Selling Practise. By J. B. 
Opdycke. Presents material best calculated 

to give a first and general survey of the field 
ff advertising. 206 pages. $1.40, postpaid. 


Advertising and Service. By A. W. Shaw Co. 
Shows tested ideas, plans and methods of 
advertising that have made good in hundreds 
of banks all over the country. 312 pages. 
Price, $2.65, postpaid. 


Annuities and Ammortization Tables. By Pierre 
Zaldari. Covers the whole range of type 
problems that arise in finance. 258 pages. 
Price, $10.15, delivered. 


Banking Forms. These forms are practical and 
up-to-date, arranged in groups covering the 
various departments in a commercial bank- 
ing institution. 96 pages. Price, $1.15, post 
paid 


Business Law. By Thomas Conyngton. An- 
swers problems of everyday law. 535 pages. 
Price, $4.15, postpaid. 


Commercial Letters. By J. B. Opdycke and ©. 
A. Drew. 395 pages. Price, 3. 65, delivered. 


Credit of the Nations. By J. L. Laughlin. Be- 
ing a study of the European war by a dis- 
tinguished economist—and in preparation 
since August, 1914. Price, $3.65, delivered. 


Duties of the Junior Accountant. By Reynolds 
and Thornton. 102 pages. Price, $1.15, de- 
livered. 


Everyday Law. By F. H. Bacon. Gives a 
plain statement of the elementary  princi- 
ples of law governing ordinary business trans- 
actions. 190 pages. Price, $1.15, delivered. 


Exercises in Accounting. By C. F. Rittenhouse 
= ~ F. Clapp. 117 pages. Price, $1.45, de- 
ivered. 


Financial Mobilization for War. By the Western 
Economic Society and the City Club of Chi- 
cago, June 21 and 22, 1917. 157 pages. Price, 
60 cents, delivered. 


Financing the War. By A. B. Hepburn. Gives 
a comprehensive survey of a very vital sub- 
ject. 32 pages. Price, 60 cents, delivered. 


Fundamentals of Cost and Profits Calculation. 
By R. C. Denham, Attempts to show the 
elements of cost, the correct rules of calcu- 
lation, and methods of determining the cost 
of production and merchandising. 120 pages. 
Price, $1.15, delivered. 


How to Read the Financial Page. By Scribne 
3rowne. Includes information in regard to 
the financial page, stock market, togethe: 
with money rates, deposits, loans, failures. 
commodity prices, etc. 93 pages. Price 
$1.15, delivered. 


ntton Currency and Banking Problems. By 
M. L. Tannan and K. T. Shah Discusses the 
historical and present day conditions of bank- 
ing in India. 322 pages. 


Industry and Finance. By A. W. Kirkaldy. 
Gives war-time statistics in Great Britain on 
credit, currency and finance, including also 
the replacement of men by women workers 
in industries. 371 pages. Price, $1.90, de- 
livered, 


Japan at First Hand. By J. I. C. Clarke. Tells 
intimate details of the Japanese people, their 
country, lives, religion, education, politics, 
finances and their war time trade and com- 
mercial expansion. 482 pages. Price, $2.65, 
postpaid. 


Law of Commercial Paper. By W. U. Moore 
Price, $1.90, delivered. 


Organized Banking. By E. E. Agger. Analyses 
the activities of the modern bank, pointing 
out the ends to be sought and the dangers 
against which safeguards must be provided. 
385 pages. Price, $3.15, delivered. 


Paine’s New York Banking Laws (7th Edi- 
tion) including “Laws of 1917.” Price, $3.50, 
delivered. Paine’s National Banking Laws, 
(7th Edition). Price, $3.00, delivered. 


Problem of a National Debt. By W. F. Wii- 
loughby. Gives various plans for budget mak- 
ing, citing the British Empire budget as weil 
as those of the European countries. Price, 
$2.90, delivered. 


Statistics. By W. B. Bailey and John Cum- 
mings. Tells how to gather, tabulate and 
rightly interpret statistical information. 153 
pages. Price, 75 cents, delivered. 





















































OUR Catalogue de- 

scribes the very 
books that you need 
in your every-day 
business and shows 
you how you _ can 
examine these at 
our risk 


Send for your copy today 


The Bankers Publishing Company 
253 Broadway, New York. 











THE BANKERS MAGAZINE—BOOK TALKS ~ 


Examine These Banking Books At Our Risk 


VERY one of the books listed below is crammed full of valuable in- 

formation and progressive ideas and methods for increasing your 

efficiency as a banker. Read over the brief descriptions below and select 
the ones that you want to examine at our expense. 


The Practical Work of a Bank. By William H 
Kniffin, Jr. Covers every phase and detail of 
the operation of a modern bank. There isn't 
a single practical banking problem or detail 
of bank administration that this book doesn't 
take up carefully and describe in detail. Tells 
how to increase the efficiency of a bank— 
how to make the work run more smoothly— 
how to get the most out of equipment. 600 
pages. Fully illustrated and indexed. Price, 
$5.00, delivered. 


Trust Companies; Their Organization, Growth 
and Management, By Clay Herrick. Describes 
in detail the actual organization and opera 
tion of every department of a modern trust 
company. Contains a variety of tables and 
charts which make it indispensable for every 
trust company officer. The author was for 
many years connected with the Cleveland 
Trust Company in important capacities and 
speaks with authority. 500 pages. Price, 
$4.00, postpaid. 


Paine’s Aralysis of the Federal Reserve Act and 
Cognate Statutes. By Willis S. Paine, LL.D 
The first complete and authoritative ‘treatise 
on the history, enactment, development, op- 
eration and interpretation of this important 
law. Every leading court decision as well as 
the rulings affecting the operation of this 
law are given, together with a history of 
the measure from the original introduction 
of the bill down to the present time. Also 
takes up the Bil) of Lading Act and the 
Federal Farm Loan Act. 400 pages. Fully 
indexed. Price, $5.00, delivered. 


Bank Letters. By W. R. Morehouse, Publicity 
Manager of the Guaranty Trest and Savings 
Bank of Los Angeles. 82 actual letters, re- 
produced by multigraph, designed to meet 
every need of ordinary bank correspondence. 
Special attention given to letters which build 
business for banks, create good will, and in- 
crease deposits. All the letters have actu- 
ally been used and tested by the author and 
are the result of a long study of this im- 
portant subject. Price, $5.00, postpaid. 





Bankers Publishing Company, 
253 Breadway, New York: 

Send on the following books on banking and I 
will try them out. If I don’t find them satisfac- 
tory, I may return the beoks within five days at 
YOUR expense. I enclose one dollar merely as a 
deposit to be refunded without quibble or question 
should I return the books. If I decide te keep 
on I = remit the balance in monthly payments 
° ea 

(Consult list above for exact titles and fill in your 
selection here.) 


ins chiwtvnscisnceseus 


You may place my name on your “ist to receive 
BOOK TALKS each month 





Commercial Paper, Acceptances, and the Analy- 
sis of Credit Statements. By William H., 
Kniffin, Jr. This is a thoroughly practical 
book, understandable alike by the banking 
student as well as the man higher up. Con- 
tains seventy pages of actual financial state- 
ments, some favorable, some _ unfavorable, 
with complete analyses printed on facing 
pages, explaining in detail why it is safe or 
unsafe to invest in the paper. 162 pages, 
Price, $2.50, postpaid. 


2000 Points for Financial Advertising. By T. D. 
MacGregor This book writes your bank ad- 
vertising copy for you It contains 2000 sug- 
gestions for the wording of as many bank ads 
—strong copy bringing out vital points in a 
clear and concise way. Adapted to the use 
of commercial banks, trust companies, safe 
deposit companies and savings banks. 176 
pages. Price, $1.75, postpaid. 


The New Business Department. By T. D. Mac- 
Gregor. Tells how to organize and operate a 
new business department that will help you 
not only in getting new accounts, but also 
in holding and making old enes more profi- 
able. The book is based on the methods 
used in the most successful banks in the 
country and is illustrated with up-to-date 
forms. Price, $1.00, delivered. 


The Filing Department. By J. Arthur Cramer. 
Bank Department Series. Describes and Iil- 
lustrates a system of filing for banks which 
will enable the banker to have immediate 
access to all of the correspondence and 
records bearing on any particular transac- 
tion Author has made a careful study and 
investigation of the subject. 100 pages. Co- 
plously illustrated and indexed. Price, $1.00, 
delivered. 


The Elements of Foreign Exchange. By Frank- 
lin Escher. Gives a clear understanding of 
the causes which affect the movement of for- 
eign exchange, its influence on the money 
and security market, etc. The book is ele- 
mentary and is designed for the reader who 
wants to get a clear idea of how foreign 
exchange works without going too deeply into 
it. Seventh Edition Price, $1.36, postpaid. 

How to Examine Simply fill in the 
These Valuable title of the books 
Banking Books you want for exam- 
at Our Expense ination on the free 

examination coupon 

at the left. Look them over and see if 
they are not all that we have claimed. 
See if they won’t be an actual help to 
you in your everyday work. At your 
own desk decide for yourself. And if 
you don’t find that they will be helpful, 
return them at our expense and we will 
refund your deposit without quibble or 
question. For every title is sold subject 
to approval after full five days’ exam- 
ination. Do not delay! Tear off the 
coupon and mail Topay. 
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see if 
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Our constant aim is to meet 
\ the requirements of customers 
in a manner consistent with 

right banking principles. 


The Mechanics and Metals National Bank 


of the City of New York 


Established 1810 


Deposits (May 10, 1918) " , - $218,000,000 
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Capital,‘ Surplus and Profits, $26,000,000 


THE 
First 
National 


Resources $200,000,000 
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_ a 
a OFFICERS 


EFFINGHAM B. MORRIS, 
President 
WM. NEWBOLD ELY, 
Vice-President 
ALBERT ATLEE JACKSON, 
Vice-President 
GEORGE H. STUART 3rd, 


asurer 
SAMUEL W. MORRIS, 
Secretary 
THOMAS 8. HOPKINS, 
Asst. Treasurer 
F. LEWIS BARROLL, 
Asst. Secretary 
EDWARD T. STUART, 
Asst. Treasurer 
JONATHAN M. STEERE, 
Trust Officer 
G. L. BISHOP, JR., 
Asst. Trust Officer 
LARDNER HOWELL, 
Real Estate Officer 
JOHN M. OKIE, 
CHARTERED 1836 Asst. Real Eatate Officer 



























Capital and Surplus, $10,000,000 


GIRARD Trust COMPANY 


io saneesehaieeieemntmen 


"T RANSACTING the largest com- 
mercial business and having the 
greatest volume of bank deposits of 
any State Bank or Trust Company in 
the West, this Bank employs the most 
approved, modern methods to insure 
the expeditious handling of the ac- 
counts of its city and out-of-town 
depositors. 


THE CHARACTER OF THIS BANK IS REFLECTED IN THE 
PERSONNEL OF ITS BOARD OF DIRECTORS 




















FRANK H. ARMSTRONG, President CYRUS H. McCORMICK, President 
Re y International 


Murdoch & Compan Harvester Company 
CLARENCE A. BURLEY, Attorney SEYMOUR MORRIS, Trustee Ll. Z. 
and Capitalist Leiter Estate 
CHARD T. CRANE, JB., President JOHN s President 
Crane Company Pullman Company 
HENRY P. CROWELL, President EDWARD IL. RYERSON, Chairman 
Quaker Oats Company Joseph T. Ryerson & Son 
HALE HOLDEN, President Chicago, ay A President Marshall 
e ompany 
ORSON SMITH, Chairman 
ALBERT A. SPRAGUE, IL, U. S. A. 
HOMER A. STILLWELL, President 
Butler Brothers 
Pield Estate. MOSES J. WENTWORTH, Capitalist 


Capital and Surplus Established 1857 112 West Adams Street 
$11,000,000 MEMBER FEDERAL RESERVE SYSTEM CHICAGO 
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Elements of Convenience 
in “A.B.A.” Cheques 


FIRST: 

Identification. One of the most convenient 
features of “A.B.A.” Cheques is the ease with 
which they “identify” the holder to strangers. 
The countersignature of the holder, if it corre- 
sponds with the original signature, placed on the 
cheque at the time of purchase, sufficiently estab- 
lishes his identity. “A.B.A.”’ Cheques therefore 
are more dependable and convenient than drafts, 
certified cheques and other paper that cannot 
be safely cashed by a stranger without positive 
identification, which often is difficult to furnish. 
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The signature and countersignature corre- 
sponding, the holder is properly identified. 


BANKERS TRUST COMPANY 


Agent for issuance of 


AMERICAN BANKERS ASSOCIATION TRAVELERS’ CHEQUES 






























Metropolitan Trust Company 


of the City of New York 


offers to correspondent banks a com- 
plete service based upon an experience 
of 34 years in the heart of America’s 
financial world. May we explain our 
service to you P—by letter or interview. 


GEORGE C. VAN TUYL, JR. President 
BEVERLY CHEW Vice-President 
EDWIN F. ROREBECK Vice-President 
HAROLD B. THORNE Vice-President 
JAMES F. McNAMARA Vice-President 
ROGER P. KAVANAGH Vice-President 
BERTRAM CRUGER Treasurer 
GEORGE N. HARTMANN Secretary 
JACOB C. KLINCK Trust Officer 
R. W. K. ANDERSON Assistant Treasurer 
JOHN F. CISSEL Assistant Treasurer 
FREDERICK E. FRIED Assistant Secretary 
WILLARD E. McHARG Assistant Secretary 
CLARENCE KLINCK Assistant Treasurer 
IRWIN G. JENNINGS Assistant Secretary 
LINUS P. HOSMER Assistant Secretary 


60 Wall Street 716 Fifth Avenue 


Member of Federal Reserve System 
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THE 
NATIONAL 
PARK BANK | 


OF NEW YORK 


ORGANIZED 1856 
Capital, $5,000,000 Surplus and Undivided Profits, $17,500,000 
Deposits, (May 10, 1918) $194,000,000 


















RICHARD DELAFIELD, President 


ISSUES LETTERS OF CREDIT FOR TRAVELLERS AVAILABLE IN 
ALL PARTS OF THE WORLD 


SAFE DEPOSIT DEPARTMENT 


GILBERT G. THORNE, Vice-President MAURICE H. EWER, Vice-President 

JOHN C. VAN CLEAF, Vice-President GEO. H. KRETZ, Vice-President 

WILLIAM O. JONES, Vice-President SYLVESTER W. LABROT, Vice-President 

ERNEST V. CONNOLLY, Oashier 

WILLIAM A. MAIN, Asst. Cashier WILLIAM E. DOUGLAS Asst. Cashier 

FRED’K 0. FOXCROFT, Asst. Cashier HENRY L. SPARKS, Asst. Cashier 

J. EDWIN PROVINE, Asst. Cashier BYRON P. ROBBINS, Asst. Cashier 
DIRECTORS 

Stuyvesant Fish Francis R. Appleton John G. Milburn Lewis Cass Ledyard, Jr. | 

Charles Scribn Cornelius Vanderbilt Wm. Vincent Astor Horace C. Stebbins 

Edward C. Hoyt Gilbert G. Thorne Joseph D. Oliver John C. Van Cleat 

W. Rockhill Potts Richard H. Williams Robert P. Perkins Sylvester W. Labrot | 

Richard Delafield Thomas F. Vietor John J. Pierrepont 
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@ ST HE CITY OF NEW: YORK 
Established 185] a 


F@apital - $3 0000 
p Surpluse»eProfits 16500000 


UORMICERS 


WILLIAMAWVOODWARD | 


RESIDENT 


WWARD FERRY 


PRESIDENT 


ERTON WILLIAM E- CABLE, JR 3 


MICE Pr 516 


j r CASH 
Pe SeEPH ment oie J: NIEMANN |~ a 


| - ASST. CASHIEI 


M roi 
SHARLES H. HAMP: en WI DONALD 

: Ice PR 3 : : 4 “fy [ Asst. 6 
aie ee y 
HENRY P. TURNBUt a | E*uEWIs | 
e a 7 . ASST. case 
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ROBERT NEICLHY. Ager. PANAGERE 


Cor: Nassau § Pine Streets: 
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ORGANIZED 1838 NATIONALIZED 1865 


THE AMERICAN EXCHANGE 
NATIONAL BANK 


NEW YORK 





STATEMENT 
Comptroller’s Call, May 10, 1918 
RESOURCES 

*Loans, Discounts and Investments - - - - - $86,911,224.17 
*U. S. and Liberty Bonds - $15,182,627.68 
*U. S. Ctfs. of Indebtedness - 7,818,000.00 
Loans on Liberty Bonds - - 7,357,398.50 30,358,026.18 
Cash and Due from Federal Reserve Bank - - - 16,119,054.94 
Exchanges for Clearing House - - - - - - 26,673,060. 16 
Due from Banks and Trust Companies - 4,781,575.50 
Customers’ Liability under Letters of Credit el 

Acceptances - - 8,346,831.31 
Redemption Fund and Due funn U. S, Tessenies - 270,000.00 
Other Assets - - - - - 2 - = 600,000.00 





$174,059,772.26 


*Includes those securing Circulation, Postal Savings, U. S. Deposits and Federal 
Reserve Bank 


LIABILITIES 
NT a ee ee a a $5,000,000.00 
Surplus Fund - - - - - - += = - - 4,000,000.00 
+Undivided Profits - - - - - - - - 1,450,735.26 
Reserved for Taxes - =» « - - 500,000.00 


121,687,506.73 
14,096,415.00 
- - 8,930,104.30 


ee a 
U.S. Deposits - - - — 
Acceptances and Letters of Credit - 


Bills Payable wiih Fob Reserve Bank 





Circulation = - ~ -« « 4,891,500.00 
s+ - 7,000,000.00 

Borrowed Bonds - - o « - © - 5,895,900.00 
Other Liabilities- - - - - - - - - = 607,610.97 
$174,059,772.26 


Documentary Letters of Credit issued but 
not used or drawn against - $6,103,694.00 


tAfter paying dividend ($300,000.00) due May Ist. 





LEWIS L. CLARKE 
President 
WALTER H. BENNETT THEODORE H. BANKS GEORGE C. HAIGH 
Vice-President Vice-President Vice-President 
LOUIS 8S. TIEMANN MERCER P. MOSELEY 
Vice-President Vice-President 
ARTHUR P. LEE 
Cashier 








VIII 


The Merchants National Bank 


Of the City of New York 





42 Wall Street 


1803 





Capital, Surplus and Undivided Profits over $4,000,000 


A correspondent of your own selection to represent 
your interests in New York is as necesssary to complete 
your equipment for business as before the passage of 
the Federal Reserve Act. 


This bank’s reputation for good service and fair deal- 
ing has endured through 115 years of continuously 
successful banking. 


Your inquiries are respectfully invited. 


FOUNDED 





THE 


GITIZENS NATIONAL BANK 
OF NEW YORK 


Established 1851 











Condensed Statement May 10, 1918 
| ASSETS 
DI AI TR a cnecinccctnccnanceecceosses 
U. S. Bonds and Certificates .................... y 
Other Bonds and Securities .................... 70,7 5. 50 
SY Pi Ci acccteeceechetssanshineniasnnenes iy pak 108. 42 
; Due from Federal Reserve Bank, Cash and 
‘ Exe hanges.. FESCUE NC SEE nr ay Be ee Ne 9,888,963.79 
Customers’ Guarantees.......... etenoncmd einai 1,979,733.84 
IR nivvnccscissichsasessancsaresness &53,619,680.97 
LIABILITIES 
Capital and Surplus...... icinkint w earkadisin ico inbmeit $5,000,000.00 
EE SED: onc eatectuncsdnneerenccosuceese 466,926.62 
RFE DUROUOUNNE 6b cccccccnctsccssanesssonceses 360,654.31 
COR once cvs cccsesoccscccsccsccsscsscccce ,021,700.00 
Due Federal Reserve Bank...........-.---...... 650,000.00 
Deposits: 
U. 8S. Government. ............. $6,203,100.00 
NE gas asekiancabaceen J 3,382,970.72 
Individuals. ececcsvccsenccccuces 84,446, 635.95 
—- — 44,032,706.67 
Letters of Credit and Acceptances....... 2,087 ,693.37 
j WOOO. ..-..6 ccna ccccscicccsscssscesascess $53,619,680.97 





EDWIN S. SCHENCK, President 


FRANCIS M. BACON, JR., Vice-Pres’t GARRARD COMLY, Vice-Pres’t 

ALBION K. CHAPMAN, Cashier JESSE M. SMITH, Asst. Cashier 

JAMES MCALLISTER, Asst. Cashier WILLIAM M. HAINES, Asst. Cashier 
CLIFFORD R. DUNHAM, Asst. Cashier ROBERT B. RAY MOND, Megr. Foreign Dept. 


Foreign Exchange, Commercial and Travelers’ Letters of Credit 
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Scandinavian Trust Company 
56 Broadway 


New York 


Paid-in Capital and Surplus, $2,500,000 


HIS company has been established to meet the 

large and growing business and financial rela- 

tions between the United States and the Scandi- 
navian countries, and for the purpose of providing 
facilities for general foreign and domestic banking. 


ALEXANDER V. OSTROM B. E. SMYTHE 
PRESIDENT VICE-PRESIDENT 
MAURICE F. BAYARD DANFORTH CARDOZO 


TREASURER SECRETARY 


Johs. Andersen 

Knut Bachke 

Philip G. Bartlett 
Charles E. Bedford 
James F. Bell 

John E. Berwind 

R. R. Brown 
William R. Coe 
Gerhard M. Dahl 

S. E. Dahl 

W. Edward Foster 
Samuel L. Fuller 
Edward: F. Geer 
Charles S. Haight 
G. Kampstrup Hegge 
Edwin O. Holter 
Frederick W. Hvoslef 
N. Bruce MacKelvie 
Alexander V. Ostrom 
Birger Osland 

Edwin A. Potter, Jr. 
E. A. Cappelen Smith 
Niel A. Weathers 


Board of Directors 


J. Andersen & Company 

Andresens Bank, Christiania 

Simpson, Thacher & Bartlett 
Vice-President, Vacuum Oil Company 
Vice-President, Washburn-Crosby Company 
Vice-President, Berwind-White Coal Mining Co. 
First Vice-President, American Surety Co. 
Chairman, Johnson & Higgins 
Vice-President, Chase National Bank 
Centralbanken for Norge, Christiania 
Treasurer, American Sugar Refining Co. 
Kissel, Kinnicutt & Company 

Shipowner 

Haight, Sanford & Smith 

Den Norske Creditbank, Christiania 
Attorney 

Bennett, Hvoslef & Company 

Hayden, Stone & Company 

President 

Genl. Western Agt., Norwegian-American Line 
President, Finance and Trading Corporation 
Guggenheim Brothers 

Simpson, Thacher & Bartlett 

















THE TRUST COMPANY oF CUBA 


HAVANA. 






A General Special 





Banking Attention 
and Trust paid to 
Business Collections 
J.P. Morgan & Co., New York 
PRINCIPAL The Sees ant hey Bank, Chicago 
CORRESPONDENTS Lloyd’s Bank, Limited—Kleinwort, Sons & Co.. London 
Morgan, Harjes & Co., Paris 














National Bank of Cuba 


(BANCO NACIONAL DE CUBA) 


Capital and Reserve’ - - - : $8,854,000 
Assets in Cuba - - : : - $88,000,000 


Member American Bankers Association 
Depository for the Government of Cuba Agent for Coinage of Cuban National Curreacy 
Head Office . . . .. . +». - HAVANA, CUBA 


43 Branches on the Island 
HAVANA— CIENFU EGOS MATANZAS 


COLON MORON 
CONSOLACION DEL PALOS 
SUR 


Caminos) PEDRO BETAN- 
CRUCES COURT 
PRODUCE EXCHANGE PINAR DEL RIO 


‘ ENCRUCIJADA 
234 JESUS DEL MONTE FLORIDA PLACETAS 


ST. (Esquina Toyo) 
GIBARA REMEDIOS 
88 RICLA ST. RODAS 


GUANABACOA 
See Om GUANAJAY SAGUA LA GRANDE 


CABAIGUAN GUANTANAMO SANCTI SPIRITUS 

CAIBARIEN s SAN LUIS | " 

CAMAGUEY MELENA RA 
SANTIAGO 

CAMAJUANI IN SANTO DOMINGO 

CARDENAS TRINIDAD 

CIEGO DE AVILA MANZANILLO ZULUETA 


International Exchange Operations a Specialty Correspondents in all Cities of the World 


New York Correspondent : BANK OF CUBA IN NEW YORK, 34 Wall St. 


84 GALIANO ST. 
226 MONTE ST. (Cuatro 
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1 
OFFICERS ~ 


Cueiiis A. AusTIN 
President 
Cuartes D. MAKEPEACE 
Vice-President 
H. D. CAMPBELL 
Vice-President and Secretary 
J. C. TrRapHaGcen 
Treasurer 
Joun A. Burns 
Assistant Secretary 
Cornetius J. Murray 
Assistant Treasurer 
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Peter S. Durvee 
Assistant to the President 


DIRECTORS 


CHELLIS A. AUSTIN 

President of the Company 
ELLIOTT AVERETT 

Vice-Pres. United Cigar Stores Co. 
EDWARD J. BARBER 

Pres. Barber Steamship Lines, Inc, 
HENRY 8S. BOWERS 

Goldman Sachs & Co., Bankers 
FRANK N. B. CLOSE 

Vice President Bankers Trust Co. 
J. S. COFFIN 

Chairman Franklin Railway Sup- 

ply Co., Ine, 
DELOS W. COOKE 

Vice-President Erie Railroad 
Cc. G. DU BOIS 

Compt. American Tel. & Tel. Co. 
FREDERICK F. FITZPATRICK 

Pres. The Ry. Steel Spring Co. 
WILLIAM GIBLIN 

Pres. Mercantile Safe Deposit Co. 
HARVEY D. GIBSON 

Pres. The Liberty National Bank | 
THOMAS HILDT 

Vice-President Bankers Trust Co, 
ALFRED R. HORR 

Treas. Equitable Life Assur. Soc, 
HERBERT P. HOWELL 

V.-Pres. Nat'l Bank of Commerce 
N. D. JAY 

Vice-Pres. Guaranty Trust Co. 
JAMES W. JOHNSTON 

Treasurer Western Electric Co. 
BERTRAM LORD 

Financial and Foreign Manager, 

Wells Fargo & Co. 
ELGOOD C. LUFKIN 

President The Texas Co. 
JOHN McHUGH 

Vice-Pres. Mechanics & Metals 

National Bank 
THEODORE F. MERSELES 

Vice-President and Genl. Mgr., 

National Cloak & Suit Co. 
ALBERT G. MILBANK 

Masten & Nichols, Lawyers 
SAMUEL H. MILLER 

Vice-Pres, Chase National Bank 
SHERBURNE PRESCOTT 

V.-P. Anglo-Am. Cotton Prod. Corp, 
JACKSON E. REYNOLDS 

Vice-Pres. First National Bank 
CHARLES 8, SARGENT, Jr. 

Kidder, Peabody & Co., Bankers 
EUGENE V. R. THAYER 

President Chase National Bank 
EDWARD R. TINKER 

Vice-Pres. Chase National Bank 
F. T. WALKER 


—), Agent Royal Bank of os 
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HIS Bank’s ability to 
gather to itself the men 
making up its board of 

directors is the one thought we 
present for consideration. 

The good judgment shown in 
having thus served its present 













clients and itself is indicative of 







its ability to serve you. 
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MERCANTILE 
Trust & Deposit Company 
115 Broadway, New York City 
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Members of Federal Reserve System 
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a TELE Ti 
Let us handle’ your FEEEESSS 
Massachusetts trust business ‘xy! #55222: 
V a os eres 

In active business since 1875, we have aie 


: 7 
established a reputation for careful, ef- “Bi 18) | 
fective handling of all kinds of trust busi- .— 
ness for persons and corporations. We act as Agent, Attorney, 
Custodian of Property, Executor and Trustee under will and 
trust agreements. Individuals and corporations having fiduciary 
business in Massachusetts are invited to correspond with the 
president or other officers of the Company. 


CHARLES E. ROGERSON, President 


BOSTON SAFE DEPOSIT 
& TRUST COMPANY 


100 Franklin, at Arch and Devonshire Streets 





























NTERNATIONAL TRUST C0. | 





45 MILK ST. BOSTON, MASS. 115 SUMMER ST. 
_ 
Capital $1,500,000 Surplus $1,500,000 
BANKING DEPARTMENT SAVINGS DEPARTMENT 
TRUST DEPARTMENT REGISTRAR & TRANSFER DEPT. 
LIBERAL ACCOMMODATIONS 
OFFICERS 
CHARLES G BANCROFT, President 
FREDERICK AYER, Vice-President A. FRANCIS HAYDEN, Trust Officer 
HENRY L. JEWETT, Vice.Pres. & Sec. CHESTER B. PIERCE, Asst. Treas. 
CLIFFORD B. WHITNEY, Treasurer A. EDWARD GARLAND, Asst. Sec. 
HOWARD NORTON, Asst. Sec. 
DIRECTORS 
i] CECIL Q. ADAMS WALTER B. HENDERSON 
SAMUEL G. ADAMS HENRY F. HURLBURT 
FREDERICK AYER HENRY L. JE 
AMES A. BAI R. JOHN M. LONGYEAR 
CHARLES G. BANCROFT GEORGE B. H. MACOMBER 
THOMAS BARBOUR WM. J. McGAFFEE 
ELMER J. BLISS ROBERT M. MORSE 
EDWIN P. BROWN WILLIAM A. a 
ALONZO N. BURBANK JAMES J. PHELA 
WM. M. BUTLER EIL W. a 
ENRY V. CUNNINGHAM EDMUND H. Alport 
WENDELL ENDICOTT LOREN D. TOW 


OLIVER M. FISHER HERBERT F. w {NSLOW 
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Capital, $500,000 


Surplus and Profits, 
$1,730,000 





Philadelphia’s 
Commercial 
Bank 








PENN NATIONAL BANK 


OF PHILADELPHIA 
Market at Seventh Streets 
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HARRIS, FORBES & CO 


Successors to N. W. HARRIS & CO. New York 


Pine Street, Corner William 
NEW YORK 


BONDS FOR INVESTMENT 
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Capital, $3,000,000 


Ernest A. Hamill 
Charles L. Hutchinson 
D. A. Moulton 
Owen T. Reeves, Jr. 
J. Edward Maass 
Norman J. Ford . 
Frank W. Smith . 
J.G. Wakefield . 
Lewis E. Gary 
Edward F. Schoeneck, 


The Corn Exchange National Bank 


Surplus, $5,000,000 OF CHICAGO 
Undivided Profits, $2,574,000 
OFFICERS 


e President 
Vice-President 
Vice-President 
Vice-President 
Vice-President 
Vice-President 
Secretary 

° - Cashier 
Assistant Cashier 
Assistant Cashier 


James A. Walker 


Charles Novak 





Watson F. Blair 
Chauncey B. paeene 
je te B. 
Benjamin eopenter 
Clyde M. Carr 
Ernest A. Hamill 
Charle 


Assistant Cashier 
Assistant Cashier 


(2-5) 


















DIRECTORS 


UNITED STATES DEPOSITARY 


Foreign Exchange 






Charles H. Hulburd 
Charles L. Hutchinson 
Martin A. Ryerson 








Robert J. Thorne 
s H. Wacker 
















Letters of Credit | Cable Transfers 
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Capital 


$300,000 


Surplus 
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Carolina National Bank 


COLUMBIA, S. C. 
Established 1868 
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A. CLARK 
President 


S. BRYAN 
Vice- President 


T. 





E 
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$165,000 


Deposits 


$1,400,000 


CLARK, President. 


PRED GERMANY, Merchant. 


THOS. 8. BRYAN, 


R. S. DesPORTES, Capitalist. 


JOS. M. BELL, 
a JONES, JRk., Treasurer and Gel. 






Cashier. 


Mer. Palmetto Guano Co 


' J. H. BOLLIN, Real Est. anc 
We offer every facility for the satisfactory transaction of all business entrusted to us 
tech An INVITED 


H EREreeereredes 





BOARD OF 


Prest. Bryan Book Co. 


i 2 fnsuranc 28. 


DIRECTORS 


Columbia, 
WASHINGTON CLARK, Atty. at Law. 





JOs. M. BELL 
Cashier 


JNO. D. BELL 
Assistant Cashier 


WASHINGTON 
CLARK Solicitor — 


MMA 








LEE A. LORICK, Treasurer Lorick & Low 
rance, Inc. 
ROBT. MOORMAN, Prest. Realty Co. of 





Clerk of Circuit Court. 
B. B. KIRKLAND, Prest. Kirkland Distrib-’ 
uting Company. 
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Capital, Surplus and Profits, $35,000.000.00 


OFFICERS 
CEORCGE M. REYNOLDS, President 


ARTHUR REYNOLDS HARVEY C. VERNON 
Vice-President Asst. Cashier 
GEO. B. SMITH 


RALPH VAN VECHTEN haut. Gallien 


Vice-President 
; Te WILBER HATTERY 
ALEX, ROBERTSON ri Asst. Cashier 
Vice-President eu H. ERSKINE SMITH 
HERMAN WALDECK Yi eee epanemaied 
Vice-President a DAN NORMAN 
Ip : a Asst. Cashier 
JOHN C. CRAFT F ne BA 
Vice-President |: GEORGE A. JACKSON 


Asst. Cashier 
WM. T. BRUCKNER r 
Vice-President ic } R. G. DANIELSON 
Asst. Cashier 


GE JOHN F. CRADDOCK 

Hf Manager Credit Dept. 

WILSON W. LAMPERT — JOSEPH McCURRACH 
Cashier Manager Foreign Dept. 


JOHN R. WASHBURN 
Vice-President 


208 South La Salle Street 


Accounts of Banks, Bankers, Manufacturers, Merchants, and Individuals Invited 





| Continental and Commercial Trust | 
and Savings Bank 
Capital, Surplus and Profits, $5,500,000.00 


TRUST, SAVINGS AND BOND DEPARTMENTS 


OFFICERS 
GEORGE M. REYNOLDS. President 


JOHN JAY ABBOTT. . . Vice-President EDMUND J.CLAUSSEN . Assistant Secretary 
ARTHUR REYNOLDS . . Vice-President HENRY C.OLCOTT . ° Mer. Bond Dept 


CHARLESC.WILLSON. . . Cashier ROBERT J. HERCOCK - Assistant Cashier 1] 


} WILLIAM P.KOPF . . . Secretary ALBERT 8. MARTIN - Assistant Cashier |} 


The Capital Stock of this Bank and the Capital Stock of the Hibernian Banking Association | 
($2,000,000.00), are Owned by the Stockholders of the Continental and Commercial | 
National Bank of Chicago 
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CENTRAL [RUST COMPANY OF ILLINOIS 


125 West Monroe Street, CHICAGO 











Capital and Surplus Deposits 
$7,000,000 $50,000,000 
CHARLES G.DAWES . . ._ President 
JOSEPH E. OTIS ° ‘ . Vice-President 
E.F.MACK . . . . . Vice-President 
‘ WILLIAM T.ABBOTT . . Vice-President 
I AB OER EE, WALTER H. WILSON . . Vice-President 
eater 7 WILLIAM R. DAWES _.. Vice-Pres. & Cashier 
; ; i : J. E. LINDQUIST - «. «. Vice-President 
a WILLIAM C.COOK . . . Vice-President 
T.C.NEAL .  « ‘ . Vice-President 
L. H. SCHROEDER . - « Vice-President 
j L.D.SKINNER . ~~ Assistant Cashier 
TY WM.W.GATES . . . Assistant Cashier 
1 JNO.W.THOMAS .. Assistant Cashier 
HARRY R.MOORE . . Assistant Cashier 
HOWARD S.CAMP . . _ Assistant Cashier 
J. H. MUSSON . : . Assistant Cashier 
ALBERT G. MANG - . «= Secretary 
. WILLIAM G. EDENS - Assistant Secretary 
Thoroughly equipped to handle all AKksEL K.BODHOLDT - Ast. Trust Officer 
business pertaining to banking, and JOHN L. ooo - Asst. Trust Officer 
invites the accounts of banks, cor- aa 6h lc Sl! ~~ 
porations, firms and individuals. R.H. WALTON . . . Assistant Auditor 


Accounts of Banks and Bankers received upon favorable terms 























Drovers National Bank 


OF CHICAGO 


Capital and Surplus, $1,000,000 





Has for over thirty-five years rendered effi- 
cient and quick service to its correspondents 


Officers Directors 
WM. CC. CUMMINGS, President Vv 7 a . CU _ 
MERRILL W. TILDEN, Vice-President “‘ERIUL TILDEN WM. C. CUMMINGS 
GATES A. RYTHER, Vice-President L. B. PATTERSON BRYAN G. = 
F. N. MERCER, Cashier RYAN G. TIGHE 
H. P. GATES, Asst. Cashier JOHN FLETCHER GATES A. RYTHER 


D. E. CHAMBERLIN, Asst. Cashier 
G. A. MALCOLM, Asst. Cashier MERRILL W. TILDEN H. J. AARON 
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THE NATIONAL BANK OF THE 


REPUBLIC 


OF CHICAGO 
Capital and Surplus $3,000,000 | 


Conducting a legitimate commercial banking business, con- 
tinues to offer to conservative bankers adequate 
facilities and perfect service. 














JOHN A. LYNCH - - President WM. B. LAVINIA, - Assistant Cashier 

W. T. FENTON, Ist Vice- Pres. & Manager THOS. D. ALLIN, - Assistant Cashier 

ROBERT M. Me K IN NE Y, 2d Vice- — LOU ” J. ME AHL 49 : Assistant Cashier 

0. H. SWAN Cashier who. FREEMAN, - - Assistant Cashier 
CH AS. s. . MAC FERRAN, pe Bs Cashier 











CITIZENS BANK & TRUST Co. 


1895 Tampa, Florida 1918 


GAPITAL, - {ES:ieu *iS0:000} - $250,000.00 
SURPLUS and PROFITS, (earned) $525,000.00 
RESOURCES - - ~- $3,400,000.00 


Dr. L. A.BIZE President W. W. TRICE, Cashier 
E. M. HENDRY, Vice-President D. H. LANEY, Asst. Cashier 
ISAAC MAAS, Vice-President W. W. BLOUNT, Asst. Cashier 


Transacts a General Domestic and Foreign 
Banking Business. 


Collections a Specialty Careful Attention 
Prompt Remittance 








The Syracuse Trust Company 


SYRACUSE, N. Y. 


Resources - - - $14,000,000 


Acts as a Reserve Depository for New York State Banking 
Institutions 


Four Per Cent. Interest on Inactive Accounts 
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INANCIAL institutions, corporations and in- 
dividuals whose interests require a Detroit 


connection will find this bank equipped to render 
distinctively efficient service. 


With capital and surplus of $7,500,000, and re- 
sources of over $76,000,000, it is in closest touch 
with the entire business and financial situation. 


Kirst?OLD DETROIT 
NATIONAL BANK 


Detroit 


Member Federal Reserve Bank 





Michigan 
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THE PEOPLES 
STATE BANK 


DETROIT, MICHIGAN 


Capital, Surplus and Undivided Profits, $6,387,000 
| Total Resources Over ‘ : . $70,000,000 
i OFFICERS 

JOHN W. STALEY, Se FCUDMG 


R UDMORE, Cashier 
F. A. SHULTE, Vice-President CHARI tes H AYERS, Ass’t Cashier 
JOHN R. BODDE, Vice-President E a SMITH, Assistant Cashier 
h H. P. BORGMAN, Vice-President A. H. MOODY, Assistant Cashier 
i R. W. SMYLIE, Vice-President 


CARROLL H. LAW SON, Bond Officer 
AUSTIN E. WING, Ass’t to Pres. GEO. T. COURTNEY, Auditor 
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‘The Norfolk National Bank 


WII 


: NORFOLK, VIRGINIA —— 7 
= ORGANIZED 1885 ete Med . = 
= UNITED STATES DEPOSITARY ae ‘, 2 


Capital . . . $1,000,000 
Surplus and Profits, $797,000 














W. A. GODWIN ° e ° « President 
: A. B. SCHWARZKOPF . . Vice-President 
= J. B. DEY, Jr. ° ‘ é . Asst. Cashier 
: Cc. S. WHITEHURST . . Asst. Cashier 
I. T, VAN PATTEN, Jr. . ° Asst. Cashier 


The Oldest National Bank in Eastern Virginia 


Special attention given to Collections and Remittances 
promptly made on day of payment at current rates. 








CORRESPONDENTS 
National City Bank, New York; National Bank of Commerce, 
New York; Fourth Street National Bank, Philadelphia; Nat- 
ional Shawmut Bank, Boston; Merchants-Mechanics National 
Bank, Baltimore. 





The Broadest Banking 
Service In California 


Bank of Italy’s prestige, influence and service is not merely 

local—it operates through 20 banking offices in 17 California 

cities—San Francisco, Los Angeles, Ventura, Fresno, Stock- 

ton, San Jose, Santa Clara, Santa Rosa, Modesto, Merced, 

Napa, Redwood City, Livermore, Madera, Hollister, Gilroy 
and San Mateo. 
| 





Send us your California Items 


BANK of ITALY 


Savings Commercial Trust 


Head Office—San Francisco 


Resources, over . . $79,000,000.00 














AMERICAN 
NATIONAL BANK 


RICHMOND, VA. 


Capital and Surplus, $1,700,000 


SECURITY 


AND 


SERVICE 


are the qualities 
we offer for your 
consideration in 
choosing a de- 
positary. 





OFFICERS 


OLIVER J. SANDS, President 


H. W. ROUNTREE 
Vice-President 


WALLER HOLLADAY 
Vice-President 


D. W. DURRETT 
Assistant Cashier 


Resources, $19,000,000 


We are in touch 
with the leading 
banking houses 
of the South and 
ofter you the ad- 
vantage of our 
valuable con- 
nections. 


WM. C. CAMP 


Vice-President 


O. BAYLOR HILL 


Cashier 


STAFFORD H. PARKER . 
Assistant Cashier 
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The Union National Bank 


35-8 


Houston, Texas 


Capital - $1,000,000.00 
Surplus and Profits $629,000.00 
Deposits - $14,000,000.00 


OFFICERS 


President 

Vice-President 

Vice-President 

Vice-President 

Vice-President 
ABE M. LEVY. 
Cc. G. PILLOT... 


Assistant Cashier 
HUGH WOOD ..... . Assistant Cashier 
J. F. FOWLER Assistant Cashier 
We have unsurpassed 
facilities for handling 
Texas Items 

















Austin National Bank 


AUSTIN, TEXAS 
Capital $300,000 Surplus and Profits $596,000 Resources $4,552,000 


E. P. WILMOT, Presiden: WM. H. FOLTS, Vice-President 
M. HIRSHFELD, Cashier Cc. M. BARTHOLOMEW, Asst. Cashier 


This old established bank is mg ed equipped in every depart- 
ment. Its strong financial position, efficient management and reputa- 
tion commend it to banks, bankers and individuals requiring a good 
banking connection at the capital of the Union’s largest State. 

We are at the center of an Empire of Business and would like to 
represent you here. 
















GEO. W. LITTLEFIELD, President 


H. A. WROE, Vice-Pres. L. J. SCHNEIDER, Cashier 
T. H. DAVIS, Vice-Pres. H. PFAEFFLIN, Asst. Cashier 
R. C. ROBERDEAU, Vice-Pres. CARL T. WIDEN, Asst. Cashier 


For Prompt and Best Service Send Your 
Texas Items Direct to the 


American National Bank 


AUSTIN, TEXAS 


Capital, $300,000 Surplus, $700,000 
Directors Responsibility Over $8,000,000 United States Government Depository 


Will remit in New York, Boston, Chicago, St. Louis, Kansas City 
or New Orleans Exchange when requested. We have unsurpass- 
ed tacilities for collecting on all banking points in Texas. 
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A Live, Progressive Texas Bank 


Live, progressive, yet thoroughly conservative this 
modern Banking institution is fully equipped in every 
Department to handle the business entrusted to it. 
Collection facilities on Texas points unsurpassed. 


WRITE US ABOUT YOUR TEXAS BUSINESS 


Capital and Surplus - - $2,000,000 
Resources - - - - - 20,000,000 


The Security National Bank 


D. E. WAGGONER, President 
D. D. ROGERS, Asst. Cash. 
S. J. McFARLAND, Vice-Pres. J.W. ROYALL, Asst. Cash. 
R. B. STICHTER, Vice-Pres. FRANK AYRES, Asst. Cash. 
W. H. GASTON, Vice-Pres. R. ELDRIDGE, Asst. Cash. 
EDWIN HOBBY,V.-P.& Cas. A.B. KENDRICK, Asst. Cash. 





i 7 i Entered National System 1866 | 


Organized as Private Bank in 1854 


First National Bank 


Houston, Texas 


Capital - - $2,000,000 
Surplus - 
Deposits - 


Offers to Banks and Bankers 
Facilities perfected during the 
course of Half a Century’s 


Business 
J. T. SCOTT, President 
F. M. LAW, Vice-President G. G. TIMMINS, Assistant Cashier 
W. S. COCHRAN, Vice-President J. L. RUSSELL, Assistant Cashier 
F. E. RUSSELL, Cashier H. B. BRINGHURST, Assist Cashi 
J. W. HAZARD, Assistant Cashier 
































Let U S Represent Yo u 


Los Angeles and Southern California 


Ul 





Bankers having business in Los Angeles and 
Southern California, either personal or for 
clients, will find it greatly to their advantage 
to place it with us for attention. 

Established in Los Angeles more than a quarter 
of a century ago, the Guaranty Trust & Savings 
Bank is exceedingly well prepared to represent 
you in this locality. 

If your business is of more than ordinary importance, 


and for this reason, should have the personal attention 
of experienced bankers, send it to us. 


Guaranty Trust & Savings Bank 


Spring at Seventh St- Los Angeles 
Savings Trust 
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Capital, $1,500,000.00 Deposits, $23,000,000.00 
Established 1890 Depositors, 59,000 



























ARS 


SOUTHWEST 
CATTLE LOAN CO. 


JNO. L. KNORPP, President and General Manager 





OFFICERS AND DIRECTORS 


i nt A ai NS 








THOS. E. WILSON ........... Chicago R. A. KNORPP........... Kansas City 
President, Wilson & Co., Inc. Assistant Treasurer 

= R. W. McCURDY..Independence, Mo. Judge JAS. COWGILL...Kansas City 

= Pres. Home Deposit Trust Co. Pres. Pioneer L. I. Co. of America 
s Ose. &. GUL........: Kansas City 0O.S. BOWMAN........-. Kansas City 

z Director, Drovers National Bank Gen. Megr., Wilson & Co., Inc. 
: eS es ee Chicago JNO. L. KNORPP........ Los Angeles 
Asst. Treas., Wilson & Co., Inc. President 
B. B. REYNOLDS........ Los Angeles 
Assistant Secretary a 


Kansas City, Missouri Los Angeles, California 
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The Bank of British North America 


| 
| 
Incorporated by Royal Charter in 1840. | 


Paid-Up Capital, £1,000,000 Sterling. 
Reserve Fund, - £620,000 Sterling. 








HEAD OFFICE, 5 GRACECHURCH ST., LONDON, E.C., 3 | 


COURT OF DIRECTORS 


Lt. Col. F. R. L. BALFOUR. 

J. H. BRODIE. FREDERIC LUBBOCK. 
J. H. ty ceepueenees ON, A. R. MILLS, M. P. 
E. A. HOA or C. W. TOMKINSON. 


{ 
‘ 
. 
’ 
: 
+. 
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G. D. WHATMA 


Capt. JACKSON DODDS, Secretary. W.S.GOLDBY, Manager. 





Head Office in Canada, 140 St. James St., Montreal. 


H. B. MACKENZIE, General Manager. 
J. ANDERSON, Superintendent of Branches. 
O. R. ROWLEY, Supt. of Eastern Branches, Montreal. 
J. McEACHERN, Superintendent of Central Branches, Winnipeg. 
A. S. HALL, Inspector of Branch Returns. J. H. GILLARD and N. V. R. HUUS, Inspectors. 





BRANCHES IN CANADA. 


Agassiz, B. C. 
Alexander, Man. 
Ashcroft, B. C. 
Battleford, Sask. 
Belmont, Man. 
Bobcaygeon, Ont. 
Bow Island, Alta. 
Brandon, Man. 
Brantford, Ont. 
Bromhead, Sask. 


Cainsv _ a 
Calgary 
Carsptelitoed, Ont. 
Ceylon, Sask. 
Darlingford, Man. 
Davidson, Sask. 
Dawson, Yukor 
Duck Lake, Sask. 
Duncan. B. C. 


Edmonton, Alta. 


Esquimalt, B. C. 
Estevan, Sask. 
Fenelon Falls, Ont. 
Fredericton, N. B. 
Girvin, Sask. 
Halifax N.S 
Hamilton, Ont. 

3 offices. 
Hedley, B, C. 
Kamasack, Sask. 


Kelliher, ‘Sask. 
Kerrisdale, B. 
Kingston, Ont. 


Lon gueuil, P. Q. 


Macleod, Alta. 
Midland, Ont. 
Montreal, P. Q. 
3 offices 


North Battleford, Sask. 
North Vancouver, B. C. 


Oak River, Man. 
150 Mile House, B. C. 
Ottawa, Ont. 
Prince George, B. C. 
Prince Rupert, B. C. 
Punnichy, Sask. 
Quebec, e. 

2 ao 
Quesnel, B. C. 
Regina,, Sask. 
Reston, 


Roethern, Sask. 
St. Catharines, Ont. 


St. Zohn. =. B. 


St. Stephen, N. B. 
Saltcoats, Sask. 


Semans, Sask. 
to, oe 


offices 
Trail, B. c. 
Vancouver, B. C. 
Q. 


Waldron, Sask. 
Weston, Ont. 
West Toronto, Ont. 
Winnipeg, Man. 

2 offices. 


Wynyard, Sask. 
Yorkton, Sask. 





AGENCIES IN THE UNITED STATES 
New York, 52 Wall Street. San Francisco, 264 California Street. 


W. T. OLIVER, and P. C. HARRISON, Agents. A. G. FRY and A. S. IRELAND, Agents. 





Drafts on South Africa and West Indies may be obtained at the Bank’s Branches. 

Commercial Credits issued for use in Europe, China, Japan, East and West Indies; Brazil, 
River Plate, Australia, etc. 

Travelers’ Letters of Credit issued in pounds Sterling, available in all parts of the world, 
also Domestic Travelers’ Letters of Credit for use in United States and Canada. 

The Bank issues its own Travelers’ Cheques, easily negotiable in all parts of the world. 


AGENTS IN CANADA for Colonial Bank, London and West Indies. 
AGENTS IN NEW YORK for Banco de Lendres y Mexico, Mexico City and Branches. 


| 
| 
| 
| 
Lt. E.G. HOARE,R.N.V.R. 
| 
| 
| 











MERCHANTS’ BANK OF CANADA 


HEAD OFFICE, - MONTREAL 


Paid Up Capital, - - $7,000,000 Total Deposits over $100,000,000 
Reserve Funds, - - 7,421,292 Total Assets, - - 


Board of Directors 


SIR H. MONTAGU ALLAN, PREs. K. W. BLACKWELL, Vick-PREs. 
THOS. LONG HOWARD WILSON ALFRED B. EVANS 
F. ORR LEWIS Cc. C. BALLANTYNE E. F. HEBDEN 
ANDREW A. ALLAN FARQUHAR ROBERTSON T. AHEARN 
A. J. DAWES GEO. L. CAINS Lt. Col. J. R. MOODIE 


E. F. HEBDEN - - - - Managing Director. 
D.C. MACAROW - General Manager. 
Supt. of Branches and Chief Inspector. 

Western Superintendent. 

Cc. E. BARTHE (AcTING) - . Supt. of Alberta Branches. 


Inspectors: 
W. A. MELDRUM Cc. E. BARTHE W. J. FINUCAN F. X. HAHN 


Branches and Agencies 


tome —Montreal— Head Office, St. James St.; fee St. Catherine St. E.; 320 St. Catherine St. 
W.; 1519 8t. Lawrence Boul.; 1866 St. Lawrence Boul.; 672 Centre ce St. Denis St., Notre Dame 
de Grace; Beanharnois, Bury, Chateauguay Basin, Grand Mere, Huntingdon, Lachine, Notre Dame St. 
Lachine, Maisonneuve, Napierville,Ormstown, Quebec, Quyon, Rigaud, servile Sherbrooke, Ste. Agathe 
des Monts, St. Jerome, St. Johns, St. Jovite, St. Sauveur de Quebec, Vaudreuil, Verdun. 
Ontario—Acton, Almonte, wore Athens, ’s Bay, Belleville, Bothwell, Brampton, Brant- 
esley, Clarkson, on —— eng ho aye Douglas, ville, 
Elgin, Elora, ‘liens Galt, Gan. , Georgetown Gien 2 
Guelph, Hamilton, Hamilton, King St. E. Hanover, "Heepeier, wo Kincardine, K 
, Lancaster, Lansdowne, Leam ‘Little Current, don. don Bast, Lucan, Le, 
,’ Markdale,” Meaford, Mildmay, itehell, Napanee, eo = Toronto, Pe ay ~t Oakville, 
a Owen Ss cong Cheney Pembroke, Perth, Petit Cote ane Maa ad — ia, 
ugene, Gomme, t Thamesville, Thoro! Seems , ellington 
aly 8t., Du Christie Sts, i- yy St., Walkerton, Walkerville, Wallacepurg, 
Watford, Waterford, on Ky Weatport, ‘Wheatley, Williamstown, Win deor, Y 
Maenisoba — Brandon, Carberry, Gladstone, Hartney, Macgregor, a # Mapinie, Neepawa, 
Oak Lake, Portage la Prairie, Russell, Souris, Starbuck, Winnipeg—Main St., Bannerman Ave. 


I] Aipoven heme, Alliance, Brooks, C; , Camrose, Carstairs, Castor, Chauvin, Chipman, Coro- 
i} nation, Daysiand, Velburne, Donalda, rton, Edmonton—Jasper Ave., Namayo Ave.; Forest- 

burg, 4 Irma, Islay, Killam, Lacombe, Leduc, Lethbridge, Mannville, Medicine Hat, 
Monarch, Munson, Nobleford, kotoks, Olds, Ponoka, Bed a Rimbey, Sedgewick, Stettler, Strome, 
Tofield, Trochu , Vegreville, Viking, Wainwright, Wetaskiw 


Saskatchewan — Antler, Arcola, Oarndaf, nll Gainsborough, Gull Lake, Humboldt, 
, Limerick, Ma aple ‘Creek. 3 Meacham, Melville, Meese. Jaw, Oxbow, Prelate, Prussia, Regina, 
, Shaunavon, \'nity, Whitewood. 

“Beitich Coluambia--Chilliwack, Nanaimo, New Westminster, Oak Bay, Sidney, 
Vaneoouver—Granville St., Hastings St.; Victoria. 

Neva Scotla—Halifax, Sydney. 

New Brunswick—St. John. 

SUB AGENCIES. Ontario—Beachville, Breslau, Calabagie, Coatsworth, Frankville, London 
South, Mimico, Mount Pleasant, Muirkirk, Newington, Pelee Island. Manitoba—Austin, Griswold, 
Lauder, Sidney. Alberta—Galahad, Grainger, Heisler, Huxley, Millicent, Minburn, Penhold, Rumsey. 
Saskatchewan—Senlac. 


NEW YORK AGENCY: 63-65 Wall Street 
Telephones Hanover, 8O57, 8O58 
0. 5. CROOKALL, }Asente 

Bankers in Creat Britain—The London Joint Stock Bank, Ltd. The Royal 
Bank of Scotland. 

Bankers in France—Credit Lyonnais. 

Bankers in United States—New York—American Exchange National Bank. 
Boston—Merchants’ National Bank. Chicago—Northern Trust Co. St. Paul 
—First National Bank. Detroit—Peoples State Bank. Buffalo—Marine 
National Bank. San Francisco—Anglo & London-Paris National Bank. 


Canadian Business 


Having 236 Branches in Canada, this Bank's facilities for maKing 
iH} collections throughout the Dominion are unsurpassed.—Caneadian 
| checks cashed, and money transferred to Canada by mail or telegraph, 
} on favorable terms, by the New YorK Agency. 
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RESERVE FUND 
$12,000,000 


Total Assets over $130,000,000 


Head Office, HALIFAX, N. S. 


General Manager’s Office, TORONTO, ONT. 
H. A. RICHARDSON, General Manager 


Directors 


CHARLES ARCHIBALD, President 
G. S. CAMPBELL and J. WALTER ALLISON, Vice-Presidents 
JOHN Y. PAYZANT Hon. N. CURRY 
JAMES MANCHESTER W. W. WHITE, M.D. 
HECTOR McINNES, K.C. W. D. ROSS 
S. J. MOORE Hon. M. C. GRANT 


Branches 


Canapa—In all the larger cities and towns and throughout each 
province—155 branches 


NEwFouNDLAND—St. John’s and 18 other points 

Jamaica— Kingston and 9 other points 

Cusa— Havana 

Porto Rico—San Juan 

Unirep States—New York, 52 Wall Street; Boston and Chicago 


Correspondents 


Lonpon, Ene.—London Joint Stock Bank, Ltd. 
New Yorx—Bank of New York, N. B. A. 


Collections made at lowest rates and returns promptly 
remitted. Accounts of Banks, Corporations and 
individuals carried on most favorable terms. 


Correspondence Solicited 
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THE ROYAL BANK 
OF CANADA 


INCORPORATED 1869. 


Capital Paid Up $12,911,700 
Reserve Funds 14,564,000 
Total Assets - 335,000,000 


HEAD OFFICE, MONTREAL 





BOARD OF DIRECTORS 
SIR HERBERT S. HOLT, President E. L. PEASE, Vice-President 


E. F. B. JOHNSTON, K. C., 2nd Vice-President 


Jas. Redmond A. J. Brown, K C. Sir Mortimer B. Davis 
G. R. Crowe W. J. Sheppard G. H. Duggan 
D. K. Elliott C. S. Wilcox C. C. Blackadar 
Hon. W. H. Thorne A. E. Dyment John T. Ross 
Hugh Paton C. E. Neil R. MacD. Paterson 
Wm. Robertson G. G. Stuart, K.C. 
OFFICERS 

E. L. PEASE Managing Director 

Cc. E. NEILL General Manager 

F. J. SHERMAN Assistant General Manager 

Ble WN 6 We I 9p ancnce cepescconesasocoves Superintendent of Branches 


BRANCHES IN CANADA AND NEWFOUNDLAND 
175 in Ontario and Quebec, 78 in Maritime Provinces, 
69 in Central Western Provinces, 38 in British Columbia. 
6 in Newfoundland 


BRANCHES IN WEST INDIES 
Cuba—25 Branches, Havana, Santiago, Etc. Grenada—St. Georges 
Porto Rico—Mayaguez, Ponce, San Juan Jamaica—Kingston 
Dominican Republic—Santo Domingo, Etc. Montserrat—Plymouth 
Antigua—St. John's Nevis—Charlestown 
Bahamas— Nassau St. Kitts—Basseterre 
Barbados— Bridgetown and Speightstown Tobago—Scarborough 
Dominica—Roseau Trinidad—Port of Spain and San Fernando 


BRANCHES IN CENTRAL AND SOUTH AMERICA 


British Honduras— Belize 

British Guiana—Georgetown, New Amsterdam and Rose Hall 
Costa Rica—Limon, San Jose 

Venezuela—Caracas, Ciuda’ Bolivar, Maracaibo and Puerto Cabello 


SPAIN—Barcelona 
LONDON NEW YORK 


T. R. Whitley, Mer., F. T. Walker, C. E. Mac- 


Jas. Mackie, Joint Mgr. kenzie & R. L. Ellis, Agents 
Princes St., E. C. William and Cedar Sts. 























CORRESPONDENTS 


GREAT BRITAIN—Bank —< Segpans, London County Westminster and Parr’s Bank, Ltd., Bank of 
Scotland. 

FRANCE—Credit Lyonnais, Comptoir National d'Escompte de Paris, Société Genéralé. 

UNITED STATES — NEW YORK: Chase National Bank, First National Bank, National Bank of 
Commerce.— BOSTON: National Shawmut Bank, First National Bank.—CHIcaGo: Continental 
and Commercial National Bank. — PHILADELPHIA: Philadelphia National Bank. — BUFFALO: 
Manufacturers and Traders National Bank. — SAN FRANCISCO: First National Bank. — NEW 
ORLEANS: Canal Bank and Trust Co. 


COLLECTIONS 


IN CANADA, CUBA, WEST INDIES, ETC., HANDLED PROMPTLY AND ON FAVORABLE TERMS 
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Reserve Funds 
$6,555,306 


Head Office—TORONTO, CANADA 
CANADIAN COLLECTIONS from United States Banks and Business 
Houses receive prompt and accurate attention. Our numerous 


Branches and complete Agency arrangements throughout Canada enable 
us to provide an unexcelled collection service at moderate rates. 


INTEREST ALLOWED ON DEPOSITS 


W. G. GOODERHAM. President JOSEPH HENDERSON, Vice-President 
THOS. F. HOW, General Manager JOHN R. LAMB, Asst. Genl. Manager 


THE. Assets $84,000,000 


BANK or TORONTO 


INCORPORATED 1855 















Banco Espaiiol de la Isla de Cuba 


Capital - - - $8,000,000 
Head Office: 81 Aguiar St. Havana 















Sa Se 


Established 1856 41 Branches 





_ OUR 4) BRANCHES, IN CUBA, PLACE US IN A POSITION TO 
HANDLE COLLECTIONS, PAYMENTS BY CABLE OR ANY OTHER 
BANKING BUSINESS ENTRUSTED T0 US T0 THE BEST ADVANTAGE 


Member American Bankers Association 
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Chartered Bank of India, 
Australia and China 


Head Office: 38 BISHOPSGATE, LONDON, E.C. 


Incorporated by Royal Charter 1853 


Paid-Up Capital. . . . . . $6,000,000 
Reserve Fund ... . . ~- 10,000,000 
Reserve Liability of Shareholders. 6,000,000 
Undivided Profits (1917) . . . 836,305 


DIRECTORS: 
Sir MONTAGU CORNISH TURNER, WILLIAM HENRY NEVILLE GOSCHEN, Esq. 
Chairman The Right Hon. Lord GEORGE HAMILTON, 

Sir DUNCAN CARMICHAEL G.C.S.1. 
THOMAS CUTHBERTSON, Esq. LEWIS ALEXANDER WALLACE, Esq. 

Sir ALFRED DENT, K.C.M.G. WILLIAM FOOT MITCHELL, Esq. 

Managers: 
T. H. WHITEHEAD and W. E. PRESTON 
Sub-Manager: Secretary: 
J. 8. BRUCE A. 8S. HEWETT 


BRANCHES AND AGENCIES: 


INDIA AND BURMAH :—Bombay, Calcutta, Madras, Colombo, Rangoon, Tavoy, Karachi, 
Amritsar, Delhi. 

STRAITS SETTLEMENTS AND SIAM :—Singapore, Penang, Kwala-Lumpor, Thaiping, Ipoh, 
Klang, Seremban, Bangkok, Puket. 

JAVA AND SUMATRA :—Batavia, Sourabaya, Medan (Deli). 

CHINA :—Hongkong, Foochow, Shanghai, Hankow, Tientsin, Peking, Canton, Saigon, Haiphong. 

PHILIPPINE ISLANDS :—Mapila, Cebu, Lloilo. JAPAN :—Yokohama, Kobe. 


BANKERS: 


THE BANK OF ENGLAND. 
THE LONDON CITY & MIDLAND BANK, LIMITED. 
THE LONDON COUNTY WESTMINSTER & PARR’S BANK, LIMITED. 
THE NATIONAL PROVINCIAL AND UNION BANK OF ENGLAND, LIMITED. 
THE NATIONAL BANK OF SCOTLAND, LIMITED. 


Drafts and Cable Transfers To and From All Parts of the World Bought and Sold. 
Travelers’ Letters of Credit Issued. 


New York Agency | 
Chartered Bank of India, Australia and China 


88 Wall Street 


WILLIAM BAXTER, Acenrt. 
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African Banking 


orporation, Ltd. 


Head Office: 


63 London Wall, London, E.C. 2 





Authorized Capital ‘ . $10,000,000 
Subscribed Capital . , 6,000,000 
Called-up Capital . ; i 3,000,000 
Reserve Liability  . ; 3,000,000 
Reserve ; , ; ‘ 1,250,000 


BOARD OF DIRECTORS 


The Right Honorable THE EARL OF SELBORNE, K.G., Chairman 
ROBERT LITTLEJOHN, Deputy-Chairman 
STANLEY CHRISTOPHERSON 
SOLOMON B. JOEL 
Sir GODFREY Y. LAGDEN, K.C.M.G. 
The Right Honorable VISCOUNT MIDDLETON, K.P. 

WILLIAM JAMES THOMPSON 

GEORGE WILLIAM THOMSON, J.P. 


Manager in London—JOHN MARTIN WALLACE 
Secretary—ALEXANDER DUNCAN Sub Manager—REUBEN CLARKE 
Acting General Manager in South Africa—JAMES S. SHIEL, Cape Town 


BRANCHES IN SOUTH AFRICA 


Benoni East London Jeppestown Montagu Port Elizabeth 
Bloemfontein Flagstaff Johannesburg Moorreesburg Pretoria 
Boksburg (Pondoland) “ President Str. Mossel Bay Queenstown 
Bulawayo Gatooma Keiskama Hoek Nieuwoudtville Salisbury 
Burghersdorp Germiston Kimberley Oudtshoorn Shamva 
Calvinia Graaff Reinet King William’s Town Paarl Stutterheim 
Cape Town Grahamstown’ Koffyfontein “ (Sub Branch, Umtata 

“ Long Str. Hermon Kokstad Noorder Paarl) Wellington 
Durban Idutywa Malmesbury Pietermaritzburg Worcester 

“ Pine Str. Jagersfontein Molteno Piquetberg Wynberg 

BANKERS 
The Bank of England The London Joint Stock Bank, Ltd. 


The Commercial Bank of Scotland, Ltd. 


Every Description of Banking Business transacted with our 
Head Office in London and our Branches in South Africa 


New York Agency, 64 Wall Street 


WILLIAM LOGAN, Agent 
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Bank of British 
West Africa, Ltd. 


ESTABLISHED 1894 


Bankers to the Governments of the Colonies; of the Gambia; 
Sierra Leone; Gold Coast, and Nigeria. 
HEAD OFFICE: 17-18 Leadenhall Street, London, E. C. 3. 


LIVERPOOL OFFICE: West Africa House, 25 Water Street. 


MANCHESTER OFFICE: 106-108 Portland Street. 


Authorized Capital . .. $10,000,000 
Subscribed Capital . 7,000,000 
Paid Up Capital and Reserve 3,900,000 


The Rt. Hon. The EARL OF SELBORNE, K.G.G.C.M.G., Chairman of the Board 
LESLIE COUPER, Chief Manager. 


BANKERS. 
Bank of England, London Joint Stock Bank, Ltd., Parr’s Bank, Ltd. 


BRANCHES. 


Casablanca, Fez, Mazagan, Saffi, Tangier. 
Las Palmas (Grand Canary). 

Bathurst. 

Freetown, Sherbro. 

Monrovia. 

Grand Bassam. 


Accra, Axim, Cape Coast, Coomassie, Koforidua, Nsawam, 
Saltpond, Seccondee, Tarquah, Winnebab. 
TOGOLAND 


NIGERIA Abeokuta, Calabar, Forcados, Ibadan, Jos, Kaduna, Kano, 


Lagos, Lokoja, Onitsha, Port Harcourt, Warri, Zaria. 
ee --Santa Isabel. 


Agencies Throughout West Africa and Morocco. 


The Bank negotiates and receives Bills for Collection; issues Letters of 
Credit, Cable Transfers, and Drafts and establishes Commercial Credits 
on all Branches and Agencies in Europe, North and West Africa 
and other points where the Bank may be represented. 


General Banking Business Conducted 
New York Office: 6 Wall Street. 


R. R. APPLEBY, AGENT 
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The National Bank of 
South Africa, Limited 


Bankers to the Union Government in the 
Transvaal, the Orange Free State, and 
Natal, and to the Imperial Government 







Subscribed Capital - - - - $14,250,000 

With power to increase to - - $20,000,000 

Paid-up Capital and Reserves - $17,750,000 
Head Office: PRETORIA, Generar Manacer; E. C. REYNOLDS 


London Offices: Circus Place, London Wall, E. C., 18 St. Swithin’s Lane, E. C. 
MANAGER: D. CUNNINGHAM 


London Bankers: Bank of England; London City and Midland Bank, Ltd. 
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MAP SHOWING LOCATION OF PRINCIPAL BRANCHES 
Banking Business of Every Description is Transacted at All Branches 
Bills on all points negotiated and collected. Letters of Credit and Drafts issued and 


Commercial Credits established on all Branches and Agencies of the Bank in 
Atrica and abroad. 


New York Office, 10 Wall Street, New York City, U. S. A. 


R. E. SAUNDERS, AGENT 





Offers to American banks and bankers its superior facilities for the exten- 
sion of trade and commerce between United States of America and Africa 

















The Yokohama Specie Bank 
Limited 


HEAD OFFICE, YOKOHAMA, JAPAN 


($0.50=1 Yen) 


..~ Yen 48,000,000 
..- Yen 36,000,000 
..~ Yen 22,100,000 


Capital Subscribed 
Capital paid up . . . 
Reserve Fund... . 





DIRECTORS 
JUNNOSUKE INOUYE, Esq., President VUKI YAMAKAWA, Esq., Vice-President 
NAGATANE SOMA, Esq. KOKICH! SONODA, Esq. 
RIVEMON KIMURA, Esq. ROKURO HARA, Esq. 
MASNOSKE ODAGIRI, Esq. TGHUNOSUKE KAWASHIMA, Esq. 
BARON KOYATA IWASAKI. KONOJO TATSUMI, Esq 


BRANCHES AND AGENCIES 


TOKYO CHI-NAN NAGASAKI TIENTSIN 


OSAKA PEKING LYONS NEWCHWANG 
LONDON DAIREN HONOLULU RYOJUN 
BOMBAY ANTUNG-HSIEN CALCUTTA LIAOYANG 
SYDNEY FENGTIEN SINGAPORE TIEHLING 
HONGKONG CHANGCHUN SHANGHAI HARBIN 
HANKOW KOBE TSINGTAU 


Agencies in United States 
New York San Francisco Los Angeles _Seattle 


The Bank buys and receives for collection Bills of 
Exchange, Issues Drafts and Telegraphic Transfers 
and Letters of Credit on its various branches and 
elsewhere, and transacts a general Banking Business. 


NEW YORK OFFICE~ - - - 12200 BROADWAY 
R. ICHINOMIYA, Agent 
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The 
Anglo-South American Bank 


Limited. 
Head Office: Old Broad St., London, E.C. 2. 


Authorized Capital . 
Subscribed Capital . . 
Issued and Paid Up . 


Reserve Fund... . 
Carried Forward. . . 


. . - $25,000,000 
... 22,500,000 
... 11,250,000 
... 7,500,000 
eee 774,830 





DIRECTORS. 
SIR ROBERT HARVEY, Chairman ROBERT JOHN HOSE, EsqQ., Managing Director 
EDWARD EXTON BARCLAY, Esq. JAMES ALFRED GOUDGE, Esq. 
EDWARD BUNGE, Esq. CHARLES EUGENE GUNTHER, Esq. 
BARON EMILE BEAUMONT pb'ERLANGER. ALFRED NAYLOR, Esq. 
AUGUSTE DE LANTSHEERE, Esq. HENRY CAMPBELL WATERS, Esq. 
ANDREW GEDDES, Esq. THOMAS WOODSEND, Esq. 
LONDON BANKERS, 
BANK OF ENGLAND. CAPITAL & COUNTIES BANK, LIMITED. 
BARCLAY & CO., LTD. LONDON COUNTY WESTMINSTER & PARR'S BANK, LTD. 
BRANCHES. 
FRANCE. SPAIN. 
PARIS: 19, BOULEVARD DES CAPUCINES MADRID. BARCELONA. BILBAO. 


AND 23, RUE DE LA PAIX. 


SOUTH AMERICA. 


ARGENTINA; BUENOS AIRES, MENDOZA, SAN RAFAEL, BAHIA BLANCA, 
COMODORO RKIVADAVIA, ROSARIO DE SANTA FE, SAN JULIAN, PUERTO 
DESEADO, RIO GALLEGOS, TRELEW. 


CHILI; VALPARAISO, SANTIAGO, IQUIQUE, ANTOFAGASTA, COPIAPO, 
COQUIMBO, LA SERENA, CHILLAN, CONCEPCION, TALCAHUANO » 
PUNTA ARENAS. 


URUGUAY; MONTE VIDEO 


Correspondents in all the principal Commercial Centres of 
North, Ceniral and South America, the European 
Continent, the Colonies and other parts 
of the World. 


Cable Transfers, Drafts and Letters of Credit issued on Central 
and South America. The purchase and sale of Securities; the 
negotiation and collection of Bills of Exchange, and other Banking 
business transacted. 


The New York Agency offers every 
facility for International Trade. 


New York Agency: 60 Wall Street, 


JOHN CONE, Agent. 























Ernesto Tornquist « Co. 


Limited 


Buenos Aires 


Oldest and Largest Financial House 
in South America 


Established in 1830 


FULLY PAID UP CAPITAL, 
RESERVES AND SURPLUS, 
£2,587,251 


We Specialize in the Investment of Foreign 
Capital in State, Mortgage, Industrial and 
Public Utility Bonds and Shares 


Money on Mortgages Placed Direct 
BANKING TRANSACTIONS OF ALL KINDS 


We Handle Foreign Exchange and Give Prompt 
and Careful Attention to the Collection of Drafts 


We will be Pleased to Serve You 
in All Business Relations with the 
Argentine and Contiguous Countries 


CORRESPONDENCE IN ALL LANGUAGES INVITED 
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Banca Italiana di Sconto 


(with which are incorporated the Societa Bancaria Italiana and the 
Societa Italiana di Credito Provinciale) 


(1 Lire = $0.193) 


Authorized and Subscribed Capital . Lire 180,000,000 
Paid Up Capital . . : ; 115,000,000 
Reserve Fund , , ‘ 14,000,000 
Deposits & Current Accounts 31 Dec.,1917) — 1,171,000,000 


Cashin HandandwiththeBank “ “ 102,000,000 


Chairman: Senator GUGLIELMO MARCONI 
Managing Director: Comm. ANGELO POGLIANI 


Central Managers: 


FREDERICO CANZIANI . . Rome ANGELO CATELLI.. . Mian 
CARLO CASATI .. . . . Rome VITALIANO nt CAPUA . . Miran 
ERNESTO TUCCI. .... Rome ALESSANDRO CARETTONI Genoa 
EMILIO L. WIRZ. .(Foreian Derr.) MICHELE DONN.. . . Turin 


Central Management & Head Office: ROME 


Special Letters of Credit-Branch in Rome: 20, Piazza pi SpaGna 
(formerly Sesast: & Co.) 


Foreign Branch: PARIS, 2, Rue ve Peverier corner Bou.p. 


pes ITALIENS 


BRANCHES AT 


Bologna, Busto Arsizio, Catania, Florence, Genoa, Leghorn, 
Messina, Milan, Naples, Palermo, Rome, Turin, Venice, 
Ancona, Como, Monza, San Remo, Spezia, Verona, 
and 50 others in the Chief Centres of Italy 


Every Description of Banking and Exchange 
Business Transacted 


LONDON CLEARING AGENTS: 


London Provincial & South Western Bank, Ltd. 
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FEDERAL FARM LOAN BONDS 


FOR INVESTORS—LARGE AND SMALL 
These bonds should command your attention 


HEY bear five per cent interest, payable semiannually, May and 
November, and are exempt from all taxation—Federal, State, 
Municipal and local. The income from them is also exempt. Issued 
in denominations of $25, $50, $100, $500 and $1,000, in either coupon 
or registered form. 


They are acceptable at par as security for all public deposits, and are 
legal investments under the laws of the United States and a majority 
of the States. 


They are instrumentalities of the Government of the United States 
and protected from counterfeiting, the same as money. 


Federal Farm Loan Bonds issued by the Federal Land Banks are 
secured, dollar for dollar, by the pledge of first mortgages on farm 
lands, cultivated by the owner, worth at least twice the amount of 
the mortgage. That is to say —$100,000 of Farm Loan Bonds have 
behind them $100,000 of mortgages which are first liens on at least 
$200,000 of farm lands. In addition to this security, the prompt pay- 
ment of principal and interest 1s guaranteed by the capital of the 
issuing Bank ($900,000 to $1,500,000) and the joint liability of all 
12 Federal Land Banks for every Bond issued by any one of their 
number. 


All appraisements are made by Federa’ appraisers, and each loan is 
approved by the Federal Farm Loan Board at Washington. 


The financing of the farmer is a great national task. Through Federal 
Farm Loan Bonds it is done with profit to the investor and for the 
upbuilding of the agricultural, financial, commercial and industrial 
power of the Nation. 


Buy Federal Farm Loan Bonds from any one of 
the Federal Land Banks located respectively at: 


Springfield, Mass. St. Louis, Mo. Louisville, Ky. Columbia, S. C. 
New Orleans, La. Wichita, Kan. St. Paul, Minn. Houston, Texas 
Berkeley, Calif. Omaha, Neb. Baltimore, Md. Spokane, Wash. 


Price: 101 and accrued interest, netting over 434% to redeemable date and 5% 
thereafter Orders may be transmitted through any investment banker, or recognized 
broker, or through almost any Nationa) Bank, State Bank, Trust Company, or the 


FEDERAL FARM LOAN BOAR 


TREASURY DEPARTMENT WASHINGTON, D. C. 





































THE LONDON CITY AND MIDLAND 
BANK LIMITED 


HEAD OFFICE: 5, THREADNEEDLE STREET, LONDON, E.C. 2 
OVERSEAS BRANCH: 65 & 66, OLD BROAD STREET, LONDON, E.C. 2 








eaeeninds ($5 = £1.) 
Subscribed Capital $124,601,160 
Paid-up Capital ; ‘ 25,958,575 


Reserve Fund . ; , 21,726,205 


2nd May, 1918 























Deposits ; . $1,150,152,925 
Cash in hand and Balances at 

Bank of England . ' 375,060,145 
Money at Call and Short Notice 41,402,610 
Bills of Exchange , ‘ 116,526,615 


Over 1,000 Offices in the United Kingdom 


This Bank is the Proprietor of The Belfast Banking 
Company, Limited, and will facilitate transactions 
between the United States and Ireland 


Sir EDWARD H. HOLDEN, Bart., Chairman 


THE COLONIAL BANK | 


Incorporated by Royal Charter 1836. 


Subscribed Capital, £2,000,000 Paid-up, £600,000 
Reserve Funds, £200,000 


Head Office: LONDON, 16, BISHOPSGATE, E.C. 2. 


BRANCHES: City Branch, 29, Gracechurch Street, E.C.3. 
Manchester "Branch, 21, York Street. 
Liverpool Branch, 25, Castle Street. 
CANADA: The Bank of British North America. 
agers} i FRANCE: Messrs. Cox & Co. (France) Ltd. 
INDIA: Messrs. Cox & Co. 























WEST INDIES-— 


ANTIGUA: St. Johns. BARBADOS: Bridgetown and Speightstown. DOMINICA: 
Roseau. GRENADA: St. George’s and Grenville. JAMAICA: Kingston, Annotto Bay, 
Falmouth, Lucea, Montego Bay, Morant Bay, Port Antonio, Port Maria, Savanna-la-Mar 
and St. Ann’s Bay. ST, KITTS: Basseterre. ST. LUCIA: Castries. ST. VINCENT: 
Kingstown. TOBAGO: Scarborough. TRINIDAD: Port of Spain and San Fernando. 
BRITISH GUIANA: Demerara—Georgetown and Mahaica; Berbice—New Amsterdam. 


WEST AFRICA— 


GOLD COAST: Accra and Seccondee. NIGERIA: Lagos, Kano, Jos and Port Harcourt. 
SIERKA LEONE: Freetown—and other Branches shortly to be opened. 


GENERAL BANKING BUSINESS CONDUCTED. 


Current Accounts are opened by the Bank in London and at its Branches. Interest at 2 
per cent. per annum is allowed on Daily Balances in London 

Deposits are received by the Bank in London and at its Branches subject to notice of 
withdrawal or special arrangement, 

Colonial and Foreign Exchange.—The Bank issues Letters of Credit, Drafts on Demand, 
eaenetne Transfers, Negotiates approved Bills of Exchange, Receives Bills for Col- 
ect 

Imports and Exports.—The Bank offers special facilities for financing Imports and Exports. 


New York Agency: 22 William Street 
GERALD R. MACINTYRE, Agent. 
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MACAFEE & COMPANY LTD. 


5 COPTHALL COURT, LONDON, E. C. 2 
Cable Address: CHANBROMAC, LONDON 


MERCHANT BANKERS 


Dealers in Investment Bonds and Shares 








Act as FINANCIAL and GENERAL AGENTS in GREAT BRITAIN for Foreign Firms 
and Corporations 


BANKERS, LONDON—London Provincial & South Western Bank Ltd.; National Bank of 
Scotland; International Banking Corporation NEW YORK-—National City Bank 





Leu & Co.’s Bank, Limited 


Zurich, Switzerland 


FOUNDED 1755 


Capital Fully Paid ad Frs. 50,800,000 


and Reserve Fund 











Every description of Banking and For- 
eign Exchange business transacted. 


Drafts and Letters of Credit issued 
payable in all parts of the world. 


Telegraphic Transfers Effected. 


Booking and Travel Department. 


This bank is thoroughly equipped for handling business between the United States, 
Switzerland and other European countries. 


LONDON AGENTS: London Provincial & South Western Bank, Ltd.; London City & Midland Bank, 
Ltd.; London County Westminster & Parr’s Bank, Ltd.; Credito Italiano. 


Agents and Correspondents in all parts of the World 
MANAGERS 
CHAS. J. BRUPBACHER H. DIETLER R. G. BINDSCHEDLER 











COX & CO. (France) Ltd. 


place their branches in France at the disposal of the Military and Naval forces of 
the United States, in Europe, for the remittance of funds and genera] banking business. 
This bank was formed as a subsidiary of Cox & Co., founded in 1758, 16 Charing 
Cross, London, the official British Army Agents, for the convenience of the British 
Army in France. 
Branches have been established with a British Staff at all the chief military bases. 
Paris, Rouen, Havre, Boulogne, Amiens, Marseilles, 
and agencies at 


COx & CO., 16 Charing Cross, London, 


LONDON PROVINCIAL & SOUTH WESTERN BANK, LTD., 


170 Fenchurch Street, London. 
who are the joint proprietors. 






































Swiss Bank Corporation 


ESTABLISHED 1872 
SWITZERLAND : Basle, Zurich, Geneva, St. Gall, Lausanne 
AGENCIES : Bienne, Nyon, Chiasso, Aigle, Herisau, Morges, Rorschach, Vallorbe 


LONDON OFFICE, 43, LOTHBURY, E. C. 2. 
Generat Manacer: X. CASTELLI 


Capital Issued and Fully Paid Up, Frs. 82,000,000 

Reserves ‘i . ‘ ‘ . Frs. 27,750,000 

Deposits P . ‘ . . Frs. 700,000,000 
The Bank wishes to draw the special attention of the American 
public to their WEST END BRANCH: llc Regent Street, Waterloo 
Place, S. W. 1., which has large visitors’ rooms and is situated in 
the very centre of the WEST END of London and in the immediate 
neighborhood of all the important hotels. Special arrangements are 
being made for dealing with the financial requirements of 


Members of the American Military and Naval Forces 


Travellers checks cashed, and telegraphic and mail payments made to 
all Allied and Neutral Countries 











Banco del Peru 
y Londres 


LIMA, PERU 


Subscribed and | - 
Paid-up Capital { £t 500,000 
Reserve Fund. . £201,913 








BRANCHES IN 
Arequipa Callao Cerro de Pasco 
Chiclayo Chincha Alta Cuzco 
Huacho Huancayo Huaraz 
Iquitos Mollendo 
Paeasmayo Piura Trujillo 








Letters of Credit, Drafts, and Cable 

Transfers issued, Bills negotiated, 

advanced upon, or sent for collection 
Agents in London: 


Tue Anoctio-Soutn American Bank, Ltp., 
Op Broap Srreetr, Lonpon, E. C. 


Paris Committers, 8, Rue Harévy 


Agents in New York: 


The Anglo-South American Bank, Ltd., 


60 Wall Street 
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Bank : Australia 


Guaranteed by the 
Australian Commonwealth Government 








Opened for business 20th January, 1913 
HEAD OFFICE, SYDNEY 






Branches are open in all the Principal 
Cities and Towns of Australia, London 
and Tidworth (Salisbury Plain) 


Agents and Correspondents in the United States, 
Canada, and Throughout the World 





I Banking and Exchange Business of every 
trateat a description transacted 


SAVINGS BANK DEPARTMENT 
25c M nimum Deposit. 3% Interest from $5 to $1,500. 


Branches in the Chief Centres and 2600 Agencies and 
Receiving Offices at Post Offices throughout 
Australia, Papua and New Britain 





ON 3ist DECEMBER, 1917 
Head Office, General Bank Deposits ................-92222.--- $149,557,728 
Sydney, New South Wales I I si cictencsesccencnacctcasasisepvenssess 12,032,655 
DENISON MILLER, Governor 383,862 Savings Bank depositors had balances 66,816,611 
JAMES KELL, Deputy Governor Total... ......----+-2---2++eeeee see $228,406,994 
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The} ondon Bank - Australia 


LIMITED 
Established 1853 


Authorized Capital . . . . .. . . . $14,430,335 
Subscribed Capital . ........ 6,383,735 
| Paid up Capital . ... : &,.% 3,348,425 
Reserve Fund and Undivided Profits — 2,163,630 
Reserve Liability of Proprietors ... . 3,034,810 

















LONDON OFFICE 71 Old Broad Street, E. C. 
MELBOURNE - 403 Collins Street 
SYDNEY - - Martin Place 
BRISBANE- - 313 Queen Street 
ADELAIDE - - Rundle Street 


| 90 Branches and Agencies throughout Eastern Australia 
O. MORRICE WILLIAMS, Inspector and General Manager 
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Bank of New Zealand 


ESTABLISHED IN 1861 
Bankers to the New Zealand Government 





CAPITAL 
4°, Stock Guaranteed by New Zealand Government.... $2,579,186 
Preference Shares issued to New Zealand Government. 3,649,875 
EE rE 





$11,095,561 
RT rere rer re .. eee» $10,389,977 
ED vadutcccvekscdweeeansdes 543,077 10,933,054 





Total Paid up Capital and Reserves...............$22,028,615 
Uncalled Capital on Ordinary Shares................. 2,433,250 





$24,461,865 








Head Office: London Office: 


WELLINGTON, NEW ZEALAND 1 QUEEN VICTORIA STREET, E. C. 
General Manager: WILLIAM CALLENDER Manager: ALEXANDER KAY 


THE BANK OF NEW ZEALAND has Branches at Auckland, Blenheim, Christ- 
church, Dannevirke, Dunedin, Gisborne, Hamilton, Hastings, Invercargill, Masterton, 
Napier, Nelson, New Plymouth, Oamaru, Palmerston North, Queenstown, Rotorua, Timaru, 
Wanganui and Wellington, and has also Branches or Agencies at 178 other towns in 
New Zealand, at Melbourne and Sydney in Australia, Suva and Levuka in Fiji, and 
Apia in Samoa, also Agents in all the principal Cities in the World. 

The Bank has facilities for conducting every description of Banking business. 

It is prepared to negotiate at any of its Branches Bills drawn in dollars or sterling 
under Credits established by its American Agents, and to issue Drafts or Credits, either 
in dollars or sterling, on any of the principal Cities in North America. 


Chief Agents in New York: IRVING NATIONAL BANK, 
Chief Agents in San Francisco: FIRST NATIONAL BANK OF SAN FRANCISCO, 


Other Agents in United States: 


American Express Company. First National Bank of Chicago. 
Bank of British North America. Greenebaum Sons Bank & Trust Co., 
Bank of Montreal. Chicago. 
Bank of Nova Scotia. Illinois Trust & Savings Bank, Chicago. 
Brown Bros. & Co., Boston. International Banking Corporation. 
Canadian Bank of Commerce. Morgan & Co., J. P., New York. 
Chase National Bank of New York. National Bank of Commerce, St. Louis. 
Columbia Trust Co., New York. National Bank of South Africa, Ltd. 
Crocker National Bank of San Francisco, National City Bank of New York. 
Drexel and Co., Philadelphia. Riggs National Bank of Washington, D. C. 
Equitable Trust Company of New York. Royal Bank of Canada. ° 

Farmers & Merchants National Bank, Los ‘Standard Bank of South Africa, Ltd. 

1 Angeles. Walker Bros., Salt Lake City. 


First National Bank of Boston. Yokohama Specie Bank, Limited, 
| Chief Agents in Canada: 


\ CANADIAN BANK OF COMMERCE BANK OF BRITISH NORTH AMERICA 
i Other Agents in Canada: 

i American Express Company. Dominion Bank. 

i Bank of Montreal. Dominion Express Company, Toronto, 

iH Bank of Nova Scotia. Imperial Bank of Canada. 

! 


Bank of Ottawa. Royal Bank of Canada. 

























































Incorporated by Act of Parliame’t, 1865 


THE BANK OF ADELAIDE 


AU SURALLA 
PAID UP CAPITAL ....... ebeenersnuesns $2,500,000 
EE in nnkt neds cones cantiewdecen «dae xk 2,775,000 


$5,275,000 
Re MOE WINES io oinishc is Wasisdnncadicws< poeeee 625,000 
RESERVE LIABILITY OF PROPRIETORS........ . 3,125,000 
$9,025,000 


HEAD OFFICE: ADELAIDE, SOUTH AUSTRALIA 
LONDON OFFICE: 11 LEADENHALL STREET, E.C. 
BRANCHES AND SUB BRANCHES IN SOUTH AUSTRALIA 


Aldinga Cummins Karoonda Parilla Swan Reach 
~y ae fei 2arraki 
Angaston Curramulka Keith Parrakie Tailem Bend 


Balaklava Denial Bay Koolunga Pinnaroo acme 
Balhannah Eden Valley Lameroo Port Adelaide Tumby Bay 
Blanchetown Edithburgh Lobethal Port Augusta Unl 
Blumberg Edwardstown Loxton Port Broughton Jnley 
Blyth Freeling Mannum Port Lincoln Urania 
Booborowie Georgetown McLaren Vale Pore Pirie _ Waikerie 
Bowhill Geranium Minlaton Port Victoria Wanbi 
Brentwood Gulnuare — Port Vincent Warooka 

+j . 3 ars Morgan . r 
Brnkwertn ——Gumeracte Wee pueeam, = mhtaovn = War 
Carrieton Hammond Mount Torrens Sedan Willunga 
Ceduna Haw ker Mundoora : Snowtown Woodside 
Clarendon Hindmarsh Murray Bridge Spalding Yacka 
Cleve Hoy leton Noarlunga Springton Yankalilla 
Cowell Hyde Park Owen Stansbury Yeelanna 
Crystal Brook Kapunda Palmer Streaky Bay Yorketown 


AGENTS AND CORRESPONDENTS IN ALL PARTS OF THE WORLD 


Bills on all parts of Australasia purchased or collected. Drafts and Letters of 
Credit issued and Remittances cabled. Deposits received for fixed periods at rates 
tobe ascertained on appiication, and every other description of Banking and Ex- 
change business transacted. 


THE WESTERN AUSTRALIAN BANK 


ESTABLISHED 1841 








Authorized Capital (25.000 Shares of Paid-Up Capital (25,000 Shares ot $50 
$50 each) $1,250,000 each) $1,250,000 
Reserve Fund, $3.500.000. Reserved Reserve Liability of Shareholders 
Profits, $80,425 $1,250,000 


HEAD OFFICE - . - PERTH, W.A. 


DIRECTORS: 
W. T. LOTON, Esq., J. P.. Chairman 


S. F. MOORE, Eaq., J. P. Hon, Sir E. H. WITTENOOM, K.C.M.G., M.L.C., J.P. 
Sir E. A. STONE, K.C.M.G. NEIL MCNEIL, Esq., J.P. 
H. D. HOLMES, General Manager R. L. HEKBERT, Manager 
A. L. JOHNSTON, Inspector . F. A. KENDALL, Accountant 
Messrs. STONE & BURT, Solicitors Messrs. O. L. HAINES, WYLIE & CO., Auditors \ 


LONDON AGENTS: THE BANK OF ADELAIDE, 11 Leadenhall Street, E. C. 


Branches and Sub-Branches in Western Australia 











ALBANY CUE LAVERTON Ronse sy 
BALINGUP CUNDERDIN LAWLERS NORTHA 
BEVERLEY DANGIN LEONORA NORTHAMPTON 
BOULDER DONGARA MARBLE BAR PINGELLY 
BRIDGETOWN DONNYBROOK MECKERING INJARRAH 
BROOKTON DUMBLEYUNG MEEKATHARRA QUAIRADING 
BROOME FREMANTLE 4 tot tl RAVENSTHORPE 
BRUCE ROCK GERALDTON MERREDI SANDSTONE 
BULL GREENBUSHES MIDLAND SUNCTION SOUTHERN CROSS 
BUNBURY acer MOORA seneeaee 
BUSSELTON HARVE MOUNT BARKER waar 
CARNARVON KALGOORL IE MOUNT MAGNET WA GINS 

COOLGA RDIE KANOWN MT. MORGANS WESTONIA 
CRANBROOK KATANNING NARROGIN YORK 
CUBALLING KOOKYNIE 


Agents and Correspondents throughout Australasia and in all parts of the World 


The Bank purchases Bills on England and other countries, issues Drafts on its 
several Agents, and transacts every description of Banking business. 


oe 
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BANK OF AUSTRALASIA 


(Incorporated by Royal Charter, 1835) 
Paid-up Capital ..... 
Reserve Wumad ..+.«+.++-s 
Reserve Liability of Proprietors 

underthe Charter. ... 


$10,000,000 


14,525,000 


10,000,000 
$34,525,000 





Head Office, 4 Threadneedle Street, London, E. C. 


Branches in Australia 


VICTORIA 
Melbourne: 394 & 
396 Collins St.; 384 
Elizabeth St. 
Burnley 
Collingwood 
Port Melbourne 


St. Kilda 

Williamstown 
Bairnsdale 
Ballarat 
3eechworth 
Bendigo 
Bright 
Castlemaine 
Charlton 
Chiltern 
Cobram 
Corryong 
Creswick 
Brouin 
Fish Creek 
Foster 
Geelong 
Katamatite 
Kiewa 
Kingston 
Korong Vale 
Korumburra 
Leongatha 
Mirboo North 
Mooroopna 
Morwell 
Nathalia 
Numurkah 
Port Fairy (Belfast) 
Rosedale 
Rutherglen 
St. James 


Shepparton 
Stawell 

Stony Creek 
Strathmerton 


Wellington 
\shburton 
uckland 
hristchurch 
Dannevirke 
Dunedin 
Eltham 
Featherston 
Feilding 
Gisborne 
iore 


Victoria, Contd. 
Talbot 
Tallangatta 
Terang 
Traralgon 
Tungamah 
Walwa 
Warragul 
Warrnambool 
Wedderburn 
Welshpool 
Wunghnu 
Wycheproof 
Yackandandah 
Yarragon 
Yarram-Yarram 
Yarrawonga 
NEW SOUTH 

WALES 

Sydney: Martin 
Place; 64 Pitt St.: 
555 George St. South 

Kogarah 

Leichhardt 

Marrickville 

Newtown 

Petersham 
Albury 
Ballina 
Bathurst 
Bega 
Bellingen 
Berry 
Blayney 
Broken Hill 
Cootamundra 
Corowa 
Crookwell 
Dorrigo 
Dubbo 
Forbes 
Goulburn 
Grenfell 
Howlong 


N. S. Wales, Contd. 


Jerilderie 
Kempsey 
Kyogle 

Lismore 
Maitland (West) 
Maitland (East) 
Moree 
Murwillumbah 
Muswellbrook 
Narrabri 
Narromine 
Newcastle 
Nowra 

Orange 

Parkes 

Peak Hill (N. S. W 
South Grafton 
Stroud 
Tamworth 
Tullamore 
Wagga-Wagga 
Wallsend 

Wee Waa 
Young 


QUEENSLAND 
Brisbane 


Beaudesert 
Cairns 
Charters Towers 
Chillagoe 
Gooyar 
Crow’s Nest 
Forsayth 
Herberton 
Hughenden 
Ipswich 
Kingaroy 
Longreach 
Maryborough 
Oakey 
tichmond 
Rockhampton 
Roma 


Branches in New Zealand 


Hamilton 
Hawera 
Invercargill 
Levin 
Manaia 
Mangonul 
Marton 
Masterton 
Morrinsville 
Motu 


Napier 

New Plymouth 

Otaki 

Palmerston (Nth.) 
atea 

Rotorua 

Stratford 

Taihape 

Taumarunui 

Tauranga 

Te Aroha 


Queensland, Contd. 
Toogoolawah 
Toowoomba 
Townsville 


SOUTH AUSTRALIA 

Adelaide 
Kooringa 
Mount Barker 
Port Adelaide 
Port Lincoln 
Port Pirie 
Wirrabara 
WESTERN 

AUSTRALIA 

Perth 
Beverley 
Bunbury 
Fremantle 
Gnowangerup 
Kalgoorlie 
Menzies 
Moora 
Narrogin 
Norseman 
Northam 
Pingelly 
Wagin 
Wickepin 
York 


TASMANIA 
Hobart 


Burnie 
Deloraine 
Devonport 
Fingal 
Latrobe 
Launceston 
Sheffield 
Stanley 
Ulverstone 
Wynyard 


Te Kuiti 
Temuka 

Te Puke 
Timaru 
Waipawa 
Waipukurua 
Wairoa 
Wanganui 
Waverley 
Whangamomona 
Whangarei 


Principal Correspondents in North America 


ANADA: 
Bank of 


Bank of Montreal 


British North America 


‘anadian Bank of Commerce 


NITED STATES: 


Bank of New York 


Hanover National 


Bank, New 


York 


National Bank of Commerce, New York 


UNITED STATES: 


National City Bank of New York 
Continental & Com’! Nat. Bk. of Chicago 


Corn 


Exchange Nat. 


Bank of Chicago 


Illinois Trust & Savings Bank, Chicago 
National Bank of the Republic, Chicago 
Fourth Street Nat. Bank, Philadelphia 


Wells Fargo 


Nevada 
San Francisco 


National Bank of 


Offer facilities for the transaction of every description of Banking Business in Australia and 


New Zealand. Negotiate or Collect Bills. 
drafts, also Circular Notes and Circular Credits, negotiable in all parts of the world. 


Issue Telegraphic Transfers, Letters of Credit and 






























































Up to the 
Minute Bank 
Corn Exchange National 


Philadelphia 


™ 


Of Course 


we want your business, but we want it 
on a basis that will pay you as well 
as ourselves. We want it because we 
have proper facilities for handling it. 
Don’t worry over poor service—send 
your business to 


“CORN EXCHANGE” 


PHILADELPHIA 
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Established 1846 


The Bankers Magazine 


Published Monthly by 
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BOSTON THE BANKERS PUBLISHING COMPANY CHICAGO 
127 Federal St. at 253 Broadway, New York 5 No. LaSalle St. 


CABLE ADDRESS: *'BANKMAG,’’ NEW YORK 





Volume XCVI JUNE 1918 No. 6 








CONTENTS 


Copyright 1918 by The Bankers Publishing Company 
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Merchants-Mechanics First National Bank 
BALTIMORE, MARYLAND 
Capital and Surplus Total Resources 
$4,000,000 $40,000,000 


The Largest National Bank in the South 


We place at your disposal a service based on the efficiency and experience gained 
during more than a century. We shail appreciate any business directed 
to us and give it careful and prompt attention. 








DOUGLAS H. THOMAS, President 
JOHN B. RAMSAY, Vice-President and Chairman of the Board ni 
HENRY B. WILCOX, Vice-President 
JOHN B. H. DUNN, Cashier J. CLEVELAND WANDS, Assistant Cashier 
CHARLES HANN, Assistant Cashier SAMUEL W. TSCHUDI, Assistant Cashier 
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ESTABLISHED 1862 


‘Standard Bank 
of South Africa, Ltd. 


Bankers to the Government of the Union of South Africa 
in Cape Province; to the Imperial Government in 
South Africa; and to the Administration of Rhodesia. 


Subscribed Capital : $30,970,500 


Paid-Up Capital $7,742,625 
Reserve Fund - $10,000,000 
Uncalled Capital $23,227,875 


$40,970,500 


HEAD OFFICE: 10, Clements Lane, Lombard Street, London, E.C. 4. 


Board of Directors: 
WILLIAM REIERSON ARBUTHNOT, Esq. HORACE PEEL, Esq. 
SIR D. M. BARBOUR, K.C.s.1., K.C.M.G. WILLIAM SMART, Esq. 

ROBERT E. DICKINSON, Esq. RT. HON. LORD SYDENHAM, 
JAMES FAIRBAIRN FINLAY, Esq., C.S.1. G.C.S.1., G.C.M.G., G.C.1.E. 
H. L. M. TRITTON, Esq. 

HECTOR MACKENZIE, General Manager in South Africa 
J. P. GIBSON, Deputy General Manager FRANCIS SHIPTON, London Manager 
NOEL JENNINGS, Asst. General Manager JOHN JEFFREY, Secretary 


London Ban Kkers: 


THE BANK OF ENGLAND LONDON COUNTY WESTMINSTER & PARR’S BANK, Ltd. 


Branches and Agencies. 

Cape Province 36 Portuguese East Africa 
East Africa Protectorate 

Orange Free State 
Transvaal 
Basutoland ° South-West Africa Protectorate 
Rhodesia | Occupied Territory, German East 
Nyasaland 1 | Atrica. 


New York Agency: 68, Wall Street 


W.H. MACINTYRE, Agent 


Every Description of Banking Business Transacted With Our Branches and Agencies. 
Bills Negotiated and Collected. Mailand Telegraphic Remittances Made. Letters 
of Credit and Drafts Granted on the Branches and Agencies of the Bank. 
Circular Letters of Credit Available in All Parts of the World 
and Commercial Letters of Credit Issued. 


The New York Agency 


ofters to Bankers and Merchants throughout the United States and 
Canada its unsurpassed service for facilitating trade with the 
growing markets of Africa, Australia and New Zealand. 





ESTABLISHED 1817 


BANK oF NEW SOUTH WALES | 


AUSTRALIA 

Paid-up Capital - - 2% j $19,524,300 
Reserve Fund- - - J 4 14,375,000 

Reserve Liability of “Ge te) 3° 
Proprietors - ug ae 19,524,300 
$53,423,600 
Aggregate Assets, 30th yl 1917, $285,767,140 

J. RUSSELL FRENCH, General Manager 
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Value of Australia’s Products 
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Dunedin 


© 
# Auckland I§ 


Head Office—George St., Sydney London Office—29 Threadneedle St., E. C. 
334 BRANCHES AND AGENCIES 


In the Australian States, New Zealand, Fiji and Papua (New Guinea) 
Cable remittances made to and drafts drawn on Foreign Places DIRECT 























i Foreign Bills Negotiated and Collected. Letters of Credit and Circular Notes Iseued. 
| NEGOTIABLE THROUGHOUT THE WORLD 


The bank collects for and undertakes the agency of other banks and transacts every 
" description of Australian Banking Business 


Standard Bank of South Africa, Ltd. 
Agents i in New York: Netona City Bank of New York. 
Agents in San Francisco, Bank of California National Association, Crocker National 
Bank and Anglo and London Paris National Bank 











Service as a Factor 


TuroucH our Department of Banks and Bankers we offer out- 


of-town institutions a service of broad scope. 


Our facilities for service to banking institutions are centralized in 
this department. It is the business of the Department of Banks and 
Bankers to give close and undivided attention to our corres- 
pondents’ various requirements and to co-operate in every possible 
way in the furtherance of their interests. 


We invite your correspondence. 


Guaranty Trust Company of New York 


140 Broadway 
FIFTH AVENUE OFFICE LONDON OFFICE 
Fifth Avenue & 43rd Street 32 Lombard St., E. C. 
MADISON AVENUE OFFICE PARIS OFFICE 
Madison Avenue & 60th St. Rue des Italiens, 1 & 3 


Capital and Surplus : - - $50,000,000.00 
Resources more than ° . - $600,000,000.00 
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Service— What Is It? 





Sometimes it pays to make 
an investigation of the actual 
services rendered by a_ bank 
before making a connection. 


Possibly you would like to 
know how we can serve you. 


The National City Bank of Chicago 


DAVID R. FORGAN, President 





















































































Westinghouse Electric & 





Manufacturing Company 


And its Proprietary Companies in the United States 
(Except New England Westinghouse Company) 
Consolidated and Condensed General Balance Sheet, March 31, 1918 








ASSETS 

Ee EY GNU es 0.0 6:0 6.006 40666b406.060590000000000000000000009 $41,167,874 49 
... 4 SR rrr reer errr TTT errr Perr rrr Tor tr rt 34,177 23 
EEE hb t6 cab owesiesabscdedeowtes 666n0 608000s 6046564 S5S 0S Oe8 19,212,071 51 
EE 686 8k 0408 696.0 00.5.6000 00050 64050044000200555000040005 44460 OES 8,918,555 64 

CASH on deposit for redemption of Debentures, Bonds, Notes and for 
Emforest amd Dividends... .... nc cccccccccccvccccccscccssccccceseseees 92,255 65 
NOTES RECEIVABLE AND ACCOUNTS RECEIVABLE................ 29,150,835 56 
WORKING AND TRADING ASSETS. ..........0cccccccccccccccencccace 60,548,532 69 
EE Se 6. 0:0:6 660.0 0.40 0 050060000500 060sss eee ens 006 ceeeeeeee CCCs COS 5,590,075 47 
ON coon ceceacesen cconeneddvseekawasesncantncads aa nameia engin $164,714,378 24 

LIABILITIES 
; CAPITAL STOCK: 

he NS ii. 60:8 :6.6 6.0 0.0 6:6:0.0:00:6.0 06.5066 666086464 DFEEEOSHO0OTE DH OHEOEES $3,998,700 00 
SE a ticd ce ek nsanesdse add eee sec secedeedgnhecseennteeenereneses 70,813,950 00 
FUNDED DEBT (Westinghouse Machine Co. Issues)................++++ 6,396,000 00 

FIFTEEN YEAR FIVE PER CENT NOTES—Issue of 1909—Due January 
rt ver Teer Ore terre err LS er TPP TTT rere Serer rT Te 52,500 00 


15,000,000 v0 
175,000 00 
12,700,000 60 


ONE YEAR NOTES—Due February 1, 1919 
REAL ESTATE PURCHASE MONEY MORTGAGES 
NOTES PAYABLE—Current Bank Loans 






Total Capital Stock... .....cceccccccccccccccecscccssseessessseces $74,812,650 00 








—Subscriptions to Liberty Loan Bonds................ 2,433,551 00 
. A TPT ao. 5.0 66:6:0.4:6:00 66006008 ctor etarecscenseseseesenee 8,016,098 38 
INTEREST, TAXES, ROYALTIES, ETC., ACCRUED, NOT DUE......... 3,142,205 75 
Re SD oo i oon 56.56 b.nta scene nesv ence osbseadsenneesiee 1,309,221 33 
ADVANCE PAYMENTS ON CONTRACTS. .........ccccccccccccccccccece 10,624,925 67 
UNPAID DEBENTURE CERTIFICATES, BONDS, NOTES AND INTER- 
BE Ee TEED oho 6 cecsecsce ee reeseneececessecouseneeseeeee 92,255 65 
EE arale Gt wins. 0:560.50:404350160056-00 0004000 00s Cn eeweeeeeseENE $3,555,275 68 
Re BD TA ooo cov ccccccccccvccsccdcccsectsevcesse 26,404,694 73 
oo Kb 0:6.50:66 6086.60 5 60645006 6060060004 E6bSNE4STEDEERE EEE OD $164,714,378 24 
Consolidated and Condensed Statement of Income and Profit and Loss for the Year Ended 
March 31, 1918 
j (Except New England Westinghouse Company) 
Income Account for the Year: Statement of Profit and Loss Account: 
DE HE. Sas cicsecscecess $95,735,406 75 Profit and Loss Surplus, March 
rer 80,225,936 91 ls, Ws.2 a v6 h005500se0ies $18,105,298 66 
LD Net Income for the Year.... 15,405,680 89 
N My 5 $15,509 9 rae 
‘ an ne senoa Yagi pd Goroas Berples ..cccccccece $33,510,979 55 
ii ii Maas aa readyave ©” Profit and Loss Charges: 
Ht . —— - Preferred Divi- 
Gross Income from All : ° 
| INI iauictadecdacers $16,834,733 36 SOREP ¢o+08 Teen ees Oe 
Common Divi- 
Deductions from Income—In- . 
rf Gemds. ..cces 5,010,945 61 
terest CROFBOS .....cccccce 1,429,052 47 


Appropriation 
to Reserve 
Accounts ... 1,360,036 19 
Miscellaneous 












Net Income Available for (Net) «2.00. 135,400 6S 1,106,384 83 
Dividends and Other Pur- Surplus March 31, 1918, 
PRED cccindcceccccvsovases $15,405,680 89 per Balance Sheet....... $26,404,694 73 







———————_—_—_—==—=_—_—>>]>>]SSSE==EFp">=Sh"!=[=>=>=>>S>S>S>S>S>S>S>S>SS>E=ELELESasSS=SBSS=SsSsSsS=S=S=SsSsss=' 




















The Bankers Magazine Classified List of 
American Banks, Bankers and 
Trust Companies 




















ALABAMA 





W. R. RISON BANKING CO. 
HUNTSVILLE, ALA. 
a cccennscennis $100,000 
BRE ccsccncsses - 50,000 
Undivided Profits. . 60,000 
A. L. Rison, Pres. 
Harry M. Rhett, Cash. 


Collections will receive prompt 
attention and be remitted for on 
day of payment. Established 1866. 





ARIZONA 





BANK OF ARIZONA 
(Incorporated 1877) 
PRESCOTT, ARIZ. 


Surplus and Undi- 
vided Profits...... 185,000 


Ed. W. Wells, Pres. 
M. B. Hazeltine, Vice-Pres. 
C. A. Peter, Cash. 
F. A. Hathaway, Asst. Cash. 


Oldest bank in Arizona. All sorts 
of collections at fair prices, with | 
quick returns. Deposits one million | 
dollars. We serve others—we want | 
to serve YOU. 








GEORGIA 





GEORGIA RAILROAD BANK 


AUGUBTA, GA. 


ee $600,000 
Undivided Profits.. 490,000 


Jacob Phinizy. Pres. 
Wm. A, Latimer, Vice-Pres. 
Rufus H. Brown, Cash. 


Capital paid up. Careful atten- 
tion to all business entrusted to us. 
Special care given to investments. 
Correspondence invited. 





NATIONAL BANK OF BRUNSWICK 


BRUNSWICK, GA. 


CRE ccccnssccesel $150,000 
Surplus and Profits 165,000 


E. H. Mason, Pres. 
Albert Fendig, Vice-Pres. 
C. H. Sheldon, Cash. 
J. H. Parker, Asst. Cash. 


Special attention given collec- 
tions which are actually presented 
and remitted for on day of payment. 
Write us for terms on accumulated 
balances. 


HAWAII 








ATLANTA NATIONAL BANK 
ATLANTA, GA, 


The oldest National Bank in the 
Cotton States | 


ee $1,000,000 | 
Surplus & Profits 1,400,000 
Deposits. ......... 14,000,000 


E. Currier, Chairman of Board 
Robt. F. Maddox, Pres. 
F. E. Block, Vice-Pres. 

Jas. S. Floyd, Vice-Pres. 

Geo. R. Donovan, Vice-Pres. 
T. J. Peeples, Vice-Pres | 

8. Kennedy, Cashier | 

J.D. Leitner, Asst. Cash. 

D. B. DeSaussure, Asst. Cash. 

R. B. Cunningham, Asst. Cash. 

J. ¥F. Alexander, Asst. Cash. 


THE BANK OF HAWAII, LTD. 
HONOLULU, HAWAIL 
Cable Address, “‘ Bankoh.”’ 


Capital, Surplus 

and Undivided 
$1,583,000 
Total Resources. 11,972,000 


C. H. Cooke, Pres. 
A. Lewis, Jr., Vice-Pres. & Mgr. 
F. B. Damon. Cash. 


Encashment of Letters of Credit. 
Through close connections on 
each Island, collections promptly 
executed, 





BISHOP & CO. 
Established 1858. 
HONOLULU, HAWAII. 
Cable Address, ‘‘Snomad.”’ 


Capital & Surplus. ...$1,056,395.78 
SINE s cc ccciccccsess 10,181,875.33 


S. M. Damon, 
A. W. T. Bottomley, Partners 
J. L. Cockburn, 


Collections anywhere in the Is- 
lands promptly made and remitted 
for at most favorable rates. 





ILLINOIS 





ALEXANDER CO. NAT. BANK 


CAIRO, ILL. 


I csincixentinonccil $100,000 
BRIE, coscccccecss 


E. A. Buder, Pres. 
Chas. Feuchter, Jr., Vice-Pres. 
J. H. Galligan, Cash. 
Frank Spencer, Asst. Cash. 
Send us your Cairo items. Satis- 
action guaranteed. 








LOUISIANA 





OPELOUSAS NATIONAL BANK 


OPELOUBAS, LA. 


GREED... cacccesnecs 
Undivided Profits... 26,000 


E. B. Dubuisson, Pres. 
J. B. Sandoz, Vice-Pres. 
Chas. F. Boagni, 2nd Vice- res 
A. Leon Dupre, Cash. 
P. D. Pavy, Asst. Cash. 





Charter No. 6920. 
ness October 1, 1903. 
solicited. 


Began bus 
Collections 
























MARYLAND 





FIRST NATIONAL BANK 


CUMBERLAND, MD. 





Undivided Profits. 55,000 


Henry Shriver, Pres. 
J. L. Griffith. Vice-Pres. & Cash. 


Transacts a general banking busi- 
ness. Prompt attention given to 
collections and correspondence. 








MASSACHUSETTS 


PARK TRUST COMPANY 
Park Building, 511 Main Street 
WORCESTER, MASS. 


Capital ............. $300,000 
ee 98,568 


Ralph H. Mann, President 
J. Lewis Elisworth, Vice-Pres. 
and Treas. 
George E. Duffy, Vice- Presiden 
Earl W. Waldo, Ass’t-Treas. 


Send us your Massachusetts col- 
lections. 








MISSOURI 





MISSISSIPPI VALLEY TRUST CO. 


8T. LOUIS, MO. 


ee 3,500,000.00 
Undivided Profits 2,029,547.60 
(Statement Mar. 4, 1918) 


Julius S. Walsh, Chairm’n of Board 
Breckinridge Jones, Pres. 
William G. Lackey, Vice-Pres. 
Frederick Vierling, Vice-Pres. 
and Tr. Officer 
J. Sheppard Smith, Vice-Pree. 
William M. Fitch, Vice-Pres. and 
Farm Loan Officer 
Charles F. Herb. Vice-Pres. 
James E. Brock, Sec. 
sary C. Ibbotson, Asst. Sec. 
’. Hunt Turner, Jr., Asst. Sec. 
Edwin J. Kropp, Asst. Sec. 
Robert W. Fisher, Asst. Sec. 
Edward A. Haight, Asst. Sec. 


Transacts a general financial 
i, real estate, safe deposit and 
.ciary business, Correspondence 
ited. For further particulars 
page 761. 








NEW JERSEY 





CITIZENS’ NATIONAL BANK 
Chartered 1890) 
ENGLEWOOD, N. J. 


Capital .........0-.-. $50,000.00 
Surplus............. 100,000.00 
Undivided Profits. 52,000.00 
Deposits. ........... 1,350,000.00 


Albert I. Drayton, Pres. 
S. 8. Campbell Vice-Pres. 
J. B. Lewis, Cash. 


Collections solicited. Remittance 
on day of payment at lowest rates. 
Send us your business. 








NEW YORK 





PEOPLES BANK 


BUFFALO, N. Y. 


Surplus and Profits. 748,000 
Depoaits..........13,371,000 


A. D. Bissell, Pres. 
C. R. Huntley, Vice-Pres. 
E. H. Hutchinson, Vice-Pres. 
E. J. Newell, Vice-Pres. 
Howard Bissell, Cash. 
C. G. Feil, Asst. Cash. 
A. J. Allard, Asst. Cash. 
G. H. Bangert, Asst. Cash. 


The most careful supervision 
given our collection department 
and especial attention to drafts 
with bills of lading. 





SOUTH CAROLINA 


BANK OF CHARLESTON N. B. A. 


CHARLESTON, B. C. 


Surplus and Profits. .563,000 


E. H. Pringle, Pres. 
E. H. Pringle, Jr., Vice-Pres 
M. W. Wilson, Vice-Pres. 
G. W. Walker, Cashier 
J. H. Lucas, Asst. Cashier 


Special attention given to city 
collections. Drafts on Charleston 
drawn with exchange remitted 
without charge. 


ATLANTIC SAVINGS BANK 


CHARLESTON, 6. C. 


bapasevenesnens 248,000 
Deposits over.........-. 3,483,000 


Henry Schachte, Pres. 
J. H. Jahnz, Vice-Pres. 
Walter Williman, Cash. 
H. J. Bollmann, Asst. Cash 








VIRGINIA 





NATIONAL STATE 
AND CITY BANK 
RICHMOND, VA. 


COMER, cccecescess $1,000,000 
Undivided Profits 978,000 


Wm. H. Palmer, Pres. 
Wm. M. Hill, Vice-Pres. 
J. W. Sinton, Vice-Pres. 
Julien H. Hill, Vice-Pres. & Cash. 
R. E. Cunningham, Asst. Cash. 
W.S. Ryland, Asst. Cash. 
Collections remitted for on day of 
payment. Correspondence solicited 








RHODE ISLAND 





INDUSTRIAL TRUST CO. 
(Pawtucket Branch.) 


PAWTUCKET, R. |. 


COGN. 202 cccceed $3,000,000 
BOI nc. ccsvccevced 4,000,000 


John N. Eaton, Mgr. 
Chas. L. Knight, Asst. Mgr. 
Chester A. Moffett, Asst. Mgr. 


Collections on this city and vicin- 
ity solicited and promptly remitted 
for at lowest rates. (Succeeded 
First National and Pacific National 
Banks of Pawtucket). 





WISCONSIN 





WISCONSIN NATIONAL BANK 


OF MILWAUKEE. 


L. J. Petit, Pres. 
Herman F. Wolf, Vice-Pres. 
Walter Kasten, Vice-Pres. 
J. M. Hays, Cashier 
Franz Siemens, Asst. Cash. 
Wm. K. Adams, Asst. Cash. 
F. K McPherson, Asst. Cash 
A. V. D. Ciarkson, Asst. Cash. 


Charter No. 4817. Accounts of 
banks and individuals solicited. 
Prompt attention to collections. 
Correspoudence invited. 








HYGIENIC 


RUBBER 


FINGER 




















UR Catalogue de- 

scribes the very 
books that you need 
in your every-day 
business and shows 
you how you can ex- 
amine these at our 
risk 









FOR SPEEDY, CLEAN 
ACCURATE OFFICE WORK 


w= these pads on your fingers, 
you can handle mo ev, stamps, 
letters, filing records, ete., with ‘speed an 
accuracy. Marsh Fin ger Pals do away 
with mussy sponge cups and tie constant 
wetting of the tingers waich caise dirty 
thumb marks. They ensure vour picking 
up or counting only one piece of piper ata 
time—avoid mistakes. Used everywhere 
by cashiers, bill clerks, stenographers, 
bookkeeepers, ete. At all stationers— 10¢. 
each or 3 for 25c. Millions in use 


Davol Rubber Company 


PROVIDENCE, R. I. 
Established 
1874 





















Send for your copy today 











If your sta- 
tioner or 
druggist 
can’tsupply 
ou with 


£& 
order direct 
5000S from us. 






The Bankers Publishing Company 
253 Broadway, New York 





















Stock Growing as a Source 
of Banking Profit 


The great demand for meat and dairy products 
% F at high prices is causing many banks to adopt 
special measures for aiding the Stock-raising 
a Wi dll: industry. 

Hy Banks in Illinois, Indiana, Wisconsin, Michi- 
gan and Ohio are advising farmers to get into 
live stock and dairying on a larger scale and find 
i : fk: a source of substantial and legitimate profit in 
HABE Santi : supplying the world’s need for food. 


Dairy Feeds 


Your depositors engaged in dairying and stock growing can in- 
crease their profits by buying suitable feed for cattle. 

Write or telephone today at our expense for quotations on Wet 
and Dried Grains, Mill Feeds, Barley and Oat Feeds, Corn Germ 
and Hominy Meals, etc., showing a high analysis of protein fat and 
carbohydrates. 


Car load lots for direct shipment at advantageous rates. 


E. P. MUELLER, 5 North La Salle Street, Chicago 


Telephone Franklin 1417 
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The splendid new home of the Union National Bank of Muskegon, Mich. 
(Now nearing completion) 


It is worthy of note that many banking 
j institutions, particularly in the Middle 
West, have found it possible to carry 
out contemplated building projects, and 
at the same time lend a full measure of 
co-operation in the raising of stupendous 
sums of money required to finance the war. 


WEARY AND ALFORD COMPANY 


Designers and Builders of Banks 









Chicago 


—————————————=—eeeeOOeeer 






































TEL SEVIL 


































































































Fifth Avenue and 29th Street 
NEW YORK CITY 


Single Rooms, $2.00 per day, with 
private bath, $2.50 per day 


Room with private bath for two 
$3.00 to $5.00 per day 


Parlor, bedroom and bath, $5.00 to $10.00 per day 
High-Class Orchestral Music 


Descriptive booklet with room-plan stating -all 
prices on request 


JOHN F. GARRETY, Mgr. 











New Monterey ee 


Pi oan Hotel 


L Bi Sei gasne co ay NORTH ASBURY PARK 
a i fur 


New Jersey 


OPEN JUNE 29th, for seventh season 


Capacity 500. All outside rooms. Hot and cold salt water 
in all bathrooms. White service. Orchestra. 


Largest. most modern hotel on North Jersey Coast. 


New York Booking Office, 8 W. 40th Street 


W. H. Westwoop, Representative 


SHERMAN DENNIS .. . Manager 























BETHLEHEM STEEL COMPANY 


SOUTH BETHLEHEM, PA., U. S. A. 


VAULT ENGINEERS 


MANUFACTURERS OF 


MODERN ARMOR PLATE VAULTS 


MOB PROOF, FIRE PROOF, BURGLAR PROOF, WATER PROOF. 
BUILT COMPLETE ON THEIR FOUNDATIONS READY FOR USE. 





BRANCH OFFICES 


OLIVER BUILDING, 

111 BROADWAY, 
MORRIS BUILDING, 
CONTINENTAL BUILDING, 
CANDLER BUILDING, 


FIRST NAT’L BANK BLDG., 


GUARDIAN BUILDING, 
PENOBSCOT BUILDING, 
PEOPLES GAS BUILDING, 
BOATMEN’S BANK BLDG., 
CROCKER BUILDING, 


BOSTON, MASS. 
NEW YORK CITY 
PHILADELPHIA, PA, 
BALTIMORE, MD. 
ATLANTA, GA. 
PITTSBURGH, PA. 
CLEVELAND, 0. 
DETROIT, MICH. 
CHICAGO, ILL. 

ST. LOUIS. MO. 

SAN FRANCISCO. CAL. 





LVIII 


The Elliott-Fisher Auditor’s 
Journal of Checks and Deposits 


In addition to its advantages to Bank Officials and 
Bookkeepers, it has the following features of interest for 








Depositors and Directors. 


3 


Advantages to the 
Depositor 


It affords him security 
because the attention of 
the responsible officials is 
daily called to the record, 
bearing his name as well 
as the figures on his ac- 
count, 


He knows that the bank 
officials are keeping close 
watch over his interests. 


He feels the confidence 
which is borne of knowl- 
edge that the integrity of 
the bank’s officials is sup- 
plemented by a thorough, 
dependable and informa- 
tive system of accounting. 


His statement is always 
ready whenever he wishes 
it without even a mo- 
ment’s delay. 


He won’t be annoyed Sy 
notice of overdrafts—-due 
to other depositors’ 
checks being posted to his 
account—or to his depos- 
its being credited to an- 
other account. 


4 


Advantages to the 


2 


Directors 


They rest easy in ‘the 
knowledge that the 
Journal provides a means 
of reconstructing any ac- 
count, or the ledger in its 
entirety, in case of ne- 
cessity. 

It provides protection 
against manipulation of 
accounts, 


3 Officials are provided with 


a means of keeping in 
touch with depositors’ ac- 
counts, 


Losses due to misposted 
charges and credits are 
eliminated. 


The record of overdrafts 
is valuable for reference 
without special effort. 


It provides “Control” 
over the Individual Book- 
keeping Department, and 
readily accessible infor- 
mation for Directors’ 
meetings. 


That the items have been 
posted to the correct ac- 
counts is verified at the 
end of each “run.” 


Write for full information 


Elliott-Fisher Company, 621 Cameron Parkway, Harrisburg, Pa. 


F lliott-Fi sher 


Bank Bookkeeping Machine 

















“*Checks are 


money” 


Se TTI uO LLL LL UL MLM UMS MUM nn TMU 


SAFETY 


Protect the 
Achilles heel 


Every check on ordinary paper 
has an Achilles heel—the paper 
itself; for a clever manipulator 
can raise the amount without 
detection. 

Protect the Achilles heel. Make 
every attempt at alteration stand 
out glaringly, ineffaceably. Use 
the paper that shows a startling, 
glaring white spot after any kind 
of tampering—National Safety. 


Ask your stationer, lithographer or printer 
for checks on National Safety Paper. 


George La Monte & Son 


Founpep 1871 
61 Broadway New York City 
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The Chase National Bank 


OF THE CITY OF NEW YORK 57 BROADWAY 
Capital - Sea SHEE ees - += $10,000,000 


Surplus and Profits Pn ae eee 12,278,000 
Deposits (May 10, 1918) - ° - : : - 333,278,000 


A. BARTON HEPBURN, Chairman of the Advisory Board 
ALBERT H. W IGGIN, | Chairman of the Board of Directors 


EUGENE V. R. THAYER, ‘President 
SAMUREL H. MILLER, Vice-President CARL J. SCHMIDLAPP, Vice-President 
EDWARD RB. TINKER, Vice-President GERHARD M. DAHL, Vice-President 
ALFRED C. ANDREWS, Cashier 
fee 
J. N. GILL. R. TINKER E. . THAYER 
D. C. Y ] ii. - ENDICOTT Cc. PY SCHMIDLAPP 
re - SAYLES NICHOLS G. M. DAHL 
. SCHWAB N. CARLTON A. FLETCHER 
Ss. . oH. ” MILLER F. H. ECKE 
RECEIVE ACCOUNTS OF Banks, Bankers, Mesto Firms or Redbeltunte 
on favorable terms, and shall be 7 to meet or correspond with those 
who contemplate making ch or a new accounts. 


FORDIGN H=xXOH AN: GH DEPARTMENT 











THIS BANK 


S committed to the vast undertaking of daily adjusting itself to 
| every patriotic opportunity, without permitting interference or 
inconvenience to our present business relationships, and with 
never a forgetfulness of the tremendously changed world conditions 
that are to come after the War, for which we must be prepared. 


BROADWAY 


6G. U. B. PAT. OFF. 











TuE GIRARD NATIONAL BANK 
PHILADELPHIA 


Capital ° $2,000,000 
Surplus and Profits 5,478,000 
Deposits . ° ° ° ; 79,601,000 


JOSEPH WAYNE Jr. President 
EVAN RANDOLPH, Vice-President A. W. PICKFORD. Assistant Cashier 


CHARLES M. ASHTON, Cashier ALFRED BARRATT, Assistant Cashier 
HAVE YOU A PHILADELPHIA AOOCOUNT? 


YOU NEED ONE TO PROPERLY NANDLE YOUR BUSINESS 




















